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WEBSTER 


...a mame you can depend on for 


CUSTOMER PREFERENCE 


Smart buyers order Webster duplicating products by name. Sell the profit line 


They demand the unquestioned high quality of an established 
brand name and prefer Webster’s high performance and exclu- Sel 
sive features like the non-curling, non-smudging character- 


istics of MultiKopy Durametric Carbon Papers. 

This carbon sheet, with its exclusive, uncoated numbered 
edge, makes carbon handling easier, cleaner, gives neatly-typed 
even carbons every time. It is a secretary’s and typist’s delight. 


MuitiKopy Durametric is but one of many fine Webster prod- CARBONS d IN KED RIBBONS 
ucts. Sell your customers Webster’s and the products will keep an 
them sold. Anticipate the increasing demand for high quality, 
F. S. WEBSTER Company, 13 Amherst Street, Cambridge 42, Mass 


fine performance Webster duplicating products — a profit leader 
. , a Webster warehouses in New York « Chicago 
in the carbon and ribbon field. Pittsburgh © Philadelphia * San Francisco * Cambridge 
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HASKELL STEEL FILES 
Full Cradle Suspension 


You can always count on extra value when 

you feature Haskell Files! It's Haskell 

extras that make selling easier for you. Haskell 
Files are designed for today’s modern office 
offering quality and beauty® at 

modest cost. Haskell invites your comparison. 


*Wide choice of decorator colors 
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New Catalog makes ordering easier 


Write for your copy today 






\« , 
SHOWROOMS: New York + Chicago * Denver * Los Angeles * Philadelphia * St. Louis _—"* 
WAREHOUSES: New York * Chicago * Dallas * Denver * Los Angeles * St. Lovis * Tacoma a : 


HASKELL, INC. . P.O. BOX 5273 ° PITTSBURGH 6, PA. 
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SUSCU. ...2zood chair 


to do business with! 


Uisit COSCO at NSOEA 
704A-705A-706A-707A 























@ For comfort at every turn, seat 
your customers in this popular 
Cosco secretarial chair. So many 
quality features at so small an in- 
vestment! Trim, smartly styled. 
All-steel, saddle-shaped seat cush- 
ioned with foam rubber. Comfort- 


Mode . 
contoured backrest padded with 


| 15-F 
Secretarial Chai B2O95 


($31.95 in Zone 2)* 


resilient Tufflex. Adjustments in- 





clude height and depth of seat, 
and height and angle of backrest. 
Good looks, good performance 


and low cost make this Cosco 


>, 





Ge) | = ) f secretarial a standout value... 
‘cc | ms fj a mighty good chair for you to 
i aa II ¥ ae P 
as SAR —~ OS—-+ do business with. 
“ @ [s 
ie | x 
S ; 4 ‘ HAMILTON COSCO, INC. 
18-TA, $49.95 18-T, $44.95 2U LA $29.95 23-L, $15.95 Comparable values COLUMBUS, INDIANA 
($52.45) * ($47.45)* ($31.95) * ($17.95)* in settees, sofas 


hairs, tables 
*(Zone 2: Texas and 1! western states) CHSIES, | - 
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SEPTEMBER 1960 --F Office 
Vol. 112 No. 3 : 
Appliances 


Edited for Retailers of Office Supplies, Office Machines, Office Furniture 


in This tissue 


How Many Hats Can You Wear?. . . 22 

Rent or Buy Your Store? . . . 26 

A Three-Legged Stool. . . 28 

Orlando Does It Again — Office Planning. . . 30 
Updated Design Service Modernizes Profits, Too. . . 36 


Preview of NSOEA Convention... 74 


Departments 


Index of Advertisers 240 Industry News 88 
Want Ads 238 Letters 4 eS 
Men on the Move 29 
Atter Hours 16 Men on the ; 1 
ats New Catalogs - 70 
Dates To Remember 216 
New Products 42 
Deaths 217 . , 
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Yistrict News Not 188 . 
Distr News Notes Random Notes 10 
Editorial 20 Sales Stimulators , 
Guest Book 222 State of the Industry i8 
PUBLISHED ON THE 1 of each month preceding the Editor: Art Director: 
nth of issue by The Office Appliance Co., 600 W Walter S. Lennartson Leonard Schimek 
Jackson Blvd., Chicago Cable address: Applico 
hicago. Phone: DeEarbor 2-3206. SUBSCRIPTION Managing Editor: Service Bureau Manager: 
RATES: U.S., 1 year $3 ears $5.00, 3 years $7.00 Clarence O. Schlaver Richard G. Johnsoa 
anada, 1 year $3.‘ 2 ye $ ) 3 years $8.5 All 
ther ntries, 1 year $ years $10.00, 3 years Associate Editor: Editorial Consultant: 
p: $14.00. Single Copies: U. S Canada, 60c; all other Carroll Cihlar Dr. Arthur Gould 
intries, 75c. March Buyers Index Issue (Parts 1 and 
II), $2.00. Orrice AppPLia? s registered in the U. S Assistant Editor Market Analyst: 
-_ Patent Office, Washingt D. ( OContents covered ’ Claudette Ruffin Dr. Peter B. B Andrews 
Qi): pyright by the Off Appliance Co. Second-class 
postage paid at Ul iz ind at additiona maiing . y 
_ . ‘ . aemed Editorial Assistant Circulation Manager: 
fice. CHANGES OF ADDRESS (together with OA label “ 
* ; aii el imal Genevieve Calomino William Kennefick 
howing old ad ss af 5 s ption orders yuiries 
hould be sent to Cir t Department, Office App 
e 00 W Jackson | icago ¢ I Receipt of 
; , hs. 10th of ¢ a alle ; i Publisher: John A. Gilbert 
hanges by the 10th nonth will a e rex 
jressing *xt issue A tant Publisher: Charles W. Gilbert 
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OA Press-Time News 


Rem Rand Systems Line 
Now Available to Dealers 


1 


A sweeping change in the marketi 


has just been announced by F. V. Bergr 


pany's Systems Division 
For more than 50 years, these sy 


entirely by Remington Rand's own dit 


United States. Now, independent de. 
will be exclusively franchised t 
The comprehensive Systems lin 
all products bearing the Remingto: 
Rand label, includes the Kardex and 
other 
filing equipment and suppli 
and steel office 
forms, fire-resistant 
ord keeping equipment, and brary 
Bureau 
public and private libraries 


visible record systems 


furnitur 


point Oo! 


furniture and 


equipment for 


Hughes Heads Sales 


Bergren also announced tl Ly 
pointment of R. T. Hughes as general 
sales manager of the Dealer Sales 
Department. Mr. Hughes was suc 


cessful systems salesman and district 
manager in Remington Rand's direct 
sales organization for 17 years. For 
the last ; 
operated an office equipment and sta 
tionery company in Evansville, Ind 
When asked about the market areas 
plan, Hughes 


SIX years he has owned and 


covered in the new 
emphasized that “they are not new 


territories.” Each is a district in which 
the company has previously mai 
tained its own sales facilit 

“This means that all existing R 
ington Rand customers in a gi\ 


community will now become the cus 
tomers of the newly-franchised dealer 
in that area,’ he said. 

He also announced that the company 
will appoint a highly experienced dis 
trict representative to work with th 
dealer in each sales territor) 
whose job will be to give the dealer 
all possible assistance in pron 


and merchandising, and to the 
dealer's own sales personn 
“Moreover,” Hughes said ich 
franchised dealer will have full Ss 
to all of the company’s extens ad 
vertising, sales promotion and mer 
chandising efforts. He will receiv 


everything from brochures and direct 
mail advertising material to the con 


6 


ft Remington Rand's Syste: S 
lirector Of marketing f« ( 
ms products have been sold almost 
sales organization throughout the 
hundreds of cities across the country 
uipment in their areas 
Operatiol of the c Ss 
ublicity nd f handising de I 
nts 
Th dealer will thus be al le te 
on company d whether in broad 
romotional campaigns, in spe alized 
sales drives or even in the closing 
of an account with a S| ecing ustome 
He'll have the entire weight of our 


organization behind him 
The addition of 


tion, Hughes 


a dealership opera 
pointed out, has been 


undertaken as a part of a broad new 


Remington Rand policy for expanded 
ind intensified selling efforts in all 
duct lines 
The move also coincides with the 


mer | ? v¢ 
PrOauUuCcT ac 
I 


opening Of a major new 
lopment campaign in_ the 


line, he added. Many 


Rand Systems products now on the 


systems 
Remington 
to be dramatically 


arket are 


LOmMyg 


nproved from the standpoint of en 


gineering, manutacturing and styling 
within the next several years, he 


said, and a wealth of interesting new 


roduct ideas are now on the drawing 


To Display Products 


the Chicago NSOEA con 


ntion, a display of systems products 


vill be shown in Room 500 of the 
Conrad Hilton Hotel. R. T. Hughes 
will also be personally available at the 
onvention to meet and interview pro 
S| tive dealers 

In the meantime inquiries for tur 


ther information about the new deal 
sales operation should be addressed 
to R. T. Hughes, Remin ton Ran 


Division of Sperry Rand Cort 22 
East 42nd Street, New York 17, New 
York. The telephone number of that 


ttice 1s YUkon 6-7800 





L. R. Addington 
Leaves Art Metal 


L. R. Adding- 
ton who _ has 


functioned in var- 
10us Capacities 
with Art Metal 
Construction ( O., 
} 


including that of 


side nt and 





manager, 


a 


Addington 


gned trom the 
company in July. He also had been 


president and general manager of 


Wabash Cabinet Co., now Wabash 
Filing Supplies, Inc., an Art Metal 
affiliate 


Mr. Addington is well known 
throughout the office equipment in- 
dustry because of his constructive ideas 
in sales activities and in management 
Because of th popularity of an ex 
vf which 


tensive series sales articles 


he wrote for OFFICE APPLIANCES, 
they were reproduced several vears 
ago in book form under his chosen 


title, “The Salt Lick 
As this ssuc 
Addington S 


not revealed lt IS 


goes to press, Mr 
lans for the future are 
assumed that he 
will continue in the industry which 
he has serv so well and for so many 


ycars 


New President for 
The Sikes Co., Inc. 


Sheldon Luxenburg of Rochester, 
N.Y., has been elected president and 
Sikes Co Inc.. and 


sident 


treasurer of The 
John Comer 


and secretary 


ains as V Df 


This announcement was made along 


with the news that Leonard O. Rose 
had resigned as president following 
completion of his contract with the 
firm. He will take a short vacation 


before decid ng his futur plans 
D. Armour Hillstrom 
Heads Corry Jamestown 


D. Armour Hillstrom was elected 
president ind general inager of 
Corry Jamestown Corp. June 30. He 
d A. Hill- 


strom, who its resigning after 40 years 


succeeds his 
of service in that oftice but will con- 


tinue to serve as chairman of the 


board 
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Hamilton Cosco 
Expands Structure 
In Marketing 


Important 
changes in the 
marketing  struc- 
ture at Hamilton 
Cosco, Inc., with 
new assignments 
ot responsibilities 


in various prod- 





uct areas, have 

\. F. Kimberley been announced 

f Clarence O. Hamilton, executive 
president 


With these changes, all activities 
relating to selling and advertising will 
be handled 


rories in line with modern market- 


within product group 





Frank White William Clark 


epts. explained Mr. Hamil- 


= ba } 


Arthur F. Kimberley, formerly di- 
rector of sales, Household Division, 
will assume new duties as director of 
marketing for the Office Furniture 
and Upholstered Furniture Divi- 
sions. Mr. Kimberley will have 
harge of the sales, advertising and 

tion activities of these two 
i S S 

nuing as sales manager of the 
Upholstered Furniture Division 1s 
Kirk Bassett. Frank White and Wil- 
Clark will continue their duties 

les manager and advertising man- 
iver, respectively, of the Office Furni- 

] D vision 

Francis E. Galloway, formerly di- 
rector of market research, was made 
lirector of new product research and 


s N Rhoades, formerly airec- 


rtising, was named director 


rketing services and will assume 


= 


r staff functions and assist in 


th ver-all direction and co-ordina- 


ill marketing divisions 
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U. S. Pencil Market Periled, 
Tariff Commission Told 


The country’s pencil industry has lost almost its entire export market and 
is in danger of losing a substantial part of the domestic market, the United 


States Tariff Commission was told Aug. 3. 


Frank G. Atkinson, of Jersey City, 
N.]J., president of the Lead Pencil 
Manufacturers Association, told the 
commission the industry is at the 
“peril point’’ and “must retain at least 
the present tariff protection” if it is 
to survive 

The substantial decline of pencil 
exports in recent years has been a 
serious blow to the lead pencil in- 
declared Mr. Atkinson, who 
is also president of the Joseph Dixon 


dustry, 
Crucible Co., one of the major pencil 
manufacturers. 

Exports have fallen 87.2% _ be- 
tween 1947 and 1959. Some of the 
industry's most important export mar- 
kets have been entirely lost to foreign 
manufacturers following their post- 
Domestic manu- 
facturers are unable to compete price- 
wise in export markets because of the 


war rehabilitation 


substantial cost advantages enjoyed 


by foreign producers.” 


Market Jeopardized 


The domestic market, Mr. Atkinson 
pointed out, has been jeopardized be- 
cause pencil prices have not increased 
substantially while production costs 
200% over the 
past 25 years. On the other hand, he 
added, foreign producers have been 


have risen almost 


able, by using the same machinery as 
is used in this country but with labor 
which costs far less, “to continue to 
increase their share of the American 
market 

The reasons for this are clear,’ 
he said. “Our domestic pencil prod- 
ucts have no important differences in 
appearance or obvious performance 
characteristics to shield them from 
being displaced by closely comparable 
imports. Foreign manufacturers are 
equally mechanized and have equiva- 
lent productive skill. Their production 
per man-hour 1s equal to ours. How- 
ever, according to official government 
figures, the average hourly carnings 
for individual workers in the United 





States is $2.29, while in Japan it is 
$.23 and in Germany it is $.56, and 
this substantial wage gap will probably 
increase as higher wage rates come 
into effect. The effect of this tremen- 
dous disparity in wage rates can be 
judged by the fact that payroll rep- 
resents over 54% of the industry's 
dollar volume.” 


Essential to War, Peace 


Mr. Atkinson called attention to the 
fact that the lead pencil is essential 
for both war and peace and that it 
has shown no decline in its essential 
importance to our national life” de- 
spite the creation of newer types of 
writing instruments. 

The wood-cased pencil is a prod- 
uct which meets all of the standards 
of essentiality laid down by the War 
Manpower Commission in World War 
II, except that it is not directly utilized 
for combat purposes. 

‘A review of lead pencil import 
figures during the past 50 years will 
show clearly that in 1914 and 1940 
this country and its allies were abruptly 
cut off from all foreign supplies of 
lead pencils. Had not American man- 
ufacturers been able to fill the critical 
need for general and special pencils 
required by all civilian, military and 
industrial elements, a truly serious 
situation would have resulted. Main- 
tenance of the pencil industry and its 
skills on a standby basis to be activated 
only in time of war is impossible,” 
Mr. Atkinson said. 

Other industry spokesmen who 
testified at the hearing were Clyde T. 
Nissen, executive vice-president of the 
Lead Pencil Manufacturers Associa- 
tion, New York City; George J. 
Grumbach, secretary-treasurer of the 
Pencil Makers Association and vice- 
president of the Venus Pen & Pencil 
Co., New York City, and William 
E. Danjczek, president of L. & C. 
Hardtmuth Co., Bloomsbury, N.J. 
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BOLING CHAIR 
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BOLING CHairs—SELL! Dealers find the rugged con- 
struction, attractive designs and prices and the wide — 
choice of styles, finishes, fabrics and colors give them 
a line that sells—and stays sold—over the years. 


Customers keep coming back for more . . . because, 
BoLING CHAIRS—in office or institution—represent 
comfort, hospitality, atmosphere, industry and relaxa- 


tion—subtle, but powerful salesmen for every buyer. 


‘aes ee ce ee ee es es 


SEE THE COMPLETE, NEW 


BOLING CHAIR LINE 
N.S.0O.E.A. SHOW 


] 
] 
| 
COMPANY, SILER CITY,N.C. | CONRAD HILTON HOTEL 
| 
i. 





ROOMS 504A, 505A, 507A 


“Why Wait | Dec rat | nyoy Your 
Home, Enjoy Your Office NOW 
the second annual National Int 


This slogan for 
rior Design Month 
September 18 to October 18, points to some excellent 

I 





promotion opportunit for of furniture dealer 


| 


have issued proclamat ons giving official status to th 
month in their communities. Although initiated by 
the National Society of Industrial Designers. NSID 


I sponsorship In 


requires no official recognitior 
terest centers in mak National Interior Design 
Month effective. Offic 
the act with pointe d it Dressi\ 


rniture dealers can get into 
by dropping th 
reference to the home from the slogan Through usc 
of the slogan in advertising announcements, window 
and store displays, and all other promotional activi 


ties, dealers can ta profitabl idvantage Ol th 


general interest that will be ver {1 throughout the 
country by the many other promotions of National 


Interior Design Month 


- 

Our managing editor, whose t: is in the line of 
business have taken him several times to Orlando 
Fla., opines that the city is th Atlanta of Florida 
and has in resident ot th Ost progressive 


off ice supply and equip! nt dealers in the nation 
For evidence hi points to the new store erected by 


Bill Bishop (pages 30-33 in August OA), the City 
Hall job done by sev lealers (October OA. 1959) 


Next Month 


Editorial emphasis in the October issue will bx given 


to the successful merchandising of office supplies 
Subjects such as maintena of a perpetual inventory 
will be explored. I: ldition, the upcoming issue 


Office Appliances September 


Publishes lohn A. Gilbert 
Assistant Publishes ( rles W. Gilbert 
Advertising Manages Herbert L. § 
Manager, Marketi b) Stanley R 
Production Ma Mary Hal 
Treasures I M. Daugl 
OFFICE APPLIANCES t i ( ree H. | 
terson and developed t i Evan Johns 


ESTABLISHED 1904: § hodving A 
can Stationer, New Y 

trade journal serving | tatior field 
Trade Journal & Off Systems, N York j- J 


10 


The mayors of 52 maj ities in the United States 





and the new Orlando County Courthouse project 
accomplished by 11 dealers ( pages 5U-5 of this 
issu } 

At press time, too, we learn that the Orange 


County Board of County Commissioners has ust 


awarded another contract to th 


Office Equipment Dealers Association, to $128 
OOO, for office equipment require 1 in th modeled 


old courthouse 
Jack H. Kline, Orlando Off 


Co.'s dynamo, has under construction a new store 


Likewis 


home which will consist of 12,000 squat rec o! 
a 55,000 square foot site providing oftstreet 


> i] | 
parking rOr 55 Cars. Incidentally, Jack's new store 


>} ace On 
may be the first office supply firm to have a drive-uy 
window. It will accommodate customers who are in 
1 hurry to pick up one or two eded items 

Yes, Orlando is on the move these days. But we'll 
have to take under advisement our managing editor's 
suggestion that he establish a branch office there t 
keep watch on progress Could it be that he is u 


rigued unduly by the Florida sunshine 





will provide the latest information on complete pri 
gram of NSOEA and the convention roles of Asso 
ciation of rs, governors and speakers It will be 


am-packed with good redding 


Ott: I Klinville, N.Y 1904 Ottice Appliance 
Journa Chicago 1905 Busin I 
Chicas 8; Oftice Outhtter, ¢ f 1908 

National Stationer, New Y 


ADVERTISING REPRESENTATIVES: Ne York Cit 


W all \ Fisher, District Mar Monty ¢ 
J k rt Slocur 100 | St.. N ; 
NM. Ys i Mi Hill 2 / 
Chicago: Herbert L. Si Vi lent f k M 
McDon 4 Jackson | ( g I 
DI 
Los Angeles ay G2 Beau’ D f Ir f I G 
i LD La QCryalay in In » A c | I A 
Ang Calit. Phone DI 
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Sales Ideas 











No. 


3 in a series of Newsletters describing successful sales techniques, proven 


sales aids and new products...from the Mosler Safe Company to Mosler Dealers. 











Evening Star <= 
<= i en ay 
Damage $150,000 as Fire 


Levels Freight Terminal 


D> 





d 
i 
fi 











Because he sells Mosler, 
this dealer follows up 


business fires. On March 
25th, Stationery & Office 
Equipment Co. of Winchester, 
, sold Allegheny Freight 
Lines a Mosler Insulated 
File. (A few years earlier, 
they had sold them a Mosler 
A Label Record Safe.) On 
March 27th, Allegheny's 
office and warehouse burned 
to the ground. In spite of 
the fact that the fire 
lasted several hours, the 
contents of both safe and 
Insulated File <= records 
vital to daily operation -- 
came through unharmed. The 
next day, Allegheny was 
back in business. And, 
several days later, Sta- 
tionery & Office Equipment 
ran the following ad in the 
local paper; 











17- 
¥YaGe 





preservetien of (heme recente enahiad the fire \s resume cperecans ins sew entinn om 
Wbeeda, rg She eters 

Money Me o preterleen equigmen! @ Fe TaES mere men) of huh ware mute te gre 
we TOUR Pronk. Let ae apart pour card proverier forties adey Why on af BOS 
MSL right hon * We wi aerve peu prempuly. 


STATIONERY & OFFICE EQUIPMENT CO. 
After a fire like this, 
local businessmen are in 
the right frame of mind for 
a re-evaluation of their 
protective equipment needs. 
Why not follow up on the 
next business fire in your 
community? 














Statement stuffers sell 





Insulated Files. Palley 
Office Supply of Worcester, 
Mass., displayed typical 
Yankee ingenuity by using 
200 Insulated File leaflets 
as envelope stuffers with 
their monthly statements. 
The leaflets cost them 





nothing. There was no 
extra postage. They 
received 32 replies and 
converted many of them into 
Sales. We have lots more 
of these leaflets for your 
statements. Why not write 
for them today? 











New Insulated File ads 





dramatize exclusive 


Mosler features. The 
interest shown in this new 
series of ads has confirmed 
a belief we've had for 

some time. Namely, that the 
fire protection offered by 
the Insulated File is just 
one of many selling 
features. For example, many 
dealers report they have 
sold Mosler Insulated Files 
instead of non-insulated 
files because of Mosler's 
exclusive "Visual V." 

These dealers conclude: 
don't play down fire pro- 
tection, but play up other 
features. They can make 
the sale. 








The Mosler Safe Company 
320 Fifth Avenue, New York 1,N.Y. 








ADVANCO VERSATI 










Multi-Use AD 


whenever account 
make. Unexce 
sales opportun 

Advanco C 
to 150 papers, 
need for paper Pt 


*y.S. and internation 


: \4 patent-Protected. 


MADE IN U.S.A. REG. U.S. PATENT OFFICE 
76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 


Tel.: Hickory 6-4848 
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VANCO PUN 


NO END OF BUSIN 


board, red, gray, 





LITY Spells Big Sales Year Round! © 


IS 


CHLESS PAPER HOLDERS 
nched Papers 


_and briefcase — 
customers salesme 
les! Wide 


in 
th 
p 


For Non-Pu 


ESS USES: For office files- 

Ci you 
cords are needed on calls y 
sot , srmanent Sa 
for temporary and permane 


ee 


portability 


r 7: 
fely-bound fi 


dents. 














> : sople and stu 
“h too, to professional people ind $s , : _ 
ho Clip (No wires, NO coil springs) = pressure. No W 
ompressor ' na remove. Works with — a 25 pt. press- 
easy to insert an tear. Folders are . binding! : 
-« «ono holes to test loose-leaf ine pi 
inching, § d legal sizes. Modern 
black. Letter an ; 
a\ 
TH 
al 
. { 
a ADVANCO’S New | 
§ 
ALUMINUM CLIP BOARD 
with ADVANCO Safety Clip for Binding Non- f 
Punched Papers. Eliminates the bulk and weight of °* 
ordinary clip boards. Fits any brief case. 9” x 12%”; 4 


4%" binding capacity. A handsome item, attractively 
packaged in transparent polyethylene. Stays fresh and 
clean in stock. Will not rust or tarnish! 















E-X-P-A-N-S-I-0-N 
‘SUSPENDO’ HUSKY 
PRESSBOARD FOLDERS ps 


Hold Loads of Papers! 


CUSTOMERS WANT 
HUSKY ‘HANGING’ 
FOLDERS FOR BULK 
PAPER FILING — and 
Advanco’s got ’em! Tough 25 
pt. pressboard with strong cloth expansion gusset bottoms, that won't 
bend or buckle under the weight of heavy file of papers. 2 capacity-sizes: 
For 1” and 2” of file contents. Even when filled to capacity, contents will 
not rise up in the folder to hide the index tab! These are the folders that 
modernize hanging-folder capacity and adaptability! Will last indefinitely. 

Write now for popular list-prices and excellent discounts on these 
volume-selling Advanco multi-use products. 


: 
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AN ADVENTURE IN OFFICE LIVING 


is yours with the Ultra group by Robert John, Superb design, 
infinite variety and the lasting satisfaction of owning the best, with 
the gratihcation of moderate cost. Create a stimulating atmos- 
phere, and use room with relaxed efhciency. Form individuality, 
with unique optional features. Open wide horizons for ex- 
pansion, through Ultra modularity. Adventure |R}O/}8)E/R)T 


awaits you, designing and living with Ultra, by |Y/O/ HN] fe. 


u 





























THERE ARE ROBERT JOHN DISTRIBUTORS IN PRINCIPAL CITIES. ADDRESS INQUIRIES TO 821 NORTH SECOND STREET, PHILA. 23, PA. © 





NSOEA C e « jisplay Bth Floor Exhibit Building 325 WN Wells Street, 











the ENNIS MAN 





BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market, 
geared to help you sell. Ennis .. the 
line that’s sold through dealers; your 


supplier, never your competitor. 


Write for catalog 
and complete information 


; pe BUSINESS 
FORMS. ING 


Factories: ENNIS, TEX. © CHATHAM, VA. « PASO ROBLES. CALIF 





Warehouses: BIRMINGHAM « HOUSTON « ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifoid Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 
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Letters 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, Ill. 


Design Round-Table Clicks in Seattle 


Dear Editor: 

Concerning the Design Round-Table presenta- 
tions, I have enjoyed the discussions immensely. 
On re-reading the articles before putting my views 
on paper I have learned even more. 

At the outset, I will class myself among those 
who need and appreciate this type of information, 
as we find ourselves thrust (although we love it) 
into the position of “full charge” office outfitters 
with all its scope of equipment, materials, colors, 
proportions, and even psychoanalysis. 

I have always said that, inasmuch as we spend 
one-third of our life in bed, we should have the 
best mattress and springs we can afford. And it 
follows that if we spend at least one-half of our 
lives at work, we should have those surroundings 
as pleasant and as comfortable as possible. The ex- 
pression of this simple statement usually hits a 
responsive chord, and one’s client then is generally 
with him. I agree wholeheartedly that selling your- 
self sells the job, and that follow-through after 
the sale will lead to the wonderful world of 
referrals. 

This is an ever-changing era, and modern build- 
ing construction reiterates this fact. New con- 
struction with air conditioning and dust elimina- 
tion broadens the field for open shelf filing, open 
shelf desks, white tops, movable partitions, objets 
d'art, plantings and water fountains galore. It 
behooves us in the office outfitting field to get in 
the swim or we'll be engulfed by contract people, 
loft operators working on 10%, etc. 

I think a word of caution, too, is not untimely. 
It is now that the maufacturer should start polic- 
ing his outlets. Nothing is quite so disconcerting 
as to pick up a mail order catalog and see an old, 
familiar and respected furniture line illustrated 
and priced at ridiculous figures. We in the office 
outfitting field can do a packaged job and insure 
ourselves of our share of this business if we will: 
1. Prepare ourselves with source materials, 

adequate display stocks and “know-how’’ from 

study of manufacturers’ literature. 

2. Adequately display with full accessories and 
reasonable space allowance. 

3. Let the client know we want their complete 
work. 

i. Follow through in every detail. If we answer 
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all his needs, he won't ask anyone else 


G. L. RUGGLES 
President, 
Ruggles, Inc., 
Seattle, Wash 


Uses Round-Table Text 


Dear Editor: 

Next month (August), when all our outside 
salesmen have returned from their vacations, we 
plan to use your round-table presentations on office 
design in our sales meeting. Each staff member 
will take the part of one of the individuals in your 
presentation so that we will have a discussion 
exactly as presented by you. I know this will be 
very interesting and be of immense benefit to all 
of us 

H. WALTER HANSON, JR 
President, 
Jefferson Stationers, Inc 
Springfield, Ill 


Suggests Continuation of Design Round- 
Table 


Dear Editor: 

We feel that the OA Design Round-Table was 
extremely interesting and beneficial. We hope you 
will continue this feature, possibly as a regular 
department in the magazine. Maybe we could 
have the panel answer problems for dealers on a 


monthly or periodic basis 
C. G. HALI 


Parron-Hall Corp 
San Diego, Calif 


The panel members are willing to answer ques- 


ions. Send them in. 


Story of New Store Approved 


Dear Editor: 

We read with great interest your beautifully 
written article in OFFICE APPLIANCES. We cer- 
tainly enjoyed it and want to thank you so much 
for taking the time to do this for us. 

I have received a number of very nice letters 
from various businesses commending us. Publicity 
such as this can be of wonderful help in our long 
range planning 

W. D. BisHop 
President 
Bishop Office Equipment ¢ 
Orlando, Fla 


Bill refers to the article about his new store, pages 


30-33, August issue 
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the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 
complex and modern . . for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks— Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 





Factories: 

ENNIS, TEX. « CHATHAM, VA. © PASO ROBLES, CALIF, 
Warehouses: 

BIRMINGHAM « HOUSTON « ST. LOUIS 


Ennis } wih lth hate to) 
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Premier 
Trimmers 








Here's quality through and through . . from 
the precision calibrated base in new eye-ease 
gees to the hardened tool steel replaceable 
lade, from the handsome long lasting plating, 
to the Premier guard, from the balanced spring 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it’s quality and you can tel! 
it’s a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
@® From $6.00 to $55.00 
®@ Wood or metal base 


REPRESENTED NATIONALLY BY 


© Stone-Newman Associates, 320 Broadway, New 
York, New York. 

e Jack Luke, 3950 Lake Shore Dr hicago 

; Sid Lichtenstein, 223 S. 10th St., Philade 


on Henkel, 1046 S. Olive St., Los Angeles 15 
wv. 

© Emil Dalmas, P. 0. Box 1524, 9923 Estacad 
Dr. Dallas, Texas. 

. B. Tapner, 641 S. Rock Hill Rd., Webster 
Grove 19, Mo. 

© R. C. Hill, 1523 Kingswood Road 
Florida. 

. | Holden, 213 W. Kathleen, Park Ridge, | 


Jacksonville 


PHOTO 
MATERIALS 


CO. 


2100 WEST FULTON ST. 
CHICAGO 172, ILL. 
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After Hours 


Gordon Named Director 
Of N.S.LD. Midwest Chapter 


WILLIAM GOR 
ON, N.S.I.D., di- 
rector of design 
tor Horder's Sta- 
tionery otores, 


Inc., Chicago, was 
t recently named a 

director ol the 
Midwest (¢ hapter 


National Society of 


Designers 





Interior 


ol the 


Gordon was one of the five de- 
the OA 


s which was 


signers who participated 
Design Round-Table seri 
published by OFFICE APPLIAN ES 
n the May, June and July issues of 


1960 


He also presented for publication 
in the February, 1960, OA a number 
les 


Burroughs President Named 
Head of HOPE Committee 


Ray R 
president of the 


Burroughs Corp 


has a pt d the 
hair nship of 
the Oft Ma 
hines_ | istry 
Committe of 
Project Hoy An 
Ray Eppert oun nt of 
I ‘ fr al [ro Ernest 


2. Breech, board chairman of the Ford 


Motor Co. and chairman of the HOPI 

Business and Industry ¢ Ey 

will head ndt y-W irive 
raise funds f h 

By sup] ul t h as 

HOPE,” Eppert said \ us 

ness and indust: ik na 

ngit 1emort O aeep 

of An he plight 

lion Sil i S It NaVS as 

s, An S ft ly 

An HOPI 

de , rat 

0 ton h | s| 1 

d 9 oO 

» South \ n 

o bring h id 


“Greetings from this Room” 





OTTO A. RISKE and his wife, Marie, who 


are vacationing in Europe nt on the post 
card reprod ed ibove ich illustrates 
Goethe's stud 1 the G s in Frank 
furt Am Mau Riske, an Hicer with the 
Ofttice Eq [ nt Co. oft Chicago. writes 
in addition to t greeting which doubles 
as caption for this item that he “took the 
privilege tf sitting on Goethe's chau 


» 
Mr. & Mrs. George J]. Aigner 
Celebrate Golden Anniversary 


The family, friends 


of the company bearing their name 


ind employees 


gathered at Chicago's Edgewater Beach 





Hotel to lebrate the 50th wed 
Mr. and Mrs 


ding anniversity of 


George J. Aigner 


For Aigner, found d chairman 
of the board of the G. ] Aigner Co 
the July wedding date marked a se 
ond golden anniversary as the com 
pany had lebrated its SOth years 
in business in April of last year 

The party luded th coupl § four 
children, 10 grandchildren and one 


great-grandsi 


More After Hours Ite bage 119 
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Look what's in this new combination package! 


¢ One gross of MONGOL pencils With New One APSCO® “GIANT’® SHARPENER 
“DIAMOND STAR” Lead, Choice of 2 or F Degree |deal For Use In Home, School and Office 

@ Long Writing Mileage ® Nylon Selector Dial 

w Exceptional Point Strength @ Replaceable Dual Steel Cutter Assembly 

m Silky Smoothness @ Easy to Install 

wm Jet Black Writing @ Highly Stylized 

@ Uniformity of Degree 

Don’t miss one day of selling time on this amazing “2 in 1" combination package. See your Eberhard 


Faber representative or write to Sales Department, Eberhard Faber Pen & Pencil Co. Inc., Crestwood, 
Wilkes-Barre, Pennsylvania. 


SINCE 1849 


EBERHARD FABER 
pula a QualGy. or teen, 


Wilkes-Barre, Pennsylivania-New York-Toronto, Canada 


60 Eberhard Faber in 
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State of the Industry 


Sales Of Mechanical Writing Instruments 
Reach Three-quarter Billion Mark 


Unit sales of all types of mechanical writing instru- 
ments by United States manufacturing concerns scored 
a gain of 30% in 1959 as compared with 1958, while 
the dollar value of the y 40%, 
according to the Fountain Pen & Mechanical Pencil 
Manufacturers’ Unit sales of all industry 
products totaled 773,474,000 in 1959 as compared with 
597,609,000 units in 1958 

George E. Bartol III, president of the writing instru 
ment makers’ association, reported that sales of ball 


instruments sold rose by 


Association 


point pens registered the sharpest gain, with an increase 
to 657,216,000 units in 1959 as compared with 1958 
sales of 485,635,000 units. The dollar volume of ball 
pen sales rose from about $65,000,000 to $71,000,000. 
Sales of fountain pens duplicated those of the previous 
year, remaining at the 44,000,000 level, while the dol- 
lar value of this segment of industry sales dropped only 
slightly from about $35,000,000 to $33,000,000. 

Similarly, sales of mechanical 
around the 64,000,000 level unit-wise and the dollar 
value of such sales was practically unchanged in 1959 
at $18,800,000. Sales of desk and dip pen sets jumped 
from about 2!/, million to 8 million units, with the 
dollar value showing little change, largely attributable 
to a flood of low-priced ball pen desk sets being offered 
to the public. 

“While ball point 
course, there is a healthy and continuing interest on the 
part of the buying public in quality fountain pens and 
in mechanical pencils,’ said Frank L. King, the Associ- 
ation’s executive vice-president. 

Estimated 1959 shipments and their dollar value as 
compared with those of 1958 are as follows: 


pencils remained 


sales continue their zooming 


1959 
Estimated 
Estimated Total $ Value 
Number of at Factory Prices 
Units Shipped (Exclusive of Tax) 


Fountain Pens 14,332,3 $ 33,493,472 
Ball Point Pens 657.216.402 70.981.036 
Mechanical Pencils 643.800.793 18,.829.914 
Desk & Dip Pen Sets 8,124,354 1,969,321 

Total 773.473.930 $128.273.742 

1958 

Fountain Pens 14,873,330 $ 35,003,706 
Ball Point Pens 185,635,116 64,993,847 
Mechanical Pencils 1,619,769 18,942,272 
Desk & Dip Pen Sets 2,480,784 1,123,030 

Total $97. 608.999 $123.062.855 


Typewriter Shipents Up for June 


During June of 1960 factory shipments of typewriters 
amounted to 101820 units valued at $17.3 million f.o.b 
plant. This compares with 95,800 units valued at $17.2 
million for May, the Bureau of the Census reports 
Domestic sales of typewriters in June totaled 97,256 
units valued at $5.0 million at 


retail value 


Downtown Shopping Habits 
Need Shaping Now—Helfant 


Downtown merchants must not wait until shopping 
by that 
time it is too late,” counseled Seymour Helfant, manager 
of the Smaller Stores Division of the National Retail 
Merchants Association in an address recently at Salem, 
N.J 


“A favorable community image must be presented to 


centers and discount houses become realities 


customers so that their local shopping centers will be- 
come entrenched downtown. Planning for downtown 
business centers should not be in terms of today’s good 
business. It should look 10 years to the future,’ the 
NRMA executive said. 

Mr. Helfant explained that local merchants must face 
the current problem of a city’s declining business center 
with grim determination and an active program. “The 
community as a whole should act as a single unit. No 
store is important enough to alone take credit for any 
downtown prosperity. The co-operative efforts of all 
merchants are necessary.” 

In a plea for unity among city retailers, Mr. Helfant 
stated that it is possible to supply all customer require- 
ments in a local shopping area. He said that this can be 
done when merchants work confidently together. ‘‘Mer- 
chants must realize, through self-education, that they 
are on display at all times. Customers are constantly 
aware of their attitudes and react accordingly.’ 


Decision of Supreme Court 
Changes Depreciation Rules 


The Supreme Court recently changed the rules on 
depreciation, saying that the of equipment 
on which a deduction may be taken is the length of time 
the owner expects to use it, not the physical life. This 


useful life 


means that owners get smaller deductions even though 
a shorter term is used, because allowance must be made 
for resale value before depreciating. But some companies 
will benefit through faster write-offs on machinery, etc. 

In connection with federal tax depreciation policies, 
a survey being conducted by the Treasury Department 
and Small Business Administration may prove of some 
help. Businessmen receiving the survey request from 
either of the agencies should fill it out completely as 
the results could lead to remedial legislation or im- 
proved regulations with a realistic view of equipment 
obsolescence factors. 


June Sales by Dealers 
Better Than a Year Ago 


Reporting on NSOEA dealer members’ sales for June 
of 1960 as compared to a year ago, the Association gives 
these hpgures: 

Total sales, including office items and printing—up 


) 


Office supply and stationery sales—up 4% 

Office furniture and equipment sales and rentals, up 
1LO% 

Office machine sales and rentals 


up 1% 


up 14% 
Printing sales 
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“One account the Yellow Pages brought 
in spends *3000 a year with us!” 

















says H. R. Royer, owner, Standard Office Equipment Co., Fort Worth, Texas 


Display ad (reduced) runs under OFFICE 
FURNITURE-RETAIL. Call the Yellow Pages 
man at your Bell telephone office for 
free help in planning your program. 





i f j 4 P 
a ’ = 2 Ps 
, oF ~ - rie | rs : 
y | o “ie 
ty . o + (oe 
} iL} , te “ 
‘ f a P co” 2 
ao “ 


“The Yellow Pages brings in customers who 





“Two years ago, the Yellow Pages got us a $300 
order. Now the account spends $3000 a year!” were never contacted in person by our salesmen.” 





“90% of my advertising money goes “The Yellow Pages does such a good job, I ad- 
“oa. into the Yellow Pages. It really pays!” vertise under 11 headings and 7 trade-marks!” 
Yellow Pages 
vs S . Display this emblem. it builds your business . 
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OA Editorial 


A Needed 
Step... 

From 14 

To 10 NSOEA 


20 








FFICE APPLIANCES in the April issue of 1959 asserted 
Ailing Dealer Meetings Need Strong Medicine’ and ques 
tioned edit rially 


/ 


does the industry need sO many regional meetings: 
We say, no. If business programs of genuine depth and appeal 
were to be presented at half the number of regional assemblies, 
we are convinced that dealer attendance would increase re- 
markably. Such an increase would make manufacturers more 
willing to support regionals... 

“Programs can be built around speakers with a real mes 
sage, informative sales clinics, and well-planned dealer panels. 
When this its done, it won't be necessary to use the waterfall, 
the golf course, swimming pool and the cruise as attendance 


bait.’ 


It is to General Manager Charles M. Mortensen’s credit 


tnat much was done to improve the program of the regional 

sot o snc nc} lad Pp »| > . we t .9} , 
meetings just cCOnciuded aneil sessions were meaty, provoca 
tive and well attended 


rut othet 


Now, it appears that NSOEA has taken to heart 


1959, editorial It was announced at 


Su estiol cne pri 
recent New y ( hicago meetings or the manufacturers 
divisior i N¢ x utive board has sent to the bi 1 or con 
trol the rec iendation that the number of regional districts 
e cut fror ito 10 1962. Under this plan the most sweep 
ng changes include the consolidation of Regions 1 and 2 and 
he makin Midwest area, the new 6th, out of terrt 
y which formerly « nprised Regions ( and 7 and part OT d 
Carefully-considered changes, shown on the maps appeat 
ing On Opposite pag are suggested 
There is muc D¢ said in favor of these consolt lations. 
which we would like to see go even farther Adjustments in 


the plan goes into 


ould well consider natural c 


propose 1 boundary lines can be made before 


eftect in 1962. NSOEA mmercial 


| ] 
boundaries used To! Cale 


sales repr rts 


But at least it 1s definite step towai 1 a logical goal of 


fewer, but better-| ammed. regional meetings. NSOEA can 
do more for fewer meetings 10 instead of 14 helu in 
cations chi sen nmercial travel accessibi y ! those 
having an a} peal wl oftentimes 1s more scenic and recrea 
tional than practica 
\ I ¢ dealers who Stand OST [TO by the 
hnanve, Wi OnSsideé rovress rather tha ntinua [ tradi 
ion in getting b ynsolidation and that the NSOEA board 
f control will approve the second RX prescription of medicine 
for ailing dealer meetings. The first step, better programming 
S ly bee mplished 
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The 14 NSOEA Districts as Presently Set Up 





Boundaries shown here for dividing the 14 NSOEA districts have been followed 


by the Association for many years 


Proposed Division of Territory into 10 NSOEA Districts 





Here is NSOEA's propose | redistricting into 10 areas instead of 14, subject to ap- 


pI! val of the bk ard of contr | 
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by CLARENC!I 


managing editor 
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SCHLAVER 


HOW MANY 


Dealers in the office supply and equipment 
industry usually “wear several hats” in their 
management role. 

They are often the top salesmen. 

They figure out their own profit and loss 
statements. 

They personally attend to the purchasing. 

They plan and sometimes write the advertis- 
ing. 

It is with these tasks and many more compati- 
ble with business that the days—and often the 
nights—of the dealers are filled. 

The hats of salesmanship, financing, purchas- 
ing, inventory control, display and advertising 
may adorn a “compleat” dealer but they repre- 
sent a terrific toll of the physical energy of a 
firm’s ambitious proprietor. 

What is the capacity of a dealer to absorb all 
facets of management? 

Can he wear all the hats himself or should he 
skillfully place them on the heads of his asso- 
ciates, reserving the chief one for himself, that 


which bespeaks business direction and appor- 


tionment of time to accomplish it? 
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F HATS CAN YOU WEAR? 


i i: re are good examples of successful management 
in this industry. Some dealers have successfully 
set up an organization which carries on well in their 
absence 

Important functions are delegated and financial state- 
ments give a clear picture of the firm's operations; 
there's an air of confidence on the part of employees. 

Typical of such firms, perhaps, is Otto Ulbrich, Inc 
of Buffalo, N. Y. 

That’s where Walter Miller enters the picture 

He spent almost a year touring the 14 regional dis- 
tricts as president of the National Stationery & Office 
Equipment Association and his business didn’t fall to 
pieces He served as governor of Region 2 previously 
and gives freely of his time to many civic affairs 

Yet, the Buffalo firm has kept on expanding until 
today there are five branch stores in suburban shopping 
enter locations beside the downtown center, and one 
other suburban office supply store 

Over these, Miller keeps a firm rein. He can tell at 
a glance if they are making a profit or loss 

He can find time to tour Russia, as he did for a 
month last year with other national Chamber of Com- 
merce leaders. Or, he can go to the Virgin Islands as 
he did this spring even when a new shopping center 
tore of the Ulbrich organization was being built 

Apparently, Miller is a good manager. Let the record, 
nd the testimony of his intimate friends, speak affirm- 


itively 


Likes Lincoln’s Philosophy 

This managing editor of OFFICE APPLIANCES waited 

n the Buffalo dealer's office early one morning recently 
him to drive in from his summer home on the 
Canadian side of Niagara Falls. Wanted were clues as 
to how Miller does it. On the wall of that simple pine- 
ineled office there was a framed statement by Abra- 
Lincoln which seemed to speak something of the 


rsonal philosophy of the oftice’s occupant It read 


> ‘ ‘ } or } 2 . ; / wt 
Property is the fruit of labor; property 1s de irabl 

positive good in the world. That me one 

“id f rici POU } hers may oe me vic 

Hence M4 enconw ementl i NausiTy Nad ei 
risé I Nol Pim us HMSCLE Du 10wn [Pe 
! n j 
] 4 } } ; Did Pin td rk 4 ¢? ) Me 
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build one for himself, thus by example assuring that 
his own shall be safe from violence when built.” 
Abraham Lincoln 


Miller had not yet arrived. The store was open and 
department managers went ahead efficiently with their 
tasks. Vice-president Tony Paul was conferring on mer- 
chandising problems connected with one of the firm's 
branch stores. William E. Goeckel, vice-president and 
controller, was preparing a financial statement on the 
previous day's operations, ready to present it to Miller 
when he arrived. 


Pertinent Questions Answered 


Came 9:30 a.m. and the chief executive of the Ul- 
brich operation was at his desk, willing to answer ques- 
tions like these: 

How do you manage your stores ? 

Do you set up a chain of authority or try to do it all 
by yourself ? 

How much time do you spend in your office as com- 
pared to behind the counter ? 

Can you leave the stores for several weeks with the 
confidence that they will be adequately operated during 
your absence ? 

Just as he did for hundreds met during his term as 
NSOEA president this big in stature and vigorous in 
speech executive gave the impression to his interviewer 
that he has the ability to relax on the job, gain the re- 
spect of his associates and intuitively sense merchan- 
dising trends 

He spoke of the Ulbrich type of operation which 
starts, he explains, in the setting up of a chain of com- 
mand delegating authority with certain checks. Miller 
himself is part of this executive chain for the company 
is owned by principals who are away from Buffalo most 
of the time. 

Primary operations of the business are in the hands 
of myself, Tony Paul and Bill Goeckel,” he says. “The 
owners give us pretty much of a free hand and we keep 
them advised of procedure 

Miller is in his office about 50% of the time, he 
estimates. This ratio may vary; such as when he wants 
to direct the moving of a department as was done re- 
cently at the downtown Ulbrich store where the gift 
wrap and social stationery department was moved to the 
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How To Go Broke in Retailing ... And 12 Ways To Avoid It 


J Gordon Dakins executive vice pre sident of the National Retail Merchants Council, polled 179 in 
formed businessmen to find out why businesses fail and how such failures can b ided. His conclu 
sions, as told to the 31st annual Boston Conference on Distribution, are 

HOW TO GO BROKE: Analyze your responsibility for 


producing a satisfactory net profit 

1. The habit of living in the past which 
prevents retailers from merchandising 

. i. Strengthen your downtown store and 

creatively te capture new business ’ 
make it aS attractive aS your suburban 


branches .. if you stay downtown 


~ 


Weak management, usually because of 

work with other businessmen to re 
a lack of new management blood 
vitalize the entire downtown area 


3. Lack of capital. The modern inde 


$ Do.a better merchandising ich—be 
pendent merchant needs a larger in Do a better merchandising job—be 


W ™ UT ) isto 
vestment to operate properly than he ell informed about your customer 


nd ? f . on 
did 10 years ago and also about you! compentt Nn 


i. The impact of estate taxes which are 6. Emphasize service to customers 


breaking up individually owned stores 
: 1] Be alert to changing times 
which would pass on to succeeding ou 


generations of the family ; 
‘ 8. Establish branch stores for accessibility 


of the customers 


HOW TO AVOID FAILURE: 


9. Make long-range plans to lessen the 
é é i 


impact ot estate taxes Studies reveal 


that where an independent store in 


l. Develop a distinctive store personality, 
making the store stand for something 


or stand out for something. In brief | 
, terest 1S included as the princi} al part 


provide store identity os 
ofa taxable estate, an average of 25% 
, Oo! the store assets owned by the de 

y 3 Develop good buying sources 
cedent must be applied toward the 

: 1 1 

rT TY > > > + > > rm > 
3. Have capable management payment of estate taxes, which become 


due, in the case of the federal estate 
Establish both short- and long tax, 15 months after death 
range policies consistent with your 
store’s aims and its available tal 10. Have adequate financing. Prope: steps 
ent and facilities must be taken to insure that funds are 
available for current operations as well 
Keep well informed and maintain as for future growth and devel pment 
Hexibility 

11. Play an active role in civic affairs 

Develop an organization in which 
you Can delegate authority and 12 Jc in with others for CO-Operalive ac 


responsibility Vantages 
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How Many Hats Contiinned 


ond floor and the book display, an integral part of 
the Ulbrich merchandising, was expanded. 
Practically every owner of a store in this industry 
started on the sales floor and came up through the 
nks,"’ Miller says. “I, too, would rather be on the 
r than sit at my desk but I still recognize that there 
management problems needing attention. At the 
ne time I can't neglect the contacts that executives 
t when they stop in to buy. Personal greeting 
ins a lot, especially in the busy month of December 
vhen I spend three quarters of my time on the floor.” 
If a store executive is to be freed for managing he 
ust have capable top men under him, Miller asserts 
He has such men in Tony Paul, who is the merchandis- 
g manager as vice-president, and William E. Goeckel 
vho 1s controller and finance manager while serving as 


president 


Helpers Are Experienced 

Paul has a flair for merchandising and salesmanship 
1 was so well respected in Region 2 that he was 
d governor of NSOEA. Goeckel came into the 
by the way of department store experience. He 
vas acquainted with merchandising and also financial 


rocedure and Miller has leaned on him in solving 
blems of wages and hours, insurance and other items 
financial management. While Miller was serving as 
sident of NSOEA it was Goeckel who was in charge 
the Ulbrich operations 
To secure the loyalty and the hard work of employ- 
the Ulbrich company has had a pension plan for 
years and was one of the first in the industry to 
idopt it. Branch store managers share in an incentive 
nus agreement 
Miller watches the financial reports of the company 
sely. To his desk come daily and weekly sales rec- 
rds which have one important figure—the sales to sal- 


ratio. Clerk hours and salaries in each department 


hecked with percentage of sales gain or loss and 
the cost of making a sale gets out of hand im- 


nents are made to lower 


such expense 
Such figures are essential in the Ulbrich operation 
h is one that is practically 100% over-the-counter 


Depend on Impulse Selling 
In our branch store operation,” says Miller, “We 
st give the customer what he wants. It's impulse 
ng—heavy on greetit irds, artists’ materials and 


s W know that wh 


kids, for example come in 


their mother in tow that if they holler loud enough 

buy what they want. We di good business, for 

n barometers and binoculars which are im 

se items. Shopping nter merchandising must of 
ssity be different and so it is in the five stores of 


ype which we operate 
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WALTER H. MILLER, president of Otto Ulbrich Co., Inc., 
Buffalo, points to a sign in one of the firm's stores inviting 
customers to serve themselves or to seek the personal atten 
tion of salespeople. “We must give the customer what he 
wants,’ Miller asserts 


Can he leave this rather far-flung operation and feel 
that it will proceed as before ? 

The answer is “Yes.” It was so demonstrated dur- 
ing Miller's year at the NSOEA presidential helm, dur- 
ing last summer when he was touring Russia and again 
this spring when he was vacationing on the Virgin 
Islands. 

“I had frequent reports from the stores while I was 
at the latter place,’ Miller states. “They (his associates) 
even sent me the lease to sign for a new store location 
That was in February and the store was opened in May. 
Goeckel and Paul proceeded well with the store layout.” 

Lest the impression be given that Miller is an ab- 
sentee store Manager we hasten to point out that he is 
usually in Buffalo. But when occasion calls for extensive 
traveling he is confident that “the world will go on’ 
It is a tribute to good management that he can relax 
with his hobby of golf and his summer home on the 
Canadian lake shore, his delight in taking color pho 
tography slides and in playing with his three grandchil 
dren 

Does this sound like he is a harassed store operator ? 


Indeed not 





S HOULD you own your business building or rent it? 


There's no easy answer to this question One 


dealer may logically rent a store property while another 
would make a grave mistake in doing so. Some dealers 
may presently be renting who should be owning and 
vice versa 

Individual circumstances and objective conditions are 
determining factors. Either type of building occupancy 
has both advantages and disadvantages. These must be 


weighed against each other to arrive at a sound decision 
Too often, some considerations are entirely ignored, 
with the wrong decision being made 

So, regardless of whether a dealer owns his store 
property or rents it, it may be worthwhile for him to re- 
view his occupancy situation. After he’s made this re 
view, and in the light of present circumstances, he may 
be satisfied with his present arrangement. Again, he 
may see the wisdom to change. An often overlooked 
fact is that the type of occupancy which was warranted 
years ago under one set of conditions, may not now be 
justified under changed conditions 

A new element has been injected in recent years 


which may alter the traditional pros and cons of own 





versus renting. This factor is inflation. If the cus- 
tomary pros and cons cancel each other out, inflation 
may tip the decision in favor of ownership 

Younger dealers and others with limited capital have 





no choice but to rent. Renting eliminates the need to 


have the additional capital necessary for building own- 
rship or an equity in it Both direct and indirect rent 


charges, such as property maintenance ind taxes paid 


by the tenant, are fully deductible in income tax returns 


Tenant Can Choose Market Area 





As a tenant, a dealer is not tied down indefinitely to 
. his bus.ness location. If the character of his location 

Your store may be draining ; eee 
changes for the worse he can relocate. subject only to 
. the period his lease has yet to run. If he’s careful in 
real dollars from gains selecting his location, substantial deterioration of an 
. . . irea is not likely to take place within the period of a 

made while watching nomi- - | | . 


Ive- or ten-year lease. By renting, a dealer can locate 


n an area already built up and which enjoys the ad 
nal dolla r costs. Ha ve Vantages fr an established A pping clientel 


TELS: 25, Vl te 
. When a dealer rents store premises, however, he 
you looked into your real must usually settle for something less than an ideal 
erie physical property. Within his rent range he may get 
estate position, lately? premises that are ill-adapted to his needs There may 
be insufficient space for growth and expansion Growth 
be artificially stunted, become an increasing handi 


Often, his lease will call for him to absorb any in 
rease in his landlord's property taxes and insurance 
s above pre-agreed minimums. Initially, his 
rent may be fair but become more of a burden before 


lease expiration because of these mounting indirect rent 


He may be obliged to make at his own expense al- 


rations to the building for his needs. True. he can 
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recover these costs through depreciation charges spread 
over the life of the lease. However, his capital outlay 
for alterations is immediate. Its recovery 1s slow. More- 


over, such alterations and improvements revert to the 
landlord when the lease expires. Even if improvement 
osts are fully written off for income tax purposes there 
may be considerable residual value in fact. This value is 
lost when the dealer moves 

When a dealer owns his business building he may 

ither have acquired it from a former owner or have 
had it built to specifications. In the first case, he may 
remodel it considerably to adapt to his needs. Such re- 
modeling may be greater than if he were renting be- 
ause of the fact of ownership. Remodeling costs can be 
recovered through depreciation, based on the useful life 
of the improvements. The improvements remain the 
dealer's for the duration of ownership. They don’t re- 
ert to someone else. In event of a sale, the improve- 
ments will enhance the sale price 

A New Building Is Selling Tool! 

If a dealer has a structure built to his specifications, 
it will incorporate at the outset his particular needs. It 
will be modern, attractive and efficient. Aside from its 
monetary value, it will be a merchandising asset a 
selling tool. If he’s farsighted, the building will go up 
on land large enough to provide for future expansion 
There should be ample off-street parking and facilities 
for off-street loading and unloading. 

If he erects a new building, a dealer may locate it 
with an eye to future development of the area. Buying 
the building site ahead of maximum area development 
he may get it at a moderate price. The land value may 
then appreciate sharply as the area grows. The appre- 

ition will be in terms of real value, as the property 

omes more desirable for business purposes, and as 
available property becomes scarcer. Many dealers who 
rected modern buildings immediately after the end of 
World War II now have title to property that has greatly 
appreciated in real value aside from such part of 

ilue increases as represented by inflation. That is, even 

without inflation, these dealers would have had an in- 
rease in value 
Many dealers have found building ownership a dis- 
vantage because of insufficient capital. They've made 
mselves property poor. Too large a part of capital 

d up in business real estate This capital is sorely 

led for other more pressing purposes. For lack of 

ital they can't buy to advantage. Some get in trouble 

with suppliers. Often, they re obliged to borrow operat- 
funds, sometimes at too high interest rates 

If a dealer has only a small equity in his property, 

must dig up hard-to-find funds to reduce his mort- 
gage, even as he pays interest on it. His year by year 
ish outlays to maintain occupancy may far exceed the 
rental cost for a comparable property. This is because 
f the burden of reducing the mortgage. 

It is true, that funds diverted to mortgage reduction 
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are not an expense because such funds increase the 
equity. This can be scant comfort, however, if operating 
capital is depressed. This, in turn, will depress profits. 
Prematurely acquiring a store property with insufficient 
capital, trying to pay it off out of limited earnings, may 
very well trigger failure. In that event, a dealer not only 
loses his business but his property equity as well. 

In a period of inflation, such as now being experi- 
enced, real property is /ikely to increase in value in 
terms of nominal dollars as the value of the dollar de- 
clines. During such a period, the nominal dollar value 
of property tends to rise as an offset. The increasing 
number of dollars, expressed in the property's value, 
will command much purchasing power as the fewer 
dollars in the property's value at an earlier date. 

Some dealers presently owning their business prop- 
erty may prefer to rent. Yet, at the same time they 
realize their business property is ideal, or nearly so, for 
their business needs. It may be possible to find a buyer 
for the property on a sell-and-lease-back arrangement. 
This will assure continuity of the business in its present 
location. At the same time it will release capital tied 
up in real estate for inventory, cash discounting and 
promotional purposes. Even the sale of a small equity 
in a property may mean the difference between a profit- 
able operation and an unprofitable one. Before putting 
a property on the market, a dealer should discuss sell- 
and-lease-back possibilities with his banker, attorney 
and tax counsel. 

Many knowledgeable, tax-wise commerical property 
owners sell fully depreciated old properties. They then 
reinvest funds in newer properties which again afford 
them the opportunity of deducting depreciation charges. 


Depreciation Near Exhaustion? 


If a dealer owns a business property that is reaching 
the point where depreciation charges will be lost, he 
should at least give some consideration to this fact. If 
he decides in favor of selling and relocating, he should 
do so sometime before all depreciation is exhausted. 
Reason: It may take a year or more to find a buyer. 

If a gain results from such a sale, the gain is subject 
to income tax. However, this will be at a relatively low 
capital gains rate. 

In acquiring another business property, a dealer 
should explore the depreciation aspects of buyin, a used 
building or building a new one. In the latter event he 
can use a stepped-up rate of depreciation. This will re- 
sult in larger depreciation charges in the first years of 
useful life. Acquiring an older building may also result 
in relatively large annual depreciation charges. A 
stepped-up method cannot be used, but the building's 
age may warrant using a shorter useful life for depre- 
ciation purposes. 

In considering the sale of a business property and 
in acquiring another one, a dealer should consider all 
of the tax possibilities only in consultation with a quali- 
fied tax counselor 
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Direct Mail Advertising 





A Three-Legged Stool 


When folks in Nassau County, N. Y.. talk about 


D. Waldner Co., Ir two adjectives most likely to be 


heard are “successful ind “growing.” The reasons 
for this are many and varied dependable service, 
good products, competitive prices but one factor in 
their constant expansion is their use of effective direct 


mail advertising. And the reason this promotion is ef 
fective is because Waldner has an organized direct 
mail program that is constantly promoting to one group 
or another 

Many businessmen don’t know enough about the 


mechanics of mail advertising and what they do 
know leads them to believe it’s just too much troubl« 
Through a description of Waldner’s direct mail pro 


gram, the non-mail advertiser can discover something 
of what this vital medium is all about 

Direct mail advertising has often been compared 
to a three-legged stool. One leg being the list, another 
the format, and another the copy. All three are vital 
to good mail promotion 

The core of any direct mail program is the list 
A list is nothing more than a collection of names and 
addresses of customers and prospects, divided into 
groups. These may be geographical divisions, occupa 


tional divisions, purchasing power divisions. or any 


combination 

Waldner’s, for instance, has 25,000 names of cus 
tomers and prospects in the Nassau-Suffolk area, with 
a few in nearby Brooklyn and Queens. These names 
are divided into geographical area, and alphabetized 


within each geographical area. Names of professi nal 
men are kept in a separate classification 


Separating Doctors, Lawyers and... 


For instance, they have the names and addresses 


of every doctor in their area (some 5.000). plus 


: 


separate lists for dentists, lawyers, school superintend 
ents, accountants rs, architects, librarians, and 
heads of hospitals 

Waldner keeps this list on Elliott fiber stencils. These 
stencils are address the Elliott Addressing M 
chine. Other address thods lude Scripto cards 
labels, and metal 

Names for your list ft 1 variety of sources 


D. Waldner Co. relies heavily on t lephone directories 


for their names. From these directories they 


names of the professional men listed above. In addi 
C10! INqUITICS from newspaper advertise ments pro 
vide new names, as do leads from salesmen 

List brokers and compilers are always happy to 
supply names and addresses of prospects, but this can 
be expensive. Sometimes as high as $20 per thousand 
Generally speaking, for the office equipment and sup 
plies retailer, these brokers can supply little more than 


can be copied from up-to-date lirectories 


Gray Flanneled Deadwood Cutter 


Always remember to keep your list up-to-date and 
accurate. Postage under bulk rate permits has recently 
been raised to 21 ¢, OF $25 per thousand. If your list 
contains deadwood, you're throwing money away need 
lessly. What is deadwood? Basically people who go 
out of business, move to a new location (P.O. won't 


forward 3rd Class), and unknowns, many times caused 


by incorrect address. 
The Post Office, under your bulk rate permit, is 
requir d to deliver your mail, but they are not required 


to return it if undeliverable. Over a period of two or 


thi vears (without maintenance) your list could be 
as much as 30-40% inaccurate. Or in terms of $25 per 
thousand, about $8 or $9 waste postage 

To keep your list up to date, print “Form 354 
Requested” on the mailing enveloy The Post Offic 


then will intorm you of any undeliverable piece, re 
it to you with corrected address if known. and 


will charge you S¢ for eact 


Your format can be one of a dozen things, or a 
combination of several. Sor of the more popular 
tormats are presented in tl uwccompanying list 

In addition to choice of format, you also have 
hoice of production, io it yourself or have it 
aon ror you. 


D. Waldner Co. uses both methods. Print d letter 


onstantly being mailed it frot ts showroom 
These letters are prepar d by Waldner and printed on 
s mimeo machu ind are ft ff in small 


s and large 


| more elab« rat | [ | ted I th out 
sid Every three months, | nstat th ompat 

ls a general circular to it ntit t. This circular 
s 16 pages, printed or wsprint. Another recent 

consisted of two-color, four-pag folder 
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moting tab form binders. This was prepared on the 


tS) 


1% 
uit 


Outside preparation and printing is more expensive, 


s 


ldner uses an inexpens 


ourse, than self-produced direct mail. However, 
viece of direct mail advertising has a job to ful 
It this can be best ac omplished by two or three- 
printing on fine coated paper, then the company 
t settle for a second-rate mailing. If its pur 
is to mail to 10,000 names for a low cost item, 


i vely produced printed letter 


Decisions To Be Made Here, Too 


Eve y tim A mailing is to be made. a decision must 
ad concerning the relat vc importance of your 
ssa the people to be 1 iched, and the value of 


he 


I 


item offered 


The third leg of the stool ts copy. And copy 1s 


+} 
] 


SsSav 


iis 


ng less than your actual sales message. The list 
ou to the desk. The format is the vehicle for your 
The copy (which includes the offer) is what 
Mr. Prospect 


Your copy can take many forms. It can be hard 


or it can be soft sell. It can be factual, or it can 


olksy. It can be short or long, humorous or deadly 


You may instinctively know what makes good copy, 


l 


+4 


) 


ou may, like most people, have to learn the hard way 


trial and error. But one thing remains constant 
have to sterest the recipient of your message 


nust make him wav ad your message 


Waldner Co does not write its own cop) In 
id, an advertising agency is retained to write copy, 
prepare complicated mailers. The firm feels results 
best achieved by letting professionals plan the 


motion. But it may be that 


ir for mail selling. If so 


you or an employee have 
plunge right ahead, It 


be that you, like other iteurs, may be very suc- 


A large staff is not necessary to produce your direct 

|. Waldner’s, as already mentioned, has a list on 

ls of 25,000 names, and is constantly promoting, 

illy by mimeographed letter. But the entire mailing 

taff consists of one high school student working three 
rs a day 

A Sophomore and Four Machines 

His duties include cleaning the mailing list (remov- 

ncils for returned pieces), printing letters on 

co machine, addresssing the envelopes, folding 

rs, inserting and bundling, and dropping the 

off at the post off In doing his job he has 

ssistance of four machines the mimeo machine, 

iddressing machine, the folding machine, and a 

Waldner’s hires a boy w! he is a sophomore in high 

nd keeps him for th years. While a senior, 

breaks in his successor, another sophomore 

gement has worked out well with efficient 

1 a minimui t to Waldner’s. None of 

nployees assist in the mailing operation 

l | do tw iobs for you. One, it 

product or product 1 the mail order method, 

: I The binder offer previously 
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Popular Formats Used In 
Direct Mail Advertising 


Letter 
Personally Typed 
Automatically Typed 
Printed 


Circular 
One Page (also called a flyer) 
Multi-Paged 


Broadside 
(an oversized single sheet, 


folded) 
Self Mailer 


(one unit, no envelope, 


usually folded) 
Booklet 
Brochure 
Newsletter 
Postcard 
Greeting Card 


mentioned is a mail order promotion. Waldner makes 
the offer by mail, prospect buys by mail, and receives 
the goods by mail. No salesman calls. 

A more important function of your mail perhaps 
is the leads it can get for your salesmen. Nowadays 
with more and more businesses starting and flourishing, 
and the increased complexity of business dealings, the 
cold canvass is becoming a thing of the past. To fully 
utilize his time, a salesman must call on only those 
identified themselves as being 
prime prospects. Your direct mail can identify these 
prospects. 


prospects who have 


Insurance agents have long used direct mail in 
this way. They will send out 500 letters and receive 
10, perhaps 20 inquiries. These people will receive a 
personal phone call, perhaps a visit. Only by seeing 
interested prospects can the agent hope to sell profitably. 

Waldner employs 14 salesmen. Five specialize in 
stationery sales, six are furniture salesmen, and the 
other three sell office machinery. Leads produced via di- 
rect mail are referred to one of these salesmen, depend- 
ing upon the type of inquiry received and the territory. 

Many times, a referral for machinery may uncover a 
In this event, the 
lead is referred to the furniture salesman, while the 
machinery salesman will take a part of the commission 


good prospect for office furniture 


in case of a sale. This system works well for Waldner’s 
and substantially increases sales and profit. 
Results from direct mail advertising are readily 


. continued on page 152 
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office planning 


A guide to layout, design and furnishing for u orkability and livability in offices 


ORLANDO DOES IT AGAIN with the co-operative furnishing 


of the new Orange County Courthouse Annex. Previously, seven deal- 
ers of the Florida City had joined their office equipment talents and 
merchandising in the new Orlando City Hall project. This time the 
ranks consist of the seven who did the city job, together with four 
other dealers. The 11 involved in the $325,000 courthouse annex in- 
stallation represent the full membership of the Orange County Office 
Equipment Dealers Association. Such a sequel to the “Orlando Story” 


(told in OFFICE APPLIANCES of October, 1959) is one of unselfish 





co-operation among the 11 dealers themselves, the manufacturers, the 
architects, builders and the county officials who are representative of 
the taxpayers and thus appreciative of cost-saving efforts. It was an 
assignment in office engineering 
for an eight-story $414 million 
(over-all cost) steel framed struc- 
ture having a total area of 167,044 
square feet and providing space for 
the sheriff's department, county 
jail, tax assessor, tax collector, 
courtrooms and offices for other 
divisions of the county government. 


These quarters, including also a 





cafeteria for employees, are pro- 
NEW ORANGE COUNTY Couczthouse 

Annex is an attractive steel framed struc 

ture of contemporary design. It has 

alun inun I ullions on east and west 


tacades above second story 
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HEY CO-OPERATED Seated 


table (left to right) are 

unge County dealers: Carter Brad 

Frank E. Wright, William D 

Jack H. Kline, David W 

irick, attorney; Millard B. Smith 

cles Stuart, James R. Blak 

J. L. Fletcher, Tim B 

Harvey D. Rivers, Jr., and 

L. Stuart. Not present, J 
Penney 
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CRIMINAL COURTROOM equipped by the 11 dealers utilizes courtroom benches from 
American Seating and special jury chairs from W.H. Gunlocke Co. As in other areas of 
the Orange County Courthouse Annex, equipment chosen represents desire of the architects 


builders and county officials to prov ide comfort for the taxpayers while also being con 


scious of eliminating costly frills 
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, 
continued 


ffice Planning . . 




















THE OFFICE and 
holds ire 


hearings she private in nature these 


vided in the new annex which augments facilities in the 
present courthouse 

The new building is of contemporary design utilizing 
insulated steel panels, finished in porcelain enamel, with 
aluminum mullions on the 
the second story. Other exterior materials incorporated 
tile, 


east and west facades above 


in the design are marble, ceramic mosaic 


glazed terra cotta and slate 


granite, 
The interiors feature such materials as marble, vinyl 
floor tile, vinyl wall covering, metal acoustic pan ceil 


All 
enclosing permanent facilities, are of the movable type 


ings and wood pancling partitions, except those 
A cellular steel floor deck provides complete accessibility 
of power, telephone and communication wiring through 
out and the building is totally air-conditioned 

General appearance represents a departure from con 
ventional courthouse and public building design in that 
it is characterized by a liberal use of color, the purpose 
being to relate it mor to the 
buildings typical of Florida 

Orlando and Winter Park dealers of Orange County 
who look with pride upon their roles in this office fur- 
Orlando Office 
O'Neal 


closely generally colorful 


nishings project are George Stuart, In 


Supply Co.. Bishop Oftice Equipment Inc 


chambers used by Juvenile Court Judge Mattie H. Farmer are equipped in 



























wood. Because the 
quarters have more informality than the sua rtroon 

Branch Co., Smith-Wilson Co., F. & R. Office Supply, 
Inc., Penney Book Store, Inc., Jim Blake Office Supply, 
Bradford's Stationers, Inc., General Office Supply, Inc., 
and Wright Office Equipment Co 

Chosen as chairman of the group was Jack H. Kline 
of Orlando Office Supply Co., the man who diligently 
spearheaded the myriad of details, together with Millard 
Smith of the Smith-Wilson Co. as treasurer. The execu 
tive committee was composed of the two officers along 
with George Stuart, Bill Bishop and Tim Merrill 

As an association the dealers co-operated fully with 
James B. King and Jas. Gamble Rogers, Lovelock & 
Fritz, architects and engineers of Winter Park, Fla 
General contractor was William A. Berbusse, Jr., Inc. of 
Palm Beach, Fla. and New York City. Elevators were 
supplied by Otis Elevator Co., prison equipment by 
Southern Steel Co., and food servi quipment by 
Turner-Haack Co., Inc 

In selling themselves to the county missioners of 
Orange County who gave ultimate responsibility for 
the office furnishings to th hitects the 11 dealers 
recommended that the contract be complete 
job “inasmuch as competit bidd pieces only 
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THE BOARD of County 
Commissioners of Orange 
County meets in this audito- 
rium which is equipped with 
comfortable seating for those 
waiting to be heard on county 
government matters. Note ash 
trays on rear of chairs 


COMFORTABLE private of- 
fice of Helen Bennett, county 
tax assessor, who has 34 em- 
ployees under her direction 
Draperies and plant add to 
pleasant office arrangement 


3 
YATSON MFG furt pecial and k equip ANOTHER CABINET installation by Watson. The counters 


for each department were made up of special or stock units 


rl lull nt i coun nd ind contain all the drawers, shelves and devices required 


for the proper operation of each department. Thus, the 
project included proper ‘engineering 


OA-—9 /60 





————————EoooooOoOoeeeeeeeeeeeeeeggaaa eee 











Office Planning ontinued 


TWO VIEWS 
commissioners (above f page) 
officials’ desk he levoted to 
with his fellow officials. Comfortable 
and settee were supplied together with 
ence desk 


county 
the 


oftice of chairman, 


top of 


of the 


and show 


and t area conferences 


side chairs 
! 


large confer 


34 
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Pet SERS 


CHEESMAN, (¢ 


ae Jrange County tax collector, uses this 
office as ‘nerve center’ for directing 48 employees. ‘I'm very 
happy with what has been accomplished by the dealers in 


equipping the courthouse annex declares the veteran 


ofticia] 
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DAVE STARR, sheriff, occupies this office where he meets the public in comfortable surroundings, aug- 





ented by leather-backed and cushioned chairs and settee. Not shown are special cabinets made by Watson 


Mfg. Co. to house guns and exhibits for criminal cases 


can result tn many compromises on function, quality 
and appearance.” 

In addition, the Orange County Office Equipment 
Dealers Association asserted that proper follow-through 
on installation and minor changes and adjustments can 
best be done by local dealers who are always available. 

The memorandum to the county commissioners by 
the dealers also told of their desire to do the job in such 
a manner that ‘‘architects, county commissioners, various 
departments of the county government and taxpayers of 
Orange County will be pleased and entirely satisfied. 
We are prepared to expend our best efforts on reasona- 
ble narrow profit to do a project which will be a credit 
to the county for many years to come.” 

The architects employed Ralph A. Bender & Asso- 
iates of Atlanta, Ga. to prepare plans and specifications 
for the job. Bid of the dealers’ group was accepted. 

We were able to tell the county commissioners that 
the furniture and equipment required in a large public 
building is so varied that no one manufacturer in asso- 
iation with any one dealer is able to handle the job 
without purchasing a substantial part of the equipment 
from other sources,” declares Chairman Kline 

County commissioners accepted this recital of benefits 
which could accrue through the co-operative contract to 
the Association 

They could look to one group, the same way as 


, 
ntinued on page 224 


SUPPLIERS 
Acme Visible Records, Inc 
All-Steel Equipment, Inc 
American Seating Co 
Art Metal Construction Co 
Arnot Furniture Division, Royal Metal 
Brewer-Tichener Corp 
Cushman & Dennison Mfg. Co 
Cramer Posture Chair Co., Inc 
Corry-Jamestown Corp 
Columbia-Hallowell Division, SPS 
Diebold, Inc 
DeLuxe Metal Furniture Co 
General Fireproohng Co 
Globe-Wernk ke Co 
Griggs Equipment Co 
Gunlocke Chair Co., W. H 
Hamilton Mfg. Co 
Mosler Safe Co 
Myrtle Desk Co 
Nu-Craft Products Co bs 
Pitney-Bowes, Inc 
Post, Frederick Co 
Shaw-Walker Co 
Smo-King Products, Inc 
Stow & Davis Furniture Co 
Tab Products Co 
Taylor Chair Co 
Vogel-Peterson Co 
Yawman & Erbe Mtg. Co 
York Safe Co 





office interior 


EORGANIZING ind updating 1s 
design servic lur ng th } ist yeal has paid im 


pressive dividends at Hirschfeld Office Furniture 
Co., in Denver, Col 
Although this 15-year-old 
capital's largest offi 
until mid-1959 that a comp 


Placed in charged 


firm 1s ie of the Colorado 


furniture was not 





specialists it 


oftice design serv 
W ood. 


who brought long 


Cnsiv< 


ice was set up was Barron 


formerly with an Oklahoma City firn 





experience in office hotel, motel, and tial interior 
design to the Hirschfeld 


The 


made necessary 


this was 
( olorado 


bus Ness 


need for a complete serv such as 
not only by the fact that the 
capital has undergone a tremendous boom in 
offices, but likewise by loss of many deluxe executive 


nrmMs 


ording to H 


office and complet 
which did offer such planning services, 
G. Borchers, manager 

Without the slightest doubt. 
tional, 


lity to plan fun 


color-matched off S$ Wa iS important an le 


ment in selling the businessman furniture market as was 
price itself. Consequ ntly, the showroom was rearranged 
to permit the setting up of a complete, separate desigr 
office at the rear, at syste shorn o very featur 
which Wood felt either cumberso unnecessary, Of 


impractical 


No Time for the Hinterlands 


As the design ser functions, Wood works in co 





ordination with Borchers, and thr outside salesmet 
who, surprisingly hav oncentrated almost exclusively 
on the Denver market, simply because the volun f 
“local business’ has precluded any need for selling 
sorties in the hinter 

In keeping with a fast-growing demand among Det 


ver business firms for fashionabl modern and fun 


tional offices, the desigt ry Ss set up to do a m 


plete custom job, Involving very item which W pr 
into any office, all colors ssories, and complet 
stallation. Included are desks, tables, chairs, lamps. fix 


tures, carpeting, coffee tables unges, desk top acces 
sories, pictures, et 
The approach wh Wood and the salesmen use 
that of “problem solving.”” With 90% of the customers 
for design SErVICeS 


usual problem is first of f proper utilization of space 
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1 then design, Wood 


st-price sale wher« poss b] 


to solve the custom 


ractical idea of why every 


discounts and 
10p into custom oftice des 


Surprisingly, Wood does 


; 


its associated selling on the 


smen are geared 
In the art 


from the t 


y nim here 
nt 


I rec 


ns which are bound t 


offi the man who has b 

nutes will usually 

O S yoing over mat 
At I one of tl 


11S point, 
Hirschfeld system comes 
istomarily produces thr 
makut yy 


choose from, 


h plan, using a print 


tself, with all specificatios 

Ol pl tely detailed This p 
to choose from, of 

lustrates the breadth of 


( 


tice Furniture ofters 


Spec ial favors 


es. Aiming at the 





Updated design service 


modernizes profits, too 


; ‘ ref 


muses. In 


spect and 


get the pros] 


d de sign de 


y fu S 
le and ted inte 
, 
[ e SI ssman 
) ] PiVINg Wood 
n ! ven wi 
hot rs, et 


isual f gents of th 
is Ul tC that W ood 
[ pros 

sentatwrioi 

Dy tn nirm 

Ss. a 
hy r lot { 
S diatel 


Py tations are bound I folder 
h, incidentally, carr h n fo 
whom the presentation 1s 1 the firn 

1 its address, all neatly O1 r 
h printed-form plar ge. W plans to 
1 from, and three s} isual cus 
of make up his 1 k the extr: 
involved in produ v f plans 

well worthwhile 

Instead of playing up color from tl rst such as is 


tne usual case, we be 


vin 


sel cted,”” W ood Said By Fett i h | ce oO! 


re in its proper pla ich a ssory item, et¢ 
W in go into the proble: f color w ustome 
own office, on orat qd arriy 
ore satisfactory 
S hly op rating 9 9 n 
D ottice turnitur has be 
ly successful. As { the av 
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A SYSTEM SHORN of cumbersor unnecessary and impractical features was made the core of the reorganized 


design service created by Barron Wood, director of design at the Hirshfield Office Furniture Co 


istomer is setting up a brand new office. Most of 
es sold to date have gone to insurance agencies, 


ms, professional men’s offices, with such out 


ng exceptions as the National Home For Asth 


Children, in Denver. Later plans call for photo 
each installation, probably in color, with a 


photogr iph prese nted to the customer as a goodwill 


r. There has been some difficulty in training a 
rrapher to get the sort of wide-angle, off-beat 


*raphy which Wood feels necessary, during the 
of the program 


rprisingly, there has been very little need for news 


idvertising, although a series of institutional ads 


the basis of “the last word in modern office 


ing iS proj cted. Instead, two highly unusual 


ng pieces, and a thoroughly unique “guest pros 
s 


} 


stem are being used 


Canapes in the Tower 


latter category, the Hirschfeld building con 
well-equipped luxurious lounge in its tower, 
1 periodically to serve cocktails and a pleas 

to an average of 40 businessmen furniturt 

Il recommended by salesmen because they ar 

w offices and they are in need of 


ent a good future market. The lunch 


ly planned, with individual invitations to 
kept On a nor mmmercial basis, although 
ourse, a tour of the oftice furniture division, 
ire exposed to color photographs of in 





stallations which have been made. The only direct com- 
mercialization is the frequent showing of the film from 
the Wood Office Furniture Institute, which is always 
well received. Luncheon guests such as these are bound 
to be good prospects, and to date, have worked out ex- 
actly as planned 


Opportunity for Direct Mail 


In the direct mail category, the Denver office furni- 
ture firm has made maximum use of a newspaper feature 
article which covered the new office furniture design 
layout in December. A 14 by 10 inch offset print has 
been made of the photograph and copy used by the 
Denver Post, together with an insert which elaborates 
on the design service of Hirschfeld's office furniture, 
explains some of the points involved, and invites a visit. 
The photograph, a particularly striking one, plus a two 
column story on the firm, made an excellent mailing 
piece, which to date, has reached more than 1,000 office 
furniture prospects, and which will be mailed on a cyclic 
basis hereafter. 

“We thought it best to capitalize on newspaper pub- 
licity since this is one of the few times which the office 
furniture industry has ever been mentioned by a local 
newspaper,” Wood said 

Sailing along, with the Denver market proving capa 
ble of absorbing the entire output capacity of the in- 
terior design department, Hirschfeld Office Furniture 


feels that ‘we haven't begun to penetrate the full value 
of this market.” 
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theme for 


‘Revolution 
in the office’ 
NSOEA 
1 
| 





Ann Landers 








Paul Butler 





Walter Judd 
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utomation in action divergent political views 

of PAUL BUTLER and WALTER JUDD... . en 
tertainment by the incomparable Hildegarde . . . a 
women’s viewpoint in the office . . . selling in “Sub 
urbia” . . . new products on display. 


Of such varied dishes for the office supply and equip 
ment dealer, the manufacturer and the field representa- 
tives is the menu for the national convention and ex- 
hibit of the National Stationery & Office Equipment 
Association. 

The Conrad Hilton Hotel in Chicago will again 
be the scene of the five-day gathering, September 24- 
28. 

Exhibitors’ space is already taken. Advance registra 
tion is high. 

‘Revolution in the Office’ is the announced theme 
for the sessions, geared to provide both information 
and entertainment for the thousands converging on 
the largest hotel in the world. 

Highlights of the program were sketched for OFFICE 
APPLIANCES in an interview with General Manager 
CHARLES “CHUCK” MORTENSEN. 

We'll open with an automation exhibit at 11:30 
a.m. Saturday, September 24, in the ballroom foyer,” 
he declared. ‘Machines will be in operation displaying 
graphically how automation takes over on a warehous- 
ing problem. There will be tangible evidence, too, of 
what automation supplies can be sold by a dealer 

One half hour after the automation preview, doors 
will open to the exhibits, the dealers’ marketplace 
of what's new on office supplies, office furnishings and 
office systems. 

Plan President’s Reception 

Highlight of the Saturday evening program follow 
ing the close of exhibits will be the Presidents’ Recep 
tion, a democratic assemblage of convention visitors for 
greeting each other in the Grand Ballroom 

Sunday's events will again be opened by the non-de- 
nominational church service which is to be under the 
direction of Tom Stout of Pittsburgh, Pa., former gov- 
ernor of District 3 NSOEA. The afternoon will be open 
for exhibit viewing and the Ladies’ tea will kick off the 
feminine part of tne convention. 

President NEILL STEWART, JR. will open the conven 
tion business sessions on Monday morning, reporting on 
his swing through the 14 regionals and NSOEA proj- 
ects in the offing. Next, the conventioners will hear a 
panel discussion on office procedures of tomorrow, con- 
ducted by BILL FREEMAN, business and economic news 
columnist of the New York Times. 

It is planned to have the report on store moderniza 
tion and advertising contests at the Monday morning 
session providing a better opportunity than usual for 
dealers to learn of the methods used by these prize 
winners 

The Monday noon luncheon, attended by both men 
and women of the convention, will have as the topflight 
attraction a discourse between PAUL BUTLER, former 
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itional chairman of the Democratic party, and WAL- 
rER JUDD, recent keynoter for the Republican conven- 
tion. They will give their views on “Who Will Win 
ind Why? 

Ladies will have a free afternoon for shopping on 
Monday and the exhibits will again be open. 

A “Women's Point of View” panel is in the offing 
for Tuesday morning. Four women will discuss such 
subjects as “How women buy’, “What Women Want 
in an Office, and ‘How to Reach the Business Student.” 
Members of the panel will be such outstanding persons 
as MARIE BERGESON, noted designer. 

Following the panel discussion the conventioners will 
go into division meetings for election of officers and 
transaction of business. 

TRAVIS ELtiott, full-time consultant of the National 
Restaurant Association, is slated to be the Tuesday noon 
luncheon speaker on the topic of personnel manage- 
ment and human relations 

Tuesday night's convention party will feature the “in- 
comparable’ HILDEGARDE. 

Probe ‘Selling in Suburbia’ 

Harbridge House with MIKE SANYOuR and Paul 
IGNATIUS at the microphones will be in charge of the 
Wednesday morning session on ‘Selling in Suburbia’’, 
reporting on the findings from survey of 25 dealers 
who have a branch store operation away from down- 
town. They will provide information on the cost of 
leases, the types of merchandise best sold and so forth. 

It is likely, too, that this session will include a panel 
on the relationships between architects and dealers. A 
brief business session will be followed by opening of 
the exhibits for the final viewing hours. 

Some innovations are planned for the banquet in the 
vening, grand climax to the convention. 

The ladies will have an outstanding program, de- 
lares CHARLES W. GILBERT, OFFICE APPLIANCES, 
hairman of this phase of the convention and assisted 
by RoBeRtT M. MATTHEWS, Sturgis Posture Chair Co. 

Feminine conventioners attend the Presidents’ Recep- 
tion on Saturday evening and the Get-Acquainted Tea 
on Sunday afternoon. They will be introduced to the 
political scene, hearing Butler and Judd at the Monday 
oon luncheon. That afternoon is free for shopping, 
xhibit viewing and relaxing 


Women To Hear Ann Landers 


Feature attraction of the Tuesday noon luncheon at 
Guild Hall will be ANN LANDERS, the famed news- 
paper columnist known as the nation’s No. 1 advice 
writer on human anguish, despair and affairs of the 

On Wednesday afternoon the ladies will go to the 
Shubert Theater to see Fiorello, Pulitzer prize musical 
which has been a sellout in New York City. This is the 
nusical which sings the praises of FiorELLO H. La- 
GUARDIA, one of New York's most colorful mayors 

Such in broad sketches is the program for the 1960 

vention and exhibit of NSOEA 
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For NSOEA Convention 
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There's a bigger and newsier Daty 
Orrick APPLIANCES ahead for those at- 
tending the 1960 NSOEA convention. 

Popular features of past years will be re- 
tained and new ones added in this news- 
paper, the only one with five fresh editions, 
one for each morning of the convention 
beginning Saturday, Sept. 24, and running 
consecutively through Wednesday, Sept. 28. 

Once again, conventioners will cherish 
and read this newspaper as their guide to 
what is going on each day at the big show 
in the Conrad Hilton. 

A record number of advertisers will be 
using the newspages to tell of their new 
products, their booth numbers and _ their 
special convention offerings. 

It will be a newspaper edited by a staff 
which has the experience to interpret con- 
vention activities, describe industry trends, 
tell where to eat and where to be enter- 
tained. 

Ladies activities will be fully covered. 
There will be news with the human slant. . . 
daily columns by writers who know the in- 
dustry and the people who live and work in 
it. 

The completeness of information prom- 
ises to make this a convention guide tailored 
for breakfast time reading. 

The hundreds who wrote testimonials 
praising this Dany OFFrice APPLIANCES 
last year can't be wrong. We plan that the 
1960 issues will have more pictures, more 
news and more reading “musts”. 
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NSOEA exhibitors, booth 
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numbers listed 








I Memindex ( ( Polar Mig. Co ‘ IA Stein Bros. Mfg. Co 556 
Metal Specialties Mig. ( li Port Huron Sulphite & Stempel Mig. Co sate, ee 
Metalstand ( OA Paper Co d Stock Forms Co. 
S Sup] ( Metropolitan Cutlery Co 24 Port-A-Wall Division Division Moore Business 
System ( I Miami Systems Cory Ts Hemisphere Steel Prod Forms Ketase s 211 
il Desk ¢ M point, Inc 29 ucts 169 & ) Strathmore Paper Co 756 
M I ( Milwaukee Chair ¢ Phe 4A Posting Equipment Cory 12A Structural Products Inc. 716 
ir ¢ Milwaukee Metal Furniture Precision-Posturect Chair Sturgis Posture Chair Co 
D ( Ir Cr \ Corp. Division Preci : 556A & SS7A 
( ’ ( Milwaukee Star ge ( 417A sion Metal Workers \ Stylex Seating Co 753 
ets Di M E-O Ste File ¢ 204 Print-O-Matic Co., Inc Superior-Tabbies, Inc, .... 213 
A & Minitone Elect cs, Inc O9A The 14 Supreme Steel Equipment 
Re M esota Mi oe & Mig Protectall Safes 14 Corp — 661 
( 4 Swingline, Inc 67 
M I M rn Office Procedures OA 
Modern Steel Craft, Inc 68 Q 
Mohawk Tablet ¢ 174 
G | Monarch Furnit ( 7 
It Parlor I Quality Park Envelope ( 
nerly ; Quartet Mig. ‘ 12A 
Monee Mnoke } Taylor Chair Co., The SOA 
J Ron ( & « Technical Tape Corp . 
Red Divisi k 732A & 738A 
Peston Tis . Thomas Furniture Co 549 
) West Di Viffany Stand Co., Inc 160 
M \ >» Pa Pit 2 Rand McNal & CC Tops’ Business Forms 336 
Mf Bert M.. ¢ 7 [34 & 1 Transkrit Corp 219 
. ; M . mate ( 134 Red Raven Rubber (« lriner Scale & Mig. Co 90 
‘. M y Mig. < \ Redi-Record Products ‘ 
f Mille 4W & isW 
i & 75 Red-Rope Statir Indus U 
‘ t , Mutual Pr ( Inc R4 tries, In ; 
Myrtle Desk ¢ 4 Regency Ther y »hers 
g { 4A » J 1 & 1A C-18 & ¢ Underwood Corp. 311, 312 
: ; \ tik Adhe ° & icts : Reliance Pen & Penct : ; » 717 
* — Inc 131 Cory ‘i United Cutlery & Hard 
bw & Remington Rand Dealet ware Products Co 170 
Sales Division Sperry ‘ United Stationers Supply 
N Rand 327W, 328W & W Co 7i0A & JIA 
7 ; Replogle Globes, Ime 
Republic Steel Cory 
ee ti B | ( 4 Berger Division Vv 
ionek Cuakem Casta Rest-A-Phone Corp 
‘Daner ¢ , 182 —_ ~ Leather G 
K , Ca Regi ( ‘ _ Notas V. & E. Mfg. Ce 192 
W & at et: tary Distribu ry fl . Vail Mig Ce 79 
il 3 Cory west thin te. taee Valco Co 307W_ & 308W 
nal : ( 0 The 7 Venus Pen & Pencil Corp 
oan ts : “aah id 149 & 150 
Ce | cating Pls om o Riteform Chai ¢ + . Vernon, S F & M.. Inc S34 
“ Ir Rit Line Cort cs Vertifiex Co 223 
‘ r Mfg. < ly Rob = Ret ~ a al It Victor Adding Machine Co. 191 
( Phot & B R Q — = Meta 3 een Victor Safe & Equipment 
‘ I Cor eeeer ot, ee — Remington Rand Deal 
- ( rp W ing 1 an eaier 
eld Me & | R ee ooo Sales 151 & 500 
cedures 1A on wae | ‘ ; Virco Mfg. Corp. 635A & 636A 
a Pe ( { 118 \ogers, + Visi-Shelf File, Inc 712 
. sIRW & WwW ’ 4 
# Ame Phili ' , Vogel-Peterson Co. Parlor 
( Im 1A Royal Metal M fF. S , ‘9 (Formerly) 547 
( the Sta t . 42A 144A 160A 1RA 4 
~seiy? Co.. In Rubbermaid, Inc } 
Re ( aft Fur ( \ 
} | ( Craft Pr t ( - Ww 
vr. It & + S 
; W wy Division 
~ ibere é i Ine 5 Art Metal Inc 346, 347 & 348 
a y O Sant rd na ( s Wallace Pencil Co 29 
: Savoy Tohn, & Sort Ine Ward, Tohn J., In 43 
: Ay r ; Schwab Safe Ce Waterman-Bic Pen Corp 63 
( & { ; EverSafe Divisior 4 Watson Mfg. Co., Inc 553 
\ 4 8 e ( ( C2A Scribe Distributors ¢ Weber Costello Co. . 11) 
{ = ffice Pr 4 Scripto, Ine 152 & Weber, F . Co ; 148 
Pul W Seal-O-Matic Dispenser Co. 218 Webster, F. S., Co 7 
fice Suite 13A Sengbusch Self-Closing Weis Mfg. Co., The . 87 
Chair ¢ & Inkstand ¢ - Welham Metal Products 
M ) Town ( 121 Sheaffer, W A. Pen ( », In : 323 & 324 
irna Meta ji 109A 735A & \ Wells Chair Corp 352 
\ & 6W Shelbyville Desk ( 7 West Coast Sales 755A 
~ me F; : ( Shepherd Casters, In 6A Western Mfg. Co 360 
\ « l & 1 Sikes Co., Inc., The Parlor Westin-Nielsen Corp 707 
“ r I 24 (Formerly) 1 White & Wyckoff Mig. Co. 212 
R I | conawe Smead Mfg. ¢ The Wilhold Glues, Ine 758 
i7A & P Smith. Charles ¢ Inc ‘ Wi liams Office Furniture 
Mig. ¢ It Smith Metal Arts ¢ , Ime Co 637 
~ & Mic. ( >A Wilsen Jones Co 41 
\\ W & Ir yA Smokador Mfg. Co., Inc. 617A Wolber Duplicator & Sup 
S M ne ( Ma ( 163 Smo-King Products, In 12W ply Co 141 
! er Pe { f & 1 Southworth ( Worden Co., The 714 
7 ker Ste P Ir Speed-O-Print Corp, 108 & Workwall Division 
( l .& Speedry Chemical Product L. A. Darling Co $33 
r t Pr es Thiv Inc 44 World Publishing Co 614 
Mig. ¢ I Ket ar & McDoug Spencer Rubber Product 
M ( Ir ] Co ¢ 
Engr ( Springer-Penguin, In ; 
( re Mig. ¢ Stacor Equipment Co 
vel ( t R Seat ( ; & , 
n ¢ 81 Standard Diary Yawman & Erbe Mfg. Co., 
» Materi Division Wilson J Inc 600 
‘ Martin Ya 4 Co ‘ Safe om : 
- ( et & | I 19 Stationers Guild tf America 51 ¥ , - & I k a 
( Hold ¢ 14A Steel-Parts Mig. Corp Z 
& { ic | i ( IA 19 & Zephyr American Corp 101 
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New Products 


A reproduction of a Regency desk in mahogany w 
leather top has been designed by the KitrincER Co 
Elmwood Ave., Buffalo 7, N. Y. There is a sliding 


panel on each end drawer pen tray in the center 
| 


partitions in the other drawers. A central locking device 


Inquiry Card No. 1 


i Completely aut 
ae collection of tape 
simple operation 
a new, low cost 
winder introduce 
the WESTERN AP 
rus Co., Div., ¢ 
tometel! Corp., 

Jarvis Ave Cl 
i8 Il The 

winder, equipped 
a 12”. metallic 
mounts easily on 
typewriter 
and converts to a 
able unit if de 
Winding tension 
justable to obtain 


tearing the tape 
Inquiry Card N 











. 


“Stak'N'’Gang” chairs for easy storage and con 
venient seating have been designed by the STYLEX 
SEATING Co., 911 Walnut St., Philadelphia, Pa 
Seats and backs are rubber cushioned and covered 
with Naugahyde in all popular colors 

Inquiry Card No. 5 


equipment 


imum tightness without 


ith a tooled 


IN« 1893 and available 
STYLINE Propucts Co., 


writing bed 


drawer and they can be installed by one per 


is optional panei to the 


mat 
is a 
with 
tape 
d by 
PARA 
omp 
5600 
cago 
tape 
with 
reel 
tele 


port 
“sired 
is ad 
max 


o. 4 


THE W. A. SHEAFFER PEN 
Co., Fort Madison, Iowa, has 
combined a _ new ballpoint 
fluid with a new type of refill 
cartridge. Called ‘Skrip 303 
the ballpoint ink is said to 
eliminate skipping, smearing 
and slow starting. The en 
larged capacity of the poly 
propelene plastic cartridge 
provides as much as 40% 
more writing than the firm's 
previous models The car 
tridge also provides stronger 
support for the tip and has 
longer shelf life than pre 
vious refills. Skrip 3 car 
tridges are available in blue 


black, green or red fluid 


Tops are colored t match 
the nk tor quick identifica 
tion 


Inquiry Card No. 6 


For More information Use inquiry Card on 





Decro-Viders are translucent fiberglass panels framed in aluminum 
in a variety of harmonizing patterns. Made by the 
Los Angeles, Calif 


3361 La Cienega PI 
son since aluminum legs hold each 


loor and ceiling with spring pressure 


Inquiry Card No. 2 


SMITH-CORONA MAR 
CHANT, IN¢ 701 | 
Washington St., Syra 
cuse 1, N. Y., has an 
nounced three new 
photocopy machines 
the Vivicopy 9, 12 and 
14, which copy any 
thing on white, stand 
ard weight paper. All 
models, designated ac 
cording to paper width 
capacity, operate on the 
diffusion transfer prin 
ciple. Ready-mixed de 
veloper comes in dis 
posable p lastic car 
tridges and an auto 
matic feed and storage 
system keeps the ma 
chine in instant readi 
ness while saving fluid 
Inquiry Card No. 4 








Four-post hardwood drafting tables with steel 


drawers and hardwood pedestal drawing tables 
with a positive lock tilt to prevent slippage cor 

prise the new ‘“Woodmaster’” line introduced by 
STACOR EQUIPMENT Co 95 Emmet St., Newark 
5, N. J 


Inquiry Card No 


Page 67 
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Smith-Corona announces three new 
high-speed electric adding machines 








Just in time for fall — three new low-priced, 
high-profit machines from Smith-Corona: 

Model E99 Electric—%-column capacity to add, 
subtract, multiply and divide. Adds and sub- 
tracts automatically, multiplies with one 
entry, divides quickly through automatic sub- 
tract and repeat controls. Works quietly and 
easily at speeds of almost three cycles per 
second. Prints subtracted items with minus 
sign for quick identification. Has a magnify- 
ing window, 9-ft. detachable power cord and 
transparent tear-off bar. Best of all, your 
profit is $75. List price $189.50, including tax. 





Model E78 Electric— Adds seven columns and 
totals eight (a penny less than a million). Adds 
nd subtracts automatically, multiplies with 
ne entry, works quietly at nearly three cycles 
er second. List price $159.50, tax included. 
Your profit: $60 
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Model E66 Electric — Adds six columns and 
totals six (one cent less than $10,000.00). Adds 
and subtracts quickly, multiplies with one 
entry, prints sub-total and total on tape with 
easy-to-check symbols. List price $129.50, in- 
cluding tax. Dealer profit: $45. 

All three new Smith-Corona electric adding 
machines are designed and built for accurate, 
dependable, high-speed operation. All control 
keys are electrified, eliminating extra strokes. 
Everything works quickly, smoothly, quietly. 
What’s the market? Everybody who figures! 
Every retail store and professional office, 
every business of any kind, plus many homes 
and farms. This fall, display, promote and sell 
Smith-Corona—for the biggest adding machine 
profits you’ve ever enjoyed! 

Electric Portable Trade-in Promotion con- 
tinues through October 1. National advertis- 
ing includes full-page magazine and Sunday 
supplement ads, plus network television on 
Dave Garroway’s NBC-TV “Today” show. It’s 
your greatest opportunity ever to boost your 
Electric Portable sales. 


National advertising schedule: Sm/th-Corona 
portables will be advertised this fall — full- 
pages, full-color — in LIFE, LOOK and THE SATUR- 
DAY EVENING POST. with student ads in SEVEN- 
TEEN, SCHOLASTIC, BOYS’ LIFE and AMERICAN GIRL. 






TH-CORONA MARCHANT INC 


SMITH -CORONA 
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why is FLAGSHIP | 


first in every finish... 


The FLAGSHIP Line of metallic back car- 
bon papers has earned its number one rating 
by superior performance. When you offer 
FLAGSHIP your customers get longer wear, 
cleaner copies without feed-roll streaks, and 
the non-slip and ease of handling features that 
only FLAGSHIP provides—all at no extra 
cost! Ask the dealer who has a FLAGSHIP 
franchise and he'll tell you that with 
FLAGSHIP you'll sell more carbon easier 
than you ever have. And repeat orders go to 


and first in quality for every duplicati od? 





you because your franchise is protected. 

But FLAGSHIP is only a part of a broad 
line of fine Allied products—for every dupli- 
cating need from orange diazo carbons, a 
complete line of spirit products, to fluid- 


eradicable ribbons. 

The franchise may be open now in your 
vicinity. 

Write today for more information on how 
to make your carbon and ribbon sales an 
important profit producing source for you. 


ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


Visit us at booth #136 General Offices and Factory: 165 Duane Street, New York 13, N. Y. 


N.S.0.E.A. Chicago Convent 


Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 
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in-one punching and plastic binding Chis No-Roc’’  selt-leveling A new line of open reference files was introduced 
especially designed for oftice use 1S furniture glide provides auto- by Dresoip, IN¢ 818 Mulberry Rd., Canton, 
uketed by the AMERICAN PHOTOCOPY matic adjustment to uneven Ohio. Available in 3 standard widths, the files 
r Co., 2100 W. Dempster St., Evans floor surfaces. Available from have a center support system which permits in- 
lr} portable, desk-top 1 hine is con the Bassick Co., 437 Howard stallation of multiple units and addition of sup- 
eight and easy to operat Ave., Bridgeport, Conn plementary files as the user's needs increase. 
Inquiry Card No. 8 Inquiry Card No. 9 Inquiry Card No, 10 


MINNESOTA MINING & 





esive calle Mrc. Co 900 Bush 
Stik h heen Ave., St. Paul 6, Minn 
PREST¢ has created a_ product 

Cor 0 specifically for the re 
oM St., Chicagi moval of lint from cloth 
It es to pa ing, felt hats, furniture 
istics and and suede. Called 

I g very high “Scotch” brand lint re 
v used fo movers, the product is 
ssembly marketed in envelopes of 

Spla work 6 individual pads Fach 
labeling pad is covered with a 

é Ses liner which is removed 

‘ is wate when the pad is to be 
1-f ib used. The liner may be 


replaced and the pad 
used over and over again 
The pads measure 3 


AAISAHOV 


ng to the company 
Inquiry Card No. 11 inches wide and 4 inches 
long 


Inquiry Card No. 12 








Mrc. Co i48 W. Lar THE FULLERTON ENGINEERING SALES Co Tue Bert M. Morris Co., 8651 W. Third 
St. | Minn., has at nced i¢ York Blvd., Los Angeles 41, Calif St.. Los Angeles 48, Calif., has added a 
r af envelope rack designed designed the Acu-Arc ruler for drawing IT'wo-Way” letter tray to its line of desk 
N t’’ type forms. Mad f arcs of circles of any radius from 7” to top accessories. The tray, with access from 
iked enar h. th 200” or more without other tools. A move both the back and the front, accommodates 
3 models to a late able pointer on a scale reading radius letter and legal size paper and stacks con- 
nt ed forms lengths directly gives the exact arc required veniently to any desired height 
Inquiry Card No. 13 Inquiry Card No. 14 Inquiry Card No. 15 


For More Information Use Inquiry Card on Page 67 
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Thinking dealers 


sell Harter chairs 


46 


Think 


eee 


Think 


Think 


largest line for complete selection, fewer inventory problems 


Fifty-six models to choose from—one for every job function, machine 
operator to executive. Gives you complete line reliability —the right 
chair for every prospect. You don’t have to gamble on delivery from 
several suppliers. 


recognized quality that reflects your reputation —a better 
product for a longer profit! 


The Harter «-‘‘quality’’ reputation complements your own. People 
know you through your products. When you sell Harter, you sell a 
better product for a better margin of profit. And Harter product 
dependability makes this a long-lasting impression. About the only 
call back you make is to take an order for more chairs! 


advanced design to sell today’s style-minded, function-minded 
buyers! Complete promotional tools and advertising support 
— national and local! 


Harter dealers are out ahead of competition with advanced Harter 
design . . . exclusive cantilever-arms and tri-tapered legs on the new 
CRITERION series. Functionally, Harter offers more leg freedom 
with the new CRITERION cantilever ‘“‘open”’ arm. 

These advantages and others are pounded home to prospects all 
year long in general business magazines such as BUSINESS WEEK 
and FORTUNE. 

Promotional tools go beyond pretty pictures to provide Harter dealers 
and salesmen with planned selling tools that help them sell more 
Harter chairs. The Harter Wall Chart at the right is a good example. 
Others are a book showing all upholstery and enamel color combina- 
tions, full color catalogs, and striking point-of-sale displays. 


GIVE THOUGHT TO THESE FACTS—FIND OUT MORE TODAY 
Just mail the automatic coupon for complete information. 





For complete information write your name on your letterhead 
and send to: 
HARTER CORPORATION 


925 Prairie Avenue, Sturgis, Michigan 
CANADA: Harter Metal Furniture Ltd., Guelph, Ontario 
MEXICO: Briones-Harter, S.A., Lago Ilseo 96, Mex 17, 0 


D.F 
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Tt H irter Wall 
Chart shows the 
com} te Harter 
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New Products ontinued 


f a An attractive Low-cost Dozens of everyday mount- 
floor lamp featuring ing, holding, anchoring or 
washable shade and posting tasks are made easier 
safety-tip base has been with a new plastic substance 

Sh. announced by the Fos- called Solid Tak from Det- 
r TORIA COR! 1200 N KOTI IN« Box 13351, 
Main St Fostoria Wilmington, Del. The ma- 

Ohi The Accent terial sticks indefinately to 

lamf hich 1S de any clean, dry surface and 

sign t give long can be removed in seconds 

SETV ICE without sacri and reused as often as de- 

ficing appearance has sired. It holds equally well 

LY tapered shade ot tO papel masonry of all 

vhite silk shantung types, plaster, wood, metal, 

pressed between two ceramic and glass. Since it 

extr neav\ layers ol 1s nattected by water! or 

durable plastic The variations in temperature, it 


safety-t it scuff proof r used ndoors or out 


« base is hea ly in any kind of weather 
veighted to prevent a Inquiry Card No. 17 
cidents ] age to 





Inquiry Card No. 16 








oo, 








To meet the demands of the 
gift market, the WATERMAN 
Bic PEN Corp., 1 Waterman 
Pl., Seymour, Conn., has cre- 





ated the new “ Masterpiece 





series of precision fountain 


, sens The lever-action pens , , i a 
A special gluing machine for applying strips of i Latch Lock binders, which are widely used by in- 


loped by 


os ire available in ladies’ and 
glue to ungummed labels has been developec 


lel h 14K Id dustry for proposals, reports and catalog covers, 
. pe ~ mens models with 14 gold . , 

the GLuUE-FAst EQuiPpMENT Co., INc., 9-S White ‘ , are now being made available through stationers 
: : 7 ' points and are gift packaged ’ 

St.. New York 13, N. Y. The unit n also be ' : and office supply dealers from AGRIPPA PrRop- 


Inquiry Card No. 19 : 


converted to a full label glues ucts, INc., Beaver Falls, N. Y 
Inquiry Card No. 18 Inquiry Card No. 20 
An improved and newly F ; a, New, modern styling 





designed model of the highlights the “Execu 


Ozamatic whiteprint cop) tive’ line of garment 
racks made by the Bor 
ROUGHS MrcG. Co 
3002 N. Burdick Ave 
Kalamazoo, Mich. All! 


models have an 


ing machine has been an 
nounced by the OZALID 
Div., GENERAL ANILINI 
& Firm Corp., Johnson 
City, N. Y. Called th 
Ozamatic 60, the new 
tabletop model features 
faster speed, better stack 





proved, vinyl-cover 
hanger bar which can 
be reversed to increas« 
hanger capacities 25° 
The  umbrella-holding 
bases on the floor 


] 
i€ 


ing of originals and 
prints, a larger feedboar 
for paper handling, easier 
feeding of prints and eas 
ier cylinder cleaning. It 
can copy single-side orig 
inals up to 15” wide by 
any length and will pro 
ess hundreds of 81,” x 
11” copies per hour 
Inquiry Card No. 21 


els have easy-gl 
trays. There is a choice 
of hve colors in elect: 
statically baked on ef 
amel to harmonize w 
the decor of any offic 
Inquiry Card No. 22 





For More information Use Inquiry Card on Page 67 
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for the 


time 
in any economy model 
office pencil sharpener 


..,at no increase 
in price 






CHICAGO, and 
PREMIER models 





3 years of field testing 

have proven it best by actual 
use in commercial and 

school installations 

“Stream” styled in modern 
motif, Apsco’s ALL-NEW base 
offers greater unequalied 
overall strength 

A new economy mode! design 
featuring the new internal gear 
cast as an integral part of the base itself 


A new steel receptacle locking ring, staked in six 
spots to firmly lock the all-steel receptacle in place 

A new %” higher profile eliminates pinched fingers 
when the sharpener is desk-mounted 
A new, longer and wider foot with 4 mounting holes 

A heavy-duty, upright standard with center-co . 
Zamak #5 casting 






over former base " 











Full gear surface of cutterhead pinion is enveloped 
by the integral gear teeth, allowing greater mesh 
area and subpagumntty less gear wear. 


APSCO PRODUCTS, INC. 
Mailing Address P.O. Box 840, Beverly Hills, California (20-9) 


NAME 





ADDRESS 


S|ANT THE PREMIER” 





ciTy ZONE STATE 
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New Products . continued 





THE GARDNER Rex-ROTARY Dzts 
STAMP Co., 166 S TRIBUTING Co.. 38 
Washington St Park Av S., New 
W ilkes-Barre Pa York 1 N. Y., has 


has announced its introduced the Rex 
new Prest-O-Rite re A-Copy book printer 
tractable ball point which produces per- 
pen. Available in * fect copies from docu 
medium point with \ j ments, magazines and 
blue ink only, it bound books. An in- 
writes without skip tense light source 
ping and the metal takes care t the ex 
“Protect-O-Point posure within a sec 
prevents ink smudg ond or so and the 
ing and guarantees ¥ uutomatic rapid de 
/ veloper finishes in 


long life, according 


to the manufacturer about 8 seconds. The 
The giant refill ——— es book printer is avail- 
contains “Formu able in sizes: mod- 


labs”’ pre-tested ink ei 9 tor papers up to 
Chrome or gilt caps —— > x 182 aad 
are included model 14 for papers 


Inquiry Card Ip 2 ee 
No. 23 Inquiry Card 
No. 24 


: 








MEAD PAPERS. IN¢ 118 W. First 


| THE EATON CARBON & RIBBOD 

| Corpe., 170 Tillary St., Br St.. Dayton, Ohio, has announced 
N. Y , has develops lan ti ew syste if color-coded labels 

| od of correcting typing f oftice printing departments 


The Mead grades in both standard 


Ready-( t sizes are combined 


“Ko-Rec-Type’” is a p 


with a special forn 


cover typed mistakes. W ( a groups each with its 
ror is made, the typist p distinctive label color for easy 
back-spaces to the point ntihcation. In addition to lor 


and inserts a sheet of K »- INE the type matter has been 
. ) ‘ ted wi 1 ; / ] 
over the mistake, coated reatly enlarged. Grade, weight 


She then retypes the san other pertinent information 











the face of the sheet be read asily trom a distance 
it. A clear space is left ( pings the color codes § 
rect letter or word to c velle NW: oftset: orange 
Since corrections are te ettery ss red ncoated 
typewriter without rer ‘ ose woated letterpress 
perfect letters im ix ] DUSINESS } ipers; green 
less time A ste re bined in the new Key-Wa Moistrite and Northlite business 
Inquiry Card No. 25 shelving by the W. R Ames Co., 1001 Dempsey papers. This coding system will 
R Milpitas, Calif. An alumit h locks and supports implify re 1 keeping and red 
ts of the shelving and since it vers one slot in the shipping and usage errors iims 
ynt. sf VES iy De insta 1 at an height and spacing ti compan 
Inquiry Card No. 26 Inquiry Card No. 27 








An all-transistorized inter lesigt t A wire basket rchandis which holds a . . ms trip | 
overcome high nois« nt of | tur handise in tion sour pact Pict 
complete intercommunicat 5 t 8 square feet of floor are available of S an advanced 
duced by the TALK-A-P} FE ¢ fr the Ret CTOR HARDW E Corp — syst fol ‘Yo more light, quiet 
Kedzie Ave Chicago | | ( f j N. 25th Ave Melrose | k. Ill. The neav jluty fan, fv nch speaker and 
Redi-Power is less than s hicl t nit features wire baskets n four sides — for t r spe s } 
it is self-compensating t ive! t for maximut lisplay effectiveness and is audi , presentations. Easy to oper 
full 20 watts of power t n , laptable t ariet f rrangements to if is f McCiure Proyecrors, Ine 
of stations suit the items presented L122 Central Ave., Wilmette, I 

Inquiry Card No. 28 Inquiry Card No. 29 Inquiry Card No. 30 


For More Information Use Inquiry Card on Page 67 
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YOUR KEY TO 
OFFICE 
EFFICIENCY 





SEE THIS NEW LINE AND 
VISIT US AT THE NSOEA 
SHOW SPACES 504 A, 


505 A, 507 A, AND 56! A, 


CONRAD HILTON HO- 
TEL, CHICAGO, ILL. SEP 
TEMBER 24 - 26 


alma 


DESK COMPANY 





COMPLETELY MODULAR 
UNPARALLELED FLEXIBILITY 
SIMPLICITY OF DESIGN 
FUNCTIONAL MODERN 


ALMA DESK COMPANY 2 rom. xox cssoum 

















New Products continued 


THE JAYEM SALES CORI ) 
Fifth Ave New York 1, N. Y 
is marketing a promotiona 
pr ed nie 1Li¢ i tri ke | 
Mate Measuring 14 Incnes 
! t 41s vailaDie in A 
irawer unit < on ve id 
pboard bination S s 
trated. Made specinca Ss 
whe! space iS at a pre l [ 
I no-Mates can t sold Ss in 
dual nits r as a ymDination 
to for i credenza type a 1g 





ist reen and desert tan and 
feature drawers on rollers with 
i for th < pt | 
é The ire inches 
biol ; ; The contemporary modern 2300 Series of the JASPER SEAT- 
high and 15 inches wide . 


' ING Co., Jasper, Ind., is a blend of traditional and modern 
Inquiry Card No. 31 J asf ¥ 


design. The unit illustrated consists of a right arm and a 
left arm side chair and an armless center chair. They ftea- 


ture coil spring construction and choice of upholstery 





Inquiry Card No. 32 





THE PARKER PEN Co., Janesville, Wis., 1s 
marketing a new cartridge pen called thé 
iS'’ with ink cartridges claimed to be the 
rgest in America Also available is a 





THE WEBER COSTELLO Co,, I McKun separate filling accessory that can be placed 
ley St., Chicago Heights, | is inte THE AMBERG Fite & INDEX Co., Kanka inside the pen to convert it into a convens 
duced Hi-Fi Flourescents aS oe kee, Ill., has announced two revised models tional fountain pen. There is a choice of six 
pastels in flourescent ors. There are six in its line of Amfile personal files. Model different points. 
colors in the series, | kag lt sticks Of 850 is designed for compartmental filing Inquiry Card No. 35 
each color to the 12-stick bi and Model 650 has 8 vertical folders 

Inquiry Card No. 33 Inquiry Card No. 34 


A fast and economical 
duplicating method, de 
signed specifically for 
statement addressing 
1 labeling has been 
announced by the Topp 
Co., Div., BURROUGHS 
1150 University 
Av Rochester 3, N.Y 
Che Statement Addres- 
sor is designed tor sim 


an 


Cor! 


peration and more 


than 100 documents 





in be imprinted from 
ne stencil. It is con 





structed of lightweight 


plastic and has only 
; n¢ ving part 
A complete lesk t n storage nits are combined in Inquiry Card No. 37 
little more than a re foot of space in the efticien init 
manufactured by the K & C Metat Propucts Co., IN« 
Greene Ave Brook N. Y Made of furniture steel 
throughout, it is equip) witl s and A-Z file folders 


Inquiry Card No. 36 








For More Information Use Inquiry Card on Page 67 
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more OFFICES THROUGHOUT THE U.S. ARE 


— EFFICIENT WITH 
a_modulars 






metalstes 


T" arrangement of Metalstand EEE Fo eee 


Modulors — created by adding 


Center Runner carries = 
ore * 








—_ learn the reasons 
why Metalstand’s Modulars 
are the fastest-moving 

line in the country! 


The clean, modern, functional design of these unusual modulars will 
capture anyone's attention at a glance. Metalstand'’s Group "'B"’ shown 
here is a notable example of all these characteristics. 


see US AT THE CONRAD HILTON HOTEL, CHICAGO 


NSOEA, BOOTH 500A, SEPTEMBER 26-30 
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New Products continued 


A wood-encased pencil 
with 

brush attached has been 
created by the A. W 
FABER-CASTELI PEN 
cit Co., IN 11-4 
Dickerson St., Newark 
3, N. J., specifically for 
carbon 
The EraserStik 


rasering fe 


Two new drafting table 
designs have been an 
nounced by the Ham 
ILTON MFG. Co., Two 
Rivers, Wis. The Cl 
100 series has a Strata 
Cor drawing board 
equipped with a chan 
neled steel cleat for 
accuracy and is sur 
faced with glare-proof 
mist green  linoleun 
Steel catalog, tool and 


shaped erase! 


ribbon erasing 
7044B 
meets the 
quirements for carbon 
ribbons which differ 


reference drawers ar¢ from those for erasing 
standard equipment conventional ink ribbon 
The modified deluxe type-written irks. The 
Auto-Shift table is new erasive material is red 





ly-designed to provide as is the br 


the popular low posi Improved models of two Verifax copiers have been intro 
tion drawing board and luced by the EASTMAN KopaK Co., 343 State St 
is completely flexible ter, N. Y. Both the copier, model B and the Signet 
Inquiry Card No. 38 copier, model B inc 

operation and are newly styled for modern offices 


Inquiry Card No. 39 


wood is polished white 


, ' 
Roches- with a gold imprint 


Bantan Inquiry Card No. 40 


porate engineering changes for easiet 


DHE Kou-I-Noor PENCIL Co. 


Conn has 





Bloomsbury i proved 
its Ejectomati lead dispenser for 
irketed 1 


A steel desk top bookcase is 
by the Lir-NinG Propucts Co., 170 N. Rob 


quicker and more convenient lead 


has been d ve 


replacement and exchange. The new 
ertson Blvd., Beverly Hills, Calif. Illustrated Mrc. Co.. 8 Chicago 
. version substitutes a spring action . ucas 
is model 9 BR which measures 7 x ) x | ' The racks d oO f ull 
a 7 : teed in place of the gravity formerly we racks GO not requil 
7". The five other models have the s cial assembling and are ava 
depth but vary in height and widtl Rae ET Ear i 
dep y heig — Inquiry Card No. 42 ss sci nas 


Inquiry Card No. 41 


THE BARRICKS MFG 
Co 134 W. 54th 


St., Chicago 9, IIl., 


ten-key add 
featuring 


An electric 
ing machine 
compactness and 
speed operation was an 
nounced by the Monro! 
CALCULATING MACHINI 
Co., 555 Mitchell St., 
Orange, N. J 
speed of the Series E has 
been stepped up to run 
25% faster while operat 


high 
has introduced a 
chalk board with 
two new features. It 
s both  reversable 
Cycling nd revolving and 
now has a square 
bular steel frame 


wit! extruded alu 


An econo line of tub 
loped by the 
Ave., Evanston, II! 


Inquiry Card No. 43 


cee F 


- 


« 
RD ose 


*, 








ar coat and hat racks 


BEVCO PRECISION 


aps or screws for 


ble in single she 


i9” lengths 





ing sound is quieter. The num channel. The 
placement of the repeat board which is 
key makes multiplication easily portable 
as easy as addition. The comes in two dif 


terent odels. One 
has a chalkboard on 


oth sides and the 


machine is available in 
two models: the 911E11 
(capacity list 9, total 
10) and the 111E11 (ca- 
pacity list 10, total 11) 

Inquiry Card No. 44 


| | 
ther available mod 
has a chalkboard 


one side and a 


bulletin board on 


the thet 


Inquiry Card No. 45 





For More Information Use Inquiry Card on Page 67 
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d 
Mitwwesorsa [finine ano \ffanuracrunine company | 





This is how easily you can sell 
new "SCOTCH" BRAND Typewriter 
Cleaner: 


Just roll this clean, dry sheet 
into a customer's typewriter, pink 
side up. (Explain that there are no 
messy liquids to stain or spatter, 
no putty to get under fingernails.) 
Strike each key four or five times 
and the job's done. Their next 
typing will be sparkling clean! 


Tell them that 3 full 8-1 2" x 11" 
sheets cost only 98¢; show them how 
sheets are perforated so they can 
throw used portions away--and 
chances are you've added another 
item to your customer's supply list. 
















Ask your "SCOTCH" BRAND 
representative now about this 
newest sales-booster from the 
makers of "SCOTCH" BRAND Tapes. 


v 
/ 
Ni 


a 
.. WHERE RESEARCH IS THE KEY TO TOMORROW 2355 <4 


_—-—=—— See w = oeomemtie 
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VARSITY 


A full size porta- 


oy . € cS oO c-) ‘o = 5 
ble bag ben ne 
eeee gu eo909" ard keyboard at 


less than you'd 


« GS9VVVIGVIVVVEFH expect fo pay for 
pAABALD dae | = 
List. 









A Full Line of Portable tins 





OF SPARE PARTS 
AVAILABLE 


WRITE OR PHONE FOR 
DEALER FRANCHISE 


MORE FEATURES ELDORADO 
1 Fully automatic key-set tabu- 
lator. Master tabulator CLEAR 
MORE QUALITY ever Automatic margins 
ull Standar eyboard with 
AT LOWEST PRICES J 2 extra keys. Automatic re- 
* verse two color ribbon and 
B stencil. 10” platen (Roller). 
MORE DEALER § Half spacing, and all other 
} features you'd expect in a 
MARK UP ' deluxe portable. 
* 1 
MORE PRICE t 
: EDUCATOR 
PROTECTION g Commodore's answer to your 
* : demand for a low cost port- 
able with full dealer markup. 
ONE YEAR PARTS ! 
GUARANTEE ; COMPLETE STOCK 548% 
i 


Fed. excise tax extra on all models 


Outside continental United States 

nc. write direct to the manufacturer 

f COMMODORE PORTABLE TYPE- 
WRITER CO., LTD. 680 KING ST 


34 HUBERT STREET, NEW YORK 13, N.Y. WEST, TORONTO 26, ONTARIO 
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= SheDuaiter letter tray systems 


work organizers —work savers — faster office procedures 
wonderful-practical-low, low cost! 


Vegttier’ letter tray systems 


Grade “a” letter tray—the world’s finest! Open 4 
sides for faster office action. Magnificent applica- 
tion. Work flow easier—better. For executive desks. 
Colors: Gray, Green, Frost Tan, Frost Green, Tawny Beige 


Cat. Outside Dimensions 
No. Description H, er, 


175 = Single Tray—Letter size a. ye 
275 = 2-Tier incl. postsupports 779” Ki 4 
375 —3-Tier incl. post supports 1234” a < ” 


775 = 3-Tier Bridge incl. posts 1234” 
175P Post Supports—Set of 4 
1754 interlockers—Set of 8 


To add, order single tray plus supports and interlockers. 








standard letter tray systems 


Millions sold to satisfied users. World's largest sell- 





orta- ing budget series letter trays. 

nent Precision made—heavyweight steel—embossed in- 

and- dex. Build up 10 high to your needs. Easy assem- 

d at bly. Gives more filing capacity in limited space. 

pu’d Color — Gray only. 

y for Cet. Outside Dimension 

nod- No. Description H. w. D. 
F129 = SingleletterTray 2%" 9%” 12” 
F229 «= 2 Tier Letter Troy 7%” 9%" 12” 
F140 = Single Legal Tray 2%" 9%” 4" 

t FI41 = Pest Support-—Set of 4 

rk. 


To add, order single tray plus nickel plated steel posts. 





side filing letter trays 





The Industry's newest speed action letter tray for 
the busy office. Slides on—builds up quickly to 
your needs. Full accessibility —easy removal. Build 
up 10 high to your needs. 
Extruded side card holders — embossed bumpers. 
Color — Gray only. 
Cet. Outside Dimensions 
No. Description H. w. ob. 
F329 = Single Letter Tray of 12” 9” 
F339 2 Tier Letter Troy 6” 12” id 
F349 ~=— Single Legal Tray 3“ 15” o” 
F359 2 Tier legal Tray 6” 15% 9 


List. Snop-in build-up for fast system assembly. 





rotarian letter tray systems 


The unusual—original Swing-Away letter tray. “Hi” 
and “Lo” positions. Magnificent application. 





Top section designed for easy removal, or may be 
swung aside for complete accessibility of tray 
contents. Exclusive executive office action. 

Modern original styling in durable plastic. in good 
taste everywhere. Matches decor. 


Color—(Plastic Section)—Gray or Walnut. Steel bracket— 
mot finish 


No. Description H. w. Dd. 
RDT Desk Tray Set af 8%" 13%" 
Tray molded—extra impact phenolic plastic. 


_ <5) SheDuaifer art steel C€Ocs inc. new york 63, n. y- 


Se caw? 
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New Products continued 





An unusual way to file business cards has been 
introduced by the Recorpp! Co., 130 N. Fait 
Oaks, Pasadena, Calif. The Visi-Ref book set 


keeps business cards filed in alphabetical order. It 
includes a Mult-O-Ring binder, a sup; of 
gummed, punched stickers and an A to Z index 


Inquiry Card No. 46 





| THE PRECISION 
| POSTURECT CHAIR 
Co., 3100 W. Car 
| roll Ave., Chicago 
12, Ill, has de 


signed the model 
1467 posture chair 
A floating back as 
sures complete sup- 
port. The chair is 
cushioned with 
molded foam rubber 
seat, back and arms 
It is equipped with 
syncro-tilt swivel 
mechanism and 
measures 20 inches 
wide and 18 inches 
deep. The seat ad 
justs from 17 inches 
to 20 inches 
Inquiry Card 
No. 49 








A 6 inch rule with a stainless steel 


which it can be attached t t r 4 t 
pocket has been announc by the I 
GATE RULE Co., INc., Cold Spring. N. ¥ 


The rule is made of n 
with easy-to-read black mark 
Inquiry Card No. 5! 








A special eraser for ! ving 
typewritten marks f ited 

ister plates or sneects was 
recent introduced | the A 
W FABER-CASTELL PENCII 
Co IN¢ 11-47 Dickerson 


St Newark 3, N ] The 


Litho-Rub pink 7547B and 


the Litho-Rub red 7341B are 
both wood-encased pencil 
shape { erasers with brush at 
tached They wall erase 

types of master plates without 





damaging the surface. Fror 


the two difterent MMposi 
tions, the user can choose one 
which suits his purpose best A two-headed 1 table automatic stapler called 


the Double-Header has been announced by the 
STAPLEX Co Fifth Ave., Brooklyn 32, N. Y 
Operating on AC, the achine puts two 
aneously as quickly as the work 


Inquiry Card No. 47 


staples in sit 
is fed to it. It uses standard type staples 


Inquiry Card No. 48 


The chance of steel 
shelving units scratch 
ing < irring floors 
has been liminated 


on the ‘‘Shelv-It-All 
units by the new plas 
tic floor guards devel 
oped by the § A 
HIRSH MFG Co 
8051 N. Central Park 
Ave., Skokie, Ill. The 








floor guards are made 
or nigh ict pl is 
tic f strength and 
durabilit They are 


| } ' 
Stalled and are avail 


able with any Shelv 
It-All” unit 
Inquiry Card 
No. 50 





Rack 
it n be installe thout special THE H-O-N Co., Third & Oak Sts., Mus 
sing tne A s s stand itine I has intr ] ed its new Con 
ihes S p handles held by re f nventional type desks. A 
nt g tion. A lig f re honeycomt e, anodized aluminum legs 
the st touc the bar secures full pe t lrawers and overall locking 
Ss I ; 


Inquiry Card No. $2 


For More information Use Inquiry Card on Page 67 





There’s a Gr affco 


Signal for Every 


a > Wee 
; Type of File 
Just one line—Graffco-—includes signals for 
all files whether vertical, protected or unpro- 
N. ¥ tected visible, or rotary. In addition, each 


signal is available in a full range of twelve 
distinct colors, packed either 20 or 100 to the 
box. Graffco offers everything you need to 
share in this growing signal business. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on prod- 
ucts and sales aids. 


GEORGE B. Graff COMPANY 


54 Washburn Avenue, Cambridge 40, Mass. 













at the 
Show 


129 


Featured above is the new opaque Cellugraf 
Signal, offered for the first time in twelve colors 
with a surface which can be written on and 
erased from. 


Nu-Vise Metal 
Projecting Signals 
for Vertical Records 








Crimpg raf \rt 


Crimped Sig- 
nals (Trans- 
parent or 
Opaq 1¢ for 
» Protected 
Visible Sys- 
tems ; 
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New Products continued 


New 3 inch high 
recessed bases ror 
letter and legal size 
transfer files have 
been announced by 
CONVOY ] N ¢ 

3480 Navarre Rd 
a Canton 
Ohio. The addition 


al height increases 





accessibility of the 








contents and the 
ance — = THE HoLtson Co., Beldon Ave., Nor 
bases allows more 
eas iad protects walk, Conn is a arketing a new house 
hold item called “Slips "N Clips’ which 
7 pal peagponi enables the — to build a file of valu 
ceded of aes able household documents such as in A compact, pocket-sized stationery 
struction booklets, guarantees and serv embosser makes raised letter, three- 
peare Sourey 8 ice records. The pocket pages are index line mame and address impressions 
7-day oi tabbed for nine separate categories with on paper From the CONSOLIDATED 
age built-in pockets in the leaves. An ample STAMP Mrc. Co., INC., 1123 W 


gated or x ft é r 7 J 7 
— ; , ie supply of pages is included for notes Washington Blvd., Chicago 7, Ill 
strength Inquiry Card No. 55 Inquiry Card No. 56 


Inquiry Card No. 54 








The Decorator Se The Model 15-( 
photocopier from 
the SpPEED-O-PRINT 
Corp., 1801 W 
Larchmont Ave 
Chicago 13, IIl., is 


a complete, compact 


ries Of office ac 
cessories is a colle 
tion of contempo 
rary styled furniture 
Designed by the 
JASPER TABLE Co 


Jasper, Ind the photocopying de- 
series features a partment. The unit 
combination of wal copies any docu- 
nut woods with ment up to 15 


metal legs which inches wide and any 
can be finished in a length. Legal and 


choice of jet black letter size ejectors 





are conveniently 
located at the top 
ot the Spacious cab. 


brushed brass or 
chrome The cre 
denza illustrated is 


part of the new inet which provides 


series designed es storage space for re- 
productioa supplies 
collator rack and 
additional shelves 


Inquiry Card No. 58 


pecially for the ex 





ecutive office 


Inquiry Card No. 57 





SE TAT TE Flush bolt heads on set-uy 
uncrated lockers have been 
announced by the AURORA 
aca STEEL Propucts Co 

nan Third St., Aurora, Ill. The 
COBUMNAR change in design means 
. - that all the factory-asset 
bled three- and four-wide 








} 


locker sections can be 


pushed tightly together a 
the job site without rebolt 





ing. The feature eliminates 
any gap between locker 


sections, labor costs for re 





bolting and simplifhes or 





lering lockers to fit a given 





FLASH FILING, INC., 2634 Cherri S. E. & M. VERNON, 65 Duane 





wall opening 
Fresno, Calif., is introducing a St. New York 7, N. Y., has Inquiry Card No. 61 ." 
complete line of posting trays at idded waterproof ink, a new 
economy prices, in a f range ver design and numbered lines 
of sizes, all with rubber feet and {1 columns to its line of col 
snap lock. nar pads and worksheets 
Inquiry Card No. 59 Inquiry Card No. 60 


For More information Use Inquiry Card on Page 67 
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from MYRTLE 
52 MODULE 


...continues to grow in sales and consu 


...and now this exciting series grows with the 
stationery addition of a sparkling, new design feature! i | | 


: See the complete Myrtle line in ; 
" | SPACES ‘at 
) 504-A 505-A 507-A_ : , | | 


sore! =f sNL.S.O.E.A. ean | 




















) Avé ° 
. } } 
ghana CONRAD HILTON HOTEL : | {| 
; See the special “Accessory Center” < 
n in SPACE $02-A ° 
f | No 8 
NO. 6360-76F C 
76" x 42” 











NO. 6360-425 NO. 6360-76F 


60” x 42 76" x 42” 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 





iy 














THE REMINGTON RAND Dy) 


SPERRY RAND Corp Fourtl 
Ave., New York 10, N. Y 1S 
making available to it lers 
throughout the country two nev 
ly-designed revolving display} 
units which are both eye-catching 
and functional. The floor splay 
model, which occupies by 
17” of floor Space, stand 

high and holds four 1 rtables 
The two center typewriters in 
be used for demonstration { 
poses. The top portal tands 
on a revolving platfor which 
has an off-on switch f action 
display. The counter or window 


unit is 16” in diamete id 
high with an off-on switcl 
Inquiry Card No. 101 





The all-purpos: 


Pen & PeNcit Corp., I 
in a pull-drawer box 
packs The colorful boxes ar 1€S12T 


cal storage units and 


Inquiry Card No. 105 
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TH! W ATERMAN-BIe 
PEN CorRP 1 Water 
man Pl., Seymour 
Conn., is offering Econ 
omy Packs and a spe 
cial deal of 1 dozen 


pens free with every 


dozen Econor \ Packs 
are available in Bic 
Crystal for general 


purpose use and in Bi 
Special Fine’ for pre 
cision work, shorthand 


] 


and bookkeeping 





pens are packed 1 doz 
en in a box, 6 boxes to 
a pack. All of the pens 
are unconditionally 
guaranteed 


Inguiry Card No. 103 


ng S I 

Stand design 

nat ind 
11S s 

ind in De Ss 

’ 

low n tl 








Inquiry Card 


A two-color brochure illustrating 
practical uses of the new port- 
able automatic electric stapling 
machine is now available from 
the STAPLEX Co., 777 Fifth Ave., 
Brooklyn 32, N. Y. The 8%” x 
344" four-page brochure is off- 
set printed in red ink on 60- 
pound white stock. Printed on 
both sides, the promotion piece 
is designed as a direct-mail in- 
sert. The cover page features a 
photograph of the machine show- 
ing its ease of operation with 
both of the operator's hands free 
to do the work. The copy is de- 
voted to the economical and ef- 
ficient features of the machine 
Inquiry Card No. 102 


A paste pen that dis- 
penses dots of adhesive 
is now available to re-4 
tailers with a_ special 
lazy Susan’ counter dis- 
play merchandiser from 
the DEVON TAPE CorpP., 
110 Hartford Ave., Mt. 
Vernon, N. Y. The 
wrought iron revolving 
rack holds 2 dozen cards 
and comes complete with 
an attractive header 
printed in 2 colors on 
both sides Each display 
is shipped free to retail- 
ers with an initial order 
of 3 dozen assorted cards 
of the new Dot Gum 


Inquiry Card No. 104 








THE Type/RITE Corr 21 State Highway 10 
N J distributors of Sea Foar Bond Carbonsets 
has announced a new design for the familiar green 
box to allow dealer imprinting and help re-insure 
orders 


Inquiry Card No. 107 


For More Information Use Inquiry Card on Page 67 
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“SALES APPEAL 
“PROFIT UNIT NON-MARKIN 


STAIN RESIST 


“GIFT PACKAGE © iii cession sees 
with Set of 41 J 


ie) Sj ic), Bete), [oi 4m mierellelinl tar me 
tested Double Ball Bearing Swivel construction 
with an original styling that adds distinction t 
1M ivi galhdtlg- atm lolelel-1e Male) gale) ge)¢-tene-Me-Jalel-1-Migelin 
caster wheel. 


GIFT AND DISPLAY PACKAGING 
Talmell-y-tasllalemma-JeMe-lale ha eloleim e)t-lol@mm-LUhcelsit-téler-liny 
raises Casters to elevated position for display 
as illustrated below. 


CHOICE OF STEMS for wood furniture 
tubular metal furniture or cast bases, as selected 


FINISHES—Bright Nickel and Bright 
Brass—ideal for replacement or new furniture 


NOELTING 


Faultless Royal-Roll Casters are an all new design 
concept—a combination of Double Ball Bearing 
Swivel construction and smartly styled appearance 
with a unique non-marking, stain resistant spher- 
ical wheel that has the same diameter as the 
conventional type. Smart and original styling 
adds a distinctive accent to any furniture— 
Faultless construction assures years of depend- 

able service. These casters are especially 
designed for use with Office Furniture and 

Chairs, Coffee Tables, Lounge Chairs, etc. 


Faultless Caster Corp. 


Evansville 7, indiana 


Please send Free Bulletin No. 5159 illustrating and 
MAIL describing New Royal Roll Caster, including Retail Prices. 


! 

; COUPON 
Deluxe Royal-Roll | TODAY! 
Display and Gift Package j Firm 
can be used on Counters—in 


Windows—Catches Attention { City_ 














Sales Stimulators . continued 


To promote the fact that 
diamond dust is now fused 
into the tip of all T-Ball Jot- 
ter ball point pens, the Park- 
er Pen Co., Janesville, Wis., 
has designed a new flasher 
display with a Diamond 
Dust” feature. A large, multi- 
faceted diamond with a 
flickering light is the focal 
point of the display, provid- 
ing an attention-getting mer 
chandiser to stimulate im- 
pulse sales 


Inquiry Card No. 109 





THE SENGBUSCH SELF-CLOSING INKSTAND Co., 2222 

W. Claybourn St., Milwaukee 3, Wis., has produced 

two new all-line brochures for office supply and 

equipment dealers. Each of the eight-page, three 

color folders provides dealer imprint space and in 

cludes complete product description and prices 
Inquiry Card No. 108 





A new, free booklet describing 
the advantages of plastic binding 


THE WABASH METAL PRopuUCTS 
Co., 1522 Morris St., Wabash 
Ind., now has available a new 
chart to show its line of filing 
guide tabs, rod projections, open 
shelf filing hooks and rol! plugs 
in actual size. The chart points 
out that the tabs are now sup 
plied in rust-proof, zinc-coated 
steel which is further protected 
against rusting or scuffing by 
bonderizing. The baked enamel 
finish is applied as a final tou 
Five standard tab sizes are avail 
able either straight or angled 
with single or double window 
Name imprinting on sufficient 


quantities is optional, at no ex ; 
tra cost A heavy duty, long-role tape dispenser is being offered at half 


Inquiry Card No. 110 price with the purchase of 12 rolls of 14” x 2,592” “Scotch 
brand cellophane tape by the MINNESOTA MINING & MFG 
Co., 900 Bush Ave., St. Paul 6, Minn 
Inquiry Card No. 111 


to the average business firm has 
been published by the AMERI 
CAN PHOTOCOPY EQUIPMENT 
Co., 2100 W. Dempster St., 
Evanston, Ill. The booklet, ‘The 
Power and Prestige of Colorful 
Plastic Binding, features a 
check-list of typical office uses 
for this equipment. Also de 
scribed in the eight-page booklet 
h is the recently introduced ‘‘Com- 
bind,” a plastic punching and 
binding machine combined into 
one portable, desk-top unit 
Inquiry Card No. 112 





A new adhesive called “Epoxy 

that sticks to almost anything is 
the subject of an _ informative 
booklet Space Age Adhesive 

now being offered by the Car 
TER’S INK Co., 239 First St 
Cambridge 42, Mass. Instructions 
on proper methods of using 
Epoxies are combined with help 
ful hints for achieving the best 


results Basic information’ ex 





plains why two different Epoxy 





adhesives Metal Filled and 
General Purpose are needed 
Many areas are covered, includ 
ing methods of preparing — the 
adhesives and ‘reducing drying 
time. Epoxies, packaged in bright THE OAKVILLE Co., Div., ScoviLteE MFc6. Co 
ly colored blister ards, will Oakville, Conn., has announced a new factory 
end a great variety of objects sealed 100-count box f N 1 Ger Clips The 
from leaking radiat t on new box incorporates a perforated tear strit 
te steps, and Ire Vast t Inquiry Card No. 114 


he iv\ rt | I 


Minery 





Inquiry Card No. 113 


For More Information Use Inquiry Card on Page 67 
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MAKE MORE MONEY 


like magic 






Visit our 
exhibit in 

647-A during 

NSOEA Convention. 









wR) 


DIVIDE—AND CONQUER INEFFICIENCY 


New Magic-Sales Kit 
puts on easy demonstration 
in your clients’ offices 










Smart dealers find they can increase volume 
by $21,600 and more the first year. Tired of 
small sales that take lots out of you—and mean little 
profit in total dollars? Well, here’s the answer: a new 
big ticket item to sell and sell easily and quickly. For 
with WALL/ETTES you sell efficiency to business! 
Yes, and productivity and greater profits. A sample kit 
enables you to give on-the-spot demonstrations... 
makes you a ““management engineer.”’ You’ll make big 









New FREE 
Book tells 


you the 
profit story 


money fast for you’re selling something executives on oe ee ee ee 
understand: profits! And they’ll look to you for other Watt /etres, Dept. OA-960 
‘ . , P Milwaukee Stamping Company 
needs, too. Be a magician today, too. 800 South 72nd Street, Milwaukee 14, Wisconsin 


Gentlemen: Please show me the easy way to faster 


R 
/ sales and bigger profits. Send me the new frée book. 
/ 
W A L a | E }- Ss 4 Name 

’ Title 
tit t t Tit r pocket — 


Address 














Milwaukee Stamping Company «- Ferrometal Division 
800 South 72nd Street - Milwaukee 14, Wisconsin City Zone State 
eae 8 Se Oe ee 








— 
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All right, al: You soyd guys, come and get” : 
/ your COWBOY HATin 


ROOM 359 


SEPT. 24-SEPT. 28, NSOEA CONVENTION 


| CONRAD HILTON HOTEL - CHICAGO 
i, 
i) 

MEILINK STEEL SAFE COMPANY - TOLEDO 6, OHIO 
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QUICK SERVICE sw OFFICE APPLIANCES 


numbers | have circled, to send further information 
without delay. 


)A's 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 








New Products 


To obtain more information about any of the NEW PRODUCTS 

new products in this issue which carry the 12s ee 6? 0 t ean oe 
key numbers 16 to 90, simply circle the cor- 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
responding key numbers on the card at the 31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 
right and mail at once. Your inquiry will be 46 47 48 49 50 5! 52 53 54 55 56 57 BB 59 60 
forwarded without delay. é1 62 63 64 65 66 67 68 69 70 7i 72 73 74 75 


76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 


SALES STIMULATORS, CATALOGS 


10! 102 103 104 105 106 107 108 109 110 
Vit 112 813) «114 «69S 6 6NN6 hUNF OTB OEY820 


Sales Stimulators 21 122 123 124 125 126 127 128 129 130 
131 132 133 134 135 136 137 138 139 ©6=140 





To obtain more information about any of the 
manufacturers’ sales aids described in this September 1960 issue of OFFICE APPLIANCES 
ssue, circle the key numbers on the card at Card void after November 1, 1960 





right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


promptly Name 





Position 











Company 


Business Address 





City Zone Stat 





New Catalogs 








To obtain copies of recent catalogs or price 
sts described in this issue, circle the key ORB 
numbers on the card at right which corre- so; Fes 2 
spond to the numbers assigned to the New 5 s 2 c 
- ° 3 = 
Catalog hese requests will be promptly € 3 5 * oy 
forwarded to the manufacturers 3 3 = 
: er 
0 9 
*This service is restricted to dealers and whole- 
salers the office equipment and supply field 
et oo 
® fy Ti 
€ -O = 
rte 
* CJ Da “Ss SS “S _ 
. oo m2 ® ® © 
l? ) The handy subscription card at 27 70 2 @ @ 
: : OZ “ “~ ~~ 
the right is enclosed here for 2 oY - © > 
: , Cc 
your convenience. Use it to > + zt = m 
rd — 3 
enter or renew your own sub- > 7 a) v 
3 — . 3 l fT ~ Tf 
; scription, or tear it out and er 
‘ . ~ 3° nN x oO a . 
jive to a friend, salesman or - Be > = 
“ ou ~ 
= ° , . ce 3 3 3 
mploye active in the retail m 3 *-, = 
1ON agp : ; eet 228 S - 
»ffice stationery, machine, or 272333 yn 
. ; ° > ° 
furniture business. a > = = = nm 
AGO a . _ o30™sS S SS w ° 
Either way you will be helping 5 ££: =a 
: 2 Ss 2h ee & & 
OA to be of greater service to : eg *> 28 & 
: =| -_ 
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OVER 1500 ITEMS 
for Business, Industry 
and Institutions 








fer 


one of many dividends .- 
when you buy 


QUALITY PROTECTED 
LYON STEEL 
EQUIPMENT 


THE “Qp’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
OF QUALITY EQUIPMENT 















ipeererrer ed 
See your Lyon Dealer for delivery from stock of the 


cot - world’s most diversified line of steel equipment. 
LYON METAL PRODUCTS, INC. 


General Offices: 928 Monroe Ave., Aurora, Illinois 
Factories in Avrora, Ill.— York, Pa.—Los Angeles 











Teel 
7 eaiiPnen 





THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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Yarns have been treated 





and Fabric construtted to assure 


maximum wearing qualities 





Upholstered 
Fabrics 
Resistant to 
Wearing 
and 
Fuzzing 









Dupont 
Nylon 
Pile 
Cotton & Rayon 
Back 






Best Selling 
Colors 
and 


Wide Range 
of 


Patterns 













"OFFICE FURNITURE © PUBLIC SEATING 


| = Showrooms and Sales Offices: 


a 470 4TH AVE., NEW YORK CITY 
ACE 240 AMERICAN FURNITURE MART, CHICAGO 
peeareart FURNITURE EXPOSITION BUILDING, HIGH POINT 
819 SANTEE ST., LOS ANGELES 


PHILLIPS-DAVIS, INC. 
Selling Agents 


HIGH POINT, NORTH CAROLINA 
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Sales Stimulators 


THE WATERMAN-BIC PEN 
Corp., 1 Waterman PIl., Sey 
mour, Conn., has announced 
a new “‘Back-To-School” plan 
for 1960. This new progran 
offers several special deals for 
st of the pens in the cor 
pany's line, one of which is 
illustrated here. This three-in 
one deal features the “Park 
Avenue” desk set which is 
complete with a cartridge 
filled pen and a ceramic base 
Also included is a pocket C/I 
pen plus 8 cartridges. The en 
tire unit is packaged in an at 
tractive gift box which con 
verts into a counter and win 
dow display with printed back 


rd 
cara 


Inquiry Card No. 115 


reGReE SALES Co., 
I 13 W. 30th 
S New York 1, 
N. Y., has designed 


display board to 


tell the complete 
story of its Chemi- 
Super’’-Jet marker 
The marker features 


both replaceable 
cartridges and felt 
tip nibs 


allowing 


tl ink supply to 





'¢ kan? CoLenS 
AAA | CO hoe Ore 
CC OR! @ COP ome 
atm AA beer 


Je MARKERS 


wr eT Cee 


o satan! 





replaced without 


or mess. The 











rchandiser illus 
trates the exact 
of every color 
ilable and also 
describes the unique 
reatures ot the 


arker, thus stimu 


ting impulse sales. The compan 
maker” has been field test 








states that this ‘automat 


1 and proved successful 


Inquiry Card No. 116 


New Catalogs 





for proper control of paper 


The 10-second filing and 
finding method is de- 
scribed in a new brochure, 
Y&E Direct Name Fil 
ing System,’ from the 
YAWMAN & ERBE MFG 
Co., 1099 Jay St., Roches 
ter 3, N. Y. The advan- 
tages of the indexing 
method, the function of 
the component parts and 
the numer features of 
this system ar fully ex 
plained. The key points 


n and out of the file are 
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NEW 
AND 
NIMBLE 


HALF-HOOD CASTER 
BY NATIONAL LOCK 


Smart caster styling accents modern office 
equipment and furniture. Double race ball 
bearings (3/16" diameter balls in BOTH races) b: 
result in smooth, free swiveling. Choice of various a 
finishes, phenolic or rubber wheels, riveted TE. 
or bolt and nut axles. Casters by National Lock 
assure customer satisfaction ... added value 
to your newest chair creations, files and 

other mobile equipment. Write us! 





NWA TIONAL LOCK 


INDUSTRIAL HARDWARE DIVISION 


NATIONAL LOCK COMPANY * ROCKFORD, ILLINOIS 


_ LABEL HOLDERS, PULLS, KNOBS, HINGES, FASTENERS . .. ALL FROM ONE SOURCE. 


LEG EQUALIZERS 
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Don’t break your back 
digging up buried information! 





LOCATE YOUR RECORDS EASILY—No more fussing | 
and fuming. With Pronto files your records are | 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 


PRONTO 
STORAGE FILES 


Legal Size $4.70 





—_ a 


a 








} 
Letter Size $3.90 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 


Check Size $2.65 
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New Catalogs . . . «ontinued 


also covered plus the simple items that are used for 
good control. Special Direct Name Systems for gZceo- 
graphic, subject, numeric and decimal use are dis 
cussed and illustrated 

Inquiry Card No. 117 


THE GARDNER RUBBER 
STAMP Co., 166 S. Wash 
ington St., Wilkes-Barre, Pa., 
is offering dealers a new cata 
log, No. SI-959, on mechani 
cal, self-inking stamps for 
use by industry, offices, stores 
and homes. The  17-page 
catalog illustrates and de- 





scribes hundreds of _ self 
inkers of all types: line num 
berers, line daters, plain self-inkers, time stamp self- 
inkers, type slot self-inkers, flat band and type bands 
die plate self inkers. 

Inquiry Card No. 118 


The 1960 catalog of indexes 
and indexing products has 
been announced by _ th 
AIGNER INDEX Co., IN« 

14-16 23rd St., Long Island 
City 1, N. Y. Highly con 
densed for fast, easy use by 
dealers, the new book con 
tains 529 items on 34 pages 
as compared to the previous 
catalog with 438 items on a 
greater number of pages 
Features of the new catalog are tabbed index pages, 





alpha-numerical index and a cover pocket for price lists 
and other pertinent information. The new features of 
this book are the result of a survey conducted by the 
company to discover dealer thinking on manufacturers 
catalogs 


Inquiry Card No. 119 


THE ANDERSON-HICKEY Co., 915 Cherokee Ave., 
Nashville 7, Tenn., has printed a new, illustrated con 
sumer’s price list covering its full regular line of desks, 
filing cabinets, tables, storage cabinets and accessory 
items 


Inquiry Card No. 120 


THE FLASH FILING Co., 2634 S. Cherry, Fresno, Calif., 
has issued its 1960 catalog. The three-color booklet 
illustrates and prices over 200 items including vertical 
files, horizontal files, book, catalog and telephone racks, 
stationery holders, card index boxes, cash boxes, IBM- 
tab card boxes, desk trays, display-job ticket and time 
card racks, book ends, a complete line of posting trays 
and many other items. 
Inquiry Card No. 121 


REPLOGLE GLOBES, INCc., 1901 Narragansett Ave., 
Chicago, Ill., has published its 1960-61 catalog. The 


n page 114 
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1 Everything from One Factory—To you, a 
single source for 5000 items increases net profits 
because it means — standardized selling ... 
simplified inventories . . . less capital invested ... 
concentrated purchasing . . . quantity and car- 
load discounts . . . better service . . . account- 
ing with one supplier . . . one line selling which 


makes better informed salesmen. 


EY most Complete Franchise — This is the 
most complete dealer franchise in the industry. 
From the enormous Shaw-Walker franchise of 
5000 items you can fill nearly every office re- 
quirement. Broader line means extra profits. 


EJ simplified Selling — To dealers, the 252- 
page Office Guide means plus sales every day. It 
is the only complete sellers’ and buyers’ catalog 
in the industry. Quantities distributed bear 
dealer imprint. — This “Junior Salesman” pro- 
duces extra profits for you. 


Only the Enormous 
Shaw- Walker Franchise 


Gives You All NINE 





Profit-Makers* 


_ —— 


— —_ 


By exctusive Fast-Sellers— Among the 5000, 


selling repeat items than can be purchased only 
from the Shaw-Walker dealer, extra profits, 





5 | Flow of Sales Helps—Shaw-Walker sup- 
plies sales training and a constant flow of pro- 
ductive sales aids that make salesmen more 
productive, — extra profits for you. 


Ci eest Known Trade-Mark — To the buyer, 


the slogan “Built Like a Skyscraper” is the 
symbol of quality and time-saving. Since 1899 
the man jumping in the file drawer has be- 
come the best known office equipment trade- 
mark. Consumer acceptance means extra profits, 


EA National Advertising — Full pages in 9 na- 
tional magazines sell time-saving, space-saving, 
record protection, the Office Guide. Monthly 
circulation, 5% million. These ads produce 
qualified leads, build prestige and lift you 
above the crowd, — extra profits for you. 


Displays and Warehouses— For your 
use in closing the big jobs, Shaw-Walker main- 
tains panoramic displays in 14 major cities. For 
faster service, warehouse stocks are strategi- 
cally located, — extra profits for you. 


*Right now there are a few cities in which we are willing to make a change. 


Tree 


Yours may be one of them. Write Muskegon today. 





GHAW-WALKER sion. orice — esteen, mise 


OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 





LARGEST EXCLUSIVE MAKERS 


60 OA-9 /60 73 











Staff Report 


Regionals Completed 


Following a_ well District 1 
NSOEA, New England, hosted the 
last of the 14 regional meetings for this The 
Manchester, Vt a beautiful, quiet, 


named for Mt 


st iblished custom 
which comprises 
year. 
Equinox Hotel 


and comfortable spot Equinox was 
selected largely because of satisfaction of facilities and 
treatment in the same place two years ago. The dates 
were July 1 and The program was similar to that of 
earlier meetings, with certain changes in personnel. 

were the president's address by 
and CHARLES MORTENSEN’S 
Most of the 
cupied by the seminar type discussions led by HOMER 
Lay, manager of NSOEA, Mike SANyYourR of Harbridg« 
BEN 


Manufacturing Co 


The two speeches 
W. Nett STEWART, JR., 


address as general manager time was o 


PHILBRICK, ViCé president Pelouze 
who substituted for BRUCE ADAMS 
As on other occa 


House, and 


on the Person to Person discussion 
sions, interest in the audience participation parts of the 
program was great and in each case the leaders were 
obliged to stop discussion only because of time limita- 
tion 

McGRANE, E. L 
Freeman Co., East Providence, R.I., was elected as suc 
cessor to JAMES W. Hayes, Blake & Rebhan Co., Bos 
ton, HENRY ROSNOsKy was elected first vice-president 
RICHARD J. KILPATRICK, Hartford Office Supply Co., 
Inc., Hartford, Conn 


The meeting of the 


In the annual election RAYMOND F 


second vice-president 

New England Travelers Club was 
held on the morning of July 2 under the direction of 
JOSEPH SHEEHAN, manufacturers’ 
president of the club. CHARLES H. HUCKE, secretary of 
the Southern Trav 
Field Division, addressed th 
field members of NSOEA 


representative and 


ers Club and vice-president of the 


travelers on benefits to 





PAUL CHENEY \ thworth ( 


ice bucket pre 


receiving 


sented by Guy Hart, Joseph Dixon Crucible Co., on behalf of 
the New England Travelers. Cheney and Hart are the tw 

maining origin ers of t Db. The gift was made be 
cause of permanent ‘ f Cheney's residence f1 Massi 


chusetts to FI! 


74 


in Vermont 


AS ONE GOVER 
NOR to another 
Ray McGrane, in- 
ing, 
the greetings of his 


receiving 


predecessor, Jim 


Hayes 








PANELISTS — L. G. “Risky” Morris, Eaton Paper Corp 

Nicholas Picchione, Dome publishing Co., Inc.; Ben Philbrick, 
Pelouze Mfg. Co., moderator; Charles H. Hucke, mfrs. rep 

ice-president Field Division; Carl Pr Venus Pen & 
Pencil Corp.; William Fletcher, The Carter's Ink Co 


iesing 








NEW ENGLAND TRAVELERS officers and a visitor: Joseph 

P. Sheehan, J. P. Sheehan Co, president; Charles H. Hucke i 
Atlanta, Ga., vice-president Field Division; George Kandres : 
Martin Moldow Associates, first vice-president; Dan Hurley 

[he Esterbrook Pen Co., second vice-president; Jack Manning 

Blaisdell Pencil Co., secretar 





rIME OUT — G. ¢ Buck”’ Free 


Office Supply Center 


White River Junction, Vt.; Stanley McGar, John F. Molloy 
Inc., Meriden, Conn.; Sidney Challenger, Frank H. Fargo C 
Bridgeport, Conn., three of the many who enjoyed the coffee 


break Guring a pause in the forenoon s 


OA-9/60 oa-_ 


THE ONLY SOUND YOU HEAR IS 


the sigh of 
satistaction 


PRECISION-POST 
presents M 
Secretaria! P 

This remarka 


tilt-back mec! 





for complete 


been ac< 












Model 1210 
Executive 
Swivel Arm 

Chair 


Model 1215 Model 1240 
Executive Side Chair 
Swivel Chair 


Model 1250 





oo’ 


select dealers are now being chosen to profit with the chairs Jon te Gold Runes Gab aed ot 


convention in 650A 


FREE to a limited group of dealers 


Mail this coupon today; it will bring you the 
Precision Four-Caster and money-making details 
on the line that’s soundly made, satisfyingly profit- 


« 


d 














guaranteed for 10 years 


Because our produc tion faciliti have been expanded 10- 
ire now able to consider the addition of new dealers 
maintain a high level of relations in their business 


Precision-Posturect, the chairs that give quality a able to sell 
meaning, mean profit for such dealers. The metal con- coun ear ree SD CD SD GD ND GD END SE GED GD GED GED GED END GD CED 





of these chairs is guaranteed for 10 full vears. 





PRECISION-POSTURECT CHAIR CORPORATION J 








our assurance that Precision-Posturect is the line 1 Department OA-960, 3100 West Carroll Avenue } 
satistvy vour most particular clientele. : Chicago 12, Illinois | 
DESIGNED AND ENGINEERED to the highest standards of i Gentlemen: We want complete information on the Precision- i 
] u'll find your Precision-Posturect users sighing satis- I Posturect line of seating—the line that gives quality a new meaning. 1 
t their sound investment. Profit with Precision-Posturect i I 
e than ever, truly the seat of juality. 1 NAME eee es a oe ] 
* 

Precision-Postureet Chairs | ""—— | “7 

h " Si f e 
as siletaalhenandinn nthe aaa : ADDRESS ; 
- { CITY cee REY Dok ZONE____STATE__ —" i 


an ss sss ess 
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NOMDA Convention Features 


Accounting...advertising... 
Automeation...Exhibits 


by WALTER S. LENNARTSON 


editor 


In the pleasant precincts of the Coronado Hotel, 
Coronado, Calif., exposed to the delightfully cool sum- 
mer temperatures of the San Diego area, nearly 1,000 
manufacturers, wholesalers and dealers gathered for the 
35th Annual Convention and Trade Exhibit of the Na- 
tional Office Machine Dealers Association, July 10 to 
13 — 

The formal program, the more than 50 exhibits and 
lobby conversations afforded dealer members countless 
opportunities to increase their knowledge of successful 
operation of retail office machine businesses 

Formal opening of the convention on Monday was 
followed by an interesting address by WRIGHT PATMAN, 
o-author of the Robinson-Patman Anti-discrimination 
Act. Congressman Patman assured the dealers present 





AUTOMATION pan 


el members, 


that, as small businessmen, they were in no danger of 






being eliminated from the economic scene because small 






wise from abo. 





businesses are the “backbone of American economy 





] ‘ 


Edgar Nol \ 
Business Machines 
Philadelphia; W 
Lennartson,, OFFICI 
APPLIANCES 

tor, moderator 

N. A. Von Soost 


Von Soosten Ce st 





He pointed out that of the 4,700,000 businesses in the 





United States, 4,500,000 are in the small business cate 





rors 


iy 


The only hitch is that big business averages 9% 






profit and small business 2%. He suggested making 









effective use of the information and ideas acquired at 





¢ 


the convention so as to raise the 2°% profit figure to a 





Louis nigner level 





The Patman address set the stage perfectly for the 

xt feature on the program presentation of thi 
Uniform Accounting Manual for dealer members of 
NOMDA. 

Prepared under the sponsorship of the manufacturers 
division of NOMDA by J. K. Lasser Co., the manual 
will not only improve the accounting procedures of 
dealers but also make industry figures valid for com 
parison purposes. Probably the most valuable aspect of 
the uniform accounting system would be the exposure 
of weaknesses in business operations, the areas that 
ause the profit figure to be so low 

NORMAN KarASsICK, Swift Business Machines Corp 





PANEL ON ADVERTISING 
was conducted b \ | Ken 
nedy, right. of Ker Bus 


president, manufacturers division introduced 


JAMES Kosak, of the J. K. Lasser Company. In simplk 
n Machines, S é' 

Prin | | lerstandable terms, Mr. Kobak explained the uni 
rincipa Speaker I 

Faust of Long Advert In 
San Francisco 1dvantages 





form accounting system, pointing out its purposes and 
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NEW OFFICERS 
Har yn, Ont., ¢ 
president, Philad 
Kennedy, secret S 


Mr. Kobak said that ther 


] 
ting documents i | 


i 


NOMDA, with leis presented by Hawaiian OMDA, are from left: Herb Blake, 3rd vice-president 

Milton Watson, 2nd vice-president Manufacturer's Div., Syracuse, N.Y.; Edgar Noll, 1st vice 

Paul McWilliams, president, Little Rock, Ark.; Edwin T. Feigle, treasurer, Houston, Tex.; V. I 
Jose, Calif.; and Harold Mann, executive secretary 


only two essential ac- 


ilance sheet and a profit and 


ss statement. The balance sheet shows what a business 
s and what it owns. A profit and loss statement re- 
what has happened to a business during a specific 


Through the use of slides Mr 


Kobak projecte d pages 


the manual on a large sc1 and explained how the 


operates and how significant business data can 











btained. He revealed ways of getting answers to 
h pertinent questions as 
Am I making a profit 
Is it large enough in proportion to my volume of 
ss JAMES B. KOBAK, above, of 
t large enough ortion to time spent in the J. K. Lasser Co. explained 
the business the use of the Unitorm Ac 
: _ ‘ counting Manual presented to 
{re my inventory and tur r in proper relation ? coher, tw Nosman Marnik 
\ [ doing as well, or better, or worse than last right, on behalf of the Man 
facturer’s Division 
Am I doing as well as I 
l juestions asked ge Mr. Kobak’'s address 
1 intens« st the recommended account 
On Tuesday the progs feature was a panel on 
lvertising conducted by V. L. KENNEDY. Ken 
Business Machines ¢ S Jose, Calif., with th 
three other d¢ ] professional adver 
| st panelist t D. L. KEENEY, JR 
Keeney Office ul ( Dallas, Tex 1 former 
NOMDA preside Mr. K said, “Only through 
e of a bal d program does adver 
Direct ul kind of advertising 
il rs In us¢ low Oo mimeco 
s. dupl , d stock. W oncen A CONGRESSMAN AND TWO PRESIDENTS The Hon 
meee » ehaail aoe Wright Patman, representative from Texas and guest speaker 
: : at the NOMDA meeting, chats with Paul McWilliams, newly 
: the podiut vas Ih LITTLE, Business Serv elected president from Little Rock, Ark., and Alfred Foxcroft, 
Ry | ae ‘@ Neb. Asserting that he ediate past president 
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NOMDA Convention Report conti 


also is a belies 
urged dealers to try 
productive kinds. Ir 
tising has proved | 


Little 
a and to drop the un- 


consistent advertising, Mr 
arious medi 
his expe adver 


the best 


rience newspaper 


Another form NOMDA president, HAROLD 
STEINKE, Upper Darby, Pa., took a somewhat dim view 
of newspaper advertising for oft machine dealers. He 
contends that the large size of newspapers (metro 
politan) makes it isy for ads to become buried 
“Copy,” he said, “must ha rrific impact to be effe: 
tive.” 

As the final panel speaker, THOMAS Faust, vice 


president, Long Advertising, In San Francisco, Calif 


offered the following 12 specific suggestions for dealer 


use in developing advertising program 

1. Always hav ne or more traffic items in every ad 
Try listing used ent in a box at very low prices 
for this purpos 

2. When having S i new equipment always 


show original prices or list prices so that the reader will 
get some idea of the mark-dow 
fecting by buying 


43. When havin 


date or by pi ces Ol pment to be sold For « xample 


ilways try to limit it either by 


have the sale for ¢/» , or while present stock 
of 64 units la 

1. Timing is important! For downtown places of 
business, promot rly in the week. Avoid heavy food 
Avoid 


is such as Progress Editions, 


For 


advertising issues. Request position up front 


special newspaper notior 


shopping centers sch 


Anniversary busine sses outly ing in 


Thursday and Fri 
day has generally proved best 

5. Make your ads clean, but not 
not Tiffany's). Mak uur ads 


(you are not a ‘Barney's 


clean (you are 


6. Try promoting iding month of 


January, both new d up the promotion 


through income tax time and specify in the that 


COpy 
rd 


the adding machines will be helpful in preparing it 
come tax returns 
7. Try a used t writer promotion during the month 


of March. 
8. Don’t forget to promot 


cul if fypew riters aS Wwe ll 
as portables in June for the graduate. T 


ry 
m your local high school 
prin ipal. A letter rt congratulations 
$5.00 worth of free ty; 


to get a list 
of the high school graduates fri 
and an offer of 


ng supplies with every machine 


purchased has been used successfully in certain areas 
9. Try a summer promotion of portables 
10. For Back-to-School pron on, be sure to list 


rentals as well as used equipmen 

11. When you hav birthday sale, try 
item you can sell for the sa pI is the anniver 
you are celebrati: 

12. Adopt a { ra tisin format and stick 
with it! Be consistent 


Among a number of otl os Mr. | said 
“Remember, you are selling to a passing parade of p 
ple. Your prospects change as much as 25% a year 


[ 


On 








LISTON JACKSON TROPHY went to Dixie 
OMDA for the best net increase of locals in 
membership drive. Jack Currie accepted award 
trom Alfred Foxcroft, pre 


| 
rWO STALWARTS in the fight to boost NOMDA mer 
ship over the yea f ived awards at the Coronad 
eting. Hugh Rida ft, of Wilkes-Barre, Pa., won 
place among stat en. | s Ward, Chicago 
in third in th irmen g p and also made 
best showing a g st presidents. President Fox 
rt ide the present 
the interesting discussion th followed the ad 
resses these ideas were presented 
The advertising budget of a dealer should be b 
een 2 and 5% of sales volume 
Advertising on delivery trucks side panels and 
k is effective 
Be sure to have sufficient personnel on hand to 
lle customers who respond to advertising 
ider the guidance of WALTER LENNARTSON, editor | 
OFrFICE APPLIANCI the panel Automation for , 
Machine Dealers was conducted on Wednesday | 
on. As principal speaker, Mr. Lennartson chal ' 
ged dealers to take advantage of the great potential 
wea n page 220 
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ADVERTISING AWARDS Some of the winners in this annual competition were, second from left to right, V. L 
Kennedy, San Jose, Calif.; A. K. Thomas, Lawrence, Mass.: Harry Van Zant, who accepted for his son, Harold, Jr 
Xenia, Ohio; D. L. Keeney, Jr., Dallas; and Sig Schreyer, Salt Lake City. C. L. Anderson of Pasadena, left, chair 

f the committee of iges, made presentations. Complete list of winners and classifications is in text 





NOMDA Directors 


Arizona—Robert Kuhn; Arkansas—N. A. Anderson; Can- 
ida—C. E. Costain, W. T. Corney, L. Janisse, Peter Roda, 
S. G. Rudner, Peter Maag, Roger Vigeant; Carolina—Fred 
Johnson; Central Florida—George L. Stuart; Central Wis- 
consin—L. C. Jensen; Chicas Elmer Beutler, Russell L 
Brown; Cincinnati—Ed J. McHale; Cleveland—E. J 
Knecht; Connecticut Valley—Henry Murphy; Delaware 
Valley—Joseph Edwards, James S. Gladney, George Head- 
ley, Edward Pfitzenmaier, Hugh Ridall; Denver—Paul 
Honour; Dixie—R. A. Currie; Georgia—Travis W. Jones; 
Hawaiian—B. J. Eaves; Heart of America—H. S. Samuel; 
Houston—R. D. Brewington; Indiana-Kentucky—C. R 





TOP PRIZE WINNERS in membership drive were, from left 


N t Maver ay? . . manuta rers representative class Benner. S. G. Cantrell: lowa—Max Boyd. James V. Pro 

x ent Foxcroft al Marvil, ¢ igo, manufacturer's class ‘ ve 

p M ss ‘ ; ev tor; Madison—Elisabeth M. Stemp; Maryland—Ray Wit- 
pert ice Maywood I tate chairman class 


telsberger; Miami Valley—Clifford J. Feltz; Michigan 
Gale Mead; Miélwaukee—J. O. Waedekin; Minnesota 
Mario Teschion; Nassau & Suffolk—George T. Carr; New 
England—James E. O'Neil, A. K. Thomas; New Jersey 
Samuel L. Cohen, Robert M. Woletz; New Orleans 
Everette A. Villarrubia; New YorkA—Harold Peck, George 
A. Plant, Samuel Stein, Mack Steinberg, John Widmer; 
Northern California—Jay Balch, James C. Dunn, Wallace 
E. Nickel, William M. Secor, Elmer J. Williams; Northern 
Colorad K. M. Ford; Oklahoma—William Smith; Ore- 
gon A. A. DeSemple, Mark Seaman; Pacific Northwest 
William H. Burt, Lynn Roper; S¢. Lowis—N. H. Von 
Soosten; San Dies Eric N. Bailey; Shreveport—W. B. 
Patrick; Southern California—Ray Alba, George W. Bonelli, 
Vern J. Booher, Ernest Von Rhine, Gene Hart, Dan R 
Post, C. M. King, H. Otto Schwichtenberg, Henry Van 
Dalfsen; South Florida—Frank Garcia; Springfield—Or- 
ville S. Traylor; Texas—C. M. Duncan, W. D. Norwood, 








ADIES OF NOMDA elected a fficers for the coming vear George A. Paine, Henry Sassman, Carl W. Voss; Tri-State 
f t an active four d t the Coronado Convention Roy B. Butler, Irwin J. Siegler; Washington—Kell Rei- 
hey are: Mrs. Lillian Blake, secretary-treasurer, Hat mann; Manufacturer's Div.—vice-chairman: William Leahy; 
Ont., Canada; Mrs. Anne Stein, 3rd vice-president, New At Large: Nebraska—l. K. Little; Utah—Sig Schreyer 
} Cit Mrs. Vivian Roper, president, Seattle; Mrs. Grace Van 
Dalf st vice-president, Beverly Hills; and Mrs. Mildred An 
president, Pasadena, Calif 
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The LIBERTY Record Storage Box is a good product. It has proven 
that it is good by the way it has served the record storage needs of 
the commercial and industrial world throughout these United States 
during the past forty-two years. 


The LIBERTY Record Storage Box is a good product for the sta- 
tionery and office equipment industry. Dealers have found that the 
product has a consistent uniformity of manufacture. This one factor 
among a number of others has made LIBERTY a good product to 
sell, to handle, and to promote. It’s so trouble-free! That’s good 
business, too! LIBERTY’S 25 standard sizes are carried in substantial 
stocks by strategically located, specifically selected wholesalers. ‘This 
means good deliveries. | 


Now is a good time to write to Bankers Box for a new complete 
catalog and the location of your closest wholesaler. He likes to serve 
you with this good product—the LIBERTY Record Storage Box. 


BANKERS BOX COMPANY 


ypecializing in Record Storage Equipment Sir 


2607 N. 25th Avenue e Franklin Park, Illinois (Suburb of Chicago) 
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BEAUTIFULLY 
DESIGNED BASES 


IN modern colors 


Four office-accenting colors help sell Success 
Desk Calendars. Match desk accessories— 
pen sets, phones—with Desert Sand, Modern 
Green, Metallic Gray or Walnut plastic bases. 


Separate 

pages for 
Saturdays 
and Sundays 


A feature of all Success book style calendars. 
No. 17 is deluxe, book style, with pivoting 

lock arches. Half-hourly appointment schedule. 
Walnut, Desert Sand, Modern Green and 
Metallic Gray plastic bases. 






No. 85 — Premium quality, 
popular. Has magnifying 
top plate, daily date in red. 
Each page shows present, 
past, future months, Pads fit 
all standard bases. Walnut, 


Desert Sand, Modern Green, co LUM BIAN 7 “od \NORKS, INC. 


Metallic Gray. No. 64 same 2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 


as 85, slightly smaller. 
-— and only SUCCESS gives you these 









First in the industry: A beautiful, Users of Success desk calendars 

4-color booklet proves why Success _ start the year right. Handy wallet- 

calendars are better made, have size pocket calendar included with 
more selling features, are easier, every refill pad, serves as a constant 

| more profitable to sell. reminder of Success Calendars. 

And all refills specially packaged. Pads banded or string- 

F tied. No loose pages to handle when changing 


TEAR-KLEEN — Convenient upright 19—Handy, 

WALL CALENDAR - pe Rh where time and sie — 3 
ar a easily seen space premium. 

to 8 feet away. Four sizes. ithographed in too color, wth ay Ne 4 


Backs are green, water-proof 
e| board, handsomely em- future 


When you 
think of 


think of 










' 
CALENDARS... 
SUCCESS 4 


fei 


' 
4 
s 
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Location geared to market 








CONTEMPORARY DISPLAY is hieved for GF Italic, Stow & Davis Herman Miller and Robert John furniture together with an 


[ [ Lb pins t Ss i I rnis! ings for th nm executive Office 


array of access 


Add Hoelscher's, Inc. of Buffalo, N.Y. to the grow 





sa an 
ng list of office supply and equipment firms who have 
1 * sls ‘ - Sel 
loved away from downtown and like it 
' 4 ve 
Now under one roof in a new building at 3905 : 
. oft 
Genesee St. opposite the Buffalo Airport, Hoelscher’s 
‘ 
Operates from 40,000 square feet Of space which houses 
7" , ; : re 
the air-conditioned offices and beautiful furniture show- : 
tra 
ooms, office supply customer service counter, furniture 
pair and refinishing department, warehouse and used 
. pre 
furniture display | 
’ £ 
Thus, Hoelscher's aims at the commercial stationery lin 
PERANE VIEW of the new Hocischer's, but ee ind office furniture market in what is known as the 
Niagara Falls and nut f lowntown Bufta strate ; 

(nae a Sr nagMi Ey aa ne Niagara Frontier’ and has chosen a location where 1 
gically locate é } iture i scl 
tion the Thruway and soon-to-be-constructed Power Line act 

Expressway aftord easy access to a sprawling industrial spe 
business market 

[t is an operation geared to the tential, a progres rar 
step taken by a tirm which was established in 1925 a < 
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TAL business ade 
General Fireproofing is attra 

lisplay in Hoelscher’s large 
where space 


such 


furniture m 


store 


there is 


12n ¢t arrange settings 


PRESIDENT Louis 


H 


lent John G 
| Hoelscher seated at 
seated in front 


ow better equipped, ror ¢ xample, to provide the 
a Color and Design Department which goes 

the usual “interior decorating’’ offered by most 

iture dealers 

her's trained personnel ar 


lations regarding lighting, 


equipped to make 
air conditioning, 
w, and general office layout 


the firm can augment such service with a visual 


tion of General Fireproofing, Stow & Davis, 
Gunlocke, Herman Miller and Royal Metal 

of them exclusively represented 
s is placed on the word “sell,” and Hoel 
16 outside salesmen including the always 
personnel. Four are office furnitur 

ery sense of the word 

stomer who wants to view the furniture ar 


lozen or more display areas finds Hoelscher’s 


pl 
fortable place for such inspection Display 


t 


60 


Hoelscher, seated at his desk 
Hennig standing at left, Vice-president and Treasuret 


rignt 


confers with Vice-Presi 
Raymond 
Executive John Hoelscher 


and Vice-president 


areas are set off by free-standing curtain-like partitioning 
which is flexible for display changes 

Multiple loading docks facilitate handling of mer- 
chandise. Warehousing is done on a tremendous scale 


all 


always available 


and with modern equipment Ample parking is 
There is an air of efficiency to the entire operation, 

threaded together by an inventory control system which 

will be described next month in OFFICE APPLIANCES. 
Spearheading the firm's 


LoulIs 


growth is a corporate five- 
H 
HOELSCHER, vice-president and treasurer: 


I 
HENNIG and JOHN L. HOELSCHER, 


some consisting ol 
RAYMOND J 
JOHN G 


HOELSCHER, president 


vice- 

presidents, and ELMER S. STENGEL, secretary 
Reception of our new location has been wonderful,” 

We 


of top executives who drop in to se 


says JOHN HOELSCHER ire amazed at the number 


us 
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“DEALERS LOOK TO 
OFFICE APPLIANCES FOR 

NEWS, FEATURES, AND 
MANUFACTURER'S ADS" 









I have put off for sometime P 
this letter of thanks and 
appreciation for the many j 






services OFFICE APPLIANCES 
gives, not only to me as a 
manufacturer's agent, but to 
the thousands of dealers who eg 
look to each monthly edition 
for news, features and manu- 
facturer's ads. 






















OFFICE APPLIANCES has been a 
big help to me in selling over 
the years. I have been = 
fortunate to have all the ot 
companies that I represent, , 
advertise in OA. 















2 rT gag st ee 
Mr. Long's Territory ; 


— 


-y 





I have found that the OA 


BUYERS INDEX is the dealers' ; , | 
"bible when looking for a ¥ ee / 


source of supply c < 3 
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= THERE'S MUCH TO SEE! 
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DARK GREEN TANGERINE 

















(/ smart new colors to show! 


letter-size binders now come na whole bouquet ot 

] 
eautitul Corrs to make them more sale ible tnan ever lell your most 
Od fices about them Or sell them to ven up the drab ones 
\) | | rropom¢cout they re ib yHnet vhen indexing by color 





ease turn the page 
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Sheets « 
catalog sheets, manuals, student lecture notes 


trimly in plac No bulk or bulge because the binders 


whe [ 


Stack 





To save time, order Accopress™ letter-size binders by stock numbers 


Color 


Cloth 
Bound 


Scored 
Hinge 


rf slip out because Acco binders both fasten 


Yellow Green Red Green 
BY 2507 802507 8X2507 822507 ®BA2507 


BSS 2507 BYS 2507 BQS2507 8XS2507 82S 2507 BAS 2507 BBS 2507 BFS 2507 BGS 2507 





l grip. K ep rec ords. 


all types of reference —sately. 
Qo miTothely contents 


or 1,000). Made of firm, genuine pressboard, they lie flat. 


neatly, save space. And the colors stay bright and new-looking for years. 


17 ) ] 
e (shee i7e, Li NA Binders take Ul} 0 Cal Ee pel 
) ] | 
9 colors s] \ ( Ing on tastene 
S93 é <1 nd rad op ( T¢ ] P ] ‘ ] j 
Madara price | Also available hn die-cu anel and 
, 
acetate Windov 
na r sco} 1 hoy I- ] 
i O} CCl Gf = Packed in lots of » assorted new colors, 
Js ( ( ?4 Or any s Jie COW Assorted 
4 rnd & taste colors shipped selt- 
| ( COLOY COMLD s byl 
] () ¢ bye | | | ( T¢ ( leg 
1d te Cad 
( ! ll ‘ O 0 y ) 
SL)C{ ( 


Styles listed below are equipped with Acco fasteners with 82" centers 


Paim Executive Dark Tangerine = Red Black Grey Green Blue 


BB 2507 8F2507 862507 BD2507 BP2507 BU 2507 
BDS 2507 BPS 2507 BUS 2507 


ACCO PRODUCTS 


IN CANADA: ACCO CANADIAN CO., LTD., TORONTO 


A DIVISION OF NATSER CORPORATION—OGDENSBURG, NEW YORK .« 





















Right Down Our Alley 


Eighty Sturgis Model 12 All-Purpose Fiber Glass Chairs in tan, 


charcoal and yellow equip the Burke Bowling Center in Brooklyn, 





New York. Other similar installations have been and will soon 
be made. 
Bowling alley operators appreciate Sturgis lightweight, easy to 


move, easy to clean, practically mar-proof All-Purpose Fiber 





Glass Chairs. New bowling alleys are under construction every- 
where and existing alleys are being re-furnished. Check both in 
your area. This is another application that’s “right down our 


alley”’ and yours, too! Dealer inquiries are invited. 


See us in Rooms 556-A and 557-A at the 
N. S. O. E. A. Convention at the Conrad 
Hilton in Chicago, September 24-28, 1960. 


POSTURE CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICH. 
idores: rest , e te 
General Sales Offices, 154 E. Erie St., Chicago 11, Ill. 




















Industry News 


SCM Plans Move 
to New York City 


Smith-Corona Marchant, Inc., will move its corporate 
headquarters from Syracuse, N.Y., to New York City 
in late 1960. it was announced by president ELWYN I 
SMITH. 

Smith said the de 
the changing character of the company’s operations 
“We are today a multi-product company, with manu 
throughout _ the 


ision tO Move Was made in view Ol 


facturing operacturing operations 


country and abroad, serving both national and inter 
national markets,’ he stated 

“New York City was selected after a comprehensive 
locations and their 


study of a number of possible 


Boorum & Pease Elects New Officers 


DONALD F. MARSH was elected president of Boorum 


& Pease Co., by the Board of Directors at their annual 
meeting. He was also elected president of its sub 
sidiaries, McMillan Book Co Syracuse, N.Y and 
russell Manufacturing Co., Poughkeepsie, N.Y 

Marsh was graduated from New York University 


} 


ind joined Boorum & Pease in 1926. He was named 











. 


relative business lvantages Smith said. He com ; 
mented that ‘primary considerations which led to the iy 
selection of New York included its broad acceptance Donald Marsh Owen Smith ‘ 
as the hub of national and international commerce, 
its proximity to the primary markets served by SCM 

: 


ommunications and transportation 
ssibility to all of the 


its position as a 
center and its company’s 
manufacturing locations throughout the world 

The move from Syracuse will involve the head 
quarters executive organization and will include thos« 


executive persont responsibk for marketing, manu 





facturing, engineering, international, finance, and legal 

operations. All of the company’s corporate marketing 3 

. John Kennedy D. R. Stevenson 
activities will | ntralized in the new offices 


have b [ 


Arrangements ompleted for leasing th 


12th and 13th floors of 410 Park Ave 


Waterman Executive Home from 
Europe, Plans Revolutionary New Pen 
P. ADLER 


lent and general manager of Wa 


ROBER1 vice-presi 
terman-Bic Pen (¢ orp., has returned 


from a two week trip visiting 
European markets and the vari 
ous plants of Societe Bic of Paris 
France, parent company of Water 
ian-Bic Pen ¢ orp., U.S.A 


In addition to a study of th 





R. P. Adler 


newest efficient methods of manu 
facture, Mr. Adler and MARCEL BiIcH 
Societe Bi planne d the launching of a new pen that 


will be advertised if 


President of 


extensive TV campaign 


Fleetline Opens Atlanta Showroom 


Atlanta's newest ffice furniture showroom has been 


opened by Fleetline, the distributing organization for 


the complete line of Cottonsmith Furniture Manufactu: 


ing Co., Inc. products 
Dealers and their decorators invited to use this 
tastefully furnished located at 223 Ivy 


unctionally-designed 


St , to di monstrat ( tonsmith S 


furniture to their stomers 


executive vice-president and a director in 1945. He has 
been an active member of the Loose Leaf and Blank 
Book Association since its formation 

Mg Millan Book Co 


SMITH was made executive vice president ; DONALD R 


announced that OWEN §S 


STEVENSON, vice-president in charge of sales; CHARLES 
R. ELLINGER, treasurer and CHARLES FICHTER, assist 
int treasurer. 

JOHN F 
lirector of Trussell Manufacturing Co., 


KENNEDY senior vi president and a 
assumed new 


responsibilities in the sales and manufacturing fields 


Buryan On Conference Panel 


E. F. BuRYAN, marketing vice-president of W. A 

Sheaffer Pen Co., will speak at the National Industrial 

Conference Board's eighth annual conference, to be 

held September 14-16 at the Waldort-Astoria hotel in 

New York. More than 2,000 business leaders are ex 
cted to attend the three-day meeting 

Allocation of Time” at 


Techniques 


Mr. Buryan will discuss 


nel session on Sound Administrative 


th Top Marketing Executive 


The September conterence has been designed “to 


iSSIS sales managements in evaluating and shaping 


ae veloping strategies to improv 


marketing policies and 


their companies’ positions in today’s highly competitive 


I 


markets.”’ It will cover the broad areas of sales planning 


Ai 


search, according to the N.I.C.B. announcement 


sales management, the sales outlook, and marketing 
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PLAYS AT NSOEA 


pf IN CHICAGO 
BOOTHS 18 AND 19.....SECRETARY-APPROVED OFFICE AIDS 


wr 


“9s A complete line of filing systems supplies; and office accessories 
spells consumer satisfaction and profitable repeat business. See these 
and many other profitable sales builders from the Globe-Wernicke line. 


FIBERLITE* VERTI-SWING*“* 
Wastebasket Hanging Folders 

. the blue ribbon winner at . . « exclusive features make 
the recent Society of Plastic In- sales easier. Adaptable to every 
dustries Conference. Filing System. 


EVERY DAY* STREAMLINER* 
File Desk Tray 


. an organizer for every . . . largest selling work flow 
office. dispatcher. 


*Reg. T.M. 


> BOOTH C-22...new EXCEL EITLOMN = desks and chairs 





ECHELON .. . the new concept in office interiors . 
for private and general offices. The warmth of wood, 
the strength of steel, the smartness of aluminum, and 
the efficiency of plastics combine for a new standard 
in office elegance. 


Gi QSGee we eR Wie & SE 


THE GLOBE-WERNICKE CO. 


Remember... 
Norwood, Cincinnati 12, Ohio 


success depends on the strength of your line 











new products...new promotions 


at the usual place... Booths 3 and 4 


1960 NSOEA Convention, Chicago 











“They've really got something 


Tamme)aec)ianalen a 


2327 USB 
P.S. TO DEALERS: 
Your profits will soar 
with GALAXIE 


enth. ) ele Saree.) Se weemeon. a ay a, i an, ae ee on. Or ae 4 
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Contreras Welcomes ECSS Dealers, Exhibitors 


“We are honored this year to have an even greater 
assemblage of top line exhibitors for our fourth annual 
Eastern Commercial Stationery Show than ever before, 
EMiL J. CONTRERAS, co-chairman, declares in a message 
to office supply and equipment dealers 

Working with Mr. Contreras are such Show leaders 
as Co-chairman MANNIE KLEIN, The Klein-Heim- 
binder Co., New York ¢ ity; Bit LOWENTHAL, presi 
dent of the Metropolitan Travelers Club; HaroLp 
HEIN, president of the Stationers Association of New 
York, co-sponsor with the Travelers; and SOPHIA K 
EHRLICH, executive secretary of the Show 

Mr. Contreras continues 

“As this year’s general show chairmen, Mannie Klein 
and I look forward to welcoming each and every one ot 
you personnally 

“Our show committee has worked long and arduous- 
ly to make your visit both interesting and educational 

“Previews of many new lines and many new products 
will be attractively exhibited for buyers and sales peo 
ple alike 


“Most of our exhibits Oct. 15-18 will be manned by 


manufacturers, salesmen and representatives who call 
on you regularly; so come early ind stay late. renew old 
friendships and make a few new ones 

‘Publicity releases have been going out regularly, but 
if you have been overlooked or if you wish more in 
formation on the Show, drop a line to Sophia Ehrlich 
c/o Eastern Commercial Stationery Show at 485 Fifth 
Ave., New York 17, N. Y. She will gladly oblig« 

“My best wishes to you all for a banner finish in 
1960 inspired by the Eastern Commercial Stationery 
Show 


Koh-I-Noor Establishes Scholarship 


A scholarship has been established by the Koh-I-Noor 
Pencil Co., Bloomsbury, N.J., at Ferris Institute, Big 
Rapids, Michigan, according to WILLIAM E. DAN JCZEK 
president 

It will be known as the “Koh-I-Noor Pencil Co., In 
Scholarship’, and will be awarded to the most deserving 
student in the newly instituted program in Reproduction 
Technician Training and Drafting 

“We are establishing this scholarship at Ferris Insti 
tute,’ Danjczek said, “as a symbol of this company’s 
traditional interest in drafting and engineering, and in 
encouraging young men to enter the field. Ferris Insti 
tute was selected because of its fine reputation as an 


educational institution in technical training, and as rec 


Ognition and support for its new program in training 
technicians 

“I am delighted that Dr. F. SPATHELF, president of 
Ferris Institute, has accepted the scholarship, and we 
hope to maintain it as an annual award 

The scholarship will be administered by the Scholar 
ship Director and the Committee on Scholarships at 


Ferris Institute 





Emil Contreras Mannie Klein Harold Hein 





Wm. Lowenthal! Sophia Ehrlich 


Eastern OMDA Announces Convention 
Program for Oct. 13-16 at Galen Hall 


+ 


The dates of October 13 through 16 have been se 
iside as convention time for the Eastern Regional 
OMDA. Noet Grover, president, has arranged for 
SHORTY” LONG, star of the Broadway musical, ‘The 
Most Happy Fellow,” to open the festivities at Galen 
Hall, Wernersville, Pa.. with a Pennsylvania Dutch 
Square Dance. 


Bup BILLs, chairman of the Golf Committee, has 
made plans for a golf tournament to be played on the 
hampionship Galen Hall cours« 

To entertain the ladies, Mrs. ALBERTA EDWARDS 
issociation secretary, has arranged for a bus trip 
through the Amish countryside and a vist to the famous 
Green Dragon farmer's market 

PAUL MCWILLIAMs, NOMDA president, will be the 


principal speaker at the convention. During the two 


business sessions FELIX BARDARCH, Paillard Products, 
GEORGE SCHEELS, National Cash Register and WILLIAM 
LEAHY, Victor Adding Machine Co., will address the 


} | 
1ealers 


Open Precision-Posturect Warehouse 


J. R. MIDDLETON, general sales manager, reports 


that Precision-Posturect Chair Corp. is setting up a 
warehouse at 2316 South Santa Fe, Los Ange les 

This warehouse, to serve California, Arizona and 
Nevada, will be manned by the company’s representa- 
tives in the territory, Able Distributors, Inc., LEONARD 
KANE and MARTIN MIROFF, owners 

The two representatives are veterans in the office 


hair business and have spent around 15 years in the 


territory served 
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~NEW WAY TO MAKE MONEY WITH ROYAL. 


the most asked for value in portables. It ig, the brand new 
Royal Tab-o-maticS made to sell at a price that sits right in 


Ww 


between the Royal Futura® quality price and the Royal 


Royalite® economy price. The Tab-o-matic is the only portable 
typewriter in the middle price range with automatic keyboard 
tabsetting. It is now ready for ordering—get in touch with 
your Royal Portable Representative for full information. 
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Model 19.234 


ARN Bia Be BP. 
* 


“ans Sa, 





Model 6V 





; Choose fron jre ton, mist green ond green (ex 
Please send me your free catalog and discount schedule aa ead totam Buy from the leader in steel! 
NATIONAL SALE FF ° LIT-NING PRODUCTS COMPANY 
DEPT. 02 70 NORTH RTSON 8B BEVERLY HILLS, CALIFORN 


FIRM NAME | Lit-ning 


ADDRESS__ FREMONT, products 
a C Bie company 


FRESNO. , } 
CALIFORNIA ; at n 


ort ittractive to any office dec 


SIMP] 


MY NAME 
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RESTRAINT and openness just inside door sets the pattern 


ST throughout Risom showrooms on West Coast 
At right. partition shown serves triple duty: it separates 
iS rful fabric swatches display pholstery available 





Risom Enlarges L.A. Showrooms 


Upon opening the bright red door at 114 N. Robert- 
son Blvd. in Los Angeles, the visitor to the newly en- 
larged and remodeled West Coast showrooms of Jens 
Risom Design, Inc., steps into a warm and contempo- 
rary surrounding complementary to the firm's furniture 
The showroom design reflects the Risom philosophy 
that contemporary office furniture should be in harmo- 
ny with today’s living outside the office as well as being 
in keeping with today’s business demands within the 
office 

At the same time, the decor fulfills the showroom 
function by providing the atmosphere of an exhibition, 
with each piece of furniture or group of items in a 
compatible setting. The new display area comprises 
almost 3,000 square feet, or triple the space available 


bet ore 
A system ot panels in a variety of textures woods, 
cane, fabric and cork is used to separate the dis 


play of furniture for business interiors from that used 
in the home. A collection of more than 100 fabric 





textures, vinyls and leathers for upholstery is color 
fully displayed on one wall with colors grouped in the 


SIMP] CITy nd neutrality rf ba Ker nd do not prevent showroo 
job; that of showing furniture. Each piec grouping Color families 
nter stands beldy on it merit CHARLES |]. WELCH ts director of the showroom 
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A800 2W’ ize 78" x 3 made to retail for approx. $200 


success 
story... 
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When we started two years ago, we felt that our produ 
would be readily accepted as it had excellent styling and lor 
cost. Our continuous growth has proven the correctness of ow 
judgment. Improved construction and materials have also cot 
tributed to our success 


Do you fully realize the ADDED PROFITS available by sel 
ing WILLIAMS wnassembled desks?’ 
*KD furniture saves on freight, warehousing and 
surance 
*KD furniture gives you a greater variety 


KD furniture allows you to stock less and offer mor 


*KD furniture gives you fewer and smaller freight dam 
age claims. 


WILLIAMS DESKS are mach lower in cost than similar line 
You have an extra large profit on easy-to-sell items. Order 
sample or two and you'll agree on the tremendous potenti 


iwaiting you. 


Better Designed * Better Priced * Better Constructed * Easier to Assemble 
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.-. Superb Styling—Lower Price 
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D200-2-M A100 


Sah we, 
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G200 


Pedestals are all genuine walnut-steam bent. 


Tops are all of Nevamar Plastic in walnut or white 


A NEW SERIES OF MATCHING CHAIRS AT LOW PRICES WILL 
BE SHOWN FOR THE FIRST TIME AT NSOEA CONVENTON. 
SEE OUR DISPLAY IN ROOM 637. 


Get acquainted with 
our line NOW! 


SEND FOR LITERATURE. 





WILLIAMS OFFICE FURNITURE CO. 
175 FIFTH AVENUE ¢ NEW YORK 10, N. Y. ¢ ORegon 4-8087 


Factory Located in Henderson, Kentucky 
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New Fixtures Fit New 


Concept of Merchandising 


in want to remodel his store ? 
In the cast rf Noris, Kay and W H. Nelson, CO 
Nelson Office Supply, Odessa, Tex., on 


their entire merchandising outlook, re 


What makes 


owners of 
event changed 
tail operation ind their store’s appearance 

The event the 1959 NSOEA Convention. And, 
more specifically, the model office supply store which 


was planned, equipped and installed by the Bulman 


i orp. 
Noris and Kay Nelson, after returning from the con 


using 


vention, critically ippraised their own store 


and 


merchandising tec hniques of the 


the oncepts 


model store as a guide. Although they had been oper 


ating their store on a semi-self-selection basis for neat 
ly 10 years, they discovered they were behind times in 
view of recent innovations. Their store was not depart 


mentalized; merchandise was disorganized; there was 
a bizzarre assortment of unattractive and inefficient dis 
play equipment ind floor space was not being « ffectively 
used. 

After the preplanning was completed, the extensive 
remodeling project began. The existing wood ‘‘cubby- 


hole” wall fixtures, sliding-glass showcases, folding 
tables and nondescript metal island units and outdated 
greeting card racks were scrapped. With the store bar« 
to the walls, the floor was highly polished, walls were 
painted and walnut paneling was installed above th 
remodeling done be 


new gift de partment the only 


sides the installation of new fixtures 


tne store s layout. Keck repositioned 


In rede signing 


the cash register from a counter in the rear to a lobby 


checkout at the up with 


Departments were set 


binders, et« located on 


ront 


envelopes, pap rms, wall 


units. Five island units were also departmentalized, with 


one island being devoted to small office machines 
showing such items as staplers and staples; another ts 
land was devoted to gift stationery, etc. With the bal 


ance of the islands, Nelson now carries a full range of 
office supply m W ide 
islands for shopp ng ease and convenience 

Taking a cue from the model store, the Nelsons and 
Keck install many of the spe 
id featured at Chicago. One of these 


rchandise aisles separate the 


ial Bulman fixtures which 


were introduced 


units is a “blotter cas¢ The cabinet has 12 sliding 
shelves holding a large inventory of awkward desk 
pads and blotters in a small space 

Another “sp introduced at the model store and 


incorporated in N mn Office Supply, is the hanging 





Nelson Office Supply 
De- 


TOWARD the rear of th 


with 


LOOKING 


ifter it was remodeled all-steel self service fixtures 


partments are now well defined 


of post binders on staggered ‘railings’ which are 
slipped into the shelf support fittings on a wall run 
[his technique keeps unwieldy books neat and orderly 
and easily removable for inspection by customers 

Other relatively new developments include: the us: 


of rubber matting on the 


wall run shelves in the desk 
pad department to cushion fragile edges; the use of 
swinging panels to display pencils, forms and envelopes 
honeycomb 


in various departments; and a case to 


store and display crepe paper 

Probably the most outstanding feature of Nelson's 
is a near replica of the ‘hit’ of the model store the 
gift department. Small, high-profit items are shown on 
1 special island which has a formica base, tubular brass 


Additional 


items are attractively displayed on a wall run which fea- 


legs and three tiers of glass shelves gift 


tures antique gold wall paper back panels, glass shelves 


and base lighting. As a final touch of interest to the 


store, lighted wall run canopies, using bright cherry-red 


locations 


iNOpy letters, spell out departm« nt 





DEPARTMENT of the remode 


GIFI Texas store utilizes 

wall run with antiq gold wallpay back panels, glass 
shelyes and base lighting. A “blott iS¢ with slide-out 
S Wes is used as an insert ise in [th run 
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When a young child writes a letter to “Santa Claus” and ad- 

dresses it to “The North Pole’”—that’s not news. Children do 
t every year; just ask any Post Office employee. 

But when a precoci hild writes a letter to “World’s largest 

facturer of Staplers”, in the vast New York metropolitan 

ered directly to SWINGLINE—well, we 


Actually, it shou t have surprised us. SWINGLINE is the 





g rer of staplers and stapling equip- 
st | K On r own desk and mul- 
t} ! plus those illions of homes and 
Y ne cr ? } the the) 

l te After all, what more gratifying than 
fine p) t and find that it pleases so many millions 
tel e rece It w: I t and verv sweet. Post- 
Re nok ; ma.” it read “T am 8 vears old and 
nlease send me some staples to fix my doll house? I 

’ tT? ? ¢ ; 
r t pride, we sent a thank-you note, ; 


INGLINI fot” x randa ye supply of staples to a 
rming 8-yeat Roanoke S . ’ 
INC. 


LONG ISLAND CITY 1, NEW YORK 





in Canada . ffice Eavioment ‘ ‘ : < Tor t 4 anada+*Wor'td’s Largest Manufacturer of Stapiers for Home and Office 
' 


‘ - 
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WAIN «~—7—« 


again invites you to Room 553, Conrad Hilton, 
during the NSOEA Convention and Exhibit. WATSON 
representatives will be there to discuss the many 





100 








unusual lines of filing and counter equipment that 


can mean added profit for you. 





: 


~ 
tie 


eo ee ee 


COURTHOUSE 


EQUIPMENT 


Roller Shelf and Document File Cases to 
fill the continually increasing record storage 
requirements of courthouses and other public 
buildings built for hard use and long life. 


new literature available at the chow... 


BANK COUNTER 


— SS 
<“*wATSON > 


a 


VAULT INTERIOR 


EQUIPMENT 


For courthouses, banks, city halls, savings 
and loan companies, insurance companies, 
corporation offices, trust companies. Converts 
existing “Fibber McGee” vaults into well- 
planned, efficient record housing installations 
and at the same time can provide increased 
capacity and improved appearance. 


new lerature available at the chow... 





EQUIPMENT 


Standard, semi-standard and custom lines 
for remodeling, expansion or new 
construction. WATSON’s long experience in 
the Banking field means you can enjoy 
capable and intelligent consultation with 
our engineering staff. 


literature available at the chow... 
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WATSON Microfilm CABINET =a 


Upper Companion Unit may be sold separately 







for expanding extsting installations. Provides 55% 
additional capacity without using more floor space» 


Used together these two units will hold 
1,934 100’ rolls of 16 mm film, or 
1,192 100’ rolls of 35 mm film 


lterature available at the show... 


Watson VERTICAL FILES 


four different levels of “D1 
upright filing units — 

572" high 

517%” high 

417%" (counter height) high 

30%” (desk height) high 


literature available at the chow... 





“WATSON 


AlMUN 


WATSON MANUFACTURING COMPANY, Inc. «¢ Jamestown, New York 








New this year — 
WATSON INSULATED FILES 


Carry both Underwriter’s Laboratories and 

Safe Manufacturers’ National Association Labels. 
Counter-Height unit is 2812” deep with flush 
sides for compact arrangement in batteries. 


2 now leterature available at the chow... 


: 
i 
f 


SO BE SURE TO SEE 


| ROOM 553 — CONRAD HILTON 
NSOEA EXHIBIT 
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Translucent Partitions, Luxurious Fabrics Help Gild the Lily 





THE LILY GILDED—This serenely mod 
ern office is further enhanced by the fiber 


glass partition with delicate leaves and 


butterflies set in a flowing design 





CLUTTER AND CONFUSION are cor 
quered by design. The inherent simplicit 
of this executive board room starts in 
wall covering of vinyl-protected grass « 





A GARDEN IN YOUR OFFICE may b 
brought about by a wall covering with 


airy pattern of ferns and leaves on liner 


(right). The pattern on the left is a det 
of the fabric used in the room above 


ONE PLUS ONE EQUALS TWO is simple 











mathematics, but the problem of dividing 


large room is not always simple. Translucent fiberglass lightly suspended on aluminum di 
vides without diminishing the essential spaciousness of the roo: Notice how the switch 


board is hidden by a separate panel 


Gilding the lily seems, on the sur 
face, to be a superfluous practice. Yet 
on second thought, what better en 
hances beauty than more beauty 

Successful design in today's office 


skillfully 


many elements into an 


is the result of blending 
integrated 
whole. It stands to reason that the 
more beautiful the elements are, the 
more beautiful the whole will be 
Among the many materials capable 
of being employed in the office are 
the relatively new and flexible plastics 
nd fiberglass with uses limited only 
by an untrammeled imagination 

The modern office is usually a tri 
umph of uncluttered, spacious desigt 
But the victory can turn to ashes when 
the problem of division comes ul 
Actual walls can be used, of cours 
but they cut off the light and spa 
so desired and make the resultant is 
dividual offices into dark, little cells 


Moveabk 
trophobia somewhat, but light is still 


partitions relieve the claus 


denied 
The solution, as are all solutions 
when considered with hindsight, was 


simple. Why not partition with light 


use fiberglass. This material admit§ 
light without letting the area behind 
it be clearly distinguished. 

Delicate screens of fiberglass su 
pended on slender aluminum pole 
can make the beautiful office mor 
beautiful and serve a useful purpos@ 
by providing privacy. The 
Products Co., Los Angeles, Calit., hag 
patterns available 


a wide variety of 


to complement almost any decorativ@ 
scheme. Two of them are illustrated 
above. 

The tone of a room is set part, 
by the design on the wall. The fabrics 
chosen for the dominant theme of 
simplicity, could not, in many cases, 
stand up to the rigors of off use 
But if the materials were covered bya 
protective layer of vinyl film, the most 
perishable could | used anywhere 
Polyplastex United, Inc., Union, N. J. 


is now manufacturing Royaltex vinyl 
wall coverings that can be ipplied 
as easily as wallpaper. An inner alu 
minum layer makes them impervious 
to moisture. Two of the company $ 
designs are shown here, one in actual 


use. 
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. Milwoukes/ chairs of distinction 


Auperion Actin for Civilunprorary Cmbritan bubiuthe 
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GROUP 


Comfortable, sturdy, attractive chairs 
with unlimited versatility in arrangement. 
MILWAUKEE'S craftsmanship and design 
feature extra-comfortable three inch foam 
rubber seat cushions over webbing, 

and backs are padded with a full inch 

of foam rubber. Height of back from 

seat 1634, inches. Depth of seat 211% inches. 
Width of seat 1914, inches. Width between 
arms of lounge chair 20°, inches. 

Crafted in the finest walnut. 


MILWAUKEE CHAIR COMPANY : MILWAUKEE 45. WISCONSIN 


Mikeord of p+ Malate [yr 





Model 1428 ULL 


Arm on left 


7 [ T Model 


. ——— ©) re 
—_} Model 1428 ULC | 1 “a 


No arms 


| 
-s | Model 1428 UL 
7 Lounge chair 
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Mr. Don Wirtshafter 
General Sales Manager 
of Wirtshafter’s, Inc 
Cleveland, Ohio 


DON WURUSHANRU TE OF WORISHIAPITERS, UNG 
TELL’S W Y HE DISPLAYS FUNDAMENTALS 


Mr. Wirtshafter is in business to sell office furniture. He 
likes the big unit of sale, the big margin of profit. That's 
hodel why he concentrates on Fundamentals. He sells more... it 
— stays sold... it sells itself for him. On display, it presents 
a luxurious appearance that enhances its efficiency .. . and 
its versatility enables Mr. Wirtshafter to set up attention- 
compelling displays easily. 































~ 





This modular collection of interchangeable units includes 
exteriors of rich rubbed walnut, interiors which are free- 
Standing all-steel frames. Tops, pedestals, drawers and legs 
may be interchanged for endless variations. Colored tops 
offer tasteful and imaginative accents to rich walnut tops 
and drawer fronts. 








When to exceptional display value you add terrific value, 
a price range that means volume and fast, dependable 
delivery schedules, you see why Mr. Wirtshafter likes to 
display Fundamentals. YOU WILL, TOO! 


fundamentals... 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC. 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LODI, N. J.. NOBLESVILLE, IND., McGREGOR, TEXAS 
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49+ CADO-MARKER REGULAR writes 
on GLASS, METAL, EVERYTHING. 
BIG PROFITS IN 8 COLORS. 


Show-and-sell 


om 
— Cado-marker — 
with ths rw — 


62% LONGER LIFE, 33% LOWER COST MAKE CADDO) 72-hole plastic 
BEST BUY. A prominent independent testing laboratory ae 
reports as follows: An 89¢ Cado-marker Super wrote for 72 sales. 
up to 139 feet more than a $1.35 competitive marker. 


A true copy of this report will be sent on request. 


> se eed 
—_ britexline >) 

SUPER marker —, 
106 
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49+ BRITE-LINE REGULAR, water- 
based ink. ESPECIALLY FOR PAPER!! 


_ BIG PROFITS IN 8 COLORS. 
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A. New attention-getting bubble- 
pak for Cado and Brite-line Super 
sizes. 

B. New bubble-pak for Cado and 
Brite-line Regular sizes. 

C. New wire rack for self-selling 
—free with initial order for 3 doz. 


CUSHMAN & DENISON 


A subsidiary of The Esterbrook Pen Company OA9 
Camden, New Jersey 


Gentlemen: 


Please rush the following: Quantity 
& color Price 


Available in: red, green, orange, brown, yellow, black 
biue, purple. 


Cado-markers, regular Size @ 49¢ _... 1. cece e eee eee e new eeeeeeeeeees 
Brite-line markers, regular, @ 49¢ .. 2... cece cece cece enneweneneeneee 
Cado-markers, Super SIZ @ BOE 2. cccccccccccccsccccccvccscceseeses 
Brite-line Markers, Super, @ 89¢ .. 1... ccc cree eee eee nee ee eneeeenees 
72-hole Sales Tray, free with initial order for 3 doz. ........ (Please check) 
Wire Sales Rack, free with initial order for 3 doz. .......... (Please check) 


NAME 








STREET —_— = —— 
STORE___ apeeneutens = ————EE 
ee “ SS Sr See 
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Economy priced to speed sales. Continuous-duty design assures} & 


minimum servicing to preserve profits. 4-way guarantee buildscus-} Th 


tomer confidence. Many “addo-x” features—all “addo-x” quality.) ™ 


sell the complete line of pb’ "addo-x" 


write ;——“‘addo-x’’, 300 Park Avenue, New York22,NY W 





s 


7 
aid 











* 
p precision built, of course 
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Be automatic multiplier 2341E nalele(-1mChol- Ol MeldlalilaleRael lat] lelicl, 








assures} Expand your sales with the machine that is priced to sell fast. Upgrade your sales with this versatile, double register calcula- 
idscus-| This automatic multiplier costs no more than conventional adding tor which speeds up all percentage, invoice, job cost and pay- 
quality. machines. Does a wide range of office calculations automatically. roll calculations. It provides print-out of all entries and factors. 


22,NY write: —“addo-x”, 300 Park Avenue, New York 22, NY write ;——“‘addo-x”, 300 Park Avenue, New York 22, NY 
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Foxcroft Appointed Hermes Sales 
Manager by Hans Stauder 


ALFRED H. FOxcROFT, immedi- 
ate past president of the National 
Office Machine Dealers Association 
and prominent Los Angeles type- 
writer and office machine retailer, 
has been named national sales man- 
ager of the Hermes Div., Paillard 
Inc.. New York City. The an- 
nouncement was made by HANS 





STAUDER, executive vice-president 
of Paillard at the NOMDA convention at Coronado, 
Calif. 

Foxcroft operated his Los Angeles dealership for the 
past ten years. Prior to that he was branch manager in 
a number of key cities for Smith-Corona for 17 years 
He rose to this position after retail selling Smith-Corona 
equipment for six years. 

In making the announcement, Stauder pointed out 
that the recent addition of the Precisa line of adding 
and calculating machines to the Hermes typewriter line 
expands considerably Foxcroft's scope of activity, and 
that his thorough and well-rounded background in the 
industry makes the new sales manager an ideal selection 
for the position. 


Dennison Plans Expansion 
Of Manufacturing Facilities 


Dana C. HUNTINGTON, president of Dennison Man- 
ufacturing Co., Framingham, Mass., announces that the 
board of directors recently voted to construct a new 
manufacturing building in Framingham. 

The new two-story building will provide space for 
expansion of present Framingham product divisions, 
for new products, and for the necessary servicing divi- 
sions. 

Designed for manufacturing on both floors, the new 
building will add 62,000 square feet to the plant. The 
outside of the building will blend attractively with 
surrounding Dennison buildings. Provisions for future 
expansion have been included in the plans. 

Construction will start soon with completion sched- 
uled for the early spring of 1961. 


H. H. West Co. Elects Officers 


At a recent election of officers of the H. H. West 
Co., 628 N. Water St., Milwaukee, Wis., CHARLES 
J. Lorye, formerly vice-president, was elected presi- 
dent. He succeeds to the post left vacant by the death 
of WALTER E. Rossow. Retained as board chairman 
was Miss Dorotuy W. GILL. 

Other officers elected include WILLIAM G. JARCHOW, 
secretary, to vice-president; Miss MARAGET SOLL, treas- 
urer, to secretary-treasurer, and ALVIN A. FREy to as- 
sistant secretary. Frey also was named to replace the late 
president on the board of directors 





Federal Stationery Co. 
Sponsors Sales Clinic 


A two day sales clinic and merchandise display was 
offered to the dealers of Oklahoma, Arkansas, Kansas 
and the Panhandle of Texas on July 15 and 16, by 
Federal Stationery Co., Oklahoma City. The affair drew 
some 317 dealers, dealer sales personnel and factory 
representatives. The entire program was under the 
personal supervision of O. E. GENE’ GLASGOW, man- 
ager of the company. He also acted as master of cere- 
monies during the business meeting and luncheon 

For this clinic, the format was changed to a two day 
affair, to allow the factory men ample time to show 
their merchandise. The booths were opened at 2 p.m. 
on Friday and remained open until 9 p.m. Some sixty 
odd manufacturers were represented with several sales 
managers coming in from distant factories 

The displays were open again at 8 a.m. Saturday 
morning and closed down at 10 a.m. Shortly after, the 
first of three speakers was introduced by Glasgow. 

CLARENCE “CLEM’’ CLEMEN, vice-president and 
sales manager of G. J. Aigner Co., offered a vast store 
of items that are used in the new age of automation. As 
new machines are put on the market, supplies must be 
used with these machines. He pointed out that now is 
the time for all dealers to become acquainted with this 


new field. 
Schutz Tells of Sales Training 


CaRL SCHUTZ, director of sales training, Eagle 
Pencil Co., discussed the benefits of sales training at 
each and every level in any organization. The delivery 
boy must be trained to work in the stock room, the 
stock room boy for the order desk, the order desk for 
the sales floor and so on, he said. He emphasized that 
each traveler was more than willing to conduct sales 
meetings to give every organization the opportunity of 
drawing on his product knowledge. 

Bi_t AYLWARD, Globe-Wernicke Co., was the third 
speaker and used the value of filing supplies as his 
theme. These items are expendable and are constantly 
being replenished, he said. Most dealers will be satisfied 
with a set of guides and a box of folders when they sell 
a file. They do the customer and themselves an injustice 
when they fail to show a complete filing system or the 
advantages of hanging folders. 


Ralph Moser Sums Up Presentations 


At the luncheon served on Saturday, RALPH MOsER, 
Carpenter Paper Co., Omaha, Neb., summed up the 
three presentations and added a few words about the 
many services offered by the wholesale stationery out- 
lets. While waiting for the luncheon speaker to appear, 
he asked an old friend from Fredericksburg, Tex. to 
say a few words. This old friend turned out to be 
Cecit HUNTER, of Tulsa, Okla., who entertained the 
audience with his own unique tonque-twisting speech 

At the conclusion of the open displays, names were 
drawn for a number of prizes including a wrist watch 
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Available for 





m= Famous Eagle 


quality control Oro 
m= Special pre-pack for ? er 
counter and window display 


m Advertising in your city Today 


listing your name 


= Direct mail to buyers in your city 
listing your name 


= Return mail order cards imprinted 
with your name. Use them as envelope 
enclosures to get orders by mail. 


HEADQUARTERS 
DANBURY, CONNECTICUT 


N- TOR ay 
¥ fa 











fezoweowey Seka. bx ieleielg-hal-l) mcia 
dealers with America’s finest com- 
plete line of office chairs. Adjust- 
able swivel chairs are available 
for executives, supervisors, sec- 
retaries and clerks. Leg chairs, 
similarly styled, add distinction 
to private and general offices and 
reception rooms. All provide the 
teak tmeme-tilela loMilel-) @ol't-iisl-t-t- Maal -ta) 
prefer in today’s modern offices. 
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F dealers 


benefit from a continuous 
flow of new products with 
proven customer appeal 


exa mople My 
GOODFORM 300, introduced in 1958, 
includes the chairs shown at the left 
They provide GF dealers with an 
outstanding, high-style line of office 
chairs for both private and general office 
use. Other major GF products and 
services introduced since 1954 include: 
Year introduced 
Tab Equipment 1959 
1000 Series Desks 1959 
Italic Styling 1958 
GF Ferris Rotary Files 1958 
GF Studios Decorating Services 1958 
Draft-a-Matic Desks 1955 
Consolidator Units 1955 
Free-standing Partitions 1955 
Magne- Dex 1955 
Generalaire Desks 1954 
Fireproofer Filing Equipment 1954 
The General Fireproofing Company 
Dept. X-29, Youngstown 1, Ohio 


ENERAL 


mua BUSINESS FURNITURE 


IREPROOFING 


Vi PeL_conriie your visit at the 
OEMI BUSINESS EQUIPMENT EXPOSITION 
Los Angeles Sports Arena+ November 1-4 














BOX No. 80— 


Made of 16-gauge, cold-rolled 
steel, welded construction; 
strong, inside hinges; nickel 
plated tumbler lock with 
paracentric key; handle an- 
chored in recessed top; tam- 
per-proof. Available with or 
without coin and currency 
tray. 


INCREASE CHRISTMAS SALES WITH 


DAN-DEE 


METAL BOXES 


AND 


BASKETS 


To boost Christmas sales, alert sta- 
tioners are now stocking up on smartly 
designed, durable Dan-Dee metal boxes 
and baskets. Write for complete catalog. 





SIZE: 12%” x 91%" wide x 514" high. 





SIZE: 1214” x 914” 


BASKET No. 50— 


Made of 26-gauge steel. the 
Improved President has a ta- 
pered oblong design that 
nests for storage or shipping. 
Lifetime vinyl bumper, plas- 
tic mar-proof feet. Finishes: 
office gray, desert sand, sea 
mist, grained walnut. 


BOX No. 79— 


Made of 20-gauge, cold- 
rolled steel: welded tam- 
per-proof construction; 
rounded corners, inside 
hinges; nickel plated 
tumbler lock with para- 
centric key. Available 
with or without coin and 
currency tray. 


wide x 54” high. 





SIZE: 9” x 15” wide x 13” high. 


ERIE ART METAL COMPANY 


18th & SCHAAL AVE. 


ERIE, PENNSYLVANIA 
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New Catalogs continued from page 
two-color, 12-page booklet contains the complete line 
of illuminated and non-illuminated globes from 6-inch 


to 32-inch diameter and includes several new models 
Inquiry Card No. 122 


THE BAUSCH & LOMB OPTICAL Co., 839 St. Paul St., 
Rochester 2, N. Y., has revised its descriptive catalog 
which covers a complete line of readers and magnifiers. 
New items have been added to the 14-page illustrated 
booklet which lists over 65 individual models. Specifica- 
tions and prices are included for an extensive selection 
of round and rectangular readers, folding pocket mag- 
nifiers, watchmaker’s loupes, surface comparators and 
many other items. Helpful tips on correct working dis- 
tance, how to determine magnifying power, field of 
view factors and the proper magnifier for individual 
job requirements are discussed in detail 
Inquiry Card No. 123 


THE PRECISION-POSTURECT CHAIR CorP., 3100 W. 
Carroll Ave., 
posture seating. Several different series are illustrated in 
the colorful 12-page booklet. Each model is completely 


described as to specifications and construction details. 


Chicago 12, Ill., has released a catalog of 


Also included is a newly-revised price list 
Inquiry Card No. 124 


G/W Wastebasket Wins Design Award 


The fiberlite wastebasket, made by The Globe- 
Wernicke Co., Cincinnati, Ohio, recently won a first- 
prize at the fifteenth Annual Conference of the Rein- 
forced Plastic Division of 
the Society of the Plastic 
Industry, held in Chicago. 

The contest was held to 
select the most outstanding 
reinforced plastics prod- 
ucts in nine different cate- 
gories on display at the 
exhibit. 

The wastebasket com- 





peted with other office- 

type wastebaskets, chairs, 
speaker enclosures, and trays entered in the general cate- 
gory. The award was based on originality of design, 
material, selection, color, utility, moldability, and ap- 
pearance. 

It is made of one-piece molded, reinforced fiber glass 
construction; there are no seams to leak and is impervi- 
ous to soaps, detergents, caustics, and harsh cleaning 
agents, according to the company. Its smooth flowing 
lines and rounded inner base allow no dirt adherence, 
making it easy to clean. A vinyl bumper around the top 
edge protects walls and furniture from mars and scuffs. 


Book Store Opened in Shopping Center 


Cunningham's Book Store recently opened in the new 
Penn Square Shopping Center, at Pennsylvania Ave. 
and Northwest Expressway, Oklahoma City, Okla 
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Look how 4 


Blaisdell’s revolutionary ‘“‘Dealer Merchan- 
dising Sales Program’ is already making 
a big hit with dealers everywhere. Under 
this dynamic plan, Blaisdell representatives 
are preselling hundreds of purchasing 
powers in business and industry right now! 


But there’s more in it for you than that! 
For it covers every other phase of Blaisdell’s 


blaisdell is ‘‘going to bat for you” 
to help you score more sales in ’60 


WITH THE FIRST NEW APPROACH 
TO INDUSTRIAL SELLING 
IN THE STATIONERY FIELD 





‘“‘New Look” —from new packaging and prod- 
ucts to Blaisdell’s new advertising, sales aids 
and exclusive marking surveys. 


Cash in on this money-making program now. 
Get the facts fast from your local Blaisdell 
representative . . . or write Blaisdell Pencil 
Company, Bethayres, Pennsylvania. 


¢«) blaisdel/ epencit company - Bethayres, Pa. 
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This is the kind of hard-hitting consumer advertising helping 
to make Stenotape the fastest selling tape dictating machine 
in America. Be sure to check our 12 month a year promotion 
plan that can make your store a dictating equipment center. 









The 





















that 
tion 
_. n 
CHAINED dictating -tran for you 
stop BEING CHAT an afford 2 Geren rod expressly 
your DES w you © ineere 
sae cae os playback TACT ee ran gas 
Dictate fr Troar, move, Say word, 10%, Ye ranserbing gsi0MAL MAN'S PORTABLS, Gnas ure Sed deter yee | 
pace ah takes ao a cen > THE PROFE here! STE™ TAPE 6% . mat reeeny, pREE TRIAL AT { ’ 
Srey aaat wil mate, Tone power Ti aictating Mf luge im MUS Ngo, (Welkhe On Taam. Way wong evaet-te - 95 
marvel weet : rs = . he r — 1 TENOTAPE Dictate de nghs “a? T _ ee r priefe pse. WN EE ent 79 | 
Tei sak een Toner are ita: Seiors Weft chat sTetOTAT grax EBtene tare | 
Be perfec porte ng fue oe FeO sTENOTA eC OW-Linitad Ue og 
1-FI PLAYBAC TAPES coting®, TY when you" YEAR GUARA 1 gy 
across A 20-FOO TRE Eres oan mes C eREE FACTS BOOP | ‘ 
. . ym plete The Fact 4 
< wo © . } . 5 | 
full of men . pr oF ~e. . - : ; ‘ . among = aes ave . 
FRANCHISES STILL AVAILABLE. Ba 
Write to In Canada write to: 4 ‘ 
AMERICAN GELOSO ELECTRONICS, INC. CANADIAN GELOSO ELECTRONICS, LTD. 

251 Park Avenue South 700 Weston Road 9 
New York 10, New York Toronto 9, Ontario, Canada 10 1 


bea net re : : 
VISIT US AT NSOEA—ROOM 641-A, CONRAD HILTON HOTEL, CHICAGO. | lls 
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Which desk goes 
better with 
your customers? 











































MODULAR? 


Dramatic styling — modular flex- 
ibility — colorfully attractive 


CONVENTIONAL? 


Quiet styling — conservative ap- 
pearance — smoothly proportioned 


The two desk styles shown here are made by 
H-O-N. Customers exist for both kinds. Any 
customer may have a strong preference for either 
the Millionaire or the Convaire styling. If so, 
H-O-N, your one source can provide you with 
the style that each of your customers prefers. 


H-0-N CONVAIR CONVENTIONAL LINE 


H-0-N MILLIONAIRE MODULAR LINE 


These two desk lines represent the solid values 





a 


that are achieved through improved construc- 
tion and desirable utility features. For example: 


H-O-N CONVAIRE LINE FEATURES: H-O-N MILLIONAIRE LINE FEATURES: 


] Adjustable height — 29 to 3014”. 1 Vinyl covered steel on drawer fronts, on panels, 
on sliding doors for durable beauty. 








2? Durable lops Honeycomb core, steel enclosed i ne o oo. te 
for maximum strength. Linoleum or Textolite 2 Phree pedestal depths: 28" , 22", 16"; Fight top 
plastic surface sizes; Three credenza options. 
Oa ee strip, with vinyl insert. 3 Credenza cabinets can be open front, half-sliding 
4 doors, or full sliding doors. 
SD iT 4 j lo if ti Ss i *s Md 4 
pring action dictation slides. 4 Snap-in drawer tracks allow drawer re-arrange- 
5 Fu depth box drawers on quiet nylon rollers. ment. 
6 Suspension letter drawer on 10 nylon roller cradle. 5 Wide color choice: 3 body, 3 top, ¢ vinyl fronts. 
' The inset vinyl colors are easily changed. 
] Over-all locking through center drawer. 6 : , g 
, | ay 7 Over-all locking center drawer. 
Sound deadened pedestals: anodized legs. ; 
. 8 Sound deadened throughout; nylon rollers for 
9 Snap-out tracks for easy drawer re-arrangement. quiet operation. 


10 Pedestals may be interchanged, 9 Spring action dictation slides. 


left to right or vice versa. : 10 Three leg-styling options. Leveling 
—_— glides on legs. 


FF MEN | Literature on both desk lines will be set at once 


Se on request to the H-O-N Co., Muscatine, lowa. 


Wo Skirt panels may be mounted flush 








MUSCATINE [OWA 








* PATENTED 


SELL 
MORE... 
EARN 


‘i PULL OUT Style 
NUL) AO atee AMERICA’S MOST ADVER- 
TISED — MOST ASKED FOR 


MANIFOLD CARBON PAPER 





HURON COPYSETTE is 

advertised in leading business 

magazines on a regular sched- 
ule to make your selling job easier, 
yet it costs no more than non- 
advertised brands 
Your customers will want to buy 
this recognized brand name 
leader. You owe it to them to 
stock HURON COPYSETTE... 
they will ask for it by name! 


; ADDRESS INQUIRIES TO DEPT. H 
tuacsuare supwenrs PORT HURON SULPHITE 
¢ = 
FROM STOCK & PAPER co. PORT HURON, MICH, 
Available in Canada th h APSCO 
“aa” ed PRODUCTS, L 1 « Sosa, tna ¢ ° 


"Licensed under Kerr Patent No, 2,557,875 





Otfiee 
PRINTING OUTFITS 


Featuring the most versotile 
a -)-) 17) | eee a 
your-own rubber stamps... 
* SELLS ON SIGHT! 
* SO PRACTICAL! 


* SO ECONOMICAL! 





STA-TITE RUBBER TYPE for use with flat, rocker, roller, self-inking 


peg or hand stamp mountings, and hand stamp presses. 


STA-TITE TYPE all sizes and styles locks easily in STA-TITE CUSH- 
ION BASE. All sizes, '/g"" face or larger, can be inter-mixed and 
inter-changed on any mounting. 

STA-TITE TYPE requires only fingertip pressure for arranging copy. 
STA-TITE TYPE is non-slip, non-skid. Will not shift or move. Assures 
positive positioning for marking use. 

STA-TITE TYPE is self-aligning. No tools or special spacing needed. 
STA-TITE remains instantly, easily interchangeable. 


GREATEST SELECTION OF SIZES AND STYLES plus LIBERAL 
PROFITMAKING DISCOUNTS. Write for 2 color catalog. 


CONS ae STAMP MFG. CO,, INC. 


« NEW YORK CITY « SPRING VALLEY. N.Y. « TORONT 








Do You Keep Cabinet 
Bearings Oiled Properly ? 


BY RAY J. EICHENLAUB 
Designer of display equipment for the 
office supplies and equipment industry 
Over the years during my contact with office supply 


“What can 


[ do about my filing cabinet suspension slides? The 


and equipment dealers, I find that they ask, 


small balls from the bearings drop out or something 
happens to our suspension slides. They break down 

My first question is, “Do you ever put a few drops 
of oil on them?’ (One knows the answer before he 


asks.) Answer “No, 


ways well to bear in mind that any piece of equipment 


do they need oiling?’’ It is al- 
that moves needs a lubricant whether it is a filing 
cabinet drawer suspension or a kitchen home mixer, or 
an auto. 

As a suggestion, make out a follow-up sheet covering 
the items needing lubrication. Paste this sheet on a card- 
board and include the follow-up date and a line for the 
name of the person who will do the oiling. Don’t let 
the sheet get back in the follow-up file until the items 
are oiled and the sheet is filled in. 

Filing drawer suspensions need very little oiling 
just a few drops of light or heavy oil; according to the 
age, or preferably a little bearing grease or vasoline 
Filing drawers in ordinary daily use need only once-a- 
year oiling. In large filing departments, the slides should 
be oiled two or three times a year. A filled drawer 
weighs upwards of 50 pounds and with a loaded four 
or five drawer cabinet, it must be properly leveled or 
shimmed to keep constantly running in good shape 

Now is the time to check to determine if the cabinets 
are oiled and level 


Major Realignments at Parker Pen 


The Parker Pen Co. announces that BRUCE M. JEF- 
FRIS, president of the firm since 1952, has moved to the 
position of board chairman. In a simultaneous action, 
DANIEL PARKER succeeded him, thereby becoming the 


> r. 


firm's fourth president in 72 years. GEORGE PARKER was 
named to succeed Daniel Parker as executive vice presi 
dent 

The executive realignment represents only the third 
major change in corporate officers since the firm was 
founded in 1888. The moves follow the retirement last 
month of KENNETH PARKER, former chairman, who 
ended 40 years of association with the company 

Jettris join 1ed Parker in 1919 following World War I 
service, and subsequently rose through the tater 
division. Daniel Parker is a third generation member of 
the company’s founding family. He has served as ex 
ecutive vice president since 1952. He is credited with 
leadership in several new product breakthroughs, in 
cluding the industry's first precision-made Jotter ball 
pen, and the self-filling Parker 61 capillary pen. George 
Parker, also a grandson of the founder, has been a com 
pany vice president since 1959. Last year, he also as- 
sumed operational responsibility for Parker's parent 
operation and has instituted active new product intr 


duction and cost cutting campaigns 
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After Hours 


niinuea from page 16 


Denham Named Director 
of MRIA 


DANIEL E. DENHAM, Minnesota 
Mining and Manufacturing Co. execu- 
tive, has been named a member of the 
board of directors of the Magnetic 
Recording Industry Association 

General sales manager of the Mag- 
netic Products Division of 3M, Den- 
ham joins the MRIA Board of Direc- 
tors at a time when membership has 
grown to forty-six member companies, 
representing all facets of the mag- 
netic recording industry association. 

Denham, who has been with 3M 
since 1949, is active in industry affairs 
In addition to his participation in 
MRIA, he serves as chairman of the 
magnetic tape section of the Elec- 
tronics Industry Association 


Vacation Plan For Large Family 


Don Wirtic, of the Don Wittig 
Office Furniture Co., San Antonio, 
Tex., who is the father of nine chil- 
dren, has worked out a vacation sched- 
ule that others with large families 
might like to follow 


He rents a cottage at the beach for 


six weeks. His wife takes three chil- 
dren for the first two weeks; he takes 
the next three for the second, and his 
wife finishes off the last two weeks 


with the last three children 


Bushman Elected Sertoma 
Chairman 


1AM D. BUSHMAN partner in 
the Capitol Typewriter & Office Sup 
ply Ce Oklahoma City, Okla., re 
cently became board chairman of the 
Dowrttown Sertoma Club. Bushman 
served two years as secretary-treasurer 
of the club and was president of that 
Organization the past year. He has 
held all offices in the Oklahoma Office 
Machine De alers Association as well 
as serving on the board of NOMDA 


Emporia College Honors 
Walters 


Les Walters of Adams Bros. Sales 


book ¢ received the honorary Doc- 
tor ot Laws degree it the College of 
Emporia (Kans.) on May 28. Mr 
Walters has been a member of the 
board of trustees of the college for 
mine years and was its chairman for 
two t 
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- PROMOTIONAL 
_ STEEL DES 


Model 
No. 603D 
60” x 30” 
a. 
e Mar-resistant, shock-proof Armstrong 
ra linoleum top 


#22 tae z : 
aki ‘23. f 4 os 
ies iP ger 3h S Pp 


ott ae 7 
Re ePree? 4 


beautifully streamlined 
with LINOLEUM TOP 









+ Sturdy construction 18-20 and 22 ga. steel 
Five easy-sliding roller bearing drawers 

« Side-locking follow block on file drawer 

. Brushed aluminum hardware and trim 


Island base with adjustable glides 
for perfect leveling 





« Available with 
« Durable oven baked enamel! finish in Center drawer 
Grey, Olive Green, Mist Green or Desert Tan Lock for file drawer 


make money #® 
and keep 1t 
when you sell 
Kk«C quality 





an K&C quality details cut costly servicing, so you keep high 
on initial profits on this fast-moving promotional steel equip- 
ment. You make more sales—more profit—because K&C 
specializes in the modern mass production of high-volume 
EL items only 
Files, desks, storage cabinets, combination units .. . all are 
precision made of heavy gauge steel, quality-finished in a 
m= choice of colors. 
4 














Make . . . and keep . . . profits on promotional equipment. 
Write, wire, phone TODAY for complete catalog & price 
list. Newspaper mats available. 





ee 


We," Z 101! Greene Ave., Brooklyn 21, N.Y. Phone: HYacinth 1-4510 


OVER A DECADE OF QUALITY AND PRECISION IN STEEL EQUIPMENT 
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CREATES 

THE MARK 
OF 

EXCELLENCE 





Executive Typing + Offset Masters 
Originals for All Copying Processes 


The sharpness and uniformity of 
write you've never before been able 
to achieve with a conventional type- 
writer ribbon—the clarity of impres- 
sion that actually approaches quality 
printing—that's what you'll get with 
the Columbia M-S0 ribbon! 

Made of whisper-thin, tiger-strong 
polyester film, dual coated with a 
special ink by a patented Columbia 
process, the Columbia M-50 ribbon 


M-50 RIBBON BY 








gives you: Crisp, full-bodied, execu- 
tive impressions Superb originals 
(and that means fine copies) for all 
copying processes . Non-smear, 
smudge-proof permanence . In- 
visible, halo-free erasures Econ- 
omy of 50° more yardage than con- 
ventional ribbons on the same 
diameter spool Freedom from 
troublesome ribbon-fixing interrup- 
trons 

Make your “mark of excellence” 
with a Columbia M-50 ribbon! Fora 
free demonstration of the M-50 on 
your equipment write: Columbia 
Ribbon & Carbon Mfg. Co., Inc., 
1046 Herb Hill Road, Glen Cove, 
New York 


Always send 
o time sover 
courtesy 

carbon copy 


@ ® 





Columbia Ribbon & Carbon Mfg. Co., Inc., Glen Cove, New York 
Columbia Ribbon & Carbon Pacific, Inc., Duarte, California 
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Marchant Midwest Offices 
Move to Chicago 


The Midwestern regional sales and 
service headquarters of the Marchant 
Division of Smith-Corona Marchant, 
Inc., has been transferred to Chicago 
from Kansas City 

The new regional headquarters is 
at 301-305 N. Michigan Ave., which 
is also the location of the Chicago 
branch offices of the corporation's 


Smith-Corona Division and Data 





hn 
Jack A. Mudry 


Julian Grubbs 


Processing Systems Division. In join- 
ing the other divisions in this city, the 
company also moves its Chicago sales 
division headquarters and its Loop 


sales office to the new address 


From this office will be adminis- 
tered calculator and adding machine 
sales and service operations in Illi- 
nois, Michigan, Wisconsin, and most 
of Indiana, Ohio, Minnesota, North 
Dakota, South Dakota, Missouri and 


lowa 


The regional office is headed by 
JuLIAN O. GRuBBs, Midwestern re- 
gional sales manager, who moves 
from Kansas City, and Jack A. 
Mupry, Midwestern regional service 
manager, who moves from Detroit. 
The Chicago Division office is now 
headed by Paul J. Uebbing, division 
sales manager, promoted recently 
from district sales manager at Cleve- 


land. 


Milwaukee Firm Moves 


The H. Niedecken Co. of Milwau- 
kee, Wis., office furniture and supply 
firm, is moving from 511 N. Water 
St. to 190 N. Broadway, Epwarp D. 
BANGS, 
firm, founded 113 years ago by 
HENRY NIEDECKEN, has been in the 
same block 110 years, and 64 years in 


president, announces. The 


its present location. The move is be- 
ing made to make room for a new 
Marine Plaza. 
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World’s Finest Photo-Copiers at World’s Lowest Prices 


SPEED-O-PRINT 
P24 oto- (Cop ter 


» > 
Par) Pee ° 


i= 


notes La. AVAILABLE 
= 3) JUNE 15th 


























-3 
a 






Portable light-weight unit that can be used 
anywhere. Perfect reproductions of any document 
MODEL of any length and up to 9” wide. Simple to operate 


$9900 


* Nothing to mix + Nothing to spill + Low cost. 


Redi-Pake CARTRIDGE 


Speed-O-Print’s new exclusive method of handling 
developer fluid. Compact, easy to use container 
provides complete cleanliness. Nothing to mix — 


Nothing to spill. 





in Seconds 











World's Finest Photo-Copiers at World’s Lowest Prices 





SPEED-O-PRINT AVAILABLE 


‘ JULY 25" 
Pree in ( Oopter, 


A COMPLETE COMPACT 


Photo-Copying Department 


Includes storage space for reproduction sup- 
plies, Collator rack, additional working 
shelves. Automatic paper ejectors, legal and 
letter size, built into cabinet for maximum 
convenience. 


Redi-Pak MODEL 


CARTRIDGE 



















$229 


Speed-O-Print’s new exclusive method of 
handling developer fluid. Compact, easy 
to use container provides complete cleanli- 
ness. Nothing to mix — nothing to spill. 


Complete self-contained model for 
table or desk-top. Automatic paper 
ejectors built into base. Light-weight} 
portable; low cost. Clean to use, 
simple to operate — nothing to mix, 
nothing to spill. Capacity up to 

9” wide, any length. 


AVAILABLE JUNE 15th 


ee a ae, 
WES: es =a? s 


$79900 | Tae. 10) Secon 






















World's Finest Photo-Copiers at World’s Lowest Prices 


SPEED-O-PRINT 
i oto-( ‘opter 


may 
COMPLETE COMPACT 


Photo-Copying 
Department 


Unit copies any document up to 15 





inches wide and any length. Legal 
and letter size paper ejectors con- 
veniently located at top of spacious 
cabinet which provides storage space 
for reproduction supplies, collator 


rack and additional working shelves 


PRedi-Pak 
CARTRIDGE 





ght; 





$249 


Speed-O-Print’s new, exclusive method of AVAILABLE 
handling developer fluid. Compact, easy AUGUST 25th 
t e container provides complete cleanliness 
r ; . nothin to 


.. In Seconds 








AVAILABLE 





to Qualitied . Applicants 


For the new Speed-O-Print Photo-Copier — the complete 


line of Photo-Copy machines to meet every need of busi- 





ness and industry . . . plus a full line of reproduction 
supplies for profitable and continuing repeat business. 


Financial assistance available to applicants qualifying. 





SPEED-O-PRINT PHOTO-COPIERS ARE MANUFAC- 
TURED AND DISTRIBUTED EXCLUSIVELY BY THE | 
SPEED-O-PRINT CORPORATION OF CHICAGO. ‘ 


“WIRE, CALL OR WRITE”’— } | 


Mr. Burton Tilden saies monocer 





SPEE D-O; By INT 





1801 WEST LARCHMONT AVE. « CHICAGO 13, ILLINOIS 
Phone: GRaceland 7-2000 


OA. 








[the NEW 1961 
UNITED “TWINS” 


INVITE YOU TO 
ni i ed THEIR FIRST SHOWING 


SUPPLY GO. N.S.O.E.A. CONVENTION 


voamenty uTtiTY WHOLE | | ROOM NO. 7I0A-711A 


re 























PRICER: 


Each page a replica of its 
catalog twin, plus the added 


AT : =a, 4 
ae kegs 


Compiled each and every year ‘ . r em ou” advantage of a complete deal- 
and offered with a personal Ah, — eae er net price structure, kept 
imprint cover to dealers for current with a constant flow 
distribution to their customers. of revised replacement sheets 


—printed together on a le 
page, as they should be— 
all the information you may 
need in a single glance. 

A FREE copy of this 
pricer is available to 
any bona fide stationery 
dealer upon request. 


Contains more than four-hun- 
dred pages, featuring over 
sixteen-thousand brand name 
items. Each item shown at list 
price to insure adequate prof- 
it margins to the stationer. 


PERSONAL 
SERVICE: 


A sales staff comprised of men 
carefully selected over many 
years for their ability to serve 
and satisfy... and for their 
outstanding knowledge of the 
stationer’s needs. 


FAST SERVICE: 


i ef speed 
in fillin .... “noe 
... Our entire system is g 
toward immediate and unerr- 
ing service. Our central loca- 
tion expidites orders from the 
shipping docks to any point 
in the nation. 








INVENTORY: 


Over one-hundred-twenty 
thousand feet of warehouse 
space under one roof, devoted 
to a stock of the most well 
known and asked-for brand 
names in the industry, includ- 
ing full-breadth lines of office 
supplies, furniture and ma- 
chines as shown in our pricer 


EXPERIENCE: 


We cut our teeth in the sta- 
tionery industry—-more than 
fifty years ago and have 
never varied from a constant 
program of improvement and 
expansion. The culmination of 
our active executive and man- 
agerial staff alone represents 
over six-hundred years of work 
in the field. 
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Sales Meeting Introduces Gunlocke’s New Galaxie Series 








a 


~~ 








i 
iF 
} J  . dike allt oT ‘Se ae ‘ ee <a ae < ia : Si 
H Sales representatives and their wives from every state in the land, N. Y. The salesmen participated in a two-day sales meet 
F Union attended the introduction of the new Galaxie series of ing devoted to the 28 “Stars” of the Galaxie line at their 
contemporary seating by the W. H. Gunlocke Chair Co., Way formal launching 
i Moore Builds New Plant 
f = 
al , ~ 
F W. L. EGGERT, vice-president and 
fi general manager of Moore Business 
4 Forms, Inc., Niagara Falls, N. Y., an- 
F | a A nounced plans to construct a new plant 
hi 2! y+ Verel-3-1-10) ws in Charleston, Ill., for the manufac- 
; ture of business forms. Completion is 
offer you Higher Discounts! scheduled for the first part of 1961 
J Lower List Price! This will be the first Moore plant 
wa in Illinois, and the 21st in the United 
Greater Profit! States. The parent company, Moore 
Corp., Ltd., operates 11 other plants 
hi in Canada, Mexico, and Cuba. 
Fj The Charleston plant will be ap- 
proximately 75,000 square feet in size, 
. The investment in the plant and the 
equipment planned for it will ulti- 
mately be in excess of $1,000,000. 
The location of Charleston will en- 
—* reg Boxes able this plant to serve effectively 
md st in asier! 
E cast a Rapes: Moore customers in the mid-western 
uvery Niaster DOX Nas a 
labeled end which names states. 
the chair the particular 
f caster fits, as well as the 
size and type of caster. P 
ie tari time Mow. Display Brochure Offered 
ick the correct caster 
“ae ag =e * . A new brochure featuring Junior 
ase! d d 
: Vizupoles i light-weight display 
; 4 ‘ - > ‘ i ay 
H ; J 
| pole of varied function and flexibility 
\Gos is available from the L. A. Darling 
‘ep Co., Bronson, Mich. According to 
i f Darling Sales Manager Louis BLASt, 
Casters Guaranteed or your money 7 the new pole can be used singly of 
‘| back! The Master line of hooded RUBBER FURNITURE CUSH with lateral joiners and display at- 
i > staal « } IONS. Long wearing, in BROWN - : : 
and regular casters for metal and | 33 Tani caaen oe eainee, 4 tachments for any combination of dis- 
wood furniture is so outstanding sizes of each plays in all types of retail outlets 
we'll guarantee it to sell or your , 
} ne . . . DESK GUARD. Angle-shaped rubber 
money back. Choice of soft rubber strips to protect clothing from furni 
i or plastic hard tread wheels. Im ture edge. Available in 6" and 18” 
| mediate delivery! lengths. Brads to attach supplied "i - 
y CHAIR STRIPPING. Rubber New Firm in Kalamazoo 
mpers to protect walls, cab 
CUSHION GLIDES. Tf inets, desk. Brads to attach EARL DE Groot Kalamazoo, 
Mirror finish base allows | — Mich., has filed a certificate in the 
: easy sliding. Rubber cush- ' . 
ion eliminates noise. ounty clerk’s office t onduct bust- 
Write for Catalog and nesses known as AAA All Makes Cash 
—s FREE! Smartly styled counter display. Profitable Discounts! Register Mart, AAA All Makes Type- 


writer Mart and AAA All Makes 
MASTER MANUFACTURING CO. Adding Machine Mart at 120 W. 


9200 Inman Avenue-Cleveland 5, Ohio South St.. Kalamazoo 
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REASONS 


Why You Should Stock _ 


=e, : ™ STAPLING 
: S MACHINES 
| \S 
CAMPAIGN! 


he | ~ 
ARROW’s powerful Fall advertising will reach and 


pre-sell many millions more than ever before . . . through >. 
the Nation’s leading consumer magazines! \ 


BIGGER AND BETTER DEALER CO-OP ADVERTISING PROGRAM! 


ARROW helps you tie-in profitably with a wide assortment of well-planned ad mats for your own loca! 
newspaper advertising — plus a generous Co-Op advertising allowance! 


BIG cest-tver CONSUMER- 
TO-DEALER REFERRAL PLAN! 


ARROW’s strict “Selling Only Thru The Trade” policy 
means that Registered ARROW Dealers will reap the 
benefits of many thousands of consumer inquiries that 
come pouring in from heavy Fall National Advertising! 























BIG ARROW FALL 
NATIONAL ADVERTISING 






Arrow Fastener Company, Inc. Brooklyn 12, N. Y. 
[] Sign us up as a registered Arrow dealer so we can get 


— those consumer referrals ; 
[] Send details on Dealer Co-op Advertising Program. 


— 


[] Send us Authorized Dealer Decal #210. 
[] We'd like to see your salesman. 


Company name —__ 
CaS Rag et FRE Pl el 8 
ee Se ae Zone 
Put your store in line for these ‘live’ sales leads that come 
in from your community .. . 

Sign up for ARROW's DEALER REGISTRATION PLAN today! 
Fill out and mail handy Registration coupon! 


ee 4 
NAME OF OUR WHOLESALER 


Address iebaneallll z 
City Zone 








. ¥ 
pee Se 


CREATED OFIT 


















Pe sts 








More than a third of a century ago, we here at 
Gregson, learned that only when you, our dis- 
tributors, profit do we profit. From the first line 
on the designer’s board to sealing the shipping 
carton this fact is kept constantly in mind. 


TU OR aan EY 


This new 260 Series is definite proof. Square- 
shoulder, manly styling is softened with contour ha 
curved seats and backs for greatest working si: 
ease. The warm beauty of solid walnut com- 
bined with leather, plastic or fabric covering 
over full foam rubber cushioning. Cane backs, 
if you like. Soundly and carefully consiructed 5 
to retain their rich beauty and practical utility 
over the years. All at a very reasonable price. 


Sept RM TE Om 


With chairs like these, you simply cannot avoid 


ae ee a 


making money. 


Be sure to see them in Rooms 
532A and 533A, NSOEA Exhibit, 
Conrad Hilton Hotel, Chicago, 
Sept. 24th-28th 


fed -J ete}, Me Moderately Priced a 


PY ar Laem Fine Chairs For More 
SLES LL Le Than a Third Century Ba 
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Mien on the Move 


RAYMOND E. DERVEY was re- 
cently named director of sales and 
marketing by Art Metal, Inc. He 
will be responsible for the coor- 
dination of all sales activities. 

Since his discharge as a lieu- 
tenant colonel in the Army in 
1945, he has served as a sales ex- 
ecutive for several large corpora- 
tions and also as a management 
and sales consultant. More recently, Dervey was presi- 
dent and general manager of a large Midwestern man- 





Raymond Dervey 


ufacturer of metal products. 


JosePH J. SULLIVAN has been 
named to the newly created posi- 
tion of director of sales of the 
Remington Rand portable type- 
writer division of Sperry Rand 
( orp 

He was tormerly manager of the 
hearing aid division of the Zenith 
Radio Corp. of New York. Prior 
to that, he was national field sales 
manager of Sylvania Electric Products. 

Sullivan served with the U. S. Navy in World War 
II, and is an alumnus of Trinity College in Hartford, 
Conn 





J. J. Sullivan 


ROBERT R. SPEICHER has been 
appointed sales manager of Harter 
Corp., it was announced by THEO- 
DORE R. COMBs, executive vice- 
president. 

Mr. Speicher was brought to 
Hafter’s home office in January 
from the West Coast where he 
R. R. Speicher served as manager of the firm's op- 
eration in the western states. He 
has served as field sales manager, office furniture, in the 
six months that he has operated from Sturgis 

In his new position Mr. Speicher will have full charge 
of all of Harter’s selling activities in the field 


Ecus F. PeAttie has been named 
7 , general sales manager of the busi- 
ness equipment division of the 
DeJur-Amsco Corp. He succeeds 
WILLIAM E. GRIFFIN, JR 
Once a salesman for the Dicta- 
phone Corp., Peattie had been with 
the Underwood Corp., first as na- 
tional accounts manager and more 


E. F. Peattie 


recently as general sales manager. 


The Waterman-Bic Pen Corp. has made additions to 
the sales force 

CHARLES BUCHANAN has been appointed for the 
Baltimore-Maryland area. He is well-known in station- 
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it's a sale on sight... 


WITH 
OFFICE AIDS 


CATA-RACK. For larger, heavier books and 
catalogs. Ideal for systematic filing of record 
albums and directories, even household items. 











“axt® “5 — eal ie» ~ pate > ok aad 
“*CAPILLARY ACTION’ HANDI-PEN NO-OVER-FLO SPONGE CUP. Hos 
DESK SETS. leak-proof, will not surplus water compartment. Con- 


venient, cleaner. 


overflow. Easy to clean. 





"BUILD-UP" HORIZON. FLEXIBLE STEEL KLER- 
TAL DESK TRAY 


IDEAL SANITARY 


MOISTENERS ADESK — MODEL D 





yt 





ADAPTO-RACK 
SECTIONAL ORGANIZER 


FLEXIBLE STEEL KLER- 
ADESK — MODEL 6V 


FILE-A-SIST 
SPEEDS FILING 


Write today for full information and prices. 


3-9 Sengbusch Building 
Milwaukee, Wisconsin 
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happy news 
about the tape 


that sticks om both sides 








“SCOTCH” BRAND Double Coated Tape 


No. 665 is now better behaved than ever. Thanks SCOTCH 
to a TOUGH NEW BACKING, this tape WILL NOT BRAND 
TELESCOPE, WILL NOT BREAK on the roll. Best of 7 a aban ol 
all, you can tell your customers that they’re getting this / No. 665 


NEW, IMPROVED TAPE at NO INCREASE in price! 
Stock up and promote new “‘Scotcn’’ Branp Double- 








Coated Transparent Tape for extra profits now! 


Mitamesora J\ffininc ano (\/ffanuracturine company 


-- WHERE RESEARCH IS THE KEY TO TOMORROW 
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Dylings from 
‘REUNION - 


Croup 






0 


JOHNSON 






1903 UBW 





1904 Ww 






1904 UBF 





For complete informationand priceson these new stylings, wrifeor wire 









pase 
\// 


Vv Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 





OA-9/60 


131 





















































USTRITE’S exclusive line of 
currency gift envelopes again 
captures the spotlight for the 
Rukday selling season. Three 
unique assortments in 31 spark- 
ling designs add up to bell-ring- 
ing sales to your customers. 


CHRISTMAS LINE, engraved 


a truly quality assortment in 
13 exquisite styles, steel-die en- 
graved in 2 colors furnished 
on classic white vellum stock 








CHRISTMAS 
LINE, 










offered 


... embodies softness and beauty at lower cost 
in 9 cheerful designs, sharply lithographed in striking 
Christmas colors .. . in white vellum stock with matching 
outside envelopes 








EVERYDAY 
LINE, 
engraved 








..a gilt envelope for every occasion — Happy Birthday, 

Wedding Congratulations, Best Wishes, For The Baby, 
etc. .. . consists of 9 original designs all genuinely steel 
die engraved. 
Don't pass up the opportunity to offer Justrite’s fast-selling 
currency gilt envelopes to your customers. Write tor sam 
ples and prices of these and other specialty envelope 
products from the Justrite factory closest to y 


Three Modern JUSTRITE Factories 


NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street + Saint Paul 1, Minnesota 


JUSTRITE ENVELOPE MFG. CO., INC. 
523 Stewart Avenue, S.W > Atlanta, Georgia 


Sold hor NATIONAL JUSTRITE ENVELOPE Co. 
resale only 2220 West Beaver Street « Jacksonville, Fiorida 





Justhno 
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Men on the Move 


continked 


ery, department store, syndicated stores, food and drug 
chains. He was formerly connected with a large paper 
converter. 

ALGER SMITH has been named Waterman-Bic repre- 
sentative in North Eastern Pennsylvania, which includes 
the Harrisburg, Allentown, Wilkes Barre, area. 

ALBERT SNYDER has been appointed junior salesman, 
supporting Waterman-Bic wholesalers in newly opened 


areas 


The Standard Register Co. recently made three per- 
sonnel changes on the managerial level. CHARLEs F. 
OLWELL, formerly manager of the New York Knicker- 
bocker district of the company, has been named man- 
ager of the newly created White Plains district. His 
new offices will be located at 11 Holland Ave., White 





Dean McCoid 


Charles Olwell C. F. Coach 
Plains, with suboffices in Bridgeport, Conn., and Valis 
Gate and Beacon, N.Y. Olwell joined the company in 
1941 as a sales trainee and has held managerial posi- 
tions in the East since 1948. 

C. FRANK Coacu, formerly Mid-Atlantic division 
supervisor of market development and research for the 
company, has been named Baltimore district sales man- 
ager. He joined the company as a sales trainee in Phila- 
delphia in 1955 

DEAN B. McCoip has been appointed by the com- 
pany as its San Jose, Calif., district sales manager. He 
had served the company as a general sales representative 
working out of the Oakland sales office. 


URBAN J. Mone _ has_ been 
named Northeastern regional sales 
manager of the Marchant Division 
of Smith-Corona Marchant, Inc. 
He advances from district manager 
at Pittsburgh 

Headquartered in Philadelphia 
at 4308 N. Broad St., Mohr will 
administer sales and service oper- 
ations in Pennsylvania, New Jer- 
sey, New England, upstate New York and 
Ohio. He joined the firm in 1936 at Newark, and has 
managed the Trenton office as well as the Pittsburgh 





Urban Mohr 


Eastern 


ope ration 


RAYMOND FAGAN has been appointed the representa 
tive in the Illinois area for the Allen Hollander Mid- 
west Corp. His extensive background in labels, particu- 


larly in the pressure-sensitive area, permits him to be of 


great help tn the planning and expediting of dealer la- 
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-+» WITH ELMER'S WONDERFUL WORLD 
OF GLUE PROFITS 


ORDER 12 
NOW- 
BUT PAY 
FOR ONLY 
IT! 




















24. This ve 
1% 


IF IT’S 


Lordens 


IT’S GOT TO BE GOOD! 


Take advantage of this make- 
more-money special. This 
extra-profit opportunity is for 
a limited time only—dealer 
dates August 22 to September 


to 3 sizes of Elmer's Glue-All— 


Gat / 












ry special deal applies 


aN 





-ounce, 4-ounce and 8-ounce 
bottles. Place your order pronto! 





isin ~~ 
I 


WONDERFUL NEW BOOKLET 
HELPS YOU SELL MORE GLUE! 


Brand-new—Eimer’s Wonderful! World of 
Paper Fun booklet. Tells all about fun-full 
paper projects in 14 gayly illustrated pages. 









SS <c sass 


THE BORDEN COMPANY 
Dept. OA-90 
350 Madison Ave., New York 17, N.Y. 


(C Please send me some Paper Fun Booklets right away. 
CL) Please send information on Elmer's Glue-All. 











Sencababeninenesesarenananamanat 








Designed to help boost your sales of Name 
Elmer's Glue-All, it is being offered free in 
| consumer ads in leading national magazines. 
A small supply comes with each Store 

| display tray of 4-ounce and 8-ounce 

Glue-All. You can get some to hand out Street 
| right now by mailing the coupon. 
Town Zone State 
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Let's look under 
the hood of a 
KIMBERLY 


Pencil 


..and see what makes it go! 


Most artists take it for granted that KIMBERLY is 
America’s finest drawing pencil. But—if you’d like 
to know just why KIMBERLY gives you more uniform, 
smooth-drawing mileage... w/y it handles so effort- 
lessly over any drawing surface ... how it can draw 
so long without wearing out or breaking down—let’s 
take a look under the hood: 

First, the KIMBERLY lead mixture contains a high 
percentage of costly Ceylon graphites. This makes 
each grade smoother, more uniform. 

This mixture is super-ground until each particle 
approaches one micron in size. (40 millionths of 
an inch.) 

Next these microscopic graphite particles are 
lubricated, then compressed under tremendous pres- 
sure into a tightly-knit, compact mass. This compres- 
sion process reduces porosity (pore space in the 
leads) to a minimum. 

The result: A strong, dense, long-wearing lead 
that holds a point and always lays down a uniform, 
opaque line on any drawing surface — even mylar. 





Bg >: eS See for Yourself: 
Sofiia 7 *\*, These two diagrams 
sete tae **%, reveal the dramatic 
"eer. tee's! «6 difference in lead 
ft ewe, density between an 
A: tes ig git? of ordinary drawing 
ted, A pencil and the Wee 
capueasy KIMBERLY. pee 
KIMBERLY 


DRAWING PENCIL 


KIMBERLY’s are available in 22 accurately graded 
degrees based on European grading system. 

All wood casings are made of finest selected straight 

grain Western Cedar, specially treated with waxes for 
easy sharpening. 
_ Leads are “Carbo-welded” to wood by an exclusive bond- 
ing process that makes KIMBERLY so strong, it will 
withstand 4 times normal pressure. Points are virtually 
“breakproof”! 

_It took 70 years of research and testing to perfect a pen- 
cil that satisfies all your customer’s creative needs. But it 
takes just one TEST-DRAW to make your customers order 
and re-order KIMBERLY Pencils. Send us your customer 
list. We'll send them Free Kimberlys in your name. Send 
for new General Catalog showing full quality line! 


PENCIL COMPANY 
69 FLEET STREET, JERSEY CITY 6G, N. J. 
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bel requirements. All orders will be handled under the 
name of Allen Hollander Midwest in Cleveland, an 
affiliate of Allen Hollander, Inc., to give Midwest deal- 
ers the quickest delivery at minimum costs 


FRANK W. Martruay, Parker 
Pen Co. vice-president, has been 
named manager for all 
company operations in Europe. He 
will leave Janesville, Wis., in late 
summer and is expected to take up 
residence in Paris, France. His 
wife, Carol, and their three chil- 
dren will accompany him. 

The company has manufacturing 
plants in France and England, administrative offices in 
both of these countries, and product licensees in Den- 
mark, Italy and Spain. In addition, Parker is currently 
acquiring a distributive operation in West Germany 

Matthay joined Parker in 1927 and two years later 
was named manager of the company’s newly formed 
foreign sales department. He headed that department 
through 1957. During those years, Parker's foreign sales 


general 





Frank W. Matthay 


burgeoned 

He was named a Parker vice-president in 1954. He 
has journeyed around the world three times and has 
made over 40 individual trips to Europe, the Far East, 
and South American. Matthay was born in Flensburg, 
Germany, and educated in Cologne, Germany. 


FRED MARTIN has been ap- 
pointed vice-president and general 
manager of the newly created Peer- 
less-Central, Inc., of 17652 Mack 
Ave., Detroit 24, Mich. The new 
firm has been established as an af- 
filiate of Peerless Photo Products, 
Inc., to handle the sale of industrial 
and photocopy materials in the 
states of Michigan, Illinois, Ohio, 
Indiana and parts of Wisconsin and Kentucky. 

As manager, Martin will oversee the operation of sell- 
ing and warehousing the products and will provide sales 
assistance to the more than 40 dealers in the area 





Fred Martin 


LAURENCE W. HINSMAN has 
been named manager of customer 
service for the commercial division 
of Rubbermaid Inc., according to 
JoHN D. Gans, division manager. 
associated 


Hinsman has _ been 


with the company since 1951. Pre- 





viously, he was manager of the 
personal loan department of Citi- Laurence Hinsman 


zens National Bank, Wooster, Ohio, for six years 


Erecta Shelf has added two sales representatives this 
summer. The William C. Wyly Co., which has perma- 
nent showrooms at 122 Merchandise Mart, Dallas, 
Tex., will represent the company in Texas, New Mexi- 
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« | NOW ready tor immediate delivery 


= 





the racks that will set new sales records 





BORROUGHS 


new & improved 





“Executive” Wrap Racks 


YOUR CUSTOMERS just can’t say “no” to a line of wrap 
racks that gives more of everything, at NO increase in price! 
Borroughs “Executive” Wrap Racks for '61 offer MORE in 
design and styling—MORE in quality and stability—-MORE 
in functional efficiency and features .. . and to top it off, 
there’s a big 100% mark-up for you! So you see, Borroughs 
“Executive” line for '61 is a “natural” to create a healthy, 
steady volume of business. Send for illustrated price list now 








... get set to cash in on this really big business booster! 


the racks that will “rack-up” 
greater sales and profits for you 


















Model E6 


eeren 


on all floor and wall models. — 


Bar can be reversed to increase 


wf 
hanger capacities 25%. New 
vinyl covering resists scratches 
and corrosion. G 


SN 


ed 












New 
designer bases 


Umbrella holders have easy 
glide drip trays. 





send for 
illustrated 


price list 
Model E15 





The “Executive” line includes 4 floor models, 4 wall models 
and 3 double-face models. Send for complete information. 


fe} a -gelifcy. F MANUFACTURING COMPANY 


OF KALAMAZOO 


A - AR mPa , 
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a solution to problems in office 
seating. Functional designs, attractive yet economi- 
cal, are available in a wide range of coverings, with 
popular wood finishes on solid walnut or finished 
to specifications. For more informa- 
tion or other ideas in office seating 
... LOOK TO THE LION .. . sym- 
bol of superiority. 


MONARCH 


FURNITURE COMPANY, INC. 
HIGH POINT, NORTH CAROLINA 
SEE MONARCH IN CHICAGO AT THE NSOEA CON- 
VENTION, SEPTEMBER 24 THRU 28, PARLOR BOOTH 
27, STH FLOOR, CONRAD HILTON HOTEL, CHICAGO. 
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co, Arkansas, Mississippi, Louisiana, Oklahoma and 
Tennessee west of the Tennessee River. 

MARTIN OAKS will represent the firm in Pennsyl- 
vania, Maryland, Delaware and the Washington, D. C. 
metropolitan area. His headquarters are at 509 Glen 
Arbor Dr., Wynnewood, Pa. 


Lyon Metal Products, Inc., recently made three pro- 
motions in its ranks. W. C. WarREN has been pro- 
moted to assistant to vice-president — personnel rela- 
tions; K. I, Mope has been advanced to assistant di- 





W. C. Warren K. I. Mode T. R. Landgraf 


rector of purchases; and T. R. LANDGRAF has been pro- 
moted to buyer in the purchasing department 

In addition to his duties at Aurora, IIl., Warren also 
will serve in a staff capacity in connection with person- 
nel operations at the company’s York, Pa., and Los An- 
geles plants. He joined Lyon in 1951 and in 1954 he 
was named Aurora personnel supervisor. 

In his new post as assistant director of purchases, 
Mode will carry added broad responsibilities in the pur- 
chasing phase of the company’s operations. He has been 
employed by the firm since 1952 when he became a 
junior buyer. In 1958 he was promoted to senior buyer. 

Landgraf's promotion to buyer will give him a wider 
scope of purchasing functions, including considerable 
diversification in procurement activities. He became as 
sociated with the company on May 1, 1958 as a tech- 
nical apprentice and was assigned to the purchasing 
department, where he subsequently was promoted to 
junior buyer. 


The Paper Mate Co. has appointed two veteran sales 
executives, DON LEBLANC and J. Gay Basco, to new 
positions. 

LeBlanc, formerly Western regional sales manager 





Don LeBlanc J. Gay Bascom 


was named to the newly-created post of director of sales, 
plans and promotions. In addition to these responsibili- 
ties LeBlanc will handle creation and development of 
sales training programs and direct the activities of the 
sales promotion department. 

A native of Denver, Colo., LeBlanc joined the ball 
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Easy as it is for some to say that their dictating price range, Stenocord dealers still receive service 
machines “sell themselves” ... Stenocord dealer beyond the expected to make their sales job easier. 
policy takes just the opposite point of view: For al- For instance: 

though no other dictating machine is easier to sell 
after being properly demonstrated, even Stenocord 
can't sell itself... that’s why we need you! 


Complete sales training programs; national 
and local advertising; sales aids; full line of 
The big difference in your dictating machine sales money-making accessories; and a remarkable 
goes far beyond price tags or convincing promises. new leasing program offered through United 
For even though Stenocord offers more selling fea- States Leasing Corporation that will help turn 
tures than any other dictating instrument in this your toughest prospects into Stenocord users. 


Want to see how Stenocord magnetic belt dictation wil! help you profit from prospects? To get in on the new 
profitable Stenocord program now, see your nearest Stenocord distributor, or phone or wire to: 


STENOCORD OF AMERICA, INC., 29 Broadway, New York 6, New York (BOwling Green 9-1480) 
or 
PACIFIC INSTRUMENTS CORP., 940 North Fairfax Avenue, Los Angeles 46, Calif. (OLdfield 6-0020) 


Slenocord - world's most advanced dictating machine- $199.50 pius F.€.r. 
SEE YOU AT THE N.S.0.E.A. SHOW IN CHICAGO! 
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The finest quality, high capacity desk punches 
money can buy! 


= MUTUAL 


the punches which center 
the paper automatically 














*What a,, 
punch / 





Quality control is the one important guiding prin- 
ciple behind every punch that bears the MUTUAL 
name. It is quality you can see; quality you can 
feel; quality you can discover in the very “heft” of 
Mutual punches. Mutual punches center the paper 
automatically . . . saving time and errors in punch- 
ing. Mutual gives you high capacity, too. Up to 
25 sheets of 16 pound paper, for example, with 
Mutual’s distinguished No. 400 Model; up to 30 
sheets with the popular-price No. 200 Two-Hole 
Punch. Sturdy, good looking, competitively priced 
. . . Mutual’s complete line of 5 desk punches and 
3 hand punches can be ordered in any combination 
for quantity discount. Write, or ask your distributor 
for full details. 








NOW BACKED BY NATIONAL ADVERTISING! 


The Mutual line is widely advertised today with full 
pages appearing in leading consumer publications, 
edited for the busy office executive and his secre- 
tary. This is an extra Mutual plus, designed to make 
your selling job of Mutual punches easier! 


No. 300 Centamatic® Multiple Punch 


The No. 300 punch is the most demanded model in the line. By 
setting the selectors in place, you can punch up to four “4” holes 
through 18 sheets of 16 pound paper. Nickel plated handle and 
paper guides. Base 5%” x 9%”. Individually boxed; 12 boxes 
to a carton. Listed price — $14.95. 

















No. 250 Centamatic Multiple Punch 


The No. 250 is a popular economy model. 
It is equipped with two Centamatic guides 
which center the paper automatically. It 
punches up to three 4” round holes in 
any sheets to fit standard binders, sheet 
sizes 542” x 3” to 12” x 9%” inclusive. It 
also punches two “%” round holes in any 
of the following centers: 2%", 414", 7” 
and 8%”. Punches up to 18 sheets of 16 
pound paper. Of heavy steel construction. 
Individually boxed. Packed 12 to a carton. 
List price — $13.75. 


PRODUCTS COMPANY, INC. 


110 Barber Avenue, Worcester, Mass. | 





No. 200 Two-Hole Centamatic Punch 


The only two-hole punch available any- 
where equipped with Centamatic guides 
which automatically center the paper. It 
punches two 4%” round holes, 2%” center 
to center and punches through 30 sheets 
of 16 pound paper. Heavy steel construc- 
tion. Finished in grey hammertone with 
nickel-plated guides. Base 4%” x 74%”. 
Individually boxed; 12 boxes to a carton. 

List price — $5.95 


No. 50 Two-Hole Punch 


Strong and efficient. It accurately punches 
two %” holes, 2%” center to center, 
through 25 sheets of 16 pound paper. Of 
heavy steel, finished in grey hammertone. 
Equipped with adjustable gauge. Handle 
Hold for compact storing. Punch Lifters. 
All bright parts nickel-plated. Punches 
hardened and ground. Base 4%” x 6%”. 
Individually boxed; 24 boxes to a carton. 

List price — $3.95 


PLUS! Mutual’s fully adjustable hand punches . . . the best on the market! 


No. 23 SPACEMATIC® 


List Price — $5.95 






You can’t find a better 
hand punch line. Care- 
fully constructed of heavy 
sheet steel, finished in 
grey hammertone, with 
® nickel-plated adjustable 
» heads. Punches 2 to 7 
holes by the touch of a 
finger tip. Models 20 and 
27 not shown. 
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Design for a Travel Bureau Executive 


Your company is judged by the office you keep... 


The first impression is a most important impres- 
sion! Cole Steel office furniture will create the 
office you want—the impression you want to give. 
By its rich look, by its integrity of design, Cole 
instantly tells of quiet good taste. Cole equip- 
ment creates an atmosphere of comfort and 


luxury that will impress your visitors and make 
your office an inspiring place to work. See for 
yourself why Cole Steel is so far ahead in the office 
equipment field. Free: send for our latest full color 
catalog...today! Cole Steel Equipment Co., Inc., 
Dept. 22, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


NEW YORK CITY e¢ Ct GO ¢ PHILADELPHIA e LOS ANGELES 
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NEW SALES BUILDERS 


for churches 
for industry 


for schools 
for offices 

















literature 
pouches 


built to 
accommodate 
all sizes 


fits flush to wall or 
decked as illus- 
trated. Can be 
supplied with easel 
back. 


LITERATURE RACKS 


for counter or wall mounting. Sep- 
arators to hold various literature 
sizes neatly. Large floor racks 
available. 


TRACT RACK for CHURCHES 


Every church will use this new 
tract rack with benevolence box. 
Attractive, convenient, hangs on 


wall. 
om 


PORTABLE 
LECTERN 


TABLE MODEL 
LECTERN 


gE 








SPEAKERS STAND 

















i 
| i 
7 212 Ontario St. S.£. + Minneapolis 14, Minn. i 
i (] I am interested. Please send me full distributor infor- i 
8 = mation along with samples of sales promotion aids t 
a i 
8 3 Nome ———— t 
o ~ se “a — 
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pen company in 1955. Prior to serving as Western re 
gional manager he held the positions of executive assist- 
ant to the vice-president, and manager of the Atlanta 
district. 

Bascom, who replaces LeBlanc as Western regional 
sales manager, is former manager of Paper Mate’s vari- 
ety chain division. He joined the company in 1952 and 
served as manager of the St. Louis district before becom- 
ing variety chain manager in 1958. 


Six Burroughs Corp. executives have been named to 
key posts in the company’s newly formed equipment and 
systems marketing division. 

Appointed to top staff positions were L. O. BROWNE, 
director of personnel and administration; V. JAMES 
Forp, director of marketing planning; DoNALD M 





L. O. Browne D. M. Smith 





1 


F. Poe F. M. Hoar R. S. McNeal 


SMITH, director of advertising; BURL F. Por, director 
of equipment services; FREDERICK M. Hoar, director of 
publicity and promotion, and RicHarD S. MCNEAL, 
marketing controller. 

The new division will direct United States and Cana- 
dian marketing operations of the former Burroughs and 
ElectroData divisions of the Detroit electronics and 


data processing firm 


Ellingsworth Mfg. Co., manu- 
facturers of Duo-Tang loose leaf 
covers has announced the appoint- 
ment of P. J. BARKLEY as sales 
manager. Mr. Barkley has been as- 
sociated with the stationery indus- 
try for six years and was formerly 





a contract sales representative. 
P. J. Barkley 


The Paper Mate Co. has announced personnel reas 
signments involving three management posts in its sales 
department. ROBERT HARTMAN has assumed the newly- 
created position of field sales manager, responsible for 
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CHICAGO LOCKS 


little details with lots of sell 


A Chicago Lock is one of those little details that 
mean so much to the sale of your appliances. 


Chicago Locks are quality .. . and they look like 


quality. 
Small, smartly-designed, precision-engineered 
r maximum security .. . built for a lifetime of 
rugged sérvice 


Whatever office equipment you make— 
lesks, cabinets, lockers, strong boxes . . . in 
wood or metal—give them style and security 
with Chicago Locks or locking mechanisms. In 
Chicago Lock’s broad line, you‘re sure to find 


exactly what you want. 





CHICAGO LOCK CO. 


2016 N. Racine Avenue «+ Chicago 14, Illinois 
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Write for your FREE copy 


of our catalog displaying 


the entire Chicago Lock line 








One of All-Rite’s 
pens for every 
purpose ... 


COSMOPOLITAN 


6%” long, pocket/desk mode! 

with cap and adjustable clip 

Eight ink colors: Blue, red, green, biack, 
turquoise, gold, brown, lavender. 


#1460: Utility Pen — Medium line - 39¢ ea. 

#F1460: Auditors Pen - Extra fine line - 49¢ ea 

#F1467: Steno Pen - Extra fine line -49¢ ea. 
Compact 1 Dozen Boxes 





ALL-RITE PEN, INC. 


HACKENSACK, NEW JERSEY 
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the training, supervision and direction of the field sales 
force and variety chain division. He will also direct the 
ball pen company’s trade relations program. Hartman is 
a veteran of eight years service with the company and 
has served in various top managerial posts 

PETER Cxioup will move from the (¢ hicago office to 
manager of the Washington, D. C., sales district. Cloud 
joined the company in 1956 and has headed the sales 
promotion department since July, 1958. The present 
manager of the Washington sales district, JAMES DUKE, 
replaces Cloud as sales promotion manager. Duke has 
been manager of the Washington office for the past two 


years 


JAMEs J. Boye has been named 
to the position of manager of field 
sales training for the Royal Type 
writer Division, Royal McBee Corp 

Prior to his new assignment, 
Boyle had been products specialist 
in the firm’s typewriter products 


planning division. Previously, he 





had for number of years been 


> > > 
with a competitive or James P. Boyle 


associated 
ganization as Assistant Sales Manager 

In his new post, Boyle will be responsible for plan 
ning and conducting an extensive program of held train 


ing for typewriter salesmen, distributors, and dealers 


WILLIAM I 


Indianay wis representativ« 


STAFFORD has been 
named 
for the Hamilton Autographic Reg 
ister Co. of Hamilton, Ohio. 
Stafford is a life-long resident of 
Indianapolis and joins this manu 
facturer of multi-copy business 


forms after four with the 


Liberty Loan ¢ orp 
where he was a manager 


years 





in Indianapolis 


Ww E. Stafford 


| 


He will handle the ompany s ill line of registers 


and forms, including stub-sets, strip forms, line hole, 
Flo-Rite, composite, flat pack, and 


marginal punched 
interleaved forms along with Stub-Flo 


continuous 


MILTON H KEMP, director ot 
research for Arno Adhesive Tapes, 
Michigan City, Ind., has 


been elected vice president ot the 


Inc., of 


company 
‘ former resident of Chi 


Ke mp, 
} 


cago, joined the company in 1945 


be 


and has since been instrumental in 


developing the firm’s line of indus- 
trial tapes. He holds a number of Milton Kemp 


ts on adhesive tapes. 


Born and reared in Buffalo, N-Y.., Kemp attended 


nar 
} 
a 
i 


Colgate University where he majored in chemistry 
Roy P. Rosser, JR. has been appointed commercial 

turnitur livision manager for Brunswick Corp. For 

the past 12 years, he has been branch manager of Na- 
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your 
profits 
lie in 
De Luxe 
Reserve 
seating... 
NOT 
in low 
profit folding 
chairs sm tise, 














positioned for arm. Ideal for 
perfect reserve seating. 
writing height. 




















Every one of your customers is a potential buyer of 






Clarin Reserve Seating. 60 decorator combinations fit 


FOLDS 
FLAT 


ic 


Stores 


perfectly with your customers’ decor. For sales meetings, 
conferences, planning sessions ... wherever additional seating is 


required, the use of Clarin Reserve Seating is the perfect solution. 


- a S Wg 


MANUFACTURING COMPANY 
4640 W. Harrison Street, Chicago 44, Illinois 


DEALERS: Increase your folding chair sales and profits with Reserve 
Seating by CLARIN — the only one that carries a full 10 YEAR guarantee. 
Complete and profitable information is available. Write Dept. 33RS today! 
SALES AND PROFIT OPPORTUNITY OPEN TO DEALERS. 





conveniently 
in closet or 
cloakroom for 
J mmediacte use 
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tional Theatre Supply Co. Recently, he also served as 
manager of that company’s motel contract sales division 


or 


as well as director of NTS’s education television divi- 
$10n. 

Rosser, who will headquarter at the school equipment 
division’s executive offices in Kalamazoo, Mich., holds 
a bachelor of science degree from the University of 
North Carolina and a M.B.A. from the University of 


Chicago's Executive Program. 





Brunswick's commercial furniture division manufac 
tures and markets a line of desks, cabinets, chairs and 


tables 
; 
BRANDT JOHNSTON was recently ’ 
ippointed sales manager of the 
Canadian sales and extension pro- 


gram of the Commodore Portable 
Typewriter Co., Ltd., of Toronto. 


FULTON DRI-KWIK STAMP PADS, wetness cquipmen 
INKS DATERS AND NUMBERERS held with Remington Rand, Ltd. 
’ 


MANFRED Kapp, general man 
are designed for best profits and repeat business. aver of the firm said, in making the Brandt Johnston 
Fulton’s production know-how (experience again) announcement, that Johnston brings with him a wealth 
enables them to produce quality products at. of experience which will be of great benefit to the grow- 
lowest possible cost. This savings, Mr. Dealer, is |‘ organization 
passed on to you. 





Dr. W. A. RACZYNSKI has been 
named vice-president in charge of 
research and development for 
Ditto, Inc., Chicago 

Dr. Raczynski, who joined the 
manufacturer of duplicating ma 
chines and supplies in 1953, has 
served as chairman of the product 








development committee, director of 
research and development, and W. Raczynski 
head of the chemical research department. Under his 
guidance, the chemical and mechanical development 
functions were merged in 1958 

He is a graduate of the University of Illinois (B.S., 
chemistry), and earned his doctorate in chemistry at 


Indiana University 


KENNETH DorMAN has been ap 
pointed sales promotion supervisor 
for the Ozal:d Div. of General Ani 
line and Film Corp. Prior to his 





stamp pao © 


association with Ozalid, he was vic« 
president of Hampton Processes, 


Inc., manufacturers of engineering 





tice repro : »pl 
We also manufacture ADDED PROTECTION... — of a roduction supf me 
: Sues Pode is yours in quick service and dependability. Previously, Dorman was editor a 


@ Numberers FULTON GUARANTEE isa prompt solution of “ODR Reproduction Review Kenneth Dorman 


© Daters to any ink problem. Write for formerly Offset Duplicator and Review). He has co- 
© Business Outfits =§=FREE CATALOG AND PRICE LIST. ieee ce ae 
—— Order your requirements now authored a chapter on office reproduction in the new 
olders oe ats : : ; 
© Rubber Logotypes Prompt deliveries! Fifty Years of Graphic Arts Progress’, published by 
FULTON MARKING EQUIPMENT C0 the Association of Printing House Craftsmen, In 
” 
© Bane Pree 82 Fulton St., Elizabeth 1, New Jersey 
Markers . as ‘ ; appointec ARD MEN- 
© and all types “Manufacturers of Marking Devices The Jayem Sales Corp. has appointed HowaRD MI 
of Martung Inks. for over 50 years.” DELSOHN P. O. Box 366, Bon Air, Va., sales repre- 
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HE JASPER DESK COMPANY, JASPER, INDIANA 


Designed for complete modular 
flexibility in executive and general 
office installations. 
Mo d u ] a l re An outstanding feature is the 
original patent pending assembly 
‘ system, making it possible to eco- 
Sservtes 1 5 nomically ship components K.D., 
and to assemble without special 
skills or tools. 
Tops are available in a wide | 
range of sizes, and have slot adap- 
tors for quick positioning or re- 1 
positioning of base units. 





Leg supports with adjustable 
levelers are easily joined to multi- 
purpose base cabinets and wall 
storage cabinets with sliding doors 
or open fronts can be leg supported 
or attached to walls. 
Genuine Walnut throughout, or 
with tops of matching walnut 
grain plastic laminate. Write for . 


informative brochure. 


Shown below is an 
effictent secretarial 
pool assembly. 
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sentative in the Virginia territory; and E. P. Gordon 
Southwestern Sales, P. O. Box 12455, Tucson, Ariz., 
representative in the Arizona, New Mexico, Nevada 
and El Paso, Tex., area. 


ALTON T. Davis, former Mar- 
chant Division area director, has 
been appointed corporate regional 
sales manager for the Southeast 
portion of the U.S., it was an 
nounced by Lestie C. OVERLOCK, 
vice-president of marketing, Smith- 
Corona Marchant, Inc. In his new 
capacity, Davis will be responsible 





for sales of typewriters, calculators, Alton Davis 


adding machines, cash registers and supplies 

Davis has had considerable experience in the office 
equipment industry starting with the Burroughs Adding 
Machine Co. in 1927. He joined Marchant Calculators 
in 1933 as a district manager, and was named “District 
Manager of the Year” in 1944. In 1945, he was placed 





1 charge of Marchant’s first regional operation as area 


f 
director, Southeastern states 


eo es 


SAMUEL ]. BURROWS has been 





named representative for the Am 
bere File & Index Co. in the 


Philadelphia area and throughout 


the Middle d tlantx States His 


WITH sales territory will include New 


Jersey, Delaware, Maryland, th 





District of Columbia and eastern 


I Burrows has been engaged i S. J. Burrows 


sales activities, chiefly in the office supply field, since 


MODULAR FURNITURE 1945. Prior to joining Amberg, he spent almost 10 


years in the sales organization of the National Cash 





Steno pool or sales center? Whatever your re- Resister Co 

quirements, Bentson modular units combine to 

bring top efficiency and eye appeal to the job. HERMAN N. HALBERSTADT has been named director 
Work flows smoothly with groupings such as of purchasing for Old Town Corp 

this! Hundreds of possible layouts, limited only He has held supervisory positions in many depart 
by your needs and your imagination. Styled and ments and has served as product manager for Inter 


built for a lifetime of luxury _.. with scores of national Operations As part of this program of the 


solid and two-tone color effects based on 11 
different decorator enamels! 


ompanys expansion into foreign markets, Halberstadt 


YOUR BUSINESS COMES ALIVE 
IN PARLOR 25, NSOEA 





Paul Sickle 





BENTSON spent many months setting up licensees in the Philip 
pines and Columbia 





MFG co Paut M. SIcKLE has been appointed director of 
. oa pee ri 
654 Highland Ave. manufactur o for Old Town H was pre viously as 
Auvrera, lilinois sociated with ( olonial Carbon C, ind I Q Qteel 
Th ympany also announced thi promotion ol 
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““You get bigger profits 
with the full OXFORD Line!” 


Customers know Oxford filing products . . . and they ask for them by name! From the 
filing miracle of Pendaflex® hanging, sliding folders to the kid-glove neatness of pressure- 
sensitive Dri-Labels, the entire Oxford line offers quality and completeness at competitive 
prices. Result? Greater customer acceptance, greater dealer profits. Are you a full line 


Oxford dealer? If not, you’re missing out on full profits! 


Be sure you’re on our mailing list, for free 


copies of the “Filing Line.” 


Oxford Filing Supply Co., Inc. 
Main Office and Plant in GARDEN CITY, N. Y. 
FIRST NAME Factories in ST. LOUIS, LOS ANGELES and AUGUSTA, Ga. 
IN FILING Warehouses in CHICAGO and DALLAS 
In Toronto, Luckett Distributors, Ltd. 
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SUMFT 


ADDING 
MACHINE 


50 


plus tax 


The 
Smallest Adding Machine 
in the World 


“Engineered to last a lifetime!” 


SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. 
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Men on the Move 


WALTER C. RABE to the position of sales serv man 
ager. His former duties included acting as interdepart 
mental liaisor working in order xpediting and § S 


admuinistratio: 


ARTHUR P. WALES, a ftormet 
regional sales manager, has been 
named special assistant to the 
general sales manager of Smith 
Corona Division was announced 
by Leslie (¢ 


i resident fOr 


(OVERLOCK, Vice 





marketing, Smith 
In making 
Overlock 


stated that organizational moves 


Corona Marchant, Inc., 


‘: 


the announcement, 
; Arthur Wales 


of this type would help fulfill the company’s marketing 
mission 
Wales started with Smith-Corona tn Syracuse 


factory assembler Subsequently he was promot 


~ 


to the positions of retail salesman, home oftice field 


representative, branch manager, and, since 195 has 
been regional manager for the entire southern region 
of the | 1 States 


G. DONALD Murray, III, exe 
utive vice-president of Acco Prod 
ucts, has beer ime d active ope rat 
ing head of the Acco companies 
which include Acco Products, Acco 
Canadian Co., Ltd., and Acco In 
THEODORE S. GARY 


has been elected president and 


ternational 





officer of the com 
panies to su d ROBERT Morris 


chief execut 
G. D. Murray Hl 


The McDonald Products Cory 
recently announced the appoint 
f ROBERT P. WHEELER to 
handle sales in the New Jersey 
and New York Metropolitan area 


ment 


| the line of urns and 
plant rs lesion 1 for the 
ng as well as th 


| ; 


companys line of 





ae sk accessories 


Robert Wheeler 


augment the selling 


program of IKE READ, the New York Mat 


Friden Sells Multipost Stamp Affixers 
Mailers Equipment Co., Inc., of New Yor City has 


I 
hased all patents, rights, dies, tools parts and Stock 

Multipost stamp affixers from the Com Cor 

ols Cort Div. of Friden, In« 

The sal f these machines, heretofore 1 ted 
Friden ag s, will now be available to oft july 
ment deal Manufacturing is now under way at th 
Mailer facilit 38-40 W. 15th St., New York ¢ 
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Third Addo House Under Construction in Los Angeles 








“TIAL. MEG Co 


WESCD 


AURORA. ILL 
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See the newest in office furniture 
in Room 360 during the National 
Stationery and Office Equipment 


Association Convention. 


See Wesco’s new “years ahead” 
styling, based upon advanced de- 
sign and engineering . . . see 
the QUALITY furniture in the 
Moderately Priced Field! 


ROOM 360 


e DESKS e TABLES 


e FILES e CREDENZAS 


WESTERN MANUFACTURING COMPANY 


AURORA, ILLINOIS 








Joining the architecturally acclaimed 
headquarters of Addo-X in New 
York City and Oak Park, Ill., will be 


the new building under construction 


in Los Angeles, Calif 


Being built by the Western Addo 
Machine Corp., West Coast distribu- 
tors of Addo-X adding machines, 
Adler typewriters and Roneo dupli- 
cators, the new headquarters is sched- 





uled for completion near the turn of | 
the year. 


The site for the building is adjacent 
to the Hollywood Freeway, possibly} 
the most heavily trafficked artery of | 
communication in the world. This lo- 
cation was carefully selected to give] 
the maximum advertising effect and,} 
at the same time, be readily accessible} 
to customers. Situated on a hill above} 
the freeway, it is visible from a dis-| 


tance of several miles 


Making use of the highly exposed 
position of the new structure, its archt- 
tect, RICHARD |]. HUNTER, A.LA., has 
taken special pains to give the build- 
ing an eye-catching facade. The middle} 
section of the building is two stories} 
high, with one-story wings extending 


to each side 


The air conditioned building will 
accommodate the entire organization 
of Western Addo, giving ample space 
to offices, an attractive showroom, 


service departments and warehouse 


New Monarch 
Representative 


Monarch Metal Products, Inc., off 
Newburgh, N. Y. has appointed 
Weber Office Specialty Co. of 412 
East Glenoaks Blvd., Glendale 7 
Calif., as a West Coast representative] 














; 
covering the Los Angeles and San 
Diego territories 

' 
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THE TEMPLATE GROUP 


»y LEOPOLD 


Quantity production now makes 
this high-style furniture 
affordable in every office 


The texture, color and grain of wood make things 
we use somehow seem more friendly toward us. This 
crisp new design in office furniture provides the warm, 
friendly, “glad to have you” atmosphere in any busi- 


ness office. 


Conceived in the architectural thinking of today 
with sharp contrasts of form and a delightful inter- 
play of proportions... The TEMPLATE GROUP is 


lean yet massive 


Though light and delicate in design, it is actually 
heavily built. For it is produced by the LEOPOLD 
Company, a family-owned builder of rugged desks 


since 1876 


To achieve lightness the boxy mass of the drawer 
cases has been contrasted by the light lines of brushed 
] 


metal legs in an off-the-floor design. The top is floated 
by a narrow band to make it appear lighter than it is. 


Every component is completely functional by itself 
or in combination, to make each routine office task as 
effortless as possible) TEMPLATE has unlimited 
modular versatility with surface, drawer and cabinet 


arrangements to suit individual requirements. 


he osed or open wells ore available, with short or long ovtrigger legs 


“y | ~ ss i = oi 


Arrongement of pede owe Arrangement of return drawers 
> 
ar = 
a” ™ 
——_—4 
' 
ee 





Lal 


EXECUTIVE L DESKS with 44” return, pedestals right or 
left side. 


a 


BI-LEVEL L DESK, 44” return, with or without paper rail. 








CONFERENCE DESK with free form or conventional over- 
hanging top. 





BI-LEVEL L DESK, 30” return, with or without paper rail. 





EXECUTIVE DESK has interchangeable drawers. 





CABINETS and credenzas of various sizes are easily 
arranged for function and convenience. 


The TEMPLATE GROUP is 
advertised in full-color in: 


BANKING 

SAVINGS AND LOAN NEWS 
ARCHITECTURAL RECORD 
INTERIORS 


NATION'S BUSINESS 

OFFICE MANAGEMENT 
MANAGEMENT METHODS 
MODERN OFFICE PROCEDURES 


The Leopold Company 
Burlington, lowa 
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_ nothing pleases customers more 


than getting quality of a fair price 


and nothing will bring them 


back faster to your sfore. 
That's why if pays fo sell them 


Maple Leaf products. 





MAPLE LEAF 
Manufactu ung Go., Ine. 


59 EAST 54 ST., NEW YORK 22, N. Y. 
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A Three-Legged Stool 


Continued from page 29 


measureable, if you want to take the trouble to find 
out where sales are coming from. 

This involves only a “key’’ on the business reply 
card enclosed with your mailings. A ‘key’ can be a 
ficticious department number, or perhaps just a tiny 
letter printed in the corner of the card 


Who’s Who and What He Buys 


For instance, you may want to promote a large com- 
bination steel filing cabinet and safe. You mail it to 
a list of 10,000, a list which includes doctors, account- 
ants, lawyers, manufacturers etc. If you wish, you can 
surprint all doctor's mailings to be returned to ‘De. 
partment A’, all lawyers to “Department B” and so 
forth 

By keeping a chart, listing exactly how many were 
mailed to each group and how many returns came 
in, you can discover which groups are the best potential 
buyers, which produce the most sales, and sometimes, 
which ones are just curiosity seekers. It can be a valuable 
guide to future mailings. 

Waldner’s, for instance, is promoting the Rex Rotary 
stencil duplicator by offering a free stencil prepared 





from the prospect’s own copy. Since they have adver. 
tised by only one medium as yet (Newsday, the local] 
paper) they have not keyed their ad. However, they 
are now going into the mails with a similar offer to 


their lists 


§ 


Cryptographic Guide to Sales} 


Keying these mail ads could be very valuable Al 
stencil duplicator is not inexpensive and requires many 
hours to operate. Perhaps by keying the returns theyj 
might discover that doctors might produce a very low! 
response while accountants might be an excellentl 
mark 

The value of constant promotor an hardly b Overy 
stimated In the case of D. Waldner C the ad. 
vertising program space and direct mail has not 
only reased sales and profits, but earned for them 


the Brand Names Foundation award as ‘Retailer of 
: 


Pees orrs FSPTCT Sw eweweocannen.. 





the Year tor Office Equipm« nt and Stationery 
In summary, to best utilize these three elements of} 
di mail list, format and copy |) select youtl 
irket ) decide on your offer 3) pr honestly 
and intelligently 4) package it presentably ) measufé 
your returns and 6) follow up pro: ptly wi idditionalg 4.8, 
nrormation 1s requested 66 
By tollow ng the sc rules Or tnul ib you nouid soog 
i sharp upswing in return and incre seas 
your direct mail advertisir Gold 
Holson Names Hanson Representatives 
T} H lson Co., Norwalk { ni inne 5 thea 
the John Hansen ( is West Coast rcpy 
for the Holson Stationery Di #0. 
The Hansen Co.. located Merchandise Mart iff 
San Fi o, Calif., will ver the nine Western state Hunt 
OA—9 /68 OA 





' (partial list) 
tool Meco Products, A Div. of Natser Corp. 
. Accucralt, lnc. 
Ace Fastener Corp. 
find Advonco Prods. inc. 
Aero Service Corporation 
Aigner Index Co. Inc 
Albany Novelty Mfg. Co. 
> a i All-Rite Pen, lnc. 
tiny Alvin & Company, inc. 
Amberg File & Index Co 
American Cutlery & Hdwre Co. 
American Map Co. inc. 
—_— American Pod & Paper Co 
Suys Angler's Company 
om- Apsco Products, Inc 
Arrow Cose & Letter File Co 
Arrow Fastexer Co. inc. 
ount- 3 Arrow Rubber Corp 
1 can Art Steel Company, inc 
De- | Artistic Desk Pad & Novelty Company 
d so Boinbridge, Kimpton & Haupt, Inc 
Bandes, Julius & Co. inc 
Bankers Box Company 
weres Banov-Bernsiey & Co. Inc 
came Bates Manufacturing Company, The 
ntial Bausch & Lomb Optica! Co 


Limes, 











orm $O0IM moras 47 






t to 





Burroughs Corporation 


luable Cars Plastics Corporation c | CIAL 
Carter's ink Company, The STATIONERY 


Lotary Challenger Stee! Products Corp 

red Cole Steel Equipment Co. inc SHOW 
ry Color-Kode Visible Filing Systems 
ss Div. of National Fiberstok Corp 


local | qmfort Cushion Co SCHEDULE OF HOURS | 


they Cooke & Cobb Co 
“se Sat. Oct. 15 — 12:00 Noon to 


Coronet Industries, Inc Sun. Oct. 16— 12:00 to 
Crownota Loose Leaf Mon, Oct.17— 2:00 P.M. to 
CThrw Ruler Company, The Tues. Oct. 18— 2:00 P.M. to 
Cushman & Denison Mfg. Co 

Sales} jitesers Business Forms, inc %& EXCLUSIVELY TO THE TRADE wk OVER 160 EXHIBITORS 


De ' Mf ¢ r 7 
lc. Al Hie Ms, conse we 3 FULL FLOORS OF EXHIBITS ye HUNDREDS OF NEW ITEMS, 


man Dome Publishing Co., inc NEW IDEAS, NEW LINES 

they Dri-Mark Products, Inc. 

low durable Metal Prods. The commercial stationery show designed You and your staffs can benefit directly by 
lent tagle Pencil Company with your needs in mind. A conyenient 


Eastern Numbering Machines hy 
showcase for the latest products a , 
Eaton Carbon & Ribbon Corp Pp ucts and mer 


Eaton Paper Corporation 
id. Elbe File & Binder Co. inc 
not Eraser Co. 


ter tO 








expanded knowledge of your trade. This is 


chandising techniques. Come yourself, — bound to result in increased sales and 


bring your personnel with you, greater profits, 


wel ee EASTERN COMMERCIAL STATIONERY SHOW 


ol fureko Specialty Printing Co THE EASTERN COMMERCIAL STATIONERY ASSOCIATION, INC. JOINTLY SPONSORED BY 
Exponding Envelope & Folder Corp THE STATIONERS ASSOCIATION OF N. Y., INC. 
off | Myiades Prods. Corp. AND THE METROPOLITAN TRAVELERS CLUB, INC. 


Faber-Castell, A. W., Pencil Co. inc 
Faber, Eberhard, Pen & Pencil Co. inc 485 FIFTH AVENUE, NEW YORK 17.N. Y. OXFORD 7-3948 


tIY) Fibre Forming Division, Arvey Corp SOPHIA K. EHRLICH, EXEC. SEC’Y. 


dl By tas core Hyman, L., & Sons Corp ‘ Ane Ase ne: See nade nt rab = pint 
6.6. Pens, inc Wt Hilp. & Seles Corp. ene piety Hae Pn & Pencil C Sumut hdder Div of Pearl Engravin g 
Gecomatex Jayem Sales Corp. Modern Steeicraft, Inc Remington Rand tc Swingline, Inc. 
General Diaries Corp Jay & Ess Mfg. Co. inc. Montag, Inc ite-Line Corporation Tavello Soles Co. 
General Metalcraft, Inc Kamket Corporation Mutual Products Co inc ae on Reminders, Inc Technical Tape Corporation 
Gold Seal Chair Cushion Company Koh-I-Noor Pencil Company Inc Notional Blank Book Company 3 gre Tiffany ahi ‘i 
Guide System & Supply Co. Inc Kores Manufacturing Corporation yo, Englond Statronery Company Royal Register Co. Inc. Wid reba “3 
Hagstrom Company, inc Krayer Mfg. Co. Inc New York Blackboord, inc. . “Tope” Business Forms 
tives] Gere © 5 5G. lagnend, Geni, Bs Wigro-Kuester Associates Russel Drstributors United Cutlery & Hordwore 
Hane, Philip, Company, Inc Le Page's Nobeme Products Corporation Soxon Paper Corp. Products Co. 
ip Harrison Home Products Corp Levey, Herman M., inc Noesting Pin Ticket Co. Inc. Scripto, Inc United Stationers Supply Co. 
Hi-Craft Envelope Company Lifton-Keppler Associates Norma Pencil Corporation Seal. O-Matic Dispenser Corporation (formerly Utility Wholesale 
Hodgman Rubber (Co Lindy Pen Co. Inc. Nu-Craft Prods. Co. inc Sholicross Company, The Stationers) 
rac #-0-N, The, Co Luxco, Inc. Oxford Filing Supply Co. inc Silber, Jock, Company — Universal Pad & Tablet Corp. 
Hormel Corp Majestic Staple Co. Paper Mate Company Silco Products Vail Monufacturing Company 
itCS) Hunt, C. Howard, Pen Co Mornay Soles & Mfg. Co. Inc. Porker, Pen Company, The Speedry Products, Inc Venus Pen & Pencil Corporation 
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PORTABLE 
LIQUID 


Muti 


LIQUID 
DUPLICATOR 
SUPPLIES 


Here's a spirit process duplicator that's easy to sell 
with a simple demonstration to: 
CLUBS CHURCHES 
TEACHERS BUSINESSES 


It’s portable (comes in its own carrying case) and 
quality built for years of trouble free operation. 


e NO GELATINS e NO STENCILS e NO INK 


Letter Size Only $3 75° Legal Size Only $4450 


Including Supplies 


MASTER LIQUID DUPLICATOR SUPPLIES are a steady 
source of repeat business month after month .. . 
keep customers coming back to your store. 


NATIONALLY ADVERTISED IN LEAD- 
| ING OFFICE, CHURCH, SCHOOL | 
i AND FRATERNAL PUBLICATIONS | 

7 


ATTRACTIVE DEALER DISCOUNTS 
WRITE TODAY FOR COMPLETE INFORMATION 


"tin Aditi 


COMPANY 
6500 OA West Locke Street Minneapolis 26, Minnesota 
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British Dealership Makes 
Use of Business Letters 


Not everyone who stops to look at an eye-catching 
window dis} lay remembers the name of the store be- 
hind it. This is a common problem which has found an 


uncommon  solu- 


(2° a t10n at Oftice Ap- 
a - 


pliances, Lt d 








London, Eng 

land, in the use 

ra of “‘letter repro- 
cK 4 ductions. 

} The London 

a dealership, which 

covers the com- 


plete range of 





business ma- 
chines, including 
a portable type- 
writer depart 
ment, was becoming increasingly aware of the vague 
questions of casual customers as to whether or not the 
store had displayed a particular item in the past. The 
management decided to do something positive to prod 
the public memory into remembering the name ot 
Office Appliances, Ltd 

Two bright yellow “enlargements” simulating busi- 
ness letters addressed to the store were prominently 
mounted on the rear wall of the showroom. Anyone 
who took the trouble to “spell out’’ the name was bound 
to remember it, management reasoned 

The reasoning proved accurate as time and time again 
the store received calls asking for a specific piece of 
merchandise remembered from a specific window dis- 
play 

Not content with telephone calls alone, the company 
also uses window signs to get the onlooker inside the 
store. Posters next to every portable typewriter, standard 
typewriter or business machine displayed tell the passer 
by exactly where its demonstration mate is located. Not 
everyone can resist trying the brand new machines and 
becoming, in the mind of the company, a very prospe 


tive ustomer 


Chattanooga Firm Relocates, 
Adds Self-Service 


A modern self-service office supply department will 
be installed by the Office Equipment Co., Chattanooga, 
Tenn., when it moves its store to a new location on the 
ground floor of the James Building early this fall 

Woops WHITE, company president, said that it will 
be the first self-service business of its kind in the Chat- 
tanooga area 
The company will move from its present location at 


801 Broad St., to the new and larger quarters which 


contain 4,500 square feet of floor Space in the new 
building at southwest W. Eight and Broad Sts 
In addition to self-service, the company will have a 
large display floor to show its many modern and con- 
temporary furniture lines and accessories 
OA-9 / 
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THE ULTIMATE [IN FYPEWRIETER RIBS ee 


atl i 
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Das 
Sell her ( eescenclo once 


...From then on she’ll buy 
no other ribbon 


Your selling advantages are built into the new 
Crescendo Ribbon. It’s a worthy companion to 
fast-moving Crescendo Carbon Paper. 

Lasts Longer. Your customers get more letters 
uit of each ribbon. Here’s why: Only the finest 
fabrics are used in Crescendo. Inked by our 
exclusive formula for uniform dispersion, every 
nch of ribbon wears evenly. Typists get bright, 
razor-sharp impressions long after ordinary 
ribbons have had it ue 
Smudge-Proof Leader. Ribbon changes are ( yt SCENdO 
clean and easy. The typist handles the attractively 
colored Leader, never touches the inked surface 
Comes in all fabrics. Crescendo is processed in 
High Count Cotton, Silk or Nylon. Available 

n all “writes”. 

Don’t get left at the post. Start selling this 
sure-fire money-maker now. Write today for 





Ul te cts 
oe 
\ bath all 
PEERLESS ~/#Z/Zc/ COMPANY 
/ wCOPPORATED 
General O fhice and Factory : Peerless Place 
Newark 12. New Jersey ls i 
a "4 


ribbons, 


a 
WL i “L406 typewriter ribbons, carbon paper 


carbonized rolls, PEERLESS rubber keys. 
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@ Specially designed for 
machine use... 


@ ideal for printing or 
duplicating equipment 
in office or plant. 


@ Tested and proven as 
the finest adhesive for 
use in postage meter 
and inserting equipment, 


@ Flaps remain FLAT 


@ No stuck flaps prior 
to use. 


@ Resistant to high 
humidity. 

@ Greater adhesive quality 
with positive sealing. 


@ Saves time— saves 
money but costs you 
no more. 
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your envelopes 
y? with 


_ from QUALITY PARK! 


bE 





QMS-500 is a totally new adhesive with qualities never before achieved. 
Minute particles of moisture-free gum are held inert in a resin film. 
When moisture is applied, it melts the resin film and activates the 
gum with terrific adhesive quality. QM$-500 is resistant to high 
humidity and because it is a moisture-free adhesive prior to the actual 
sealing operation, the flaps remain absolutely flat ... A significant 
advantage to users of printing and duplicating equipment in plant or 
office—a positive benefit to the users of inserting and postage meter 


«machines. The finest, most positive sealing qualities combined with 


plit-second feeding for printing, inserting or metering equipment. 


WAS-500, truly an adhesive of tomorrow available for you today. 


COSTS YOU NO MORE—BUT SAVES MORE 
in handling and mailing costs! 


QMS-500 now available on Quality Park 
commercial and official envelopes ...a 
distinctive achievement for greater service to you! 


Quality Park's new Catalog No. 81 is now avail- 
. more than 800 items carried in stock 


ready for immediate delivery... many new items. 


Sold through Dealers Only 


QUALITY PARK ENVELOPE CoO. 


Main Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Atlanta Office and Factory, 650 Murphy Ave. S. W., Building E-12, Atlanta 10, Ga. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif, 
Dallas Office and Warehouse, 2150 Irving Blvd., Dallas 7, Texas 
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IENCE SEALS 
| QMS-500 


a distinctive achievement... 
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Meridian V Executive Desk 


The MERIDIAN COLLECTIO 





Perfect setting for gettir igs done smoothly 
convenience. Spacious elbow room for work and conference 


floor space. Tailor your own executive work center fr 


furniture collection. In either Meridian V or VII sty 


150 two-tone color cc 





Meridian Vil Executive Desk « 
Credenza CM9620. An expansiv 
center, designed to conserve t 
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xecutive Swivel Arm Chairs 
lid Gold upholstery 


OFFICE DESKS /by COLUMBIA 


Variety is a virtue of Columbia Desks. A style and size for every office 
need. Advanced designing, finest materials and rugged compound 


channel construction put them way ahead of ordinary desks. Inter- 


changeable drawers, filing compartments and many optional acces 


sories keep them up to date—add to office efficiency. Offered in the 


widest selection of colors in the industry 














A WHOLE NEW woRLp or Customized work centers 














#20. A 7¢ 
e 2 bookcas« 

Mition to desk draws 
in Black with [ 

utive Swivel Ar 
with Satin Black f 

on upholstery 















NINE-TO-FIVE /by 


) personalized units put office space to work beautifully. Each ts tailored to specific require 
fe Work and comfort from a large selection of modular components. Generous work surfaces, ample 
| t= room, files and drawers within fingertip reach. Ali custom-assembied for better job organization, 
s in comfort and convenience, and the most profitable use of floor area. Tops in efficiency for 


and general office personnel. More than 150 two-tone color combination: 








L_LUMBIA 


Crisp modern styling 


New AMPLA DESKS /by CO 


ceGg GeSKS 


hannel construction. two personal 
hiairs noer oesKs 
a > Wayu ic sO OK OS 


The roor you need for com*#tort ana 
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E30 Executive Side Arm Chair (left). E20 Execut 


OFFICE CHAIRS / by COLUMBIA 


These comfortable office chairs are typical of the new Columbia line. Every detail reflects the fine 
craftsmanship and smooth styling that have made Columbia America’s most wanted office furniture. 
Controlled comfort angle between back and seat puts you at ease—frees you for action. Choose 
from a rainbow of decorator colors, with Naugahyde? Gros Point or genuine leather upholstery. 


Satin Black frames Flame and Watermelon upholstery 





ve Swivel Arm Chair (right) 











New Economy Contour Series 


PS76 Ballerina JS56 Jr. Executive 






Secretary Posture Chair 
Seamist Green frame 


upholstery 












PE22 Executive J40 Jr. Executive P70 Secretary 
Posture Chair Swivel Arm Chair Tilting Posture Chair 
Sandpiper Tan frame Pine Green frame Vogue Green frame 
Cactus Green and Parchment and Persimmon upholstery 
Parchment upholstery Old Gold uph« 


Write today for full line catalogs covering Columbia Office Furniture 





JENKINTOWN, PENNSYLVANIA « SANTA ANA ALIFORNIA price. New ntour foam rubber seat nplete 








COLUMBIA-HAI ) ops 
Fa imbia quality nstruct at Dudget 
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#PLETE REGNA LINE 
egisters - adding machines «- safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 





Write today for informative literature. 


ee Ee 
wee o. : 





Move fast 
it’s profitable! 
It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 
Mail it NOW! 


JOELI fire-proof ee ee ; 7 
safes of unusually 4 REGNA CASH REGISTERS, INC. H 
unique — i : 175 Fifth Avenue, New York 10, N. Y. : 

covering the globe 7 ' 
with tremendous 4 O°ntlemen: ; 
sales success. Several 1! Please rush more information on the ' 
sizes and models ; complete Line of REGNA Cash Registers, Y 
available. y REGNA Adding Machines, JOELI Fire-proof 
3 Safes, and outline advantages of becoming an ' 
: independent REGNA-JOELI Dealer. : 

t 

H ie itettnacisoncadepinionene idaiieleeenaiiaane H 
In Canada: Commodore Portable Typewriter Co. Ltd., ' Address ~f 
680 King Street West, Toronto 26, Ont. : COEY.....nesnssnsevseree-cvseesesesees soocees ee : 
OUTSIDE CONTINENTAL U. S.: I Zone............State......... wl 
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G.M.&T., Richmond & Backus Sturgis Chairs in Fargo City Hall 


Consolidate 


Gregory, Mayer & Thom and Richmond & Backus, 
Detroit office supply, equipment and printing firms, 
have consolidated, according to an announcement by 


JOHN F. LANGsS, Detroit attorney ind preside nt ol 
Gregory, Mayer & Thom. 
Control of Gregory, Mayer & Thom was purchased 


by Mr, Langs in 1959 and Richmond & Backus had be 
come a division of Gregory. G.M.&T. will continue in 
the office furnishing and stationery field and Richmond 
& Backus will handle business printing and engraving, 
with both companies operating in Gregory, Mayer & 
Thom’'s nine-story building, which is now undergoing 
complete modernization. 


11.14 De O10). Gn VO) ANIO-UraD) 
SMO M32) 330, (emm 40) OR yama.t- 


NSOEA CONVENTION 


BOOTH 


Spend a few minutes with us and learn what Con- 
solidated has to offer you in the way of profit and 
{=} a4 (ol - Mo) o Mo Molo} e sho) (-1(- ME bbel- Me) MB al-loltibammesbloatt ary 
“Time-Saver’ forms, regular stock forms and... 


Continuous Pressure-sensitive Labels 
Copysets — Carbon Paper Sets 
Duplicator,Masters 

Forms with “Texds” Numbers 
Income Tax Forms 

Ny Ketethio) (eM olele) 4) 

Redi-Checks 

Stskebbactete MM Meteo) si letitelem Mel aeet- 

Register Forms and Supplies 

le dtct-Jelele) an @ieh ac - 


Tabulating Cards 


Prize Drawings Daily! 


= CONSOLIDATED BUSINESS SYSTEMS, INC. 


DEPT D « 30 VESEY STREET © NEW YORK 7. NEW YORK 
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Fibre glass stacking and interlocking chairs 
from the line of the Sturgis Posture Chair 
Co. were recently installed in the council 
chambers of the Fargo, N. Dak ity hall 
by the Knight Printing Co. of tha 


‘Collect-O-Check’ 
System Perfected 


Mead Papers, Inc., reports an in- 
teresting use of safety paper as a col- 
lection device for past-due accounts 

Business Stimulators, Inc., of Balti- 
more has perfected the “Collect-O- 
Check” system. A Courtesy notice, a 
Past Due notice, and a Final notice 
comprise the series, each stressing in- 
creasing urgency. There is also a stub 
to keep a running record of activity. 

Printed on Mead safety paper, the 
notices are invariably opened and 
read, since they resemble checks. Suc- 
cess of the system is indicated by the 
fact that the company reports more 
than 90% reorders 


Albuquerque Firm Opens 


A new office supply firm, State 
Office Supply, Inc has opened for 
business at 211 Coal SW, Albuquer- 
que, N.M. The company plans a 
formal opening in early September 
after completion of remodeling of the 
building. 

W. HERBERT BiscHorr, formerly 
with Dictaphone Corp., is president 
Secretary-treasurer is Mrs RUTH 
BISCHOFF, office manager [for ATTY. 
JOHN F. Simms. Epwarp L. LEMAIRE, 
formerly with General Office Supply 
Co., is sales manager. The firm will 
handle furniture, office equipment 
and office supplies. It plans no retail 


store but will work through outside 


salesmen. One feature of the firm will 
be a switchboard order service with 
immediate delivery of telephoned 
orders 
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in new horizons... 





nd 


-_ . .. a new Bergstrom trade mark and a symbol of the fu- 
the ture .. . new, broad horizons for the fine papers Bergstrom 
_ produces for business and industry. 

Since 1904, America’s great book publishers have looked to 
Bergstrom for readable papers. Such is the heritage we're 
: building upon. 

A new addition to that fine papermaking tradition is THOR 
offset. THOR retains the Bergstrom reputation for craftsman- 
ship and adds contemporary research and modern machines. 
Result: a greater contribution to offset lithography. 

The rigid requirements of today’s banking led to the devel- 
opment of Bergstrom safety papers. Use-tested by banks and 
check printers, Bergstrom safety papers have all the essential 
properties for writing, printing and machine handling. 

Also new to the American business scene . . . ODIN office 
printing papers, in mimeo, duplicator and bond. In quiet-white 
and colors; packed in courtesy cartons and zip-open wraps. 

This is Bergstrom, a symbol of the future and of new hori- 
zons in paper. 


ate 
ror 


ber 
the 





il BERGSTROM PAPER COMPANY 


ned NEENAH, WISCONSIN 
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NEW Sales boosters! 
NEW Milton Bradley 


Paper Trimmers... 


Now — from Milton Bradley a brand-new line 
of Paper Trimmers loaded with sales features! 


New auto-lift safety knife springs up for immediate 
use. Permanent-type compression lift spring does it 
. . . requires very little effort to complete the cutting 
stroke! 

New cutting blade of specially treated and finely 
ground tempered steel. Retains its keen, sharp edge 
for years .. . never needs adjusting! 

New permanently-aligned ruler and table top. Always 
accurate .. . easy to read! 

No increase in prices. 

High-impact national consumer advertising helps 
you sell new Milton Bradley Paper 

Trimmers. Stock up today! See your 

distributor, or write for free 

brochure. 





MILTON BRADLEY COMPANY 
Springfield 2, Massachusetts 


———— 


THE RIGHT CHAIR AT THE RIGHT PRICE 
see 


the AWARD GROUP 
loh‘4 
Jasper Chair 
Glob aae of- alas 


at the 
NSOEA CONVENTION 


VISIT US 
AT THE CONRAD HILTON 
ROOMS 505-507 
SEPT. 24-28 


No. 931US JASPER CHAIR COMPANY, JASPER, INDIANA 
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It's the latest, greatest achievement in movable partitions— 
WORKWALL! Comes in 5 wood-grain finishes and 4 pastel colors 
styled by American Color Trends in stain-resistant, easy-to-care-for, 
plastic-finished Marlite. Perfect for offices, industry, institutions, 
schools—and wherever changing conditions require the flexibility of 
movable partitions and the desirability of color-coordinated finishes 
that mix 'n match to your heart's content. 


And WORKWALL'S one, exclusive, patented system accommodates 
any elevation from as low as 42” to as high as 12’. 


Workwall also permits all types of utility attachments to be locked 
into post channels without defacing the walls in any way. And you're 
able to offer all this at a low, low price—defying comparison—that 
brings high-style, individualized movable partitions well within the 
reach of all your prospects. 


SHOW — ROOM NO. 533, CONRAD HILTON HOTEL 























MOVABLE PARTI 
DIVISION OF L.A. DARLING COMPANY 
Michigan 
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TIONS AND PANELING 
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WORKWALL DIVISION, Dept. 84 
L. A. Darling Company, Bronson, Michigan 


Please send Workwall Catalogue No. 460. 
Name 
Company 


Street 


Cc ty State 














Specialized Knowledge of 
Office Supplies Profitable 


A general knowledge of office supplies is a basic 
necessity for every salesman in that field. But if a sales 
man knew as much as possible bout every product he 
was attempting to sell, wouldn't he be able to sell bet 
ter, and more profitably ? 

This was the reasoning behind Mike Dopic’s belief 
that an office supply salesman should become a special 
ist in all the fields of his particular industry 

Accordingly, while employed as a general line sales 
man, starting in one field and with one catalog at a 
time, Dodic trained himself, with the assistance of fac 
tory representatives, to become a specialist in the fields 
of printing, carbon and ribbons, wood and steel office 
furniture, visible systems, loose leaf sheets and binders, 
office machines, safes, steel shelving and general office 
supplies. 

The result of this intensive study 
Supplies, Inc., where the owner 


is Dodi 


s out his personal 


s Business 


beliefs by carefully training ev salesman as a general 
line specialist. 

The new store, located in the h t of San Antonio's 
downtown business district, cor s within its 6,400 


square feet a display room, oftices and a printing plant 
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ori ie tools to today’s draftsmen and technical 
- ey illustrators. 
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Three new Higgins 
cad ate rendering and drafting. Earn your 
customers thanks by 


e INDIA INK CARTRIDGE feeds the right 
amount of ink to any instrument 

INK-A-MATIC fills ruling pens fast—with 
new “one-hand action” 

TECHNICAL ILLUSTRATION—a complete- 
ly revised book on this most timely 
subject. $5.00 each. 





GLASS WALLS give the prospective customer a good look 
at the interior displavs of Dodic’s Business Supplies, In 
at the rear. A large basement serves for storage pur 
poses 

The front of the 


store consists almost entirely of 


glass, even to the main enterance, providing the passes 
by with a full view of the entire display room 

The identifying symbol of the company—a 
Dodic’s 


above the entrance. Th 


paper 


clip with superimposed on it—is placed 


prominently symbol, which 
was designed by Mike Dodic, is also part of the com 
pany letterhead 

Inside the store, the general pastel color scheme com 
bined with the expert use of light, sets off the merchan 
islands. Electric 


dise displayed on modern stands and 


' 
] 


aids acceler- 


these modern 
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MODEL 30711 


High-Speed Electric 
lists 7, totals 8 


list price $9] 9% 





ASSOCIATED STATIONERS ANNOUNCES ITS APPOINTMENT 
AS A Ffemington. Bland ADDING MACHINES DISTRIBUTOR 








MODEL 20701 |, 


Fully-Featured Non-Eléetic: 
lists 7, totals 7. 


ne 13 








make MORE PROFIT through GREATER TURNOVER 
with ASSOCIATED SERVICES! Ozder from 


ASSOCIATED STATIONERS SUPPLY COMPANY, INC. 


eet, Chicago 6, Ill. * Milwaukee, Wi * Greensboro, N.C. * Charlotte, N.C. * Jacksonville, Fla. * Orlando, Fic. * Tempe, Fle. * Miemi, Fle 


OA-—9 /60 169 











p sce: 
ome ee 


has oan vt; f “et 
mMon 
| cee 


Buy HAMMOND 
---Customers do! 


When people think of maps, atlases or globes, they think of 
Hammond — for over 60 years a leader in the geographical 
reference field. Display these inexpensive Hammond maps and 
atlases to attract IMPULSE sales. Get all your maps, atlases and 
lobes from one convenient, reliable source. Excellent mark-up, 
ow inventory investment. Handy “‘self-selection’’ stand included 
at no charge with order for 72 or more $1.00 assorted items. 


Large 50x 33” Wall Maps $1.00 each, Retail Price. 


Attractive, educational, perfect for keeping up with world events. 
World, U. S., Europe, New England, South America, Asia, Africa, 
Canada, and many more all in rich color tones. Printed in large 
sight-saving type. 


Colorful Fast-Selling Atlases $1.00 each, Retail Price. 
Space Kit 





—_— 





eee ae Weather Kit 


a 
rorvce® 





World Atlas 


— Hard-cover bind- 
ing with varnished 
full-color cover. 
12%" x 9%". 





—answers hun- 
dreds of questions 
about the solar sys- 
tem, space travel. A 
jet-age necessity. 
29” x 42” space ma 
included. $]. 


_ 














~ 
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Popular 
Atias of U.S. 


attractively bound 
in coated stock with 
big U. S. map in full 
color. 124%" x9" 


$1.00 





— ideal working tool 
for the amateur 
weather man. Helps 
predict weather. 
Fascinating, inform- 
ative. Full color U.S. 
map included. 9%” 


x12%". $1.00 








Corp., Smith-Corona 


spot-lights in the accoustical ceiling complete the pic- 
ture. 

An unusual ‘‘decoration’’ is the traveling men’s bul 
letin board that is attached to the wall opposite Dodic’s 


office. This is always covered with the cards of factory 


representatives who have visited the store and is one 


of the first things traveling salesmen look at when they 
come in 

While not part of the formal decor, a snack bar, 
complete with hot coffee, is the focal point of sales 
meetings and staff ‘‘breaks.’’ It also softens the rigors 
of waiting for the customers. 

Although he is now an executive, Mike Dodic is still 
a salesman at heart. He skillfully manages to combine 
both jobs, believing as he does that the latter is a job 
which can never be relinquised for a desk and a swivel 
chair 


Columbia Ribbon & Carbon Opens 
Sales Offices in Three Cities 


Columbia Ribbon & Carbon Manufacturing Co 
opened sales offices in Denver, ( leveland and syracuse, 
N.Y 

Denver's office, covering the Colorado and Midwest 
regions, will be headed by W. WAYNE THOMASON 
Denver 

Davin WILLIAMS, the company’s distt 
upstate New York, heads the new offi 


sales su] 
visor for 
Syracuse which will service Massachusetts, western New 
York and the western tip of Pennsylvania 
The Cleveland office, 2108 Payne Ave 
Tep S. Sims of Bay Village, Ohio, and will handle sales 
distribution of the Colitho Division products 


1S head ad by 


ind 


New Adding Machine Line Introduced 


dding machine 
the recent NOMDA 
nvention These 
ines are made 


General-Gilbert 


Marchant recent 


acquiring CxXciusive 


distribution nents 
Mr Burns stated 
“new product 
velopment and 








Unique Globe That Sells on Sight! hts & exceed 


Hammond’s 18” International Globe. Illuminated or non-illumi- add pwards 
nated, inflatable. One of the most beautiful globes ever made. § ¢5 gyg gon to 
Retail price: $16.95 and $24.95. company’s 

Liberal Discounts. For details, wire or write Dept. A von - rain 





C.S. Hammond & Company 
Maplewood, New Jersey 


DC 
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... for typewriter dealers inter- 
ested in increasing their potential 
... profitwise ... for dealers who 
learn how easy it is to sell the 
R. C, Allen VisOmatic Typewriter 
— the line with the biggest profit 
offered by any domestic or foreign 


manufacturer. 


B.C. Allen 


Business Machines, Inc. 


680 FRONT AVENUE, N. W. @ GRAND RAPIDS, MICHIGAN 


Adding Machines ¢ Bookkeeping Machines « Cash Registers « Typewriters « 
Safes and Files ¢ Carbon Paper and Ribbons « Precision Aircraft Instruments 





Please send me information on a pro- 
tected R. C. Allen franchise. 


NAME 
ADDRESS 


) aS ___—SSTATE 
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Dealer Forms Special Division 
To Service Furniture Sales 


Capitol Office Supply Co., Inc., 1621 L St., N.W 





Washington, D. C., recently opened a new division, 
The Interior Design Studio. According to JAMES 
SMART, president, the addition is a natural outgrowth of ] 
the office supply company’s stepped-up business of sell- 
ing office furniture 
TRY THESE There is a resultant need under one roof" he said, 
TUTTLE A “for decorating advice and the availability of related 
‘PROFIT REMEDIES’’ : wy S \] furnishings such as carpet, fabrics and accessories. The 
for a fast pick-up / ies £4 : ~ | healthy upsurge of office construction which is mush 
in NAPKIN SALES! = | rooming all over the Washington area, ts creating a tre- 
\ mendous demand for fast and efficient office interior 
For healthy, vigorous Napkin ” planning 
yank cadigind oe f “We at Capitol,’ he continued, ‘plan to expedite 
Newest remedy for listless \ our service to the client in every way possible. Business 
Tie aetsae Skehine y \ . | men are usually in a hurry and are concerned with these 
Thecs'ere crepe emboned 4 ‘\ salient things in furnishing their new offices: quality, = 
with scalloped edges, soft << good taste, intelligent arrangement of furniture and 


and pleasing to use, yet 
firm enough for hand-feed 
name imprinting. Available 
in cocktail and luncheon sizes 
— plain, or in three gold and 
silver decorative designs... Add 
the wide range of multi-color 
designs in Tuttle's distinctive 
3-Ply Facial quality luncheon 
Napkins .. . Plus, the handsome 
Floral design luncheon Napkins, 
os well as the colorful All-Occasion ‘ ordinator and publicist for one of New York's leading 
Napkins and you have today’s : 
most potent profit prescription 
for rundown napkin sales! 
Write todoy for details. 


custom built-ins, fair prices and prompt delivery. Ws 






will give this service.’ 
The new division is well equipped to carry out this 
promise, for the firm has engaged a competent deco 
} rating-sales staff. The Studio is under the direction of 
Mrs. JANE SCRIVEN, formerly of New York. She brings 
YNALIZING to Capitol a background of both merchandising and 

NAPKINS 

| decorating. She was, for six years, home furnishings co- 


| advertising agencies specializing in home furnishings 
clients. Prior to that she was a buyer at Lord & Taylor 

She has had her own contract decorating business 

| in New York for the past few years until her recent mar- 
































a 
ie Kan riage to a Washingtonite. Also on the decorating staff 
» . . B | —_ 
A€. . as 7 are RosE MARY and ALVIN HARPER, new arrivals from 
J 7 nsx ocexsion New York. Mrs. Harper comes from the decorating 
FACIAL 
QUALITY YY department of Raymond Lowey, noted industrial de 
. signer, and her husband was a stylist and designer for 
the Bigelow-Sanford Carpet Co. ‘ 
Tuttle's The handsomely appointed, air conditioned Design 
SALES TONIC Studio takes up the entire second floor of the Capitol : 
for growing children Office Supply Co.'s building. It is open to the trade and 4 
- . +» A VARIETY- the public on both the wholesale and retail levels 1 
MATCH TABLEWARE Model offices are on display ranging from executive 





groupings to secretarial areas. 
Capitol Office Supply Co., Inc. is one of the largest 
office supply houses in the Washington area. It was 
| founded in 1946 by Smart and CHARLEs R. CHRISTIAN 
SEN and CHARLES J. COLLINS. Collins retired in 1951. 
Christiansen is vice-president and chairman of the 
board and director of the firm’s commercial division 


ENSEMBLE 





Here's a colorful 
Circus Theme 
“cure-all” for 
children's parties. 
Sell one, sell all or any 
mixture of related, yet different 
items in ensemble. Formula 


includes luncheon and seme 
coketail Napkins; dinner 
and dessert Plates; hot Als 


drink Cups and Table 
Cover. Other ensembies 
in design motifs to fit 
every occasion also 
available. 


| Pullman of Albany Changes Hands 


O. S. Pullman Co., stationery and office appliance 


store, engaged in business in downtown Albany, N.Y 
TUTTLE PRESS COMPANY } ‘ 


| 
| ' 2 
oc Ee - , ’ 
APPLETON © wisconsin | for 99 years, has sold stock, fixtures and trade name to 
| 


Ace Pullman Inc. The new firm has moved to 204 North 
| Blvd. MATTHEW and ROBERT JASINSKI are the owners 
| FRANK EvANs has been manager of the business for 


many years 
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From “GUSSCO” For Bigger Systems Sales 
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NEW 


TABULATING FILE GUIDES 
For Use With Machine Accounting 


Alphabetical, Daily and Monthly, as well as 


blank, with 2, 3 and 5 tabs 

Available in Bristol and Pressboard, with plain 
or celluloid tabs 

Buff — Blue — Salmon in the Bristol grade. 








~ 














a 














UPRIGHT TABULATING GUIDES 


Three styles — both insertable celluloid 
styles hold a one inch insert permitting 
space for six typewritten lines. The 
angular celluloid style holds a quarter 
inch insert. 


Green pressboard. Gray to order at 
stock prices. 





SHELF FILING FOLDERS 


[Tabbed on t t side for open 
ng, these folders are avail- 


in Manila and Pressboard 


weights and 





Cc —_ 

















New From “‘GUSSCO”" For Greater Filing 
Supply and Equipment Sales 


GUSSCO 


NEW! 1960 
CATALOG 


i2 fully illustrated 
pages. Features our 
full line of filing 
supplies and equip- 





FILING SUPPLIES 











( te assortment of related 
. 1 ' ment including a 
s also available, including ; 
: number of new 
ruides with hook 
wiapus products. Send for 
] b cts ind . 
= your free copy to- 
. day 
Also manufacturers of “Transfile” transfer files — ‘Gussco’ filing supplies — “Guide-O-folder” — “Guide-O-file’ — “Guide-O-tray” 


Guide System & Supply Co. 


335 CANAL STREET 


WEST COAST REPRESENTATIVE — GUSSCO SALES INC.., 
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337 WINSTON ST., LOS ANGELES 13, CALIF. 
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Special-steel torsion bar 
that can't even be seen 
from most positions re- 
places unsightly coil 
springs, gives superior 
tilt performance. 


POISED 
FOR 
BUSINESS 
OR 
TAKE-OFF? 


Spring-loaded chair controls 
are as passé as 
this double-breasted suit. 


One business hazard you don’t have to put up with any 
longer is the coil-spring tilt mechanism in your executive 
swivel chair. 

In one stroke, the Bassick Flo-Tork chair control has abol- 
ished all the old tilt-chair bugaboos: springs, squeaks, 
squirms, and spine-jarring sudden stops at the end of tilt- 
ing travel. 

And a Flo-Tork equipped chair is so simple, clean-looking, 

smooth-acting ...and comfortable...that you really have 
to see it and try it to appreciate it. 
No unsightly, unsafe, protruding springs — Streamlined 
Flo-Tork replaces bulky, ugly coil spring with compact, 
lightweight, effective torsion bar—so unobtrusive that only 
results let you know it’s there. 
No squeaks, no oiling required—Silent Flo-Tork has ny- 
lon bearings to take care of that. No metal-to-metal contact 
in this tilt mechanism. 


Ne squirms — Easy Flo-Tork side adjustment lets you adapt to your weight while 
sitting normally upright—no stoops, no bends, no getting down on the floor or turn- 


ing chair upside down. 


No jars—Flo-Tork brakes you to a gentle stop at end of travel with a natural cush- 


ioning action. 


Bassick Flo-Tork is adaptable to any chair design, gives you a brand new door- 


opener and selling point for your best customers. 


THE 

BASSICK COMPANY 
BRIDGEPORT 5, CONN. 
IN CANADA: 
BELLEVILLE, ONT. 
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STEWART-WARNER CORPORATION 












Lenoir, N.C., Dealer 
Named Vice-President 
Optimist International 


FRANK L. SMITH, JR., vice-presi- 
dent of the Smith Printing Co., Inc., 
was elected a 1960-61 vice-president 
of Optimist International by the 1,500 
delegates to the organization s {2nd 
annual convention in Grand Rapids, 
Mich., late in June 

In his capacity, he 1s responsible for 
the Optimist southeast region which 
includes the states of Pennsylvania, 


Florida, Virginia, Tennessee, North 
Carolina, South Carolina, Georgia, 


Delaware, Maryland, the District of 
Columbia, Alabama, Mississippi and 
portions of New York and New 
Jersey. 

Smith is a charter member of his 
local club in Lenoir, N. C., and has 
been highly active in Optimist opera- 
tion on the national level. 


Venus President Named 
Youth Commissioner 


RICHARD LEWISJOHN, JR., 
dent of Venus Pen & Pencil Corp., 
was recently appointed to the post of 
New York State Youth Commissioner 
by Governor NELSON ROCKEFELLER. 
He is shown being sworn into office 
by CAROLINE K. Simon, New York 


presi- 


Secretary of State. 

The appointment marks the recog- 
nition of Lewisjohn’s long-time inter- 
est in youth programs and underlines 
the growing trend of businessmen’s 
activities in government and the pol- 
icy of the New York state govern- 
ment to make use of their abilities. 


A. J. Baum Retires 


ARTHUR J. BAUM, chairman of the 
board of Siekert & Baum Stationery 
Co., Milwaukee, Wis., and one of the 
founders of the firm, has sold his in- 
terest to the corporation and retired. 

Baum has been succeeded as chair- 
man by Frep J. SIEKERT, son of the 
other founder and also president of 
the firm. Siekert and other directors 


were re-elected. 


Self Obtains Rotary Post 


H. D. Self, owner of the H. D. 
Self Printing & Office Supply Co., 
Hobart, Okla., was recently elected 
secretary-treasurer of the Hobart Ro- 
tary Club, and at the same time was 
named to serve on the organization's 
board of directors 
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OSI ER Dealers are getting 


sales because of: 





« Strong National Advertising support 
- Helpful sales producing materials 
-» Dependable quality fine wood office furniture 
- A wide variety in both style and price 
— modern, traditional, contemporary, 
functional and modular groupings 





THE FLEX-EZE SERIES 


Unique desk engineering that offers the THE ALPHA SERIES THE HOOSIERITE FUNCTIONAL 
maximum in convenience ... in Genu- A decorator-styled modular grouping A — 2 agama Walnut series, de- 
ine Walnut. 34 pieces — including 13 in Genuine Walnut. 32 pieces — includ- ee fe ve space-making problems. 

k : : 34 pieces — including I! desks, II 
desks, 10 functional cabinet units, and ing 8 desks, 11 functional cabinet units, functional cabinet units, and 12 other 
1! other units and 13 other accessory units. units. 


See the HOOSIER Line « National Stationer's Convention 


wr we 


THE VAL-U-LINE 
A cleanly-styled modular line that fits THE GEORGIAN SUITE THE EMPIRE MATCHED SERIES 


the desk to the space, the price to the 





buyer. The oo pa oa wap ven 18th Century styling in Genuine Walnut A modern series in Genuine Walnut . . . 
li ite i r ° 4° . . “,° . . . 

unlimited with 3 pre-assembie — for the distinguished look in traditional styled for rich, impressive warmth. 34 

5 pedestals, 5 tops and 5 other basic : : ; 2 : ‘ 

components. Genuine walnut, with wal- executive offices. 12 pieces — including pieces — including 20 desks, 5 tables, 

nut-grained plastic tops 5 desks, 2 tables, and 5 other units. and 9 other accessory units. 


GET YOUR SHARE of the wood office furniture sales in the coming months. 
There are still a few choice territories available to prospective HOOSIER 
dealerships. Perhaps you can qualify. WRITE, WIRE or PHONE US TODAY! 


wine DOR 
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Historical Display Captures 
Attention in New York City 


What happens when you feature Writing instru 
ments Through The Ages’ as a window display and 
in so doing use one of the world’s largest collections 
of writing instruments ? 

According to HARo_D HEIN president of MidCity 
Press, New York City, a lot! 

The idea of substituting a display of this type for a 
conventional window of stationery and office equip- 
ment products came from a conversation with BEN 
LAPPER, well-known window designer and owner of 
a most unusual collection of pens and pencils, dating 
back more than a century, and gathered from every 
corner of the globe « 

With the assistance of Lapper, the company decided 
to devote its main window to the history of pens and 
pencils. 

The store is on a rather busy street, a few short 
blocks from the Empire State Building in the heart 
of Manhattan. 

Surrounded by major office buildings, it is situated 
near a very busy bus transfer stop 

According to Hein, the reaction to the display 
surpassed every expectation. “Passers-by stopped in 
droves and at almost any time of the day a group would 
be standing in front of the window. People waiting 
for buses would walk over to the display from the bus 
stop. The window also attracted breed from riders 
in cabs, cars and buses going by the store 

Hein reported that pen and pencil sales increased 


GL BES by Weber Costell 








* 


New Swivel-Matic 
Globes 

“The Globe that lets you see al! the 
World!” Really two globes in one. A 
twist of the wrist and you change posi- 4 

tion of the globe to bring the lands = 4 
“down under’ into view. A choice of 
modern walnut bases. 





a 


No. 1227W—Swivel-Matic $8.95 
No. 1247W—Swivel-Matic With 

Atlas in Base 14.95 
176 





No 


For the ultra contemporary setting. The beauti- 
fu 
up-to-date. All fittings are brass, including the 


| 


6’ 10” 9'2 Extensic ns available. The 16” 
globe Red interior illumination 

No. PH2611L—16” illuminated $195.00 
No. 2511 —25” 485.00 


Xesow Contemporary 
Design—The V.1.P. 
The new Space Age globe for Very Important | 
Pers 
rubbed walnut. Handsome solid brass 
metal 
No. 303 —16” Political Coloring. .$175.00 d 
303 
uminated 190.00 





FURNI TURE ” D 6 





WRITING INSTRUMENTS through the ages as featured in 
the main window of MidCity Press, Inc., in New York City 
Shown is one of the world’s largest and most unusual collec 


tion of pens and pencils 


visibly during the two-week period in which the col- 
lection was shown. Not only writing instruments but 
general supply and equipment business went up as 
well 

I heard nothing but favorable comments from 
customers who had seen the window and added a good 
deal of one-time sales from people who were just 
passing by. 

MidCity Press feels that the effectiveness of this un- 
usual display was well worth the time and effort it 


involved 





X* New Pole Mounted 
16” and 25” Globes 


| hand-crafted giobe is colorful, easy to read, 





ight ae Poles adjust to ceiling heights of 





nalities. Stands desk high. Pylon base 


parts. Two types of 16” globes 





3L— 16” Politica | 





a> 


SEND FOR BULLETIN SG-61 AND PROFIT-PACKED PRICE LIST. 


WEBER COSTELLO COMPANY 


CHICAGO HEIGHTS, ILLINOIS 


Lnaik 
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Hor the first time... ta 
a swivel chair a 
adjustable 








on-the-spot 
in seconds C 
to fit any 

yuild, | 


yosture or 
sitting 
attitude! 











inthe CONTOUTA Group 


Now, with the CONTOURA GROUP, Corry Jamestown offers dealers the first real chair selling bonus in years: 


every swivel chair in the CONTOURA GROUP carries a revolutionary new adjustment mechanism. Here at 
last is complete chair adjustment to fit not only variations in individual build and posture but different sitting 

The multiple exposure photographs indicate the range of adjustments. They can be completed 
yn-the-spo conds—changed at will. # Style? One look reveals the saleable, contemporary styling of the 
CONTOURA design. A full range of upholstery materials and leathers—-plus a generous selection of color and 











finish harmonies oe complete decorating latitude. Naturally the group contains a full selection of execu- 
tive, stenographic, clerical and side chairs. a To obtain information on CONTOURA GROUP franchises write 
eite ration, Dept 0-9 ©€ rry, Pa. 
— ra 
new wh ‘om COF JAMESTOWN 
OA—9 /60 177 








ae Ticonderoga Pencil Rings Bells for MGM 


David C. McMillin 
a (left) marketing 
vice-president, pen 





. IRM \ cil division of the 
Joseph Dixon Cru 
cible Co., wields a 
seven-and-a-half 
foot Ticonde ga 


THINK NTS ‘aul it * f Sod 
pEED cou ROY YAL Austin, exploitation 


pencil before pre 
| WHEN nal g FROM & 













—— 


director, Metro-Gol 
wyn-Mayer. The 
presentation was 
made in apprecia 
tion of the impor 
tant part the pencil 
plays during an 
amusing episode be 
tween Judy Holl 
day and Dean Mar 
tin in MGM's 
Arthur Freed pro 
duction of Bells 
Are Ringing 





Jayem Acquires Rack ‘N’ File 


The Jayem Sales Corp. of New York City has ac- 
quired the manufacturing and sales rights of the Rack 
N’ File from the Supreme Steel Co. of Brooklyn. 

The heavy steel shelving unit, designed for the stor- 








; age of records as well as supplies and merchandise, 
For samples and prices write to : 


132 Simon St., Nashua, New Hampshire wcommodates corrug rate d fibre board stor. 1g¢ boxes 


———— 


BN rsevonany errne 


WITH EASY CHAIR COMFORT 





Gracefully trim beauty to match today’s 
\ Ss a interiors. The K-Line Chairs represent 
\ a total concept planning—comfortably func- 

’ tional, yet a masterpiece of contemporary 
design. Offered in five chair models and 





in a galaxy of luxurious fabrics and 
Model 1421 * Ww colors—all moderately priced. 


Model 1423 WRITE FOR COMPLETE DETAILS 


atts | (Cramer POSTURE CHAIR CO., INC. 


625 Adams Street, Dept. OA-9, Kansas City 5, Kans. 
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Roth Announces Sales Increase THE ULTIMATE IN Q UALITY... 
. / 


Sales of the Roth Office Equipment Co., 111 E. 


















Third St., Dayton, Ohio, increased 18.5% during the 
ompany’s fiscal year ending June 30, CHARLES W. 
ROTH, company president, announced. 
The biggest department increase was registered in 
e furniture and decorating which was up 37.6%. 
There was a gratifying increase in all departments 
the year.”’ Roth said, ‘‘as the company exceeded the 
vious year's monthly sales in 11 of the 12 months 
Sales for the last half of our fiscal year rose 20% ‘ 
: ’ 1959.’ A top-quality punch offering out- 
re Sani DCrTio ‘ . 
rs dag standing features that heretofore 
A year ago the company forecast a 5-10%® increase have been available only in far 
ss against a general industry forecast of 6-7% more expensive paper punches, 
a j ’ : th tl 18.5¢ Constructed of sturdy steel . . . 
[hey almost doubled their forecast with the 18.)'¢ beautiful nickel plate finish. Han- 
ise which Roth attributed to a comprehensive sell- dies are cushioned with soft plas- 
program by the sales force and hard-working ad- tic, available in many colors. The 
; : hick : Packed in "Buy- helical compression spring assures 
g and promotion program which ts now in its ceocuind” i positive punching action. Adjust- 
dividual pack- able paper gauge measures depth 
. ages that are ip- 
I ompa s forecasting a 10-15% sales increase ideal for rack, of reach .. . receptacle holds clip 


pings, easily emptied when full. 
Available with six dies of assorted 
shapes and three round dies. 


shelf or counter 
ny yeal display 











GEM TICKET PUNCH... 
pressed steel, nickel-plated 


Central Opens Downtown Store 
punch with knurled handles. 









IRVING KELLER, president of Central Typewriter Reittehian alt, da hestited 
Adding Machine Co., 2007 Fourteenth St., N. W.., dies, three round dies. Pre- 
Washington, TD. C., announces his firm has opened a priced card attached. (A 
town stor! t 932 Twelfth St.. N. W. The firm <3 i tacaiae 
w in its sixteenth year and is engaged in the sale, 
ill makes of office machines and og METAL PRODUCTS co. 


MARENGO e@ ILLINOIS 









modern steeleraft... 


a 
\ 
Q 





SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip control follower block 


Symphonic, lusterous, permanent finishes of olive green 
or modern grey 


Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 
Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzled on how to turn shoppers into customers? . . . Then feature MODERN STEELCRAFT—the profit mak- 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales 
and priced to give your customers maximum value . . . not to mention maximum profit for you. 


Write for new 1960 catalogue showing our full 
line of easy selling, high profit office furniture. VISIT US AT BOOTH 368 — 
NSOEA CONVENTION 












modern steelcraft inc. 
2973 Cropsey Ave.-B’klyn.14,N.Y. 
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Globe ond Mop Publishers since 1867 
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Come in and'see us at t 
ISOEA Exhibit — Booth 20 





yy 


EORGE F. CRAM CO. 
E. Washington St. * indianapolis 7, Ind. 








ON Our 
private label binders 


iS your 








loose leaf bindery co., 
Lri¢ 


20 South Dearborn St., Chicago 5, tll. HA 7-7312 








way to correct 
typing errors! 





Just point on—type over! 
SNOPAKE is a handy desk 
mate for every typist 


LITHO-ART PRODUCTS, Inc 
3405 N. Janssen 


MY a) 9 < Kcellence 










~ 


aseenceeee 
_ 


*. 


G@< 


A wonderful new 





Remington Rand, RCA Join 
In Youth Market Promotion 


Be A Hit At School” is the theme of the back-to 
school promotion being sponsored jointly by Remington 
Rand portable typewriters and RCA Victor 

With an eye toward school-age youth, Remington 
dealers are offering free a record album featuring six 
numbers by RCA recording artists to those calling at the 
store for a Remington portable demonstration. The 
Della 
Browns, Jeannie Johnson, Sam Cooke and Neil Sedaka 


performers Henry Mancini, Reese, The 


are all tops with teen-age audiences 


rm YOR 





JACK SHAYNE (right), advertising and promotion manages 
portable typewriter division, reviews 
the Remington Rand-RCA Victor “Be A Hit At School 
marketing director Sterling J. Hiles (left) 


for Remington Rand 


promotion with 


and George Renner, senior vice-president of Compton Ad 


vertising, Inc., the division’s agency 


The new record is a $1.29 value and cannot be bought 
anywhere. It is a ‘‘45’’ extended play album containing 
six selections and was cut exclusively for this promotion 

Those who receive a gift record are invited to use a 
demonstration portable in the store to write a letter to 
their favorite RCA recording star, beginning: “I am 
typing this on a Remington portable. I enjoy listening 
to your records because 

The dealers forward the letters to RCA, where a 
group of impartial stars will select winners on the basis 
of originality. The top 500 winners will receive six 
33-1/3 long play albums, and 1000 more will win 
single long play albums 

Purchasers of Remington portables during the con 
test, which lasts from August 1 through October 10 
have an opportunity to become bonus winners. These 
top 25 entrants will get twice the purchase price of their 


typewriter refunded, and win double their album priz 


Typewriter Firm Gets Federal Contract 


Typewriter Co., 1912 E. Michigan Ave 
Lansing, Mich., has been awarded a federal contract 


University 
for maintenance of office machines in government estab 
lishments in Lansing and East Lansing. According to 
Louis G. Mey, owner, this makes the third consecuti 


year the firm has received the federal contract 
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A Letter Worth Readi 


ON THE ADVANTAGES OF DOING 
BUSINESS WITH PRIOR, INC. 


fies BOUT Diy’s Jne. Business Machines @ Dine Office Durniture 


ROUTE 59 * 





SPRING VALLEY. NEw YORK ° ELmuwoop 6-170) 


July 20, 1960 


is le is one of 
This letter is lie os 
ritten to 41 Bancker Street 
many W . ; Englewood, New Jersey 
r 
us by our custome 


entirely on their own 
initiative. It tells 


Gentlemen: 


‘% 
oa 
I want to take this opportunity to express to you my thanks for if 
our story so effectively the valuable service you are Performing in connection with the or 
office Supply field, % 
that we asked Mr. a 
s ae I want to congratulate ou on filling, in an admirable way, a 
Bouton’s permission Void that outo aan in hie business, the policies of your fire as 
int it in full, far as Selling to Selected dealers only, Selling only to the trade 
to reprint | prompt delivery, adequate Stock and a very competitive Pricing 
Policy, make your organization outstanding in this day when “shady” 
and "dubious" types of businesses seem to be dominating the »s 


Congratulations again 


MAY WE 
SEND 

YOU OUR 
CATALOG ? 





GEB : kb 


: : 
T., ENGLEWOOD, N. J. 
p i t 0 f inc. WHOLESALE STATIONERS 41 BANCKER S$ 














Koch Brothers Manager Named 


RICHARD Kocu has been promoted manager, succeeds Koch as treasurer. 
to general manager, vice-president and The company was established in 
secretary of Koch Brothers, office out- 1889 by Richard’s father, WILLIAM 
fitters of Des Moines, Iowa. He suc Koc, president, and two brothers, 


ceeds the late B. J. BRIsTOLL. 
GayLe W. Huston, who has been 
with the firm 14 years and is credit The firm has 20 salesmen in Iowa 


the late GEORGE and FRANK KOCH 





WOODMASTER 


4-POST 
DRAFTING ~~ 
TABLES Sraigtr Cage, als 


available with 


Auxiliery Supply 
& File Drawer Unit. 





Selected hardwood frames-fastened with steel 
bolts. Solid Basswood tops, sealed and lacquered. 





Interlocking steel hinges. A STACOR EXCLUSIVE: Stacor-Matic Tables 

Heavy gauge steel drawers . . . on steel rails, Tracing 

nylon glides. Won't swell, stick or warp. >: 2 Boards 
~~ & Tables 


|| STACOR 


the drafting line 
that pays its way 
with Lifetime quality 
Service and 


BIGGER PROFITS 


Sell Stacor . . the Lifetime Hird line that pre-sells your 
customers and prospects with full-time, result-producing 
national advertising. Use Stacor's pre-acceptance and ex- 
clusive design extras to build better profits all down the 
line — files thru tables. Sell Stacor Lifetime Quality 
Equipment . . . for every drafting need. 

Write TODAY for New Complete Catalog 


STACOR EQUIPMENT CO. 


309 Emmet Street, Newark 5, N. J. * Bigelow 2-6600 










Manufacturers of Lifetime Quality Drafting Equipment for Schools, Libraries and Industry 
Warehouse Stock in: Boston, Chicas Detroit Hartford Los Angeles Montrea 
Philadelphia, Rochester, Saint John, N.B., San Francisco, Toronto, Washington, D.¢ 
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Fourth Annual I.V.C.C. 
Plans Well Set 


With several months still to. pass 
before the Fourth Annual Interna- 
tional Visual Communications Con- 
gress in Chicago's Hotel Sherman, 
December 3, 4, 5, and 6, almost 95 
percent of available exhibit space has 
been allocated. 

The Congress affords the graphic 
reproductions—visual communications 
held an opportunity to examine under 
one roof all of the basic as well as the 
new equipment and methods for the 
profession as developed by the leaders 
in this area. 

Industry forerunners in this field 
already are preparing their exhibits to 
present the broadest range of pertinent 
equipment and materials: paper, ink, 
chemicals, office copying equipment, 
blueprint machinery, filing equipment, 
pencils, drafting boards, lighting, off- 
set plates, large industrial cameras, 
reduction cameras, drafting room sup- 
plies, photographic laboratory equip- 
ment, microfilm cameras, processing 
equipment for microfilm, microfilm 
readers and printers, typewriters, col- 
lating equipment, art studio supplies 
and equipment, equipment for systems 
and procedures work, electrostatic 
printers, quartz lamps, film, plastic 
materials for graphic reproductions 
and diazo equipment 


Paper Mate Stages 
Back-to-School Stunt 


Three young ladies from Chicago 
are touring the United States from 
Aug. 1 to Sept. 8 during Paper Mate’s 
1960 Back-to-School Caravan 


For the fourth secutive year the 
girls are making radio-TV appear 
ances and meeting newspaper editors 
in more than 49 cities during the five 
week period. This year's group 
BARBARA Woop, JEAN CORRIGAN and 
ZELLA BURTON are offering the 
public enterntainment, as well as in 
formation about the company 


Wearing stylish dresses and high- 
fashion hats the girls are living rep 
licas of the “high-style’’ Paper Mate 
advertisements currently appearing in 
fashion magazines. In addition the 
girls, all former Chicago area school 
teachers — are distributing copies of 
a new handwriting booklet, “You're 
So Right To Write,” prepared by 
Arlene Francis. 
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ROLL FOLDER LABELS ©  PRESSBOARD GUIDES LETTER AND LEGAL 


MANILA FILING JACKETS 





@ PRESSBOARD METAL TAB AND SELF TAB FOLDERS 


° FANFo, D | ABEL 


THE WARSHAW MANUFACTURING CO., INC. 


ONE OF AMERICA'S LARGEST MANUFACTURERS OF FILE FOLDERS AND ALLIED PRODUCTS 


1 MAIN STREET - BROOKLYN 1, N. Y. 
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Ambassador with a blackboard, the Hope 
specialist will help the often woefully few 
local medical technicians train helpers. 
The result: many more hands. And that 
means one Hope dollar is multiplied 
many times over. 





of wnat Rt : NN 
One local doctor for 100,000 people. These are the odds Hope 


may face. Yet Hope can mean so much. The health of this child. (A) 


om e@ 





The health of five Indonesians. Trained hands and only a dol- g 


bm 


lar’s worth of penicillin can cure them of crippling yaws. 


184 


This great seaborne health cen- 
ter will carry a new kind of aid 
abroad—with your help. Part of 
the people-to-people project 
Hope, it will enlist 200 specialists 
in sharing our health skills. 





YOUR HELP CAN COME BACK A HUNDRED TIMES OVER 


If enough of us help, the S.S. Hope will be outbound 
in 1960. First port of call: Indonesia. A bold health 
project called Hope will be underway. 

The need is crucial. Many places, too many health 
hazards exist. Too many people robbed of the will to 
live. Too few hands to help. Often, a doctor for 100,000. 


Hope’s approach is practical. Help where a nation’s 
doctors ask help. Help them help themselves to health. 
By training, upgrade skills—multiply hands. Hope’s doc- 
tors, dentists, nurses, and technicians will man a center 
complete to 300-bed mobile unit and portable TV. 


You can not only make every dollar do the work of 
many, you can earn a priceless dividend. With health 
comes self-respect. People at peace with themselves are 
less likely to war with others, 

Hope is yours to give. It’s a people-to-people project. 


+ 


For one year’s worth, 3 million Americans must give 


a dollar. Don’t wait to be asked. Mail a dollar or more 
now to HOPE, Box 9808, Washington 15, D.C. 


HELP LAUNCH HOPE 
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ON DISPLAY AT N.S.O.E.A. — Chicago, Suptoosber 24- a8 
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| The lowest-priced — 
paste ink sities 
with built-in 

inking system 


“wre Ph 





50 










. without doubt, 
today’s biggest value 
in stencil 

duplicators 











Here is a machine that is really ideal 
for every office. Quality built all the way 
through—with exclusive features you 
wouldn’t dream of finding at such a low 
price. Turns out copies equal in every 
respect to those produced on expensive 
high-speed, heavy production duplica- 
tors. Handles all types of duplicating 
stock from post card size on up to 94%2x15 
(printing area: 84% x 13%) including 
your office formsiand direct mail. And— 
you can make fast color changes at no 


Ri £. MPO. 


An est quality & most complete line 
of sten dunttidien & supplies 


MILO HARDING COMPANY 


Established 1904 
Monterey Park, California 
Los Angeles « Pittsburgh e¢ San Francisco 
Washington, D.C. ¢ Mexico D.F. and dealers everywhere 
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additional cost. Amazingly simple to 
operate—and clean to use because it uses 
paste ink. Geha’s sturdy construction 
means years of trouble-free perform- 
ance. Fully guaranteed. 


Free Demonstration Offer 
Arrange now for a free demonstration 
of the Geha Comet in your own office 
without obligation. Pin this coupon to 
your letterhead and mail today. 


| MILO HARDING CO. 
172 Tempo Bldg., Monterey Park, Calif. 


| [] Please arrange demonstration 
[] Send Geha Comet literature 


| NAME a 
COMPANY ee a 
ADDRESS 
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Cincinnati Show Seeks Cabinet Speaker 


The Cincinnati Office and Business Equipment Show 
will extend an invitation to the next Secretary of Com- 
merce, irrespective of which political party wins the 
Presidential election, to formally open the 1961 show, 
February 21. 

The three-day office and business equipment show 
continuing through February 23 will be held on the 
midtown-Cincinnati Sheraton Gibson Hotel Roof 
Garden. 

This 1961 exposition will be the fourth sponsored by 
the non-profit corporation representing the metropolitan 
Cincinnati office furniture, business equipment and col 
lateral fields. 

EARL }. WINTER, business manager of the project 
since its inception is again in executive management of 
the 1961 show. 

Exhibit space for the show is now over 90% reserved, 
seven months ahead of the opening 


Avery Booklet Offers Filing Tips 


Bright filing ideas is the topic of a new little booklet 
offered to secretaries and office managers by the Avery 
Label Co. of 1616 S. California Ave., Monrovia, Calif 
Entitled aptly, “Bright Ideas To Make Bright Girls 
Shine At Filing,” this handy 16-page booklet contains 
ideas and information to assist in maintaining files with 
minimum confusion and maximum order. Illustrated 
with eye-catching cartoons, the new Avery booklet pre 
sents its filing tips via an easy-to-follow series of ‘ABC's 
of Alphabetizing” and ‘Do's’ and “Don'ts 


E es | 
Lifuriously Designéd... 








RINGER™ PENGUIN, INC. Si 





GF Furnishes and Decorates New Bank 





: ' 
the Stockmen s 


Illustrated is one of the conference rooms of 
Bank of Gillette, Wyo. The bank has been equipped throug! 
out with General Fireproofing’s Italic Styling desks, Goodfor 

300°" chairs and SuperFilers. GF studios did all of the interior 
decorating and furnished all accessories. The installation wv 
sold by Strehlow Office Supply, Sheridan, Wyo 


Master Woodcraft Names 
Representative 


Leo Cohen Associates, 50 Church St., New York 
N. Y., has been appointed the metropolitan New York 
representative for Master Woodcraft, Inc., 321 Douglas 
St., Brooklyn 17, N. Y 






Mog ome custom-built cabinets in the 
* finest Wand-rubbed hardwoods...with a 
spacious refrigerated compartment and a 
separate unit for liquor and glassware 
9 distinctive models for home and office. 
Now available: Refrigerator Assemblies 
for Built-ins. Write for illustrated brochure. 


9-07 34TH AVE., LONG ISLAND CITY 6, N.Y. 
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are you using these two high-powered 


> & PP - salesmen? 


OS 





boost your 
business 
case sales 


catecee @O be 


DISPLAY RACK shows complete Dopp 
line in smallest possible floor space! 
Measuring only 4114” wide x 63” high x 12” 
deep, this fast liquidating Dopp display has 
made sales history among our dealers, in- 
leather goods business as much as 
50% in many stores! It can do the same for 
you! Investigate this potent selling aid through 
your Dopp representative—display it prom- 
inently for higher profits—faster turnover 


creasing 


pered Portfolio 
no. 371 


DOPP LEATHER GOODS CATALOG — at 
your service — on counter or sales calls! 
Be sure and take advantage of this powerful 
selling medium that pictures and describes 
Dopp’s quality line of briefcases and other 
leather goods to meet every selling need. Place 
it conveniently on your counter—use it as a 
supplementary stock to help your customers 
find exactly what they want. Carry it on sales 
calls—for extra orders every time—try it and see! 


Salesman’s Case 


cat. no Ring Binder 


cat. no. 696 





a 
) 


Brief Bag 
cat. no. 298 


Shown here, only a cross-section of Dopp’s 
outstanding collection of nationally advertised 
business cases for executives, salesmen, professional 


men and students. 
MAIL COUPON TODAY FOR DOPP’S CATALOG #30 


Charles Doppelt & Company 
2024 South Wabash Ave., Chicago 16, Ill. 


Gentlemen: Please send me a free copy of 
Dopp Leather Goods Catalog No. 30. 


Attaché Case 
cat. no. 2360 


Underarm Envelope 
cat. no. 1711 


NAME OF DEALER 


OEE 


Charlies Doppelt & Co., Inc., 2024 $. Wabash Ave., Chicago 16, Ill. 


Showrooms: New York — 389 Fifth Ave « los Angeles — 712 Olive St. CITY ZONE____STATE. 
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FACTORY 


REPRESENTATIVE 


WANTED 


ae Po G 


Vational Whanu acturer 


Oo 


PHOTOCOPY MACHINES 
DUPLICATING MACHINES 
MAIL OPENERS 
ADDRESSERS 
AND SUPPLIES FOR 
ABOVE OFFICE EQUIPMENT 


. . »« WANTS SALES REPRESENTATIVE 


TO WORK WITH PRESENT DEALERS 


AND TO ESTABLISH NEW DEALERS 


SALARY — EXPENSES — BONUS 
MUST BE SINGLE, HAVE CAR 
AND FREE TO TRAVEL 


SPEED-0-PRINT CORP. 


1801 W. LARCHMONT AVE. 


CHICAGO 13 


GR 7-2000 


MR. TILDEN Sales Mgr. 
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3rd District Notes 


Kevin F. O'Gara, correspondent 
Philadelphia Bourse, Philadelphia 6, Pa. 


Region Three's annual meeting at Galen Hall, Penn- 
sylvania, was a definite success. The convention was 
attended by 43 dealers, 84 manufacturers, and 76 ladies. 
It is estimated that at least 25 to 50 additional people 
attended in the closing days of the convention. 

Many and various prizes were offered and the grand 
prize, a paid trip to Las Vegas for two, was won by 
THELMA Bush, wife of JOHN BusH of the Baltimore 
Stationery Co. And to the Bushes we all wish a most 
pleasant trip. 

In the early part of June the Philadelphia Stationers 
held their annual outing at the Melrose Country Club. 
A morning of golf was followed by a keenly competi- 
tive soft ball game. The game was won by the stationers 
over the travelers but only after very dubious umpire 
calls which erupted some very fine arguments. 

We were all saddened at the passing of Mrs. F. § 
STEINMILLER who died in the early part of the summer 


4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, 5reensboro, N.C. 


Mrs. Neal Cadieu, owner of the Rockingham 
Journal and Journal Stationery Store, is now in the 
process of very extensive remodeling of the entire 
layout. The wall seperating the newspaper and station- 
ery store is coming out which will result in the store 
taking over the entire street level area. A balcony 
covering an atca across the rear will house the news- 
paper offices. 

HERMAN Hope is manager-buyer of stationery. The 
new store will be ready for the September school rush 
so Rockingham, N.C. will find a bright new store full 
of stuff for its younguns’ school needs 


Lee’s Office Supplies, Shelby, N.C. is joining the 
trend to modern islands and wall units, too, with a re- 
cent addition of several new Saginaw fixtures. A new 
front, along with remodeling and painting of the in- 
terior will give Lee’s another of North Carolina's up to 
the minute office supply outlets. Lee SHUFORD and 
WorTH Morris are the owners. 


Talman’s, Asheville, N.C. has added a new Saginaw 
check-out unit to the already Saginaw-equipped West 


gate shopping center store. 


Atlanta's office supply dealers are still doing their 
best to keep pace with the town’s rapid growth. About 
two years ago, Capitol Office Supply bought one half 
of the building out on Peachtree St. and now is in the 
process of taking over the other half. After the ren 
ovating job is done, Capitol will have one of the larger 
office supply outlets in the city and, I'm quite sure, 
one of the most modern. The growth has been several 
paces faster than rapid and, to borrow one of Holly- 
wood’s phrases, I might say phenomenal 

The other Atlanta outfit taking on more space is the 
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Bulman planning and equipment pay off 


where it counts: here at the cash register! STORE EQUIPMENT 


Customers buy more because they see more—and everything they THE BULMAN 
looks better. The atmosphere is pleasant and inviting, skillfully CORPORATION 


designed for easy, convenient shopping—and to promote “‘extra”’ Grand Mapice S, Mehigan 


Offices in principal cities 


ar = , oe 
iles. This is the kind of a store you can have with Bulman Per Cinadidlb cunehitiies Ginteen of baie 


sonal Planning and self-selection store equipment Ask the **Man (Store Equipment) Ltd, Toronto 


from Bulman’’. He’s the man who knows 


N THE RESEARCH AND EXPERIENCE IN OVER 36,000 SELF-SELECTION STORE INSTALLATIONS.” 
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AT 
HANO’S 
BOOTH 
NO. 65 
_ NSOEA 
SHOW 
YOU 





Main Office and Factory, Holyoke , Mass. 
Branch Plant, Mt. Olive , Ill. 


MANUFACTURERS OF LITHOGRAPHED BUSINESS FORMS SINCE 1888 
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Announcing! 


new stock forms... 
fast-moving off-the-shelf items 
with new modern packaging de- 
sign for dealer and customer con- 
venience. 
Lots of things are new at Hano! 
. things to help make new 
profits for Hano Dealers. When 
you register at the NSOEA Show 
in Chicago don't miss Booth 65 
See the new line of Hano Stand- 
ardized Register Forms . . . new 
GRO Forms. . . new Hano-Copy 
.. new Packaging for stock Snaps 
... new stock Snap-a-Parts Catalog 
showing the new, extensive line of 
forms. 
When you visit Hano's booth, 
register for this 3-piece matched 
set of luggage and other door 


prizes, 
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No. 56-S 
Regal Sand Urn 


OA-—9 /60 





No. 1400 No. 1500 No. 25 No. 17-C No. 408 4 
Scotsman Budgeteer Nobility Torchicr Monarch Statesman 
Costumer Costumer Costumer Costumer Costumer 









LIFETIME 


OFFICE ACCESSORIES 


















COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 
Write today for the complete folder 
that contains all specifications and 
price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 

tions of each item. 


No. 504-WGM 
Wall Garment 
Master 





No. 1900 — WGR 
Bel Air Wall 
Garment Rack 











No. 60-S 
Smoking 
Stand 


Also available with 
glass liner— 
No. 60-G 


NAME ..... 
COMPANY 


pe ee 


1311 ANN AVE. ST. LOUIS 4, MO. phone PRospect 6-2660 CUE ciitietiienietieee 







Garment Master 


MAIL THIS COUPON NOW 


FOR FOLDER of ENTIRE LINE 


e Valco Company, Dept. 960 
1311 Ann Ave. 
St. Louis 4, Mo. 


Please rush file folder that contains spec. sheets and price infor- 
mation of your entire line. | understand | am under no obligation, 





TITLE . 



















VALET WALLMOUNTS 


ind 4’ 2” units which mount 

ilable wall space interlock 

iger lengths. Accommodate 
ats per foot. 


PNAC VALE 


“. <6, 


The established. nationally advertised line, spe- 
cified by leading architects; carried by quality 
outfitters; standard equipment in modern offices, 
factories and institutions . . . the profitable line 
to sell. 


3U-4 


(Illustrated) is a 

basic 4’ 3°’ VALET 

RACK which ac- 

commodates 12. 

Aliso 3° 3. 5° 3 

Valet Racks, and, 

snap-locking, add- 

TYoltt-MaB dole) <-Mne) ME le)elel-sammetele! 

i capacity. Save floor space—ac- 
is per running foot. 


Write for catalog sheets, dealer sales helps, Gv -i2 


Vogel-Peterson Co. 


Rt. 83 & Madison St. Elmhurst, Hl. 
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Business Equipment Co., moving to 70 Central Ave 
into what is known as the old John B. Daniel drug 
film building. This is easily on of the “big” moves as 
the firm will now have four floors. Although my hard 
working scribe didn't give me the exact footage, I'm 
fairly well acquainted with the place and it must be in 
the neighborhood of 20,000 square feet. The Four 
Horsemen” have lost no time in their rapid growth 


being one of Atlanta’s newest firms 


G. A. Peaden & Sons, Inc., Pensacola, Fla., will 
move into a new home at 400 S. Palofox St. about 
August 1. No other details on this one but we will 


be looking for them once the wheels are turning. 


Now here is a bit of news that should make th 
rest of the country sit up and take notice. especially so 
in that it concerns one of the prime problems of the 
entire industry. MAC ARTZT, Centeral Stationers, Miami 
Fla., says that local dealers are now selling their 
merchandise at a decent profit after many years of 
working under the false premise of in volume 
there must be profit Better not get in front of the 
door, Mac. You might get stomped on by the rush of 
other dealers trying to find your recipe. Congratulations 


and may the Cadillacs be many. 


Twas sure nice to read where our “ole fren’’ GEORG! 
MARTIN, president of Martin Office Equipment Co 
Jacksonville, Fla., was awarded the Ted Arnold Award 
of 1959. Awarded each year by the Junior Chamber of 
Commerce to a former Jaycee (over 45) who has 
distinguished himself in civic and community life, they 
couldn't have found a more deserving man to bestow 
this signal honor. George is always right there when 


ever a civic project is in need of a ‘‘man at the wheel 


Don't know whether this one is new or not but as 
long as we are in George's town, and store, we might 
as well tell you that BopBy COLLINs ts the new buyer 
at Martin Office Equipment Co 


Still another of our members has been out in the 
front runner spot when it comes to being recognized 
for outstanding a complisments. Mrs. ARCHER (ANN) 


RANDOLPH, ‘personal shopper” supreme and secretary 


I 
at Pinellas Printing & Stationery Co., St. Petersburg 
Fla.. was recently s lected as ‘Woman t the Year 
1960-61, Sunshu City Chapter, American Busin 


Women's Asso 
Mrs. Randolph served as general chairman of the 
recent Southeast District ABWA meeting, held in St 


Petersburg. She is currently serving as first womar 
vice-president of the recently combined men’s and 
women's ad clubs of St. Petersburg. The award makes 
her eligible for the National ABWA “Woman of the 
Year’ Award to be made in October at the national 
convention in I lianapolis, Ind We will b pulling 
for you in October, Ann 
Dan Cupid sho has been busy lately. He made 

bulls eye on two of our folks and wounded one s 
badly he is giving up on August 28. The one wounded 


is RICHARD F. WILLIAMS, sales manager for Bill Evans 
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lek get together. 


You'll find us in our Suite, and 





Spotseald Adding Machine & Other 


rors ovu sioner erboved ete ROCKWwell-Barnes Company - 


ders, Manila « Notebooks, Eye- 





Tint & White « Pads, Plain & Ruled ¢ “ . 

Printed "COPY" Second Sheets + Bond Specialists to the Stationer Since 1903 

& Sulphite Papers « Duplicating Papers ae 

e Mimeo Papers « Manifold Papers « ‘en 

Monila Second Sheets « Offset Papers. 35 EAST WACKER DRIVE © laced os hae 1, tot (eer 
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rom your CARBONSET business. 


QUALITY... 








get in the 


PROFIT 
PICTURE 


with... 


SEA FOAM BOND 
CARBONSETS 


Here are three big reasons why you can 
expect quick turnover and bigger profits 


Every CARBONSET contains water- 
marked SEAFOAM BOND, quality 


leader in lightweight paper. 


COMPETITIVE PRICE... 


CARBONSETS cost no more than other 
carbon sets made with unwater- 


marked paper. 


SELF-TEACHING ... 


Complete instructions are imprinted 
on every set. The typist sees how, 


while she inserts the paper. 


HANOVER. NEW 


See for yourself. Send for a free trial supply of 
CARBONSETS today. 


“my PE régime 


Dept. OA-960 


JERSEY 











Co., Laurenburg, N.C. Richard will take the big step on 
August 28 with Miss BARBARA SCHULER. Barbara is 
at present a nurse at Charlotte Presbyterian Hospital 
but will live in Laurenburg after the wedding. They 
have already bought a new home and are busy as bees 
getting it furnished. Think you will be about ready to 
get back on the buyers’ desk around September 30, 


Dick 4 


lim SOUTHERN, now with his dad at Scott Book 
Store, Inc., Asheboro, N.( .» was married on June 27 
to Miss ANN Stott. Both Jim and Ann graduated 
from U. of N.C., Jim in business administration and 
Ann in X-ray technology. She is now head of X-ray 
at Randolph Hospital in Asheboro. Jim has a six 
months “‘tour”’ with Uncle’ coming up so Glen and 
Ann will have to do without him for that time. Sho 


will be a long six months, eh Jim? 


The other one that didn't get away is Miss TRUDY 
VAN ISTENDAL, manager-buyer for Lake Worth Office 
Supply, Inc., Lake Worth, Fla. Trudy’s new name is 
Mrs. J. E. StOCKTON so change your records accord 


ingly as she will continue at her present job 


Things got shook up a bit down at The News 
Reporter Company, Whiteville, N.C., on June 23 when 
MONA TARTE, attractive secretary to PAUL DICKENs 
manager, took time off to have her first youngun, a 
girl named SHEREE LYNN. Mona will be back at her 


desk just as soon as she can get things on an 
even keel at home. That might take some doin’, Paul so 


it looks like you will have to burn some of that well 
known oil for a while. Congratulations Mona—all of us 


are happy for you 


CAMILLE LONG, wife of MAuRIcE (RED) Lon 
Miami, died on July 2 after a lingering illness. Camille 
was always in attendance at our regionals and one of 
our hardest workers when they were held in Miami 


minth 
‘ 4 i 


ANDY L. SHELTON, owner of Shelton’s Stationers, 
Decatur, Ala., died on July 9. A heart attack was th 
cause. Andy's youth, just 31, makes him one of our 
youngest to be laid low with a heart attack. His brother, 
Don W., is taking over after an absence of 10 years 
from the store. H isks that all the travelers call on him 


as soon as possible as he will need a lot of h 


BEN L. KENTNEI owner of Modern Oftice Supply 


Fort Walton, Fla., died on July 8. Have no other 
| ls o tl 

Had some n o-operation from the boys this 
round but still no contributions on a good pla 
hang on the nose bag. Come on boys Florida 
especially, 1s loaded with nice spots and other pla 


like Atlanta must have some new ones. Many thanks 
ro to the following for their assistance: JOE (GUN 
LOCK) GLASSCOCK Bop (NATIONAL BLANK 
BooK) CAMERON FRED (SWINGLINE) PITTMAN 
BoB (ON HIS OWN) HILL, INKy (SANFORD's) LYDIARD 
and “our own’ CHARLIE HUCKE. Bye now 
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The management team of Holscher-Wernig Office Equipment Co., St. Louis, 
Missouri. From the left: Joseph F. Duddy, Vice President; Dale J. Wernig, 
President; J. Charles Schmucker, Director, Planning Department. 





That’s President Dale Wernig talking for the oldest franchised Steelcase 
dealer in the country. The secret of Holscher-Wernig’s 44-year success: a 


te ’ ; 
We ve been going combination of creative selling, imaginative interior planning service and 


Steelcase office furniture. To quote Mr. Wernig again, “Steelcase has earned 


strong with Steelcase the nicest things we can say. It’s a complete line, competitively priced, 


beautifully styled, with the strength and flexibility today’s buyers demand. 


; No dealer can do better than to go with Steelcase.” Steelcase Inc., Grand 
ince 1916!” 
ever s ce 9 6! Rapids, Michigan; Canadian Steelcase Co., Ltd., Don Mills, Ontario. 


INTERESTED IN SUCCESS? 
Write for our full color complete 
line catalog and details 

of our valuable franchise plan. 
Address Dept. O. 


STEELCASE IN © 
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REPLOGLE’S ILLUMINATED 


Here are the globes your customers have 
waited for—two beautiful illuminated 
models in popular 10 and 12-inch sizes 






made of jirm plastic . . . so strong they’re GUARANTEED 
guaranteed against breakage . . . so 


AGAINST 
BREAKAGE 






ightweight they revolve at a touch... 

so crystal-clear, illumination enhances 
the lovely map colors; makes all place 
names more brilliantly legible . . . so out- 
standingly /ow-priced they’re within reach 
of most every family. 


NATIONALLY ADVERTISED | 


An exciting full-page, full-color ad featuring DURA-GLOBES will appear 
in BETTER HOMES & GARDENS famous "Christmas Ideas’’ Annual, dis 







PROMOTIONALLY PRICED! 

















10-INCH 12-INCH tributed and read from October thru the Holidays... 
oa only $1495 Pa 5 il $1995 reaching hundreds of thousands of families when they See You At 
IGP 1003 RETAIL igpi34 = - RETAIL are searching for gift ideas. Powerful advertising and BOOTH 53 
selling aids available to help with your promotion. N.S. 0. €. A 
Show 








WRITE FOR DETAILS, CATALOG, PRICES TODAY 


REPLOGLILE GL&eBES INCORPORATED 


1901 N. Narragansett Avenue, Chicago 39, Illinois 





| PLENTY OF PROFIT IN SELLING 


pau» 
ET) CHANGEABLE LETTER 










CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
gives you the widest possible sales opportunity. No 
matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 


WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory . . . no 


stock necessary! i 


[NOTICE / \ 
AMERICA’S MOST COMPLETE LINE... DAV-SON | __—== __ 


SINCE 1932 


A. C. DAVENPORT & SON, INC. 


Dept. OA 311 North Desplaines Street . Chicago 6, Illinois . Telephone: STate 2-6683 
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Makers of the world famous 

patented ‘““STA-CLEAN”’ metallic 

protective-coated master units 
U. S. Pat. 2,671,734 


The duplicating specialist is both an artist and a 


scientist. 


As a scientist, he works with chemical formulae 
and a multitude of laboratory devices to insure con- 
| sistent high performance and to develop new and im- 


proved products. 


As an artist, he has a special talent or “feel” for 
the process of duplicating the printed or written word 


that few men possess. 


But artist or scientist, he can depend upon Rose 
Ribbon & Carbon to deliver promptly the highest- 


quality duplicating materials. 





Specializing in Master Units 
Spirit & Hectograph Carbon Papers 
t 
Suppliers to Duplicating Specialists Everywhere 


ROSE RIBBON & CARBON MEG. CO., INC. 
HARRISON, NEW JERSEY, U.S. A. 


A Subsidiary of Bemis Bro. Bag Co. 
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Service costs 
eating up 
your profits? 


Sell precision-built, trouble-free 


VICTOR CE EION 


ADDING MACHT 


10-key and 
full keyboard 


A 42-year reputation for keeping out of repair 
shops. Victor’s sound design and precision engi- 
neering assutes years of dependable performance. 
Bonus features: complete line of 18 models—10-key 
and full keyboard. Electric and hand operated. 
Direct subtraction. 9-column totaling. Adders as 
low as $99.00. 


Sell Victor—Sell with confidence! 


VICTOR 


ADDING MACHINE CO. 
Chicago 18, III. 


fom ----—---—----- — 


Victor Adding Machine Co., Dept. OA-960 
3900 N. Rockwell St. 
Chicago 18, Illinois 


Tell me more about how Victor Champions can build my adding 
machine profits. 





Sr ie F . 
Address sities * 
City Zone State ‘is 








————————— —_] 


Resale Number a ; ed 


een eee awa em anes en en an a ee a a oe enememam anend 
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Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


Anchor Office Supply Co., Cleve- 
land, Ohio celebrated 10 years in 
business on June 15 Louberts 
Stationers, Inc., Dayton, Ohio, 
started its seventh year on August 
15. Congratulations! 

WILLIAM E. MACDONALD, bet 
ter known to the boys on the road 
as ““Mac’’, 
Central Ohio Paper Co. of Colum 
bus, Ohio, since 1941, retired on August 1. B. | 
(BARNEY) HOMMAN, Mr. MacDonald's assistant for 
many years, has been appointed to the position. ROLAND 
W. MILLER, JR., has been appointed to the position of 
assistant manager ol the stationery division of the com 





purchasing agent for 


pany 


GRAND OPENINGS—The Franklin Printing and 
Engraving Co., Toledo, Ohio, held a formal grand 
opening of the newly remodeled store July 11-15.... 
Summerville’s, Inc., Akron, Ohio, has scheduled a for- 
mal grand opening for September 12. . . Macauley’s 
of Detroit is opening another store in the chain in Octo- 
ber... . Service Office Supply Co., Detroit, is planning 


to open anew furniture showroom. 


Accoo Products announces the appointment of L 
GORDON CARNEY, as the representative in Ohio, Ken- 
tucky and West Virginia. 


HURRY UP AND GET WELL DEPARTMENT 
Mrs. RoBert R. Dorson, Baer’s of Canton, Canton, 
Ohio, is convalescent after surgery . . . . PETE JESSEE, 
Gratiot Office Supply Co., Detroit, is recovering from a 
broken foot . . JERRY POLATSEK, Acme Office Furni- 
ture Co., Cleveland, is in the hospital. 


The annual golf outing in Detroit at Glen Oaks 
Country Club on July 20 was its usual success, and a 
hilarious time was had by all. Lucky Tep HALE, manu- 
facturer’s representative, won a television set in the 


grand drawing 


Lois AUSBURY is now with Doubleday Bros. & Co., 
Kalamazoo, Mich. Miss Ausbury formerly was associ 
ated with Hermann Typewriter Service in Battle Creek, 
Mich 


LUCKY VACATIONISTS Mr. & Mrs. R. M 
BARKER, S. Barkers Sons Co., Cleveland, are sojourning 
in Europe. RICHARD Rose, S. Rose, Inc., Cleve- 
land, also in that vicinity overseas. Mr. & Mrs 
Leo BIGELMAN, Modern Office Supply Co., Detroit, on 
an extended trip to California... .. ArT BAUMOEL, S$ 
Rose, Inc., Cleveland, in New Orleans 


Your faithful correspondent regrets the brevity of 
the column this month due to his being totally inca- 
pacitated. I suffered torn ligaments and an injured 
nerve, and have been in the hospital. I hope to be fully 
restored to good health by Labor Day, which should 
be about the time you read this. Hope to see you all in 


Chicago 
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new LARGE size 
INGENTO TRIMMER 


© Cuts 36” Sheets 
© Foot Operated ‘Hold Down" Bar 


@ Heavy Duty 


At last—a 36” cutter for 
artists, draftsmen, picture 
framers, factories, shipping 
rooms, blue print houses, 
etc. Will cut mat board, 
show card, corrugated, ace- 
tate, and hundreds of other 
materials. 


Sales Representatives 

M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
3710 Grosvenor Charleston Village 170 N. Robertson Bivd. 
Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif. 
Martin M. Moidow Assoc. Harry Tehan, Jr. Harry B. Gorline 

401 Broadway P.O. Box 2762 930 Sutter St. 

New York 13, N.Y. Jacksonville 3, Fila. San Francisco, Calif. 


IDEAL SCHOOL SUPPLY CO. 


8318 S. Birkhoff Avenue © Chicago 20, Ill. 


NEW FOLDING 
SPEAKER STAND 


TAL 


5 

New portable stand for use any- 

where. Sets up in seconds. Ideal 

for executives and lecturers on 
Collapsible— tour. Tubular legs with high 
Fits in Own chrome finish. Sturdy wood top 

and front. IDEAL also makes 
Carrying Case Permanent Stands for clubs, 

schools, churches, hotels. 





Sales Representatives 

M. G. Patterson Wm. P. Corbett Joe M. Davis Co. 
3710 Grosvenor Charleston Village 170 N. Robertson Bivd 
Cleveland, Ohio Phoenixville, Pa. Beverly Hills, Calif 
Martin M. Moidow Assoc. Harry Tehan, Jr. Harry B. Gorline 

401 Broadway P.O. Box 2762 930 Sutter St. 

New York 13, N.Y. Jacksonville 3, Filia. San Francisco, Calif. 





IDEAL SCHOOL SUPPLY CO. 


S. Birkhoff Avenue ¢ Chicago 20, Ill 
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Gth District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, I!!. 


The Maynard Westring Invitational on July 14 at 
Forest Hills Country Club in Rockford, III, attracted 
17 golfers, seven non-golfers and 10 ladies. MAYNARD 
WEsTRING of Mid-City Stationers, the host, managed 
to arrange for beautiful weather as usual. 

Mrs. Westring and the ladies went to the Swedish 
House for a luncheon. SAM DIFIGLIO of Gomanco 
Chicago, took about 1,001 pictures of all present. Every- 
one attending had a wonderful time and all are grateful 
to Maynard and Vivian for their hospitality 






Gov. Curly Frederickson 








Mrs. Frederickson Maynard and Vivian 


(Photos by Sam DiFiglio of Gomanco) 


Governor CURLY FREDERICKSON was present and 
told of advance plans for the 6th District regional 
dates of which have been changed to June 2, 3 and 
1960, at the Leland Hotel in Springfield, Ill 

Highland Office Interiors & Supplies, Aurora, III 
opened another new store in Elgin, IIl., located at 170 
DuPage St. The grand opening was held on Thursday 
August 11. RoBERT R. BENSTON, proprietor, sees great 
possibilities in that wonderful town 
The last GLTC golf outing of the season is coming 
Friday, Sept. 9, at Tuckaway Country club in Milwauke« 
Wis. Dealers, travelers and manufacturers are cordially 
invited. And don’t forget, ELMER KRUMWEIDE is still 
posting a $100 prize for a hole in one at this tourney 
It can be done at Tuckaway as CHUCK LOFGREN, pres 
dent of Sanford Ink Co., demonstrated two years ago 

GEORGE MELFORD of Walsh Stationery, Chicago 


is out of the hospital and feeling fine 


KARL KIESEL, retired, of Carter's Ink Co., is 
covering nicely at Madison, Wis. after having his right 
leg amputated. We are all wishing you good luck 
Karl 

The GLTC Christmas party will be held on Wedn .) 
day, Dec. 7, in the Crystal Room of the Sherman Hot 


More about this later 
SEE YOU ALL IN CHICAGO AT THE CONRAD 
HILTON SEPT. 24-28—NSOEA CONVENTION 
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NO. 88 
UNIVERSAL 





THE VIDESK OF A HUNDREDGUSES 


See It In Spaces 639A and 640A 


NSOEA Exhibit, Conrad Hilton Hotel, Chicago, Sept. 24th-28th 





lt is a small desk, but it is BIG NEWS. It is a new Cottonsmith creation in 
keen modern styling with such simple and flowing lines it is perfectly at 

home in any setting or room furnishing. Standard desk height and drawer 
capacity, full desk working space—yet compact enough to fit into small 
space. Top 58 X 28 inches 

Double pedestal has full file and storage drawers on each side. No-sag, non- 
tilting, dovetail drawer construction with steel center guides. Top drawer, 
on left, equipped with Typo-Lift, provides perfect housing for Portable Type- 
writer, Dictating Machine, Telephone or most Adding and Calculating 
Machines. As drawer is pulled out, Typewriter glides smoothly and easily 
into position. Front of drawer forms convenient work shelf. Plenty of room 
in bottom drawer for full letter file. The best of all small desks for the 
Home, Receptionist, Executive, Secretary, Doctors, Dentists, Club Women, 
Students and many, many others 


























Selected materials and meticulous aut Y3“_ 
abinet work insure years of main- pedestal, with a 
tenance-free service. Genuine fine aby 
hardwood veneers hand rubbed to a —_— 
beautiful finish. Walnut, Amber a 
Mahogany or American Cherry. ee 

iggested Retail Price $189.95. Suggested 






Retail Prix 






PERMANENT EXHIBITS 






NSTON-SALEM, N. C., Fogle 


eet 






ANTA, GA., 223 Ivy Street 
AS, TEXAS, 3720 LaFrance 
AGO ILL.. 421 North Stote 
V YORK, N. Y., 440 Fourt 







=e) Gc ic Be) 1 ee wale), 
WINSTON-SALEM, NORTH CAROLINA 
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Modern as tomorrow! 7th District Notes 


...Priced for today’s budget! CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


KRUEBHGER Well, vacation is over, so back to work. I know, | 
All N - know, you can’t find the last two columns, so here goes 

$:: CW for another one. 
| I B | ' I (> ! A. A : 5 | ) Ep FRIEDMAN is retiring from the Stationers after 


being on the te rritory for many, many years on the road 
He was with Le Pages 





Our friend MERRILL Hasty says his car was demol- 
ished, and sent me a picture to prove it. Merrill is get- 
ting along fine now after his automobile accident in 
Minneapolis recently. 


John Christianson of Quality Park has resigned and 
will take a position with a bank in Phoenix, Ariz. 


Haven't heard from Al Nordstrom lately. Do you 
suppose he would drop me a line and give me some of 
that low-down or skuttlebutt from out Florida way ? 


New members of the Northwest Travelers Club: JAcK 
CLARK, Shaeffer Pen Co.; ANTHONY BARAN, United 
Stationers Supply Co.; JACK Moore, Acco Products; 
HARRY HITCHCOCK, Richard Best Pencil Co.; THOMAS ’ 
LEECH, G. J. Aigner Co.; H. MACDONALD, J. Dixon 
Crucible Co.; Herman Odt, Odt Business Forms: 
LEONARD SIKARA, Venus Pen and Pencil Corp.; ROBERT 
Warp, Codo Mfg. Corp.; RONALD SANDBERG, Yawman 
& Erbe Manufacturing oO 








STACK 
THEM! THEM! 

for for 
m™ storage safety 





Office Specialties of Mankato, announces Mr. Me 
Curpy, buyer, will retire September 1. The new pur- 


Curved and shaped to body contours, 
r chasing agent is COURTNEY ALBRIGHT 


Krueger's Fiberglass chairs help 
raise the standards of seating comfort — 
add colorful warmth and beauty to 


any room setting You can telia 


Ep KLINGER at Cedar Rapids, Iowa is having a grand 
opening. No details have been forthcoming 


Krueger chair by its rich, smooth finish — 


Bos Davis of Standard Office Equipment Co. at 








free from seat “bumps”, because the 

leg attachments sided-in as an Sioux City, Iowa, has resigned and has purchased 

integral part of the one-piece fiberglass Alexandria Office Supply in Alexandria, Minn. Come 

body. These chairs offer seating on you travelers, let's all pay him a visit. 

flexibility, too, because you can stack 

or gang them (Model 3001 and Our good friend Roy Hott of A. & E. in Duluth 
No. 3201 ARM CHAIR mix or match their softly hued decorator Minn. won a trip for two in the Smead Window Con- 
Black or Chrome steel legs colors of Sand Beige, Shell Cora test to Mexico City. all expenses paid Nice going, Roy 


Evening Gray, Turquoise and Par hment 


UNSURPASSED FOR DURABILITY 











aimed ts “ west haat Port Huron Sets Up Eastern Facilities 
oa pete ‘enpoanpte to The Port Huren Sulphite & Paper Co. announces 
inet co hatine! Ss ladies dlisiies the establishment of an eastern warchous¢ to provide 
ese tarilic .. . end wriced fer below faster and more convenient service for East Coast cus 
what you'd expect to pay for such tomers. The new facilities serve the eastern market for 
permanized qua Huron Copysette and Huron roll and sheet carbons, 
a stocking for immediate shipment. 
No. 3101 SIDE CHAIR __ Waite‘ peng Orders to be shipped through the eastern w arehous¢ 
Biock or Chrome steel legs actual Fibergic will be processed through the eastern sales office of the 


Port Huron Sul phit¢ & Paper Co., 10 Wilsey Square, 
Ridgewood, N. J. Telephone orders will be accepted 
at Gllbert 5-1300 in Ridgewood or LOngacre 4-5642, 
METAL PRODUCTS *GREEN BAY * WISCONSIN New York City. 
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ARRI 


We hope to see you at the 

1960 Annual Convention and Exhibit 
NSOEA, Conrad Hilton Hotel, 
September 24-28. Room No. 553-A. 








e 5 Lines of Desks 
® 2 Lines of Files 


® 2 Lines of Tables 


AN "A" GRADE LINE 
AT "B" GRADE PRICES 





e 
re 
= 


A COMPLETE LINE OF STEEL 
OFFICE FURNITURE TO MEET WRITE TODAY FOR FREE CATALOG 
EVERY NEED .. . 

BUILT TO MEET THE MOST . 

EXACTING SPECIFICATIONS Sataon STEEL DESK & FILE CO. 
PRICED TO MEET THE MOST 


LIMITED BUDGET. 4718 WEST FIFTH AVENUE - -  ~ CHICAGO 44, ILLINOIS 
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lemaieg of QUALITY Fale ie 2020), 101. 2 @ 


it to last 
pice {0 se 





Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
OTe lelicmei F 
Mist Green and 
Desert Sage 
Beautiful 
DURA-STYLED” 
Plastic Molding 
matching 
fasliela- 








BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 











neering Biue Print cabinets. 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE: 


DEPT. O-11 


38-42 REVIEW AVE., LONG ISLAND CITY |, NEW YORK 


RAvenswood 9-3580 
SEE US AT THE NSOEA CONVENTION 


IN CHICAGO—BOOTHS 363-364-365 





Sth District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 


HeRBERT F. HELD, buyer for Blackwell-Wielandy 
Co. of St. Louis, Mo., celebrated his 50th year with th 
company on August Herbert started with the con 
pany as a young man when Blackwell-Wielandy was out 
in the wilderness. As the company prospered and grew 
Herb was moved from one department to another learn 
ing the business. He became buyer of the stationery de 
partment some 20 years ago. Lots of good luck in th 
future, Herb, and hope you are with Blackwell many 
many more years. RUSSELL HADDEN, vice-president and 
manager of the school department at Blackwell-W: 
landy, recently celebrated 35 years with the company 
Russell, we all hope you stay in good health and ar 
able to celebrate your 50th year as Herb did! 


HERBERT BUSCHART, Buschart Bros., Inc., of St 
Louis and his lovely wife, LoRETTA, recently celebrated 
their 25th wedding anniversary. A dual celebration was 
held at the Buschart home, a wedding celebration and 
graduation party for their daughter Betty who recently 
graduated from Missouri University 

GEORGE GOSNELL, buyer at Buschart Bros., recently 
joined the ranks of the rest of the married men. He was 
married to a lovely girl named Joyce. Lot's of good 


luck, you two 


CLiF JOSLIN, former buyer of East Tulsa Office Sup 
ply Co., Tulsa, Okla., and now with King Sanders Ot 
fice Supply Co., Tulsa, recently suffered a heart attach 
I understand that Clif is getting along real well. Good 


luck, Clif! 


KENNY PENDERGAST, salesman for Geo. E. Baird & 
Son, Kansas City, Mo., is getting along just fine fron 
his recent heart ailment. Kenny is expected to be back 
to work shortly. Kenny, we all hope it will be soor 


than that! 


Minnesota Mining & Manufacturing Co. recently 
made a change in salesmen in Wichita, Kan., moving 
CHARLIE DuFFy from Omaha, Neb., to Wichita and 
DicK THOELKE from Wichita to St. Louis. Good luck 


' 


bx VS 


HERB ROHNE of Rockwell Barnes Co., stationed 
Kansas City, Mo., reports that Gordon Rodgers Sta 
tionery Co. of that city has two of the sharpest looking 
small cars used for sales work with advertising copy 


printed on both sides running around Kansas City 


The Midwest Travelers Club announces a sales rall 
to be held on Saturday, January 7, 1961, at the Cor 
tinental Hotel in Kansas City, Mo. Midwest Travelet 
will have displays from 9 A.M. to 12:30 P.M. and 
from 4 to 6:30 P.M. A luncheon and nationally pron 
inent speakers with sales slanted talks will be held 


12 noon. All dealers and their personnel are invited 
Let's have a good turn-out for this excellent show. Mor 
details will be coming your way shortly 
Sorry to hear today of the death of CHESTER Pai 
OA—9 /60 

















MONARCH 


hurdles any obstacle to ship within 
24 hours after receiving your order 


World’s largest manufacturer of fas- Unmatched quality. Each Monarch 
tening devices. You get Monarch prod- product is made under rigid quality control. 
ucts by Vail in quick time because we Each is Polka-Dot packaged for quick 
operate our own wire mill, have the indus- identity, fast storing — then shipped to you 
try’s largest and most complete stock of within 24 hours after receiving your order. 
clips, pins, tacksandstaplesalwayson hand. Write, wire or phone today! NN 


VAIL MANUFACTURING COMPANY »* 900 East 95th Street * Chicago 19, Illinois 


OA—9 /60 








ROTT a long time employee with the S. G. Adams Co. 
in St. Louis. For many years Chester was assistant to 
WALTER RUEDy, buyer, and recently was floor manager 


en ee 





MAXWELL ANDERSON, Oxford Filing Supply Co., 
St. Louis, recently spent a week at DePaul Hospital 
Max is getting along fine now and is back in the ter- 


t 
; 
4 
| 






i 


- cm, 
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ritory. 





NEW 
Priced 
co 
IRS 


Other 
LUX 
CHA 
Model 1020 


Mrs. VAUGHN WILLIAMS, wife of VAUGHN WIL- 
LIAMS, Schooley Printing & Stationery Co., Kansas City, 
Mo., recently returned from Colorado Springs where 
she attended a National Literary Sorority meeting where 
she was elected national president. Lots of good luck, 


Swivel 
Arm Chair 


$49.95 






Model 1040 
Side 
Arm Chair 
$34.95 
Model 1050 
Side Chair 
$19.95 





NEW NEW NEW NEW 


bi 
i 
*< 
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a 
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7 
Bt a 





Jessie Lee! 


Ny 


LUXCO, Inc., 


JANET KENNEDY, daughter of Mr. & Mrs. CHESTER 
KENNEDY, W. J. Kennedy Stationery Co., St. Louis, 
Mo., was recently married to Jim BiRDNow. Lots of 
good luck, Jim and Janet! 


price 


BARBARA BUSCHART, daughter of Mr. & Mrs 
RALPH BusCHART, Buschart Bros., Inc., was married 
recently to DON HAZELEPP. Don and Barbara are now 
making their home in Galesburg, Ill. Lots of happiness 
to you both! 


now available at a 


sensationally low 
Write Today 
for Literature 


Have you made your reservations for the NSOEA 


LA CROSSE, WISCONSIN 


Convention which starts on September 24 in Chicago? 
If not, you better hurry! Rooms are gettin’ scarcer and 


® Stamped One-Piece Steel Base 
® Easy-Rolling Ball Bearing Casters 


® 5 Posture Adjustments 
® Oversize Seat and Back 


scarcer ! 





Sth District Notes 


TOM GULLEDGE, correspondent 
4020 Modlin St., Mesquite, Tex. 


July 1, Atlas Office Supply & Printing Co. observed 
its 20th business year anniversary. This company was 
started twenty years ago by JOHN K. STONE in a small 
furnished room and now occupies a brick air-condi- 
tioned building which the company had built seven 
years ago. Atlas is engaged in selling office supplies, 
equipment and commercial printing. 

Around 10 to 12 permanent employees are employed. 
Several have been with this firm for a number of years, 
not the least of which is the person sending in this arti- 
cle, Nina B. Tapia, secretary, who has given 20 years 
of faithful service. Our congratulations and best wishes 
to Atlas Office Supply, John Stone and Nina. 





DeLuxe 
Secretarial 
Posture Chair 


$29.95 
($32.95 in Zone 2) 


NEW 


ART BUCHANAN, representative for Stationers Dis- 
tributing Co., Houston, writes in reference to his mate's, 
GERTIE, recent illness. This writer, along with many 
fellow travelers and dealers and salesmen, sincerely re 
grets hearing of Gertie’s illness and wishes her God 





speed during this pe riod of recovery. 


I have just returned from a nice vacation, most of 
which was spent out of state. I trust all is well in the 
9th district and that you will send me anything that 
happens in your area such as personnel changes, address 
changes, property improvements, illnessess or deaths, 
and anything else that will be worthy of mentioning 
in this article. I will appreciate it. 


NEW NEW NEW 
It’s a terrific buy- 
Top Quality at 
a Budget Price 
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WE, OF Smead WILL BE PROUD 


TO SHOW YOU THE FIRM’S NEW 
HOME...IN '61... AND DISCUSS 
WHATEVER YOU HAVE IN MIND 
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YOU CAN COUNT ON 


NEW ROYAL 
COLUMNAR PADS 


TO SELL THEMSELVES! 





NEW LITHOGRAPHED COLUMNAR PADS 
WITH INCREASED SALES APPEAL AT NO 
INCREASED COST! 


@ NEW NUMBERED LINES, NUMBERED COLUMNS —MAKE WORK 


EASIER! 

@ NO VARIATION IN RULED SPACES — EACH SHEET EXACTLY 
MATCHES ANOTHER. 

@ NEW COLOR FAST INK—RESISTS DAMPNESS AND MOISTURE 
— PERMITS NUMEROUS ERASURES! 


@ NEW SPECIALLY SIZED WRITING SURFACE—MINIMIZES 
FATIGUE—YOU WRITE ON THE PAPER NOT INTO IT! 


@ NEW MODERN DESIGNED COVER OF FLEXIBLE OLD GOLD 
PRESSBOARD—IN ALL POPULAR RULINGS AND SIZES—IN 
WHITE, CANARY, BUFF OR GREEN-WHITE. A COMPLETE LINE. 


ASK YOUR WHOLESALER 


S.E. & M. VERNON, INC. 


65 DUANE STREET * NEW YORK 7, NEW YORK 








10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 


We recall an old adage that says something about “All 


work and no play makes Jack .. . or George... a dull 
boy.’’ Reflecting also that even a machine needs period 
rest and the farmer's horse a day off we'll buy that bit of 


wisdom, let down our hair and take it easy for awhile 


The Shriners have been here all week . . . thousands 
of them. . . parade meetings and fun. And, with all the 


political talk you won't miss our dribble 


Your new roster should be in the mail sometime in 
latter August. Still checking on listing and waiting for 
a few late ones. 


Afterthought: To live longer we've quit doing the 
things that make us want to live longer. 


Two New York Firms Merge 


Modern Office Furniture Co., 215 East Ave., and 
Mickelson Stationery Co., 8 Langham St., Rochester 
N.Y., have merged to form the Mickelson Stationery 
Co., Inc. The new firm will operate at the Langham 
Street address with JEssE G. MICKELSON as president 
and ARTHUR A. PLOosscove, former operator of the 
Modern Office Furniture Co., as vice-president and gen 


eral sales manager. 












Complete 
Line of 


Insulated. 
FILE CABINETS 


Fire King Insulated File Cabinets are 
available in one, two, three and four 
drawer models... in letter and legal 
sizes... a choice of attractive deco- 
rator colors. Fire King Cabinets are 
offered with Underwriters’ Labora- 
tories, Inc. C or D labels and the 
S. M.N.A. label. Write for catalog. 








GENERAL PURPOSE CABINET \ 
CERTIFIED | WR. 1700" 


SHOWROOMS: 
HARVID SALES ASSOCIATES 
NEW YORK, NEW YORK 
A STEGER 

ST. LOUIS 2, MISSOURI 
BARLIN SALES COMPANY 
AKRON & OHIO 

HAGEN & WATERS wa 
SEATTLE 4, WASHINGTON os 
RAUB & ROBINSON, INC. - : 
LOS ANGELES, CALIFORNIA 


Fralie faa: 

At sD 7, au 
Sst * (a—_/ < 

2 : AO/7 
SS ESs< 


BITING: 
BOI 





MURPHY MFG. CO., INC. © 832 W. JEFFERSON ST. © LOUISVILLE 2, KY. 
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12th District Notes 


HARRY A. SHOOK, Jr., Correspondent 
11 Michael Lane, Millbrae, Calif. 


With proper application and hearty approval we wel 
come to the 4Sers—ArRT Ferry of A. Lietz Co. Wel 
come to the lub, Art 


At a recent luncheon we were favored with the pres- 
ence of HAROLD Bass up from smog-land. At the same 
luncheon were, L. GeorGe, B. Joost, W. Tonkin, D 
WALLACE, |. GUNTRUM, W. HoGpon, C. BYRAM and 
yours truly 


Bitt TONKIN announced that his mrm had incorpo- 
rated and that Howarp Lester, formerly of Kennedy's 
in San Jose and Schwabacher - Frey, had joined his or- 


panization 


In recent weeks the 49ers have been well represented 
n the Northwest; Ray SINNETT, SEYMOUR APPLE, 
FRANK RISING, and some others trying to bring back 
some of that Oregon green. DANNY KERR played in the 

cent Bing Crosby Pro-Am Tournament, and per usual 
came back with a prize 


FRED ALLARDYCE of Hillhouse, Inc., is having a 
lribbling vacation this year. He takes every Friday off 
Of course, this is really sneaky this year as he has July 
Fourth and Labor Day week-ends of four days each. 
This allows for sufficient time to get away from it all. 

The H. S. Crocker Co. cocktail and ball game party 











FIRE and BURGLAR Protection 
ia then 
(a a IT'S NEW 


Stainless Steel 
Non-Grout 


VAULT DOOR 


Equipped with pilot wheel 
operation. U. L. 4-Hour 
Label When equipped 
with an Underwriter's ap- 
proved burglar alarm, has 
the same insurance rating 
as some sizes of bank 
doors. 





Ideal for Branch Banks, Savings & 
Loan, etc. 
Come In Get Your FREE GIFT 


Try your lucky key — Win a SAFE. See our com- 
plete line of exclusive protective equipment — 
Room 637-A N.S.O.E.A. Convention. 


“Our Products Are Your SAFE Protection" 


SAFE CO. Inc., 


Lafayette, Indiana 
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FOR 
RECORDS 
STORAGE 

EQUIPMENT 
AND IDEAS 
THAT SELL 


MORE 
EUQIPMENT 


MOBILE SHELF FILE SYSTEM 





This unique aisle elimina- 
tion «idea allows your 
custemers to keep more 
riginal records than with 
any other filing method. 
Our | & 2 shelf build-up 
hles are lower in cost. 
already assembled and 
ready to stack together. 
You can sell 30-80% more 
hling equipment with our 
proven MOBILE STOR.- 
AGE SYSTEM. 





MORE TAB CARDS 


million tab cards are 
kept in these 960 mo 
bilized DOLIN 2 draw 
stecl tab card files 


Compact pay-jor-stself 
installations like this, 
have solved serious 


problems for many tab 
fept's. Standard Shelv 
ng. too, can be adapted 
to MOBILE STORAGE, 





DOLIN TAB CARD FILES 


These all steel tab card files 
provide safe, low cost tab 
storage. Four styles avail- 
able — G3736, six drawer 
file and companion G3732, 
two drawer file both with 
se | f—lubricating nylon 
glides. Front office took 
two drawer No. $732 file 
and single drawer No. $73 
file also available. All in- 
terlock. 


DOLIN TAB-STOR 


Each sturdy build-up 3 
shelf unit holds 12 tab 
ard boxes of 2M or 3M 
cartons. Each box on a 
shelf for easy handling, 
w cost orderly storage 
This system grows, your 


sales, too, 





DOUBLE-DUTY FILES 


One standard size low 
cost file for both letter 
and legal. Sturdy all 
steel case with 2 heavy 
corrugated record box- 
es, set-up ready for use. 





3 COMPLETE STYLES 
FULL SIZE RANGE OF STEEL TRANSFER FILES 


WRITE DEPT. MSO 317-19 LEXINGTON AVE. 


DOLIN METAL PROD. INC. BROOKLYN 16, N.Y. 
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All General type ribbons are pains 
takingly prod to retain the utmost 
sharpness, lineéss, uniformity, dur 


ability, and permanency. Manufactured 
in many different degrees of inking from 
extra light ‘ heavy to fit the 
"t6uch variations, key 
pa@nd letterhead stock 
er ribbons represent 
ine art of ribbon making 







the ultimate 





EXCLUSIVELY 
WHOLESALE 









Finest quality 
Typewriter and 
Adding Machine 
Ribbons 






Manufacturers 
Since 1927 







BEAWYS, CALIFORNIA 





DESKS & SEATING 


catalog inquiries invited 


SHOWROOMS : 
Western Merchandise Mart, San Francisco 


Los Angeles Furniture Mart, Los Ange/es 
Jack Phillips, inc., Chicago 10 





-” 


Designs by Stewart MacDougal! and Kipp Stewart 


COSTA MES A 


an affiliate of VISTA Furniture Company 
1040 NORTH OLIVE AVENUE, ANAHEIM 6, CALIFORNIA 
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FFICE DEALERS! 


FREE 
DRAPERY 
SERVICE KIT 


Write Raphael, Inc., Holland Mich. 


Outlines simplified method to spot- 


light customers’ problems and pin- 


point specific solutions. Kit contains 


starter set of basic contemporary de- 
signs, related to selected variety of 
fabrics available in complete range 


of colors. 


BE ONE OF THE LEADERS WHO 


Rely on Raphael 
for 


CINFINITY > FABRICS 


DESIGNED TO ACCOMPLISH 
YOUR PURPOSE 
HOLLAND, 


PICTURE 
OF A 


DEALER 


Who’s Stocked Up On 


LOOSE LEAF 
ACCESSORIES 
BY 


CuHarces LEONARD 
a i \7 





MICHIGAN 











24 
PRONG PAPER FASTENERS ALUMINUM SCREW POSTS LOOSE LEAF OSE LEAF RINGS 
ANDO EXTENSIONS BINDER SECTIONS 


ALL STYLES 


Write for new 1960 Catalog 


CHARLES LEONARD, Inc. 


Manufacturers of Loose leaf and Stationery Specialties - |Wining 


79-11 Cooper Ave., Glendale 27, N.Y. _ 4-6832 
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was held recently. From all reports this was a slam bang 


iffair 


Dick RICHARDS, of Leckey-Richards, and Ray LANG- 
LEY should get together. Both are excellent trout fisher- 
nen. The word comes that Dick got the limit on two 
occasions at Yosemite 


Don Backus, Western Jobbers, vacationed in Min- 


nesota 


t this writing, we are speculating on a new place for 
it Monday Everybody's friend, HERB 
MorGAN, is checking out the details. If all works out, 


ipproval will be made by mail ballot in the very near 


fy e 
uture 


luncheons. 


= 


E. Gerry WHITCOMB, Oregon Trail Travelers past- 
president, and a warm friend of many 49ers, didn’t lose 
single pound laying a new concrete patio, building 
during his vacation. This is a 
gh way to spend a vacation, Gerry, but don't feel too 


badly. There ar 


w fences, painting, etc.., 


many of us in the same boat, this year. 


President Erickson announces the following com- 
mittees for this term: L. A. convention: RAy LANGLEY, 
hairman, BuRKE, Bop HeatH. Golf: DIck 
WALLACE, chairman, ED MorGAN. Christmas party: 


RAY SINNETT, chosen by Ray 


ELGIN 


hairman, assistants to be 


Sinnett 

We were sorry to learn of the recent deaths of 
CLARKE H. CONGDON, Congdon & Crome, Inc., Palo 
Alto, Calif. and CLay McGratH, McGrath Stationery 


Co., Everett, Wash. The 49ers extend sincere sympathy 


14th District Notes 


KEN FULLERTON, correspondent 
4623 York Bivd., Los Angeles 41, Calif. 


About 125 stationers, Travelers 
and _ their attended the 
GST Club baseball party the even- 
ing of July 6. In attending this 


families 


third annual event, they saw the 
Los Angeles Dodgers play the San 
Francisco Giants in the Los Angeles 


Coliseum. For the first time in the 





three years, they saw the Dodgers 


Ke » a . 

en Fullerton win. They shut out the Giants 
Besides having the GST and their guests at the game, 

the Dodgers honored the city of Van Nuys. The presi- 

lent of the Van Nuys Chamber of Commerce threw out 

the first pitch. It turned out that this was ToM LANNAN 


r 


of Bush’s Van N 


ys Stationers. I understand that it was 


WILSON CARTER of Inglewood Book & Stationery 
Co. bought 50 tickets and gave them out to his em- 
s and tl nilies. Thanks, Mr. Carter, for help- 

fe nake this h a fine evening 
Th was turnout of Pasadena stationers 
[They includ B BROWN, TopD VAUGHN, SUDS 
SHELDON, Britt CosTLey, BRUCE GREGORY, CHUCK 
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the revolutionary NEW 
FLASHDRY 
inkmarker 


never dries out 
when ieft uncapped 

























marking up NEW 


SALES & PROFITS 


everywhere because: 








@ Never dries out .. . just push down and presto! The 
ink flows no matter how long the cap has been off! 

@ Writes on paper, wood, steel, glass, cloth, etc. 

®@ Contains more ink than higher priced markers— 
miles of writing. 

® Can't evaporate—completely leak-proof. 

@ Refill tips and inks available. 

@ 8 Brilliant Colors—Green, Blue, Violet, Brown, 
Black, Red, Orange, and Yellow. 


Packaged to Sell 


Individually carded or 
Carton Displays 
containing 4, 8, or 
24 markers. 


3 SIZES: 

Junior: 39c List 
Regular: 69¢ List 
Jumbo: 1.10 List 
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LEWIS 
SAFETY KNIFE 
Automatic Blade Guard 





FLASH BOX OPENER 
Professional carton opener 








PUSH 
BUTTON SAFETY KNIFE 
Cuts everything with safety 


FLASH TWINE CUTTER 
Cuts twine safely 








FLASH = 

CARTON sit 

VEST POCKET KNIFE STAPLE REMOVER 

Push-button action Removes stitches quickly 
Write for complete catalog on inkmarkers, knives, etc. 


MANUFACTURING COMPANY 
169 MURRAY STREET, NEWARK 5, N. J 











In Canada 














Profitable Easy to Merchandise 


DURO Stencil Bar 


All your customers 
needs in one complete 
self merchandising unit 







Size of display 
20"h. x 16”w. 
x 19d. 


es 


The DURO Stencil Bar comes 
complete with 8 sizes of alphabet 
& numeral oil board stencils, as- 
sortment of stencil brushes and 
stencil paste. 


Write for complete information 











REVOLUTIONARY... one punch that has all the good 
features: smart styling...sloping platform... 
patented “easy-action" leverage... self-locking 
paper guide. Contact your wholesaler for catalog 
information, or write direct 
to Zip Products Company, Box se 
759, Los Altos, California. Y 
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i SELL THE BEST KNOWN NAME | 
| in the field 
: 
| 














the 
ONE 
; PRICE 
LINE 


at 50% PROFIT | 


! 
| : ‘ 
i with extra discount for volume | 
L 
































WALL HANGING 
FLOOR and CABINET TYPE 


portable CHALKBOARDS 
and BULLETIN BOARDS 


Here’s a typical example: 
3’x 4’ Board... List: $12.95 Your Cost: $6.48 
Sell the widely respected ROWLES LINE and 
enjoy the best profit. Free dealer helps including 
envelope stuffers and catalogs. 

write for profit program and prices 

ROWLES MANUFACTURING CO. 

6400 W. Cortland e Chicago 35, Ill. 





























DIVISION OF 
BECKLEY-CARDY 








THAT 








HEDGES 
box files 


long on service * 


low on price * 





ete 


HEDGES 
agate 

card trays 
new and improved * 


sturdy and smart * 











write today for catalog and prices 


*Aeiei: MANUFACTURING COMPANY 


1441 CIRCLE AVENUE 
FOREST PARK, ILLINOIS 





The Line... SL 
that makes things Easy to Find 
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FisHER, WARREN PARKER and Dick IREDALE. GEORGE ONCE UPON A WALL 


HATTEN and family, WALTER WALDVOGEL, TED CALD- 
WELL, Roy MAson, LoyAL CARLON and his two sons 


also represented Pasadena and nearby communities. = NOW one 


CaRL TEELE and his two sons and JACK MALONEY 


represented the San Fernando Valley. BEN Vorwick 
and his wife came in from Glendale. FRANK NOLAN U On A} 


and a crew of six came up from Long Beach. 


Norm McLeop, AL BAUGHER, SiG SIEGER and son, 
HALL Bass, CtypeE Davis, DouG SAMPLE, CECE RISCH 
and I. S. GALINDO were in from Santa Monica and 
West Los Angeles. Stu ANDERSON, PAUL West, BuD 
SPANGLER, ROE PowELL, Rupy ELIas, and wife rep- 
resented the San Gabriel Valley. 


Ep THor, BRYANT FAHRNEY, PAT O'CONNOR, BILL 
Hituis, Rich Tate, Mort GUNDERSON, and JIM 
HiLvis took care of the East L. A. area. BILL CAREY, 
Lou BONINO, GEORGE SCHUBERT, GAYLE ALBA and 
Eppit LEPICK were from the downtown area. 


It was certainly good seeing IVAN CORNELIUS back in 
Southern California again. He says he hopes that he 
is here to stay. He represents Northern States Envelope 
Co. in the 11 Western states. His new address is 315 





South Maripx sa St., Los Angeles 5. : : wi 
offices the Basten Cham- | Green 
We are SOLTy to hear that ART CARLSON has been in pron Portable Pencil Sandtone 
the hospital. Hope he is out now and that all is well arpener saves time... | Gray 
ee builds efficiency. 
again Order today from your 
local stationer. 








Jim MONTGOMERY has taken a trip to Hawau. How 


C. HOWARD HUNT PEN CO., CAMDEN 1, N.J. 


do these guys get Hawaii in their territories ? 


This month's Sunnyside Traveler in the spotlight is 
our treasurer, PAuL West. Paul was born in Ridley ADJUSTEZE 
Park, Pa. in 1925. He spent most of this early years in 
South Jersey, Pa. He attended Penn State University 
and the Keystone Business Administration School in 
Swarthmore, Pa., His first job was with Pennsylvania 


R i lroad 


In October 1942, Paul joined the U.S. Navy. He 
spent three years fighting for his country. When he took 
his leave of the Navy, he was a Quartermaster 1/c. He 
then went to work for the Prudential Insurance Co. 


Paul had the great honor of being called back to the 
Navy during the Korean Thing. He spent another year 
and a half before finally washing his hands of the Navy 


and wars 


In 1954, he went to work for the Joseph Dixon Cru- 
ible Co. representing them in Pennsylvania, Maryland, 
Delaware and Virginia. In 1956 Dixon moved him to 
Seattle where he represented the firm in the Northwest 
area. He belonged to the Oregon Trail Travelers for 


1! ycars 


i 


Paul went to work for Oxford Filing Supply Co. as 
In September 1958 he came to 
Southern California. He now covers California. Arizona. 


Nevada for Oxford 


sales manager in 195 


He married his wife, Florence, in 1948. They have 
two children, Cindy 3 years, and Paul 3 months. 
Paul and Florence were married in Woodlyn, Pa. They 
now reside in West Covina 
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URABLE and SMART 


urniture 











IICAN CHAIR COMPANY 
_ Manufacturers 
Sheboygan, Wisconsin 


7 Chicoge © New York * Miami * Boston * San Francisco | 





















= - 


> ANCO 





NO. 250 IMPERIAL EASEL 
A professional studio easel with added support 
on both sides of center post. Large canvas 
| holder and utility tray with palette holder fully 
, adjustable by means of metal ratchet. 
designed to provide better support for large 


canvases. Adjustable metal stabilizer 
and other hardware plated to resist corrosion 


List price $15.00 
FOB: Glendale, L. | 



















NO. 83 MASTER EASEL 


Anco’s traditionally popular studio easel now si 
even better than ever! New unique | 
construction provides easier adjustment of 
tray and canvas holder with built in palette 
holder. Large easy tightening thumbscrew- 
and-steel plate assembly prevent tray 
slipping even with 100 Ib. weight 










List price $12.00 FOB: Glendale, L. | 
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LISTS FOR & 
ONLY DOLLARS? 


. . « looks like twenty f : 
in its new case! / =a 










*‘Justrite’’ Notary and 
Corporation No. 1 
Pocket Seal $8.00 
Dealer Discount 40% 


5 reasons to concentrate your orders with “Justrite” 
1. Same Day Service. 2. A Fair Profit for You. 3. No 
Direct Selling by “Justrite.” 4. Engraved Letters 
(instead of punched) for Maximum Sharpness, Uni- 
form Spacing. 5. Handsome Presentation Case with 
every Pocket Seal. 


Ask for our FREE 86 page catalog of “‘Justrite” Seals, Rubber 
Stamps, Daters, Numberers, Time Stamps, Pads and Supplies. 
All merchandise sold exclusively through dealers. 


LOUIS MELIND CO. 


Founded 1893 
3524 NORTH CLARK STREET 


Telephone GR 7-4200 
CHICAGO 13 











THIS IS THE 


HOMS 
DATING STAMP 


The One That Is 


So Easy 
to Sell 


BECAUSE IT’S 






AND COSTS 
LESS THAN 
UNPROTECTED STAMPS = cw ° 


JUL 27 1971 
JUL 2 7 1971 


0. 142 





No Ink Stained Fingers 
No Smudged Work 
No Soiled Clothes 


Metal Shield gives 100% protection 
to hands, work, clothes and furni- 
ture. Send for full information and 


schedule of attractive discounts on JUL 2 ul 1971 
the complete line of i 

HOMS Rubber Stamp Products JUL k A 1971 
0. 


Write NOW, write TODAY! 
pouctas HOMS company 


DEP’T OA 
1314 ROLLINS ROAD, BURLINGAME, CALIFORNIA 
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Goldsmith Plans 75th Anniversary Salute 


The coming year, 1961, marks the 
th anniversary of Goldsmith Broth- 
rs, New York City, and to start the 
year-long ‘“‘sell-e-bration”, a special 


in the New York 


Sunday Times of Jan. 8 


section 1s planned 


The theme, “Then” and “Now 


will show the progress ol the office 


supply, office machine and office 
equipment industry from circa 1886 


to th present 


A section of each page will give a 
brief outline of progress in each 
classification, illustrating old instru- 
ments and methods: the remainder of 
the page to show selling copy and 


11 ] 


illustrations of today's newest prod- 


Th over-all 


le na prestige to 


tect 1S designed to 
the industry as a 
whole, and parti ularly to those manu- 


racturers participating in the promo- 


mailed a few an 
nouncement letters to leading re- 
sources, Outlining the plan, and has 
d respons indicating con- 


SiaderabDie interest 


O’Neill Expands 
Representation 

CHas. J. O'Nemt of Western 
States Repco at 429 S. Western Ave., 
Los Angeles, tf ports the companies 
now represented by his firm as fol- 
lows 

American Dictating Machine Co.; 
Art Plastics Mfg. Co.; Auto Note Co.; 
Hanover Pen Co.; Douglas Homs Co.; 
ind Klick, In 

Prior to a brief association with 
another rep company, Mr. O'Neill 
had been national sales manager for 
Apsco Products, In 


B.I. Names Eggerding 


1000 Wash- 
. St. Louis, recently named 


Business Interiors, Inc., 
ington Avé 
TED EGGERDIN« 
charge of the Office Furniture Divi- 


vice-president in 


$10n 

The new vice-president has long 
been associated with the office furni- 
profes- 


ture industry Eggerding’s 


sional background has included the 
planning of many of the finest execu- 


tive offices in the Midwest 
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Fire Hits South Bend Firm; $6,000 Loss 


The Forbes Bldg., 228 W. Colfax 
Ave., South Bend, Ind., owned by 
MARION E. ForBEs, who operates the 
Forbes Typewriter Co. on the main 
floor of the structure, was hit by fire 
July 31 causing an estimated $6,000 


damage. 


Damage to typewriters, other equip- 


GET BIG PROFITS 


PHOTOCOPY 


with the 








FRANCHISE 


ment and furnishings was set at 
$1,000, and $5,000 to the building. 
The fire, which swept through interior 
walls in the center of the building, 
apparently was set off by a shorted 
electric motor in a hallway air cir- 
culating fan, firemen said. 







$ IMMEDIATE PROFITS because IPC photo- 

copy machines are among the most wanted and needed business 
machines in today’s fast moving market. 

$ CONTINUING PROFITS because every machine you sell works 
for you as a continuing source of highly profitable repeat supply 


business. 





$ GREATER PROFITS because the IPC line is the most complete in 
the office copying industry. With IPC you have the machines and the 
supplies to meet every copying need for single or multiple copies, 
transparencies and films, and even offset plates! 





$ EASIER PROFITS because IPC is geared to help you 


sell photocopy every step of the way. You'll get all the 
skilled assistance you want in sales training and you'll 
benefit, too, from the most effective merchandising pro- 


gram in the industry. 


ACT NOW! 


TO LEARN HOW YOU MAY 
SECURE THE IPC FRANCHISE 
FOR YOUR AREA WRITE, WIRE 
OR PHONE OR JUST MAIL THE 


COUPON TODAY! 


NSOEA VISITORS!! 
You are cordially invited to visit 
our offices and showroom. See our 
line of photocopiers in operation. 
INTERNATIONAL PHOTOCOPY 
CORP. Dept. A 
564 W. RANDOLPH STREET, 
CHICAGO 









INTERNATIONAL 
PHOTOCOPY 
CORPORATION 


564 West Randolph Street 
Chicago 6, Illinois 
Gentlemen: 

Please rush me ful! information on how 
1 can get the PROFITABLE IPC FRAN- 
CHISE IN MY AREA! 


I iiemntcnitatmnentnictenndinns 
Firm Name 
Address__. 
City and State. 
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LEELA it the svice of calee! 


LOOSE LEAF 
COVERS 


5¢ to $1.50 Retail 







Amfile Built-in 
x Fasteners 


Variety means happier, more profitable customers . . . and Amfile 
has the hottest seasoning to increase customer demand! 165 styles, 
materials and colors plus new covers and new colors to help excite 
buying action. Order a stock of Amfile Loose Leaf Covers today 
and attractive counter display, too! Most items available in boxed 
assorted colors. 

Extra Dealer Profits From Amberg 


® All Amfile filing supplies, covers and paper special- 
$ ties listed in our new catalog can be combined on 
PH one order to earn Combined Order Discounts. 


AMBERG FILE & INDEX CO 


KANKAKEE, ILLINOIS 


SECURITIES and 
INCOME RECORD 
AT-A-GLANCE 











Was ANOTHER NEW 
COAL "AT-A-GLANCE”“® PRODUCT 


Simplifies record keeping for the small or large investor. Details 
of purchase, sale and quarterly income record of each security 
are listed on an 834” x 6%” page. Additional pages for summariz- 
ing capital gains or losses, annual income by quarters, and a 
special Government Securities section. Wire-O or loose-leaf 
bound. Black, Blue, Red and Saddle cushion-edge covers. RETAIL 
$2.50 and $4.50. Write for complete catalog 


SELL BEST BECAUSE THEY TELL BEST 


Ota 
* we 










Nascon once & Products 





EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS 
Showroom: NEW YORK, 475 Fifth Avenue 
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Dates to Remember 


September 14-18—National Business Forms Associ- 
ates 15th annual conference, Chase-Park Plaza Hotel, 
St. Louis, Mo 


September 23—Wholesale Stationers’ Association 
dinner conference, 6 p.m., Mayfair Room, Blackstone 


Hotel, Chicago 


September 24-28—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, Chicago 


October 15-16—East Coast Regional Office Machine 
Dealers Association convention, Galen Hall, Werners- 


ville, Pa. 


October 15-18—Eastern Commercial Stationery Show, 
New York Trade Show Building, New York City 


November 4-6—-NOFA Western Area Conference and 
Exhibit, Jack Tar Hotel, San Francisco, Calif 

1961 
February 23-26—-National Office Furniture Associa 
tion annual convention, New York Coliseum; head 
quarters hotel, Park Sheraton, New York City 


February 24-26—NSOEA West Coast convention and 
exhibit, Biltmore Hotel, Los Angeles, Calif 


April 19-21—-Wholesale Stationers Association annual 
convention, Edgewater Beach Hotel, Chicago, IIl 


oO, 
1 fasteners 


<< — a 
“i= Thumb 1 acks 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


STING PIN TICKET CO. INC. 
i36th Street, New York, N. Y. 
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Deaths 


Blaine J. Bristoll, 


67, vice-president and _ general 
manager of Koch Brothers, Des 
Moines, Iowa, died July 22 at 
Mercy Hospital in his home city 
after an illness of several months 
duration 

“B.J.” as he was known to the 
office supply and equipment in- 
dustry, was a former president of 
the National Stationery & Office 
Equipment Association, serving the 1945-46 term and 

ding W. C. Clegg in that office. He was chosen 

is an honorary member in tribute to long service to the 
issociation and his industry. 

Born and educated in Michigan, the decedent came to 
Des Moines in 1925 to join Koch Brothers 

He was a member of the Des Moines Club, Embassy 
Club, Sertoma Club, St. Paul's Episcopal Church, Moin- 
gona Masonic Lodge, Des Moines Consistory and the 
Za-Ga-Zig Shrine 


Surviving are the widow, Vivian; a son, Blaine 
Bristoll, Jr., of Indianola, Iowa; a daughter, Mrs. 


James A. Cummins, Jr. of Madison, Wis., and three 
grandchildren 

Funeral services were held at St. Paul's Episcopal 
Church on Tuesday, July 26 and burial was in Resthaven 
Cemetery in Des Moines 


Mrs. Laura Ella Maish, 


wife of R. A. “ANpDy”’ MalIsH, long-time official of the 
Dennison Manufacturing Co., died July 8 in the family 
home in Framingham, Mass. about an hour before going 
on a vacation to Maine. Mrs. Maish had attended 
NSOEA conventions with her husband regularly until 
his retirement several years ago as vice president and 
lirector of Dennison 

She is survived by her husband; two sons, RALPH A.., 
Ir., with Dennison in New York, and WILLIAM W.: 


our granddaughters 


Richard A. Jonas, Sr., 


97-year-old chairman of the board 
of the Oxford Filing Supply Co., 
Inc., Garden City, N.Y., co-founder 
of the firm and the developer of 
many of the products used in pres- 
ent-day filing, died July 26 in 
Nassau Hospital, Mineola, N.Y. 

Born in Brooklyn, Mr. Jonas be- 
came a printer's assistant after end- 





ing his formal education with a 
year in high school. In 1882, when he was 19, and his 
brother, Charles S. Jonas, 21, they established the 
Charles S. Jonas & Brother firm on Beekman St. in 
lower Manhattan. This was a paper converting busi- 
ness, specializing in the index card field 

Later, their efforts resulted in 1909 in the formation 
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THE FAMOUS ROBERTS 50 


(Since 1889) 


We believe the Roberts 50 
to be the finest triple-action 
numbering machine on the 
market. It is designed to give 
years of trouble-free service. 
Flick the 3-way switch and in- 
stantly you shift to consecu- 
tive, duplicate or repeat auto- 
matic numbering as desired 
Beautifully engineered, a! 
steel construction, precision- 
machined parts, with choice 
of 5 to 9 wheels in severe 
figure styles and sizes. You'l 
like the smooth solid action 
she crisp clean impressions 
the provision tor retracting 
the wheels not in use. One of 
a complete line of Roberts 
numbering machines world fa 
mous since 1889. For more 
details, write Roberts Number 
ing Machine Division, Heller 
HELLER ROBERTS Roberts Mfa. Corp., 700 Ja 


Manufacturing Corporation maica Ave., Brooklyn 8, N.Y. 





CONFERENCE TABLES 


by 
Worden of Holland 





Conference Table 
No. CTR/120 


A line of conference or directors room tables embodying 
many style designs to fit all modern decor. A product of 
the highest quality in materials and workmanship. Special 
custom styles. Write for complete illustrated information and 
and literature on our complete line of office furniture. 


the WORDEN company 
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nothing to mark 
just insert paper 






PAPER 
PUNCHES 







distances. . 








CLIX 







are also available in: 


1-Hole Punches — Model 100X — List $.65 









3-Hole Punches — Model 3 — List $3.75 
7-Hole Punches — Model 7 — List $7.50 












See your Wholesaler or write fo 


NATICK, MASSACHUSETTS 





“THE 
} 


information 
on our 
complete line 
today! 


80 Duane Street 








No adjustments, no gauges, 


and squeeze! Clix 
punches are permanently 
pre-set for proper center 
. save time 
and waste motion. 
Always accurate, 
jamproof, trouble-free. 


DOUBLE DUTY PUNCH 







2-Hole Punches — Mode! 2 — List $2.75 for 5° —12” sheets 






















NEW ENGLAND PAPER PUNCH CO. 


LOOKING 
A FOR THE 
H BEST? eee 


4 -~ } You'll find... 


CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 

on the market. 





R. A. STEWART AND COMPANY, INC. 
New York 7, New York 








of a separate company for the manufacture and dis- 
tribution of index cards to the stationery trade. 

In 1916, Richard Jonas, Sr. felt his rapidly growing 
product deserved a trade name. On the advice of an 
artist friend he adopted the name of the street he lived 
on, Oxford, and the brand name has held up through 
the years. 

As the firm continued to grow, it moved into the 
former Curtis Ae roplane & Motor Co. plant in Garden 
City with Mr. Jonas serving as chairman of the board 
after his brother's death. He remained active in the 
business until early this year and was recently effective 
in developing production processes for several segments 
of the Oxford line 

Together with his widow, he is survived by four 
sons, Richard A. Jonas, Jr., president of Oxford; Robert 
P. Jonas, Frank D. Jonas and Edward F. Jonas, vice- 
presidents, and grandsons Richard J. Jonas, Jr. and 
Richard A. Jonas III, all of whom are active in the 
management of Oxford's business. In addition there are 
two daughters, Mrs. Ruth Blank and Mrs. Elsie Hen 
drickson. The family circle includes 10 grandchildren 
and 22 great grandchildren. 

Mr. Jonas Sr.’s guiding philosophy always had been 
that the best possible quality in a product line dis 
tributed through the best possible dealers represented 
the best formula for success in his business. His suc- 
cessors are firmly committed to the continuance of this 
policy. 

The decedent was named an honorary member of 
NSOEA in 1910 


John Pittman, 


an office supply salesman for many years in the Okla- 
9. Pittman was 


homa City area, died June 10. He was 
the first county clerk in Love County, Okla. He later 
worked for the News Dispatch in Shawnee, Okla., and 
subsequently took jobs with the Western Bank and 
Office Supply and H. Dorsey Douglas, Inc., 
in Oklahoma City 

Survivors are the widow, INEZ; two sons, JOHN, JR 
and Bruce; two daughters, HAZEL and Mrs. ERA 
BiRLEW; eight grandchildren and three great grand- 


companies 


children 


George M. Clute, 


a man beloved by every one who knew him in the sta 
tionery industry, died recently. He was 84 years old 

Born in Blossburg, N. Y., Mr. Clute resided for 
many years in Philadelphia. He traveled the entire 
Northeast and Central state areas for Reliance Pen and 
Pencil Corp. of Mt. Vernon, N. Y. Mr. Clute called 
on the stationery trade from 1940 until his retirement 
four years ago 

He is survived by a son, Edward T. Clute, Broomall, 
Delaware County, Pa., and a daughter, Miss Jean Clute 


Guy Johnston, 


owner of Master Printers in Ft. Scott, Kan., died recent- 
ly following a heart ailment. He was 58. The printing 
service begun by Mr. Johnston and his wife in 1927 had 
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1 rapid growth allowing in 1932 expansion to larger 
juarters and the addition of office supplies. Shortly 
ifterward, typewriters and adding machines were added. 

At the time of his death, a staff of 20 employees op- 
rated the business which he and his wife created. Mrs 
Johnston died earlier this year. The couple were child- 
less 

The business will continue substantially as is, for Mr. 
Johnston left the company to his trusted employees 
Bit LARK will serve as manager 


Orrin R. Meyer, 


59, owner of Meyer's Typewriter Co., 1518 Detroit St., 
Flint, Mich., died July 5. 

Mr. Meyer, who came to Flint from Detroit 32 years 

was a member of Genesee Valley Commandry 15, 

Knights Templar; Elf Khurafeh Shrine Temple; Charles 
A. Durand Lodge 533, F&AM, and United Commercial 
Travelers 

Surviving are his wife, ErHet M.; a daughter, Mrs. 
[AMES MILNE, Flint; a son, Lester LAcK, Flint; and a 

other, HARVEY V.., Madison, Wis. 


Ben Powers, 


owner of the Ben Powers Oftice Furniture Co., 1401 


Franklin Av St. Louis, Mo., died July 19 at Jewish 
Hospital of a heart ailment 
Mr. Powers, who was born in Europe and came to 


ountry when he was 15 years old, founded the 
office furniture firm 32 years ago. He was a member of 
B'nai B'rith Congregation. He is survived by his widow, 


Belle: a daughter, Mrs. Nathan S. Kaden, and two sons, 
M rvin and | iwrence M 


Mrs. Liston Jackson, 


of Liston Jackson, past president of the National 

Oft Machine Dealers Association, died on July 21 in 

Fort Worth, Tex. Funeral services were held July 23 
nte was in Dillon, S.C. 

Mr Jackson was a frequent attendant with her 


1 at NOMDA conventions 


John W. Fite, 


Cutters Exchange, office equipment 


Nashv | s| nn.., died July 18 He was O35. Fite 
hed the fi n 1914 and was its president until 
when he was chosen chairman of the board. Sur- 

tw laughters, a sister and four grandchil- 


Ralph Gill, 


OF of the Burris Adding Machine Co. in 
A | Okla.. died Tune 7 following a heart attack. He 
ed by the widow, Emogene and two children 
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We Look Forward 

to saying “Hello” to 
you again at the 
Convention in Chicago 


Drop in at the same 


old stand, won’t you? 


The Weis Manufacturing Co., Monroe, Mich. 
Office Filing Equipment - Filing Supplies 


e Jmervuca 7 LAA 






=~ 


TABLES 


offers the most complete line 
of portable folding products 
for schools, churches, hotels, 
institutions, clubs, and indus- 
try. Each Midwest product is 
constructed to insure strong, 
durable, efficient service. 


€ a PEDESTAL FOLDING TABLE 
if Offers comfort, ample leg room. The “Off Cen- 
ter” leg principle adds seating at the ends. 


FOLDING BENCHES 

Made of fir plywood heavy steel frame and 
—— welded steel legs bolted to assure maximum 

safety. 


SQUARE FOLDING TABLE 


if i Constructed for strength, durability, reinforced 
with steel apron. Tops are fir plywood or smooth 
plastic. 


FOLDING STAGE 

CS Features of a permanent platform. Easy to fold. 
Constructed of heavy gauge steel. Folds com- 
pactly. 
PLATFORMS AND BANDSTANDS 
Perfect for music rooms. Easy to set and re- 
arrange. Folds compactly for storage. 











Mh Is a FOLDING PRODUCTS =4:, 


| OA 9 Bi Tost s0t melee leh) 
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A proven way 
$ to accumulate 


$ money 











COIN HANDLING SUPPLIES 












THE C. L. DOWNEY CO. 


SIEEYS 3 <7n ONG 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 
Teller’'s Moisteners * Currency Racks * Manual Coin 
Counters * Packaging Trays * Linen Shipping Tags 


Steel-Strong Coin Trays & Lift Pans 
COIN WRAPPERS 


Kweartet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 


o 
Write for 





Information! 





you build a solid business 
rubber 

wit KEENER oo: 
PUR Every type, size, width  “~ 
and color for any need. ,/ 
FLAT STYLE OR npuno) a 
e SOLD IN BULK 
@ OR BOXED ——> |S 


@ KENNETH B. MILLER, Pres. 


KEENER sae 


“The Name Indicates the Quality” 3s 


722 COMMERCE ROAD * ALLIANCE, OHIO ® 
PHONE TAibot 1-1880 
















Old Style * Rainbow * Automatic * Duzitall 






HANNIBAL, MO. 


NOMDA Convention Report 


continued from page 78 
market in accessories and supplies for automated equip 
ment 

Although recognizing the complexities of office auto 
mation, the editor pointed out that it is no more neces 
sary to be an electronics engineer to sell automation 
accessories and supplies than it is to be an expert in in 
ternal combustion engines in order to operate an auto 
mobile. This does not mean that taking full advantage 
ol the sales opportunities in business automation IS Gasy 
On the contrary, the only way to take the fear out ot 
automation and change it into a recognizable challenge 
is to study hard and often. There are many sources ot 
information, including business shows, private displays 
of individual manufacturers, text books, university 
courses, seminars by management associations, and 
magazine articles such as those published in OFFic! 
APPLIANCES 

“The way is not easy,” according to Mr. Lennartson, 
‘but the goal will be worth all the effort expended 

On the panel with Mr. Lennartson were EDGAR 
No t, Noll Business Machines, Inc., Philadelphia, Pa 
and N. H. Von SoostEN, Von Soosten & Company, 
St. Louis, Mo. Another panel member, Davin SILVERs, 
American Business Machines, Inc., New York, N. Y 
was forced to leave before the panel presentation, but 
he left a few notes outlining his intended remarks 

Both Mr. Noll and Mr. Von Soosten spoke of suc 
cessful experience in selling automation equipment and 
supplies. Mr. Silver's notes indicated a similar expert 
ence. Although their remarks were prepared without 
conference with each other, all three dealers on the 
panel reached the conclusion that office machine dealers 
had better get on the business automation band wagon 

Mr. Silvers summed it up in these words, ‘The road 
ahead is not a very smooth one, but it surely will be a 
very rewarding one. It will take a good deal of patience 
study, money, experimentation and hard work. Is 
worth while? I certainly think so. What's more, my firm 
is betting on it 

Among special meetings held by association commit 
tees during the convention was a particularly significant 
session held by the NOMDA development committee 
Under the chairmanship of V. L. KENNepy, this group 
devoted several hours to surveying areas that need the 
most attention. They came up with the following fv 
categories: 

1. Improved local association relations 

2. The field of merchandising ideas 

3. Manufacturer relations. 

{. Seminars and schools on sales. 

5. Comprehensive over-all program of advancement 
in every direction possible. 

Inasmuch as this is to be a perpetual group, the nin 
members were chosen for varying terms through the 
expedient of drawing names from a hat. Those serving 
for three years are ED MCHALE of Cincinnati, Ohio 
GEORGE STUART, Orlando, Fla.; V. L. KENNEDY, San 
Jose, Calif. Two year terms went to CurT BENNER 
Indianapolis, Ind.; ROBERT CraiG, Dallas, Tex., and 
HAROLD PeEcK, New York, N. Y. Those on for on 
year are IkE LitrLe, Omaha, Nebr., WILBuR WALKER 
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Wichita, Kan., and GALE Meap, Detroit, Mich. Ap- 
ointed for one year was JOE RuBIN, Montreal, Canada. 

One of the features at each annual meeting of 
NOMDA is the display of ads, both newspaper and 
direct mail, that take honors in the annual competition. 
Winners in the 1960 competition were as follows: 

Newspaper Advertising - WALTER F. PHILLIPS, 
Harrisburg, Pa., first place; V. L. KENNEDy, San Jose, 
Calit., second place; I. K. Lirrte, Omaha, Nebr.. third 
place; F. & P. Drug Store, Greeneville, Tenn., fourth 
place; A. K. THoMas, Lawrence, Mass., fifth place; 
HAROLD VAN ZANT, Xenia, Ohio, honorable mention: 
SIG SCHREYER, Salt Lake City, Utah, honorable mention; 
ROBERT Best, Sioux Falls, S. Dak., honorable mention 

Direct Mail Advertising Specialty Service Com- 
pany, Fort Worth, Tex., first place; D. L. KEENEY, JR., 
Dallas, Tex., second place; Mrs. JAYNE JACKSON, 
Dallas, Tex , third place. 

Serving with Mr. Anderson as judges were ROBERT 
DrxON and C. M. KING of Hollywood, Calit 

For having served two consecutive years in the ca- 
pacity of membership chairman for NOMDA, and for 
having seen to it that over 800 new members were 
idded during that time, EDGAR NOLL was presented 
with a beautiful gold cigarette box in appreciation. 


As their part providing amusement for those at- 


ling the c ntion, members of the Northern and 
Southern California OMDAs offered stage presentations 
that ‘‘rolled them in the aisles Northern put on a 


fashion show Southern presented its skit, “Biff 
Bender Makes a Buck.” Both were very well done and 


we! preeted by an audience that almost filled the Circus 


Named Business Forms Firm Aid 


Wi_tiaAM G. STINE has been named assistant to the 
of Pioneer Business Forms Inc., Tacoma, 
Was! A. B. Howe, president of the business forms 

Ss ( | ny St ited 


Milo Harding New amie can Location 


WZ Le. HARDIN Pe COMPANY 





Eastern Division quarters of the Milo Harding Co. has 
rger building at 2199 Dartmore 
St.. Pittsburel I [The telephone number is TUxedo 2- 
We now re showroom space, easier access, and 
ng mnounces Roland J. Berry, Eastern Division 
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Pies G oe 
Executive Posture Chair 
FOR SMART GOOD LOOKS... FOR 


UTMOST COMFORT .. . SELL CHAIRS WITH 


Seng Action Controls 





FFICES new and old 
are being styled up 
to meet today’s exacting 
requirements. And work- 
ers, from top executives 
to stenographers, have 
learned that office chairs 
are the most important 
ones in their lives from 
the standpoint of com- 
fort and firm support. 
You can meet both 
needs, build good will 
and step up sales by rec- 
ommending Seng Action 
Controls. They suit any 
style; they offer the sup- 
port and comfort that re- 
duce fatigue and increase 
efficiency. Basic models include the Syncro-Tilt for 
executive posture chairs. Style P for secretarial 
posture chairs, Styles V and G for regular tilting 
chairs with or without arms. 


Danish Modern 
Office Chair 


Seng advanced engineering and — include 
such features as life-time Rylon bushings and 
bearings, easy-to-adjust height and tension con- 
trols. Seng workmanship assures satisfaction. 


THE SENG COMPANY 


Chieago and Los Angeles 
Genera! Office: 1450 N. Dayton St., Chicago 22 
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Dents, scuff marks and 
scratches can't mar the beauty 
of the Wood Desk reinforced 


wih DENSIWOOD* 


...Nor can jagged edges ruin 
the nylons — and disposition — 
of its occupant! 





For beauty and serviceability that last, 


order fine wood 





desks guarded at vital wear points by tough, compressed 


De 


usi 


nsiwood. Write for details, and list of manufacturers 


ng this outstanding ‘‘lifetime’’ feature 


COE iy | Ss iwoo D Lundstrom Laboratories 





100 Smith St., Herkimer, N.Y 


See our exhibit at Designer Displaycase, | Park Avenue, New York City 

















for office and home 


Tall or short, fat or thin, the CAMCO rack hold 


‘em all for ready reference and use. In gleaming 
brass or satin black, the CAMCO rack comple 
ments any office fixtures — holds books, record 
magazines upright even when one emoved. Fold 
flat for easy storage. Two sizes available 


and |8"'. Write for folder today. 


ClAlmiclo 


See us at the NSOEA Show! 


LUCAS PRODUCTS Corp. 
TOLEDO 12, OHIO 








Guest Book 


FRANCISCO TREVINO, Monterrey, 
ciscO TREVINO, JR., of Mexico City, 
APPLIANCES with a visit on July 6. Mr. 
is Mexican representative for Ditto, Inc., Marchant Cal- 
culators, and R. C. Allen Business Machines Corp. His 
son is associated with him. Following time spent in Chi- 


Mexico, and FRAN- 
favored OFFIC! 
Trevino senior 


cago, the two expected to make calls in Minneapolis, 


and New York. 


Cincinnati, 


J. D 


Ithaca, 


LAUX, Advertising, Inc., 
N. Y., dropped in at OFFICE APPLIANCES for a 
brief visit on July 27. A well known client of Mr. 
is Keith Clark, Inc., 
Mr. Laux closely 
NSOEA convention, and was in Chicago primarily to 
WILLIAM WINGERT, 
the Chicago area, in connection with plans for the com- 


president of Laux 


Laux 


manufacturer of desk calendars. 


works with this client, attends the 


visit with representative working 


pany’s exhibit at the Conrad Hilton Sept. 24 to 28 
CHARLES MORTENSEN, general manager NSOEA, 
favored OFFICE APPLIANCES with visit on July 29. 


He had come to Chicago to participate in a meeting 


of the Manufacturers’ Division of the association, which 


was held the day preceding at the Conrad Hilton Hotel 
and stayed over for some executive committee activity. 
He was considering methods to add to the luster of the 
annual convention and to improve the arrangements and 


programming of the regionals. He and his executive 


committee have some ambitious developments in mind 


INTERV VARY S07 Bd 





Attaches in seconds to bot- 
tom of phone — always 
available for immediate use. 


CAN'T BE 
LOST OR 
MISPLACED 














@ Slides away under 
phone when not in use 


@ Pages easily removed 
for typing or replacement 


@ Durable plastic for lifetime 
service 


@ Standard colors: black or white 


@ Individually packaged in color- 
ful transparent polythelene en- 
velopes for self-selection sales 

Index in 


Attractively priced to sell at $1 Clesed Pesition 


FREE Display case and Window 


Card — also available grommoted 
for rack display 
Dealers’ and Jobbers’ 


CARLTON CO., 15 West 44 St., 


SLIDE-A-WAYR 
Pat. No. 2741860 
and other Pat. Pending 


inquiries invited. Write to Distributors: 


New York 36 
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Elected Heads of N.Y. Offureps 





New York Offureps (office furniture manufacturers’ repre 
es) in recent dinner meeting elected these officers. From 
ight the re Sam Cohen, vice-president; Milton Skala 

Bi ( treasurer, and Jack Barnes, secretary 
Art Foley, not shown, was named vice-president 


i their role in promotion of the NOFA 
exhibit to be held in New York City 


New Posts at Calculagraph 


The Calculagraph Co., 
nt of EME} 


has announced the appoint- 
Y ANGEVINE to the newly-created post of 


ld relations supervisor, and of Andrew Chorniewy 


0 the post of eastern sales supervisor, both in the In- 
dustrial Divisior 

Mr. Angevine, after a decade of experience with the 

ny, will be responsible for co-ordinating sales and 

h il inf tion between the field sales force and 

nome IT 
Mr. Chort after four years with the sales force, 
will now be responsible for deve loping sales in the en- 
Ea 
MEET THE “NEW CHAMP”’ OF THE N.O.M.D.A. 


| HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 








3 : 
4 | HASCO’S Retails for 
| an elie $15.95 each * 
0f - 
ays 
vse. 2 
Elimina SLIDING SLIPPING ... VIBRATING . . . NOISE! 


and from Hasco stops 
n 3 nara... 

e 8s tar without pping of any 
nines not move on 

nediate delivery! Be the first dealer 


ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters). 
Availabie with Formica Top. Drawer. and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 ibs 


: 
~~ | * Slightly higher West of Rockies 
: 


menufactured ond gueranteed by 


) 
h. a. STEGER CoO. 


822-824 Spruce St. © St. Lowis 2, Missouri 


4 Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 


0 OA-9/60 





INCREASE 
SELF-SERVICE 
SALES 


as THOUSANDS 
HAVE with the 
TESTED and 


PROVED Floxo- 
Space 


STORE FIXTURE 





SELL MORE — SELL FASTER — SELL EASI- 
ER ... all with the amazingly LOW-PRICED, 
HIGH-QUALITY, FLEXO-SPACE. Self-Serv- 
ice makes it easier for your customers to buy. 
USABLE SELLING SPACE ALL AROUN 
the entire Island . .. NO BLIND SPOTS! Use 
in all departments. 

Display and Sell merchandise of all sizes and 
shapes. 

Write today for full details of how FLEXO- 
SPACE can make YOUR sales soar at an un- 
believable low cost. 


Write today for the ALL-NEW 
WHOLESALE DISCOUNT CATALOG 
50 pages ‘‘Chucked-full’’ of Special Prices 


ADD SALES CO. 


878 YORK ST. © MANITOWOC, WISCONSIN 


She the hottest combination 


on the market today! 


Introducing the NEW 
SUMIT Checkwriter 
companion piece to the 
fabulous SUMIT Adder. 


Top Markup= 
Easy to Sell!- 


Nothing else like them on the 
market makes every home, of- 
fice, a prospective customer! 
Constructed of durable metal 
housing in beautiful horizon 
blue case. Measures only 7”x 
6”x5”. Anyone can use them in- 
stantly, accurately. Designed by 
one of America’s top omnes. 
Manufactured in the U.S.A. e 
2-Year Warranty e Free covers 
for each machine e Free sales 
aids! 


Look at this top markup... 















SUMIT Checkwriter 


Prints checks up to 99,999, 99 





Your order— Your Cost — 

6- 11 units $12.31 per unit 
12-49 11.84 per unit 
50 and over 11.37 per unit 


Only $18.95 each list 


Visit us at NSOEA 
Show booth 32 


ad Nd oe 


29 East 19th Street 








NGRAVING CO 


SUMIT Adding Machine 
Adds, Subtracts, 
Multiplies to 999,999,99 








RP. 


3, N.Y. @ Algonquit 
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Join the profit parade. . malaz:\ af : STANDS 
PRE-SOLD for YOU thru TIFFANY’S largest 


ever, national consumer advertising campaign. 









MODEL 5000 


GREATEST ALL PURPOSE, com- 
pletely safe, Stand for costly 
office machines. Adjustable open 
top ... noise-escape hatch. Cast- 

ings cover retractable casters; (: 
anchor firmly on floor. 


MODEL 2300 


MULTI-PURPOSE UTILITY TABLE. 
Heavy steel construction. Top 30” 
wide, 1812” deep; undercoated 
for sound-vibration abatement. 
Tray inverted, becomes shelf. 2/2” 
rubber casters, two with brakes. 


For further information, write Dept. OA 


TIFFANY STAND CO. 


7350 Forsyth St.Louis 5, Mo. 


NEW. NYLON POST BINDER 


for marginal punched continuous forms 


Exclusive design! 


Immediate delivery! 
Immediate profits! 


It's the only continuous nylon 
post binder made, and Cesco 
makes it for both bursted and 
unbursted forms. 





Saratoga—for unbursted forms 


With all these features 


it's a sure, easy-to-se 
ratitimn aker 
Positive locking system 
can't slip 
One continuous nylon cord 
forms both posts—no 
individual posts to pull out 
Binding edges reinforced 
with steel angles 

® Stock sizes available 
immediately for most 
sheet sizes—4”, 6” and 
8” capacities 
Flexible nylon posts fully 
concealed under smooth 





Arlington—for bursted forms 


For complete details, and for in- 
formation on Y & E Multi-Rite Ac- 
counting Systems, write today to: 
YAWMAN & ERBE, C. E. Sheppard 
Co. Div., 44-05 21st St., Long 
Island City 1, N. Y. covers 





a 
2 


YAWMAN & ERBE, C. ©. Sheppard Co. Div. 
44-05 21ST STREET, LONG ISLAND CITY 1, N. Y. 
2 








Office Planning 


Continued trom page 5) 


they did to the general contractor, for the complete job 
The entire responsibility for furnishing the building 
could be placed with the Association, which would fa- 
cilitate planning and execution of the office planning 

2. The county was assured of getting top quality 
equipment. 

3. Local dealers had a high degree of pride in pro 
viding the best job possible. 

i. The contract would be with Orange County tax- 
payers 

5. Grade A equipment could be furnished at the best 
possible prices the county could attain. 

Much office engineering was involved in the project, 
requiring, for example, 23 separate custom-designed 
counters and many special items built to meet space or 
systematized work requirements. It was essential, too, 
that executive office furniture in both wood and steel 
be supplied 

The latest type modular furniture was provided for 
many work stations, the character of the work don« 
being taken into consideration along with officials’ indi 
vidual preferences. 

But in general the Courthouse Annex office holders 
found themselves supplied with new counters, desks 
and other equipment which made the job of serving the 
public and handling or storage of records more efficient 

One interesting sidelight in the planning startling 
to an observer is the incongruous sight of massis 
Bank of England chairs placed alongside metal desks in 
the suspect interviewing department of the jail. This is 
explained in the fact that it is next to impossible for a 
prisoner to lift one of these heavy chairs and hurriedly 
smash it upon the head of a sheriff's deputy as could be 
done with a light, steel chair. 

Due to the complexity of the furnishings many sp 
cial items were included such as a bicycle rack, portabl: 
lecturns, vanity tables for ladies lounges, map racks, 
flags and a key rack 

Some existing equipment was used and where add 
tions were required the same brand style was used when 
ever possible. These items were furnished primarily by 
Shaw-Walker, Art Metal, General Fireproofing, All 
Steel Equipment, Globe-Wernicke and others. Such 
equipment was purchased and supplied by the Asso: 
tion in most cases 

So well was the project carried out that Chairman 


Kline received the following letter: 


March 9, 1960 
Dear Mr. Kline 
At the hx ard meeting on Monday the county commiussi 
ers went on record expressing their appreciation for 


fine services rendered by the Orange County Office Eq 


ment Dealers Association. The commissioners were high i 
praise of the inner in which the new courthouse ann 
was furnished and equipped 

Very truly yours 

Arthur W. Newell, clerk 

Be ird ot County Commussioners 


Profiting by their experience on the previous city hall 


job the dealers used many of the tested procedures. For 
example, they determined exactly in advance what would 


be the pro-ratio of profit as determined by the amount 
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ished through any one dealer and the 


quipm t furi 


of the dealership 
An atto y was employed to represent the group and 
pare the formal documents 
Chairman and treasurer were named in advance as 
ously stated, Jack H. Kline and Millard Smith. 
Arrangements were made with a local bank and the 


ract was assigned as collateral for $100,000 line of 
which enabled the Association to discount all 


' when presented and during the period when the 
had not advanced sufficiently to warrant partial 
One formidable task was the breaking down of the 


itract and the allocation by which desks, chairs, 

would be supplied by a certain 
individual assignments had to be made 
ng the dealers in such a way that there was still 


rdination of the overall planning and no violation 


isic style tion and design 
Ch 1 Kili and members of the executive com- 
had be diplomats in making this allocation, 
Vays keep ng in mind that the aim of the Association 
use the equipment that is considered best for the 
lar use of management in any given area 


Drayage Firms Engaged 

A local drayage firm, Fidelity Storage & Transfer Co., 
mployed assign a supervisor full time and fur- 

sh trucks and labor as required. Fidelity unloaded cars, 
rded LCL shipments, stored, uncrated and distributed 


nt | 


is directed by the dealers’ executive commit- 


| icn de ale [ 
of equipment was responsible for supervising its proper 
nbly in the offices 


who had furnished a substantial amount 


The counters, which represented a substantial portion 


the total job, were furnished by Watson Mfg. Co., 


F on a delivered and installed basis, installation 

handled by Saine Co. of Charlotte, N.C 
Supplying inufacturers furnished equipment in 
irying amounts. Among the major firms used were 
General Fireproofing and Globe Wernicke for the 
um chairs while Gunlocke and Taylor supplied 


; 


nost of the wood chairs. From Stow & Davis came 


desks, credenzas, wood conference tables and executive 
ottice seating ‘awman & irbe anc olumbi: 
ff t ' & Erl 1 Columbia 
Hallowell part of the desks, tables and credenzas, and 


Myrtle Desk Ci 
Shaw-Walker furnished filing cabinets and part of the 
sk requirements. All-Steel supplied desks, tables, 


ibinets and other items 


some of the wood furniture. 


\ Seating supplied the courtroom benches 
while special jury chairs came from Gunlocke. Arnot 
lamestown modular units were used in some areas 
Auditorium seat was furnished by Griggs while 
B Tich vas called on to supply tablet arm 
) 

lt { luded Nu-Craft bookcases and desk 
Post drawing tables, Corry-Jamestown plan drawer 
Vogel-Peterson clothing racks, Mosler revolving 
[ab Products files, Cramer stools, York safes, 
H te iraft juipment, DeLuxe lockers and 
5] Pitney Bowes special cabinet and Cushman & 

D KeMastet COs 


b 


ooo oem OO SS 
SEE OUR NEW LINE 
~~ ne 


¢ 
SMOKER 4+ 


TABLE ?¢ 


COMBINATIONS } 


... and our many other new 
items at the NSOEA Show, 
Booth No. 312 W 4 


> 







... and pick up 
your copy of our 
brand new 196! 


Catalog. 4 


? 
Products, Inc., 4 


Dept. O-9, 111 Pioneer 4 
Brooklyn 31, N. Y. 4 
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STARK CALENDARS 


As essential to the 
Office as Spark 
Plugs to a Car 












*® Easy To Read 
* Easy To Use 


STARK... 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16# paper. Stands available in brown and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page. 
No more perforation. 








write or phone for complete details 


JILL 
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STERLING PLASTICS 





2e= High styled 


aSF2 for high sales 











TE 


Hil 


“sharpest”’ 
sharpener 
on the market! 


STERLING 500 


Mechanical PENCIL SHARPENER 


Modern lines, choice of harmonious color combina- 
tions, superb performance give Sterling 500 the 
sharpest sales story any sharpener ever had! Du Pont 
Delrin cutter body; hardened steel cutters; extra large 
plastic housing; precision selector. Guaranteed in 
writing. Modern Packaging, Suggested retail $3.85 
— an attractive buy for home or office! 





Request complete stationery & school supply catalog. 








Avenue « Union, New 
Fine Quality Guaranteed Since 1930 


| # 


| 








Edsal — manufacturers and designers of shop and 
material handling equipment — deals with dealers only 


and does no direct selling. Quality, service and econ- 


omy are the keynotes of our program to supply our 
customers with precision equipment when it is needed 
at a price the budget can take. So economical that 
even our dealers can compete with direct sellers. 





Shelving — Exclusive KWIP-KLIP, 
“ nut and bolt type design for 
hundreds of uses. 


a, 





Write today for catalog of prices and information on our 
‘Dealer Protection’ program. 


3817 S. Racine Ave. 
Chicago 9, Ill. 
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STERLING PLASTICS Co. 
1140 Commerce Jersey 


HERE'S DEALER PROTECTION 


Tool Stands, Shelf Trucks, Stock 
carts of heavy gauge steel. 





Work Benches — 
durable, 

always level, with the 
exclusive ribbed deck 
construction, presdwood top. 


Best...by Design 











Ohio Chair Co. has begun a plant expansion program which 
eventually will double the floor space at its home office in 
Youngstown, Ohio. Andrew J. Barber, president, cities in- 
creased business and an optimistic future as reasons for the 
building program. First step in enlarging Ohio Chair's facilities 
is the erection of a new wing on the southwest side of the 
plant at 408 North Meridian Rd., just west of Youngstown 


Standard Register Adds Finnish Plant 


The Standard Register Co. added its seventh foreign 
associate plant when contracts were signed recently with 
Oy Herman Lindell Ab, Helsinki, Finland, according 
to an announcement by M. A. SpayD, president. 

Oy Herman Lindell Ab is one of the oldest and 
largest printing and office equipment companies in 
Finland with more than 400 employees. Founded in 
1890 as a supplier of drawing and artists’ materials and 
technical supplies, it now covers a wide range of paper, 
printing and office equipment business. 


MOVE UP TO PROFITS! 


KOPI-WRITE AND PEG-RITE ONE WRITING PLANS FOR 
ACCOUNTS RECEIVABLE, ACCOUNTS PAYABLE AND Pay- 
ROLLS: FOR HOSPITALS, PHYSICIANS, TIME PAYMENTS — 
APPLICATIONS FOR ANY BUSINESS. The first complete one 


writing line sold exclusively through dealers. 
POSTER-BINDER For PAYROLLS OF 6 TO 60 EMPLOYEES. 
PAY-PAC AND PAY-ALL FOR VERY FEW EMPLOYEES. 


KOPI-SPOT PAYROLL CHECKS, VOUCHER CHECKS—SPECIAI 
FORMS — FOR HAND POSTED AND MACHINE RECORDS. 


MAGNETIC INK IMPRINTED STOCK AND MADE-TO-ORDER 


CHECKS FOR ELECTRONIC BANK MACHINES, 
NEW LITE-PAC TRAYS ... NEW N SERIES METAL- 
LIC INK ACCOUNTING PADS. . . SIGHT SAVER 


FORMS ... BINDERS — A COMPLETE FRANCHISE WITH 
MANY EXCLUSIVE ITEMS TO INCREASE YOUR PROFITS, 


WE WILL BE WAITING FOR YOU art tHe NSOEA 
CONVENTION IN CHICAGO, SEPTEMBER 24- 28 AT THE 
Conrad HILTON HOTEL. 


COME TO SEE US 1N BOOTH 228 AT THE TOP OF THE 


STAIRS LEADING TO THE GRAND BALLROOM, 


ASK US ABOUT THE RIGHT OF SALE IN YOUR CITY. 


MASTER-CRAFT CORPORATION 


Kalamazoo, Michigan 
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Peerless Photo Wins Safety Award 





Aimee 
atewide accident prevention campaign, the 
tries of New York State, In ssued a 100% 
‘ I ess Photo Products, In for hve consecu 
ost time accident. Sh cepting the 
t (right) are Harry C. Lewis (center) 
director and Walt P. Krogh, cor 
yervisor and assistant ifety director 


Smith-Corona Exclusive for Wolverine 


W olver Typewriter Co., Inc., 117 E. Kalamazoo 
St.. Lansiu Mich., has been appointed xclusive dealer 
the Smith-Corona Electra 12 typewriter in Ingam, 


I 
i Livingston counties 











#6000 Executive Desk 


®* Walnut Finish Only 
® Genuine Walnut Panels 
® Suspension file drawer 


® High Pressure Laminated 
Plastic Top 


® Adjustable, tapered legs. 
LIST PRICE $159.90 


Manufacturing one line to include: 


Overhanging Executive Desk, 
Conventional Executive desk (see above) 
Compartment typewriter desk, 

Single Pedestal sales and small office desk, 


Write today 


McLEOD FURNITURE CO. 


1417 WN. Austin Blvd. 7 Chicago 51, Il. 











Bs 


MAILERS equipment company, INC. 
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heitetz 
design 
gallery 


MAILERS 
Stamp 


Aftixer 


Affixes actual stamps instead 
of printed tape — for more 
personal-looking mail. A 
small, compact stamp affixer 
that can stamp thousands of 
envelopes a day. Easy to 
operate — no wires — no 
electricity. Can be stored in 
office desk or file. Loads rolls 
of 500 stamps at a time... 
in any denomination. Get one 


for regular mail — get one 
for air mail — get one for 
pre-cancelled mail — get one 


for every department. Use, 
also, to affix stamp-size 
advertising labels or stickers. 


Only $40.00 plus F.E.T. 





Dealer Inquiries 
invited 


38 A West 1 5th Street, New York 11, N. Y. 
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Sell Your Own Duplicating Fluid 


Now you can have your own 
imprint on a lithographed can 
without investing in thousands 
of cans. Keep your company 


mame before your customers 








constantly. Exclusive territo- 
OUPLICATING ries: also open on our Bantam 
rer : 
line. 








Write for details to 


Spirit Fluid Mfg. Co. 
152 Banker St., Brooklyn 22, N. Y. 











Show and SELL the PREFERRED Expense Books 


——BEACH'S 


Unsolicited letter from a 
Kansas traveling sales- 
man: "'| have been using 
wr Book for report 
of expenses for some 
time. It is the only 
such book that 
completely fills 

my requirements.” 


Samples, Prices: 


BEACH PUBLISHING CO. 


19829 W. McNichols, Detroit 19, Mich. 












A NEW PRODUCT YOU WILL LIKE TO SELL 


and the 
executive 


prefer it 


"Time 


Schedule 


beautiful 





Organizer" 
is the most 


and useful 
book style 


you sell will 


forever. The 


DATE-DEX 


DESK CALENDAR ever rots 10) Write to: De Mathe-Walker, Inc., 


2300 Northern Life Tower, Seattle; 
Chicago; Bainbridge Kimpton & Haupt, New York; 
Company, Los Angeles. 





- to sell faster! 


ARGUS makes them finer . 


PEN and PENCIL CLASPS 


Made of Highly Nickel-Plated Brass 
‘Won't Rust! Won't Tarnish’ 


The “ROYAL” The “ARGUS” 


Unique Safety Spring Neat artistic design ! 
grips firmly without Holds pen or pencil 








s tearing clothes. securely in pocket, 
: Quictiy a as. grip, checkbook. 


durable . . . smart! Strong yet Springy. 
Pencil Clasps fit 5/16” diameter pencil 
Pen Clasps fic 7/16” diameter pen 


Pen Clasps and Pencil Clase mounted 
2 doz. on separate easel-backed display 
cards. Illustrations are actual size 
Full dealer discount. 





ARGUS MFG. CO., 1134 N. Kilbourn Ave., Chicago 51, Ill. 











cooperates! 


Write for fast-action merchandising program on our new top 
ped STATESMAN line of carbon paper and typewriter ribbons. 
ull protection! 


WRITE, IN 





420 Lexington Avenue, New York 17, N. Y. 
Factory: Bridgeport, Conn. 





Associated Stationers Supply Co., 
Zellerbach Paper 
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ATLANTA 

1190A N. Highland, N.E. 
CHICAGO 

564 W. Randolph Sr. 
DALLAS 

1232 Crampton St. 


CLEVELAND 





xasrenng GALAXIE PLATENS 


Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 


FUTURISTIC 


and Office Machine Rolls 


DETROIT 

6527 John C. Lodge Expwy. 
NEW YORK 

37 Murray St. 


SAN FRANCISCO 
545 Mission St. 








another FIRST 
with FASTER 


SERVICE for 
YOU, the 
dealer . 





on custom snap forms! 


If you have been confused by complex 
ORDER FORMS, PRICE SHEETS 
QUOTATION RESPONSIBILITIES — 
plus the LONG WAIT for confirmation, 
send for our NEW EXCLUSIVE “RUSH 
UP 24 HOUR QUOTE SERVICE” kit for 
dealers! (contains NEW INFORMATION 








MARKILO 


902p S. Wabash Ave 


SHEETS, STICKERS and AIR POSTAGE 
GUARANTEED ENVELOPES) 


OGERSNA 
BUSINESS FORMS 


?. ©. BOX 10425 DALLAS 7, TEXAS 


Loose 


leaf envelopes, 


punched card-holders, 


any size meny covers; 
factory record pro- 

fectors; tag holders 
bill-fold envelopes 


stamp containers, efc 


Chicago 5, Ill 


MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 

















Made of acetate 


flame resistant 






transporent cellulose 
We build to fit your 


particular need 


Write us details. 
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Dealers Report Good Response 
To Pencil Week Promotion 


Sixty-three per cent of the stationery dealers who 
participated in the Pencil Week promotion last February 
ported an increase in sales, according to a study con- 
wcted by the Lead Pencil Manufacturers Association 


The study was based on reports from 907 dealers in 


all parts of the United States 


Seventy-five per cent participated in Pencil Week 
while 25 per nt did not 
Of the 75 per cent who did participate, nearly two- 
rds kept sh register records or made observations 
stimates on pencil sales. This group reported an 
ge dollar volume increase of 62 per cent 
Although there was no requirement for signatures 
omment from those responding, many dealers did 
ffer the followir g suggestions, praise and criticism: 
Jack Hood, White Printing, Rock Hill, $.C.: “Our 
t time. We were very well pleased with results 


Helped San Francisco Sales 


Schwabacher Frey, San Francisco It helped our 
reatl 
Mrs. Als Peterson, Bellaire, O [ think promo 
like this help store owners from getting 1n a rut 
People told me they didn't know we had so many dif- 
t pet intil we displayed them 
Dan Mel Strong's Office Supply, Albuquerque: 
You did w We need all the promotion we can get.” 
University f Puerto Rico Bookstore Positively 
whil 
Ernest Richter, H. Niedecken Co., Milwaukee: ‘Pen- 
Week is a wonderful idea to create more sales in a 
that w somewhat neglected in recent years 
Tr. V. Sproull, Nash & Spencer, Norwich, N.Y.: “A 
od promotion but certainly not No. 1 in the field 
M. O’Har L. E. Muran Co., Boston: “Just anoth- 
Millington Lockwood, Buffalo: “We believe the pen- 
s still the N tem in the stationery line 
Keith Casper, Mid-West Office Supply, Salt Lake 
Cit Keep it Let's make it bigger 
M. T. Messelt, Great Falls, Mont We all like it 
It gives us a promotion where they are scarc 


Building Ideas for Next Year 
s A. Hinds, Allen's, Allen Park, Mich.: “This 


was our first attempt at taking advantage of Pencil 
Week. We know now we won't miss another one. 
We are alread tting down notes and ideas for next 
Beacon Off Supply, Houston: “The display ma- 
were territ Our windows were plastered with 
the data sent to us . 
Mickey Bood Dykema Office Supply, Kalamazoo: 
lo me it was a big disappointment 
obs Off Supply, Pauls Valley, Okla.: “More 
rk with wholesalers’ salesmen. Not one of the three 
whom we buy knew anything about Pencil Week 
Lang Fuller Printing, Bloomington, III This helps 
wood | s alive. During the week, all our sales- 
ilked pet to customers which they seldom 


Brothers, Philadelphia There has 
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‘WMaguiid Vib. 


is the reason more dealers are selling, 
more customers prefer Barkley 
Plastic Tab File Guides and 
Card Indexes. Angled, crystal 
clear plastic tabs are entirely 
above file cards to save 
valuable space too! 






There's 


Available in six color tints. on 
all standard file 


systems too. 


Write for complete illustrated 
literature. 





Serving Stationers Since 1921 


C.L. BARKLEY & CO. 


Manufacturers of Filing Supplie 


1220 W. Van Buren St. @ Chicago 7 
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WASTE BASKETS MODERN ATTRACTIVE 


ALL PLASTIC EXTE- 
RIOR AND TOP 
EDGES 


Available in_ plastic 


wood grain or _ solid 
colors. 
San ple on consignment 


subject to return after 


inspection 





N ] Le ‘ 
Height i. Width a 
Wit feet (s wn) List 
Price $12.90 

No 15 W itl t Feet, 
Lengtl 15”, Height 12”, 
Ww List Pr $11.90 


TURLAN MANUFACTURING co. 
500 W. Division Street, Chicago 10, Illinois 


SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federal, State and City wage 
tax reports for processing in one operation 
Forms specifically designed for NCR, Bur- 
roughs, etc. 

STOCK FORMS—invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 

You accept the orders—we do 
under your name. Excellent profits. All forms 
imprinted or plain 


IMMEDIATE SHIPMENTS right from stock 


SAL a 






















everything else 


Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 





















You can earn good 
commissions selling 
our complete line 

of passbooks, pocket 
check covers, coin 
savers, and other 
forms to financial 
institutions. 


PASS UP THOSE 
EXTRA 
COMMISSIONS 


Write for Information 





Lh TAX 


First Name in Carbonsets 


TEREX CORPORATION 
"eer tallileliclime a: one) 
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been quite a change in pencil buying. Most big users 
are downgrading and buying inferior merchandise 
from direct factory seller.” 

Madison Stationery, Covington, Ky Window shop 
pers were amazed at the different types of pencils avail 
able 

R-G Office Forms, Gary, Ind.: 
of the winners last year, we did not submit an entry 
but we did have a display and talked it up 


"While we were one 


this year 
to Our Customers 
E. T. Staftord, Jr 
agents from two of our larger accounts saw our window 
display. Both of 
checking their stock 
Thomas J]. O'Keefe, Newberry’s, Bergen Mall, N.] 


The promotional materials provided for this effort 


Superior, Wis.: “Two purchasing 


them placed orders with us after 


were excellent 
Streebe’s, Green Bay, Wis Our 
pencil sales were much larger in the three weeks pre 


ceding Pencil Week than during Pencil Week 


George Strong 


Frey Studies European Wholesaling 


; 


DONALD S. Frey, legal counsel and secret 
Wholesale Stationers Association of America, during 


the month of luly, made personal calls on wholesalers 


ary for the 


and retailers of stationers products in | linborough, 
London, Paris, Munich, Geneva, Rome, Cairo, Tel Av 
Athens, Madrid and Lidbon 

He included these calls along with a personal tri 
made in these areas with his wife, three sons, his daugh 
ter and daughter-in-law. He collected facts on these 
subjects: (1) The effect of the European Common 
Market on wholesaling and retailing. (2) The practices 
that lead to closer understanding between manufacturer 
and wholesaler. (3) Development of services being 


rendered the retailer by the wholesaler 


Changes in Marketing Rubber 
Products Told 





narketing vice-president of Eberhard Fabe 


John D. Horne 


Inc., speaking before a recent Point-Of-Purchase symposiu 
sponsored by the Rubber Manufacturers Association, demon 
strated to the assemblage the dramatic changes in rchandising 


ind marketing of rubber products for the office 
home. Horne explained the packaging and display techniques 
which have taken rubber products out of the boxes 


shelves and onto the nter for consumer expos 
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Course in Technical Illustration 


Offered by Higgins Ink Co. P 

A one volume series of lessons comprising a course erfectl 

n Technical Illustration complete with lesson plans in P 
i * | 


the back of the book has been released by the Higgins 
Ink Co. The book 
was produced un- 
~ der the direction 
of ANTHONY D. 









~ 
PyEATT, Publica- 

. ' —--— tions Engineer, = 
ig t= . Nike Systems BD! " 
er eet Project Office, et 

G | PEC iC” | 
iin Douglas Aircraft - 
<— = Co., Missile En- = 





gineering Depart- POSTING 


ment 
This ot olume course comes at a most opportune EQUI 


onsidering the national interest in the production 


servicing of missiles. Much of the material is con- hits the moarKw in office efficiency 


with the preparation of the manuals which in- 


lustry finds increasingly necessary to use in assembling, 


P.E.C. keeps pace with 


ga epairing complex mechanisms modern office procedures 


he book is, of course. profusely illustrated: some of 






wings are reproduced here. Among the subjects 
DUO-MATIC 
rea are ti n ethod of converting engineering plans POSTING TRAYS 
to manual illustrations, the mastering of perspectives AND STANDS 
which may | limensioned and the mastering of ellipses. 
The 1 page book may be obtained for $5.00 per 
ypy by writing to the Higgins Ink Co., 271 Ninth St., 
Brooklyn 15, N. Y 
PORTA-MATIC 
° ° POSTING TRAYS 
’ 
Name Office Interiors’ Manager AND STANDS 
Millington Lockwood Inc., office outfitters and sta- 
rs of Buffalo, N.Y., named HENry F. SMITH man- 
iger of a new Office Interiors Division, vice-president 
RAY HOEMKE announced. The division will offer clients TILT-O-MATIC 
service in office design and decoration, as well as office TRAYS 
ace analvsis (For Register Forms) 
Mr. Smith was with the Eagle Office Equipment Co 
when it merged with Millington Lockwood in 1958. V-MATIC TRAYS 


(Small Capacity 


Earlier, he was associated with Larkin Co. Inc. as as : 
Containers) 


11S¢ manage r 


Sturgis Chairs in New Cafeteria 





HANDI-MATIC TRAYS 


(for writing board and EXPANDI-MATIC 


machine accounting (Gesigned for instatiations 
records requiring small where spoce is 


copacity containers.) ot o premium.) 
v 





M.-L MEAD-LEE Associctes 
} associarts | SOLE DISTRIBUTORS FOR 





a POSTING EQUIPMENT Goeemnartax 
This is the feteria of the Chesapeake & Potomac Telephone oils we 
( f ¢ eston, W. Va. It is equipped with 362 Model No 21 Elmwood Ave., Butto : 
Sturgis fiber glass airs, all in white. This installation was 
S. Spencer Moore Co., Sturgis dealer in Charles 
an Paul Kell secured the order 
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Write for Dealer 
literature & Prices 


HARDBOARD Fasricato 


59 BRANCH ST ST tours 7 

























More men prefer 
Stanley's comfort, 
quality and hand- 
some design. When 


you show Stanley 


you'll sell 


Stanley 


MANUFACTURING COMPANY 
1/0 6 MAIN FORT WORTH TEXAS 








RS, INC. 
MO 





NOW! 





q Cartridge ink for use 
on Rex-Rotary D-270 & 


ink for use > 
on BDC M-4 machines. 





National Distributors: 


AMERICAN OFFICE EQUIPMENT CO. 


24 East 2!st Street New York 10, New York 


‘tn 








and only 
Sure-Rite 
has it! 


Look for the stencil 
with the patented 
Red Dot Seal Tab! 


Write for full 
information and 
free sample. 





2 


‘ American Stencil Manufacturing Co. 
2714 WALNUT STREET « DENVER 5, COLORADO 








— 


n 
oo 
o 
oO 
= 
nm 


for office and 


home 


.».- convenient 
and beautiful 


BALDWIN—a quality line of calendar items for 
jotting down appointments and dates. They are 
popular, consistent profit-builders. Ample spaces for 
notes. Distinctive and practical. Custom design and 
imprinting available. Write today for illustrated fold- 
er and prices 


BALDWIN PUBLISHING COMPANY 
835 KENTFIELD, S.W. GRAND RAPIDS 8, MICH. 


Appointme 
Qo 
g 


NEW 
BALDWIN 




















The De Luxe CONVERTIBLE 


Smartly tailored office 
chair cushion of deep 
molded foam rubber 
covered with cool fibre 
on one side and cor- 





duroy on other. In 
Brown, Green, Maroon 
Grey. 

Send for illustrated folder 


bowing juil line j ice 
bion 


The Perfect Rubber Seat Cushion Co. 


6451 Edmund St. Philadelphia 35, Pa. 























QUICKER SALES ... MORE PROFIT... 
With Handsome, Durable ARD LECTERNS 
NEW “TWO-WAY”’ 


(Left) Top may be removed from base by removing two 
wingnuts, for use as table lectern. Base then becomes a 
handy rolling table. Height overall on speaker's side, 3' 
8'/2". Top 17" x 19". Beautifully finished birch plywood 
with Formica table and lectern tops. 3" Faultless hard rub- 


ber casters, two with brakes. Complete with light, list each ARD FOLDING LECTERN 
$210.00 geautiful natural birch finish. Folds 
Other Lecterns available. Write for catalog. to 2” thickness for storing. 15” 


Usual dealer discounts. 
We sell thru dealers only. Quickest shipment on 
Tables, Chairs, Stools, Costumers, Lecterns, Lounges, 
Booths, Counters, Showcases, Custom-Built Fixtures. 


13 Vine St., Evansville, Ind. 


ARD MFG. CO., INC, 


LECTERN 





high set up, top 12” x 18”. No. 
LWP2, let each .........-$30.00 
No. LWF3, same style but 16'/,” 
high, top 14” x 1912”. List each 
Teed seiko ha se hase eas $34.00 
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John H. Barnes Warehouse Service 
Distributes JOFCO Merchandise 


The firm of John Barnes, Inc., manufacturers’ repre- 


SOMETHING 
NEW 


iS HATCHING IN 
FILING SUPPLY 
Merchandising 


Pic-A-Pack 


POLY-PACKED 
SELF-SERVICE 


* FOLDERS 


sentatives, is now conducting a warehouse service, work- 
ing with Keystone Express Corp., East 132nd St., and 
St. Ann's Ave., in addition to its office located since 
August, 1959, in the Port Authority Bus Terminal at 
625 Eighth Ave., New York City 

Although representing several factories, John Barnes, 





Inc., is warehousing only JOFCO (new trade name 
for Jasper Office Furniture Co.) merchandise available 
to franchised dealers only 

To help the dealers to utilize this warehousing facility 
to best advantage, after each new carload of furniture 
is received, an illustrated inventory list is sent to each 


franchised dealer. 


As a further service to JOFCO dealers, the inventory ¢ GUIDES 
list includes items on which various dealers are over- 

ked, tl hel t , f ' h items to tl * INDEX CARDS 
stocked, thus he ping oO ¢ ISpose or such items to 1 AND GUIDES 
mutual satisfaction of both parties 

By telephoning CH 4-4621, a dealer can get not only FREE COUNTER 
assistance on catalog items, prices and deliveries, but DISPLAY WITH 





STARTER ORDER 


also information on warehouse inventory and dealer's 
overstocked inventory, points out JOHN H. BARNES. 


At last — real profits in the small filing supply order! 
Merchandise stays fresh . . always in view in clear plastic 
package — invites impulse sales from “smaller quantity” 


Denver Firm Expands Operations buyer with minimum effort on your part. Attractive low 
sd prices — greater sales and profits for you! Ask for complete 
The Empire State Staple Co. of Denver, Colo., has details. 
oved into larger quarters. It now occupies a building 
of 15.000 square teet Imperial Methods Co. Forest Park, Wi. 








These additional facilities, located at 1524 Fifteenth 











7 St. in Denver, are reflected in an enlarged showroom as 
which exhibits a complete line of electric staplers, in ® 
J 
; cluding an exclusive line of automatic staplers manu- 
factured by the Staplex Co. of New York. according to 
JOSEPH F. SPICER, owner 
The Empire Staple Company is now covering the The 25th 
Rocky Mountain states and is about to open a branch Anniverser 
office in Salt Lake City, Utah pptiiie iol y 
Mite” Scales 
° . ° PRICE 
Big Dial Twirled To Open Mosler Plant 95 
EACH 
i. 
418. PARCEL POST 





1 LB. POSTAL 


We're Proud to state that in all 

SIZE the years we have built the 
4°x4"xX4'4" FT oMite’ — “No Mite has ever been 
returned because of inaccuracy.” 





@ The 1960 ‘Mite’ is furnished with o new silver and maroon 
dial, not to distinguish it from its predecessors, but, be- 
couse it is more legible, and looks better. 


@ New 1960 rate chart, face plates for all previous ‘Mite’ 
Scales are available for 50¢ less your regular discount. 
Remember! no tools or adjustments needed when you 





John Mosler (right), president of the Mosler Lock Co.,, pre install a new dial---better stock up! 
pares to twit big combination dial to formally open the con 
pany's new plant in Milford, Ohio. Assisting is Frederick 
: | Huber, lock company vice president and plant manager. Mosler 3) 7 Cc O. I N C ° 
, ilso executive vice-president of the Mosler Sate Co. of which 1 N. BROADWAY © MILWAUKEE 2, WISCONSIN 








Milford firm is a subsidiary 
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STAND-BY \n'coryHoummemmnne 
Hold All Copy Securely | 


16°W x 12°H 





9°W x 12°H 
YOUNG CORPORATI 
: ive . Ribt 


New Y - NY 


ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs _cest on the floor apd 
prevent roiling. Made im 1 to 15 
step heights, and 4 widths. 


Send for Circulars SEWOA (Wood) & 56-OA (Stee!) and Deoler Discount. 
Manufactured by 


Il. D. COTTERMAN 


CLEARS DECKS FOR ALTION ! 



































123 W. Spring 
Naperville, Ilinols 








CuRManCo 


STEEL 






Helps the busy office worker sort the incom- 
ing and outgoing mail Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
Sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit 
NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
NO. 204 — LETTER SIZE — 4 TRAY.$6.50 
NO. 205 — LETTER SIZE — 5 TRAY.$7.50 
FFICE GRAY 


BROWN LEADER IN THE FIELD FOR MORE THAN 43 YEARSI 


pemrerenso=e®) CURRIER MFG. CO..INC. zimtrnortasomesors 
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COLORS 
COPPER TAN 
MIST GREEN 

LIVE GREEN 


5 
to the trade 
YOUR NET WHOLESALE COST 
Lines 1” Long 2” Long 3” Long 
1 38 43 48 
2 .68 .78 88 
3 -98 1.13 1.28 
4 1.28 1.47 1.68 
5 1.58 1.83 2.08 
Also die plate daters & self inkers 
Ask for Catalog Add Your Profit 
Finest Visible Index Rubber Stamps be theese not 
FOB Wilkes-Barre, Pa. Free Sales Aids cost prices 
Send Us a Trial Order Now 
GARDNER RUBBER STAMP COMPANY 
166 South Washington Street, Wilkes-Barre, Pennsylvania 





British Dealer Issues Two Catalogs 


D. Matthews & Son, Ltd., whose motto is “from a 
paper clip to a complete office’’ has recently published 
two new catalogs ot office supplies and equipment. 

One of the booklets issued by the British office 
equipment dealer, with modern offices in Liverpool, 
Leeds and Manchester, is devoted entirely to desks, 
chairs, credenzas and similar office furniture. Both mod- 
ular and traditional furniture are featured in model 
oftices 

The second, and larger, catalog is an inventory of 
office equipment from “Arrowtabs” to “waste paper 
tubs,’’ and almost everything in between. 

Since the company does not employ outside repre- 
sentatives to call on customers, its catalogs must serve 
as well-informed salesmen. They are necessarily com- 
pletely detailed as to measurements, colors, construc- 
tion, shipping costs and many other important specifica- 
tions. So much so, the company maintains that ‘orders 
can be placed by telephone or post with all confidence 


Patent Issued on ‘‘Shelv-It-All’’ 


On June 1960 the U.S. Patent Office issued U.S 
Patent +2,939,589 to protect and recognize the unigue 
features of “Shelv-It-All” steel shelving units, manu 
factured by S. A. Hirsh Manufacturing Co. of Skokie 
I] 

Among th unique features offered by Shelv-It- All 
steel shelving units are rounded posts and rolled shelf 
edges Embossed SWay braces and shelves that are easily 
idjustable at one-inch intervals are other features of the 
complete line of “Shelv-It-All’ models protected under 


this new patent 


Displays G/W Furniture at Show 





Wm. B. Burford Printing Co.'s display of Globe-Wernicke metal 


office furniture was one of the highlights of the recent three-day 
Indiana Industrial Show, sponsored by the Purchasing Agents 
Association of Indianapolis. A suspended globe, girdled b 
lechniplanner miniatures, was an eye-catcher for the more than 
12.000 adult visitors to the Show. Below the globe was the core 
of the display, an Executive Techniplan desk mounted on a turn 
table. To spark interest, Burford’s Office Interiors offered free 
prizes to visitors who guessed the correct number of gold fish 
in the fish bowl. Miss Rosemary Silva, attractive cal model 
was hostess for the three-day show 
OA—9 /60 
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ARMA Issues Rules For Filing 


The American Records Management Association has 

cently released “Rules For Alphabetical Filing”, a 65- 
page book which standardizes filing procedures. 

ARMA is a 
a scientific interest in records management; 


non-profit organization founded in 1956 
tO promot 
to provide a source of records management informa- 
to coordinate research and to develop and promul- 
standards for those engaged in the records manage 


subjects covered by the book are: defini- 
tion and illustrations of a filing unit, typing the file 

ntification and cross reference procedure. A bibliog 
s works and company manuals is also 


phy « 
Copies, at $4.00 each, may be obtained by writing 
DALE KUEBLER, 3365 Middlebury Dr., Dearborn, 
Mich. Checks should be made payable to the Treasurer, 
American Records Management Association 


Draft Ordinance for Saving Records 


rdinance which would enable cities, counties 
program for managing and pre- 


vital public records against nuclear attack dam- 


ge is being prepared by the Office of Civil and De- 
Mol liz ition 
Th odel ordinance will be based on recommenda- 


nade to the Office of Civil and Defense Mobiliza 

up of experts representing a cross-section 

the local government leadership of the nation. 
OCDM Director 


Leo A. Hoegh, commenting on the 
dations by the advisory group, said that rec- 
preservation is a vital element of the continuity 


program which is basic to the Nation's 


1ierens 
and local 


order to sur- 


four-point program that State 
nust be prepared to take in 
ic] ittack and continue to protect life and 
Mr. Hoegh said 


GF Sells Truckloads of Furniture 


: Jee 
© NATIONAL ONTrL gs AN 


FE meSumance CO 
seoe! SESRESS fowreeer 





kloads of General Fireproofing furniture 
e factory at Youngstown, Ohio for Mont 
Vt. TI tination Lite Insurance 

Vermont Business Equipment, Inc., GF'’s Montpelier 


s the new Nationa 


ition 
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® FOR QUALITY S 
© FOR PERFORMANCE E 
® FOR PROFITS L 


ATLAS L 


VERTICAL FILING SYSTEMS 


Booths C3 & C4 
NSOEA Convention 


Booth 1558 
NAPL Convention 








Order 
Office Appliances 
delivered to your 
Office or home 
every month 





Use the 
handy 
sub-card 
in this 
issue. 





INSIST ON 


MERRIAM-WEBSTER 


AND DISCOVER 
THE DIFFERENCE 


PROFITS! 


G. &. C. Merriam Co. 
Springfield 2, Mass. 


Q@ Mevuam lickslr 

















Pp FOR . . 
Oducts with Prestige & Profit, 
jlele @ nym yaa! 


OFFICE SUPPLIES 
, & ACCESSORIES 
~ 


Complete lines of 

INKS + ADHESIVES + STAPLERS 
* STOCK STAMPS + MARKING 
PENS + CARBON PAPER + RUBBER 
BANDS + NUMBERING MACHINES 


other office devices 


Sead for your BRAND NEW 


| 

. * TYPEWRITER RIBBONS ond 
! 

I 

4 CATALOG NO. 90 


& MERCHANTS, Inc. 
3229 N. SHEFFIELD + CHICAGO 13, MLL 
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$0. E. A. FIRST SHOWING OF MURPHY-MILLER’S NEW DESK 
BOOTH'S 373, 374 AND 375 


ALL WALNUT 
8} —) 4 





Style function and stability, just partially describes the new 
Murphy-Miller line. All the features you enjoy in @ desk 
including the unmatched richness of natural Walnut tops, 
plastic laminated to protect natures beauty. 





A completely new Embassy | 





chair correlation to complete 





the package! 


> 














cher NEW, REVISED CATALOG NOW AVAILABLE, 
| eal WRITE TO ADVERTISING DEPARTMENT. 


of 


fa PAILLER, Inc. OWENSBORO, KENTUCKY 
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: fore and More Leading 
Accountants and Art 


SS —<_ > 


are INSISTING 


“/1a- Doiut 


LEAD POINTER 











Upholstered Furniture of 


Distinction For Offices, 
Hotels, Institutions 


For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 


to %” long without breaking. Just 
insert lead and rotate lid. 


Variable Taper Mode! 
lets you dial the taper ‘ 
you wont. Write For New 


Catalog 










—= 


SHORT <= 





Write for Literature and Dealer Prices. 






—_—_—~ 


ELWARD ee SC TURING Co. OR IN 
Boker Street . BETWEEN 











<GEe modernize 1M 








MANUFACTURERS OF DRAFTING SUPPLIES If You're An Average Dealer You Can 


Sell A SENTRY 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 
Yes, Sentry dealers average 12-times-a-year 
turnover .. . gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
drop ships to order. And Sentrys sell for Jess 
por ms dalf as much * Fr € competitive 
safes, yet return you /uii pro, Model 
Big-safe features include Ver- Model $-3 sc 

miculite insulation, built-in 3- sug. List Sentry S-3 sofe plus con- 

ine 






number combination lock, 


bank vault pe. lock bar, 2 $799 mahogeny, walnut or 





drawers. U.L. “C” label. Write 
for details. list $119.95 


FIGURES preps mean BUY! 


BUYS ius. ive, 

















FOLD-O-MATIC 
TT Card Size Printer 
up to 9x14” 


$2495 
BUYS 5. 


FOLD-O-MATIC MIMEO “Paste Ink 
Heavy Duty Folder Electric Duplicator 


up to 9x14” $179.50 Buys the Manually 


operated Mode! 5-8 


$299 
P BUYS cx-00 


Cross (Right for details or see 
Angle) Folder all these machines FOLD-O-MATIC 
in operation at up to 17°'x22 


ae BOOTH No. 143 dail 
. ia 8 Co Re Sek > ¥g 
: NSOEA rae BAS 
“DEALERS! wy A SHOW RINT-0-MA 
less Our Usual Generous 4 Poe Ll ee ius 
74 Ww. 


Attachment 


Dealer Discount 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 


cents a word, minimum charge $5.00 payable with order. Add five w 


ords if dept. address is used. 


Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept. —. 





SALESMEN WANTED 





SALESMAN WITH SUCCESSFUL RECORD 
supplies, wanted’ by one of largest dealers in Texas, wit year t or 
in one of nation’s fastest growing markets ty for higher 
selling top, best known lines, permanent posit 

Salesman-tested commission plan and draw, Cor 

residence in Lubbock or Amarillo, no traveling 

good reputation, health, etc., write in confider 

Box 910, Lubbock, Texas 





SALESMAN FOR OUTSIDE RETAIL SELLIN ff pplie Equipment 


Would like to hear only from man with experie 
Gettysburg, Pa 





SALESMEN WHO CAN SELL! Cheice of ter 
machines to dealer outlets. Draw against 
right man. Write Office Appliances, 100 East 4 
933 





SALESMAN WITH TEN YEARS EXPERIENCE 























































































































DEALERS in Midwest seeks new connection wit! y 
turer. Available for Interview at NSOEA Convent ff 
946 
SALESMAN FOR RETAIL OUTSIDE SELLIN 
ture, Equipment and Supplies firm of good 
rapidly growing Southwest. Must be aggressive 
Office Appliances, Dept. 951 
EXPERIENCED IN OUTSIDE SALES OFFICE 
traveling. Life is good in well-rounded Southwester 
fied good steady business. Will help you with est 
account, or commission to suit your situatior 
company. Be sure to investigate this one. Writ 
SALESMAN WANTED For Florida, office fur 
against commission. Write Office Appliances, Dept 
SALESMEN AVAILABLE 
STATIONERY LINE FOR CHICAGO AND VICINITY 
experience in that market selling to dealers and 
retail stationery stores, wholesalers, and depart 
Stationery or office supply product that offers a 
Appliances, Dept, 931 
SALES REPRESENTATIVES WANTED 
KORES MANUFACTURING CORP. (complete hiagt 
Inked Ribbons-Stencils-Inks) offers opportunity 
territories. Will excellently round out line of we 
resentative. Line has become No. 1 seller with 
tion in travel expenses to develop new account 
details of states covered, lines now handled. Writ Mf 1 Whittie 
St., New York 59, N. Y 
SALESMEN OR SALES FIRMS NEEDED to rer plete f draft 
templates and lettering guides. Must call on stat engineering pply 
college book store trade. Many good established Territorie ¢ ) 
Michigan and 11 Western States. Roark T 
Street, Fort Worth 11, Texas. 
EXPERIENCED REPRESENTATIVES FOR LEAT 
sippi, Alabama, Western Tennessee. Georgia 
Excellent dealer network both territories. Comn 
Write Office Appliances, Dept. 943 
MANUFACTURER OF NATIONALLY-KNOWN, WE 
- ture groups, requires high caliber representative wit 
signs. Territory includes Florida, Georgia, Alaban 
Virginia. Send complete background in first letter. W 
42nd St., New York 17, Dept. 960 
SALES REPRESENTATIVES AVAILABLE 
SALES OFF IN MICHIGAN OHIO INDIAN N 
Sales? We can handle all three on Quality ’ 
725 
MANUFACTURERS REPRESENTATIVES WANTED 
REPRESENTATIVES WAN 
for contemporary desk and chair line to ¢ 
area one: Illinois, Wisconsin, Minnesota, low 
Utah, Wyoming, Idaho, Montana. Send resume 
tions. Write Office Appliances, Dept. 950 
LOOSE LEAF MANUFACTURER WILL HIRE Fl TIME REPRESENTATIVE 
call on dealers and wholesalers in established Southwest territory. To heada 
in the Dallas-Fort Worth area. No limit on earning e grows. W 
resume cf education, experience and starting ome r Pr 
manufacturer's representative knows about this 


oA A‘ " c 


South Clinton Street, Chicago 7, I!linois Dept 
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EXCE LOCATE VANUFACTURER: AGGRE 2 FIR KING 
for resentative for its line of POPULAR-f Exe ff 
F j } re, cnairs, tables and benche elle + 
high potential ear 3s. We would prefer representative ently 
wood desk e. Do not apply unless you are presently he off f e 
trade. A territories pe Write ohn Savoy & Son! ‘ Ww 
F 
REPRESENTATIVE T ARRY OMPLETE LINE of ff houset ¢ 
A tively packaged for reta resale to oaistridutor tat if 
held; paper i twine wt alers. Commission only or x New 
E and ope tate ried. NEW ENGLANI EXT 
Weede t Pawtucke Rhode and 
RE-ORGANIZING ALE TAFF Manufacturer of mod desk wr 
ealer \ ' open. Write directly Eq 
514 West Dauphi t., Philadelphia 32, Pa 
MANUFACTURER REPRESENTATIVE SIDE LINE rty 
: ard hor tat ery ; e iter Takes little ¢ + 
} ( ed territory covered } 
[ 8 x . a 
At PULAR-PR E AE 
rritorie pe “ ff 
xCE mt corr s nt 
“ f f W Office Ap i ew 
. 
EA F RESSIVE YOUN * Ble 
ep f ntemporary te d re 
Ter Midwest. Executives w Es 
Wr Ww Chicago. Writ 
4 w Y 937 
RST MANUFACTURE FE N SOUTHWEST. N 
hest Write, Office Apy 
ESTAB HE MANUFACTURER OF OUTSTANDING LINE tal e 
office factorie and titutior eeds representatives t ca c 
th Central, Southeast 
Northwest Territ Writ frice Appl ances, Dept. 95¢ 
MANUFACTURERS’ REPRESENTATIVE AVAILABLE 
MANUFACTURER { you want consistent 
entat for your products in the Pennsylvania y 
aware and District of Columbia territory? 
ales producer v represent one additiona f 
W be availat for terview at the forth E 
h A opr t eply j desirable. Write 
East 4 i St New York 1 N.Y Dept. 935 
NA A R BOOMIN R 
co 
f 
WE ERA T N ESMAN well know 
k ‘ rs’ represent ve re 
f TH qd lin all r f 
ray f of a f 
# 
WELL-E VE stron ale f 
stat y . e seek 4 J a 
New - - Write OF fF 
New l N 
KX PE NCE T RESENTATIVE f 
Vew Y W 100 East 
EPR WESTERN HALF x x 
npanie Wr T 
MANUFACTURER PEP RE NTATIVE OFFER AGGRE R 
Midd A‘ Area. Baltimore 
Siew § ture f Write Office Appiiar 
HED MANUFACT ER REPRESENTATIVE a 
t ture New Y New ersey territ é Wr 
N l pt. 94 
SAN A RER NTATIVE TO COVER R 
4 re and severa 
xpe A 4 153 
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WELL ESTABLISHED, EXPERIENCED MANUFACTURERS’ REPRESENTATIVE head- 
Quarters in Chicago. Covering I/linois, Indiana, Wisconsin. Now selling highly-rated 
ft equipment and supply lines. Interested only in dependable Companies Manufac- 
turing ty products. Write Office Appliances, Dept. 955 





SE FURNITURE INE WANTED for California, Nevada, Arizona. Salesman 
f time with office furniture manufacturer and well established now with 
ry € aS manufacturers’ representatives desires to hear from manufacturers 
and chairs wood or metal, steel files, or other equipment. Prepared to give 
representation. Favorably known throughout area. Write Office Appliances 





DISTRIBUTOR WANTED 





A RER f PER-GRIPPING TYPEWRITER CUSHION. first. time 
tremend yY por ar with typists, desires contact with aggressive merchan 
Woodbine St., Bergenfield, N. . DUmont 4-8887 





DISTRIBUTOR AVAILABLE 





ipplies seeks add 











AGSRE VE DISTRIBUTOR OF PHOTOCOPY EQUIPMENT and si 
t juct, must be outstanding in performance. Woods Photocopy Equipment 
x 868 t Worth Texas 
POSITION WANTED 
RNITURE MANAGER DESIRES CALIFORNIA POSITION. Age — 31 
at r etail experience. Available for terview at NSOEA 
ag Write Office Appliances, Dept. 957 
EXPERIENCETL c ‘ MACH NE DEPARTMENTAL MANAGE R Trained Sales 
, Personne N rinker, hard-working producer Recently disposed own 


ywhere Western U.S.A. preferred. Want permanent connec- 
terview can be arranged. Write Office Machine Manager 
1-7529,. Phoenix, Arizona 





TANT ALE ANAGER AVAILABLE HEAVY EXPERIENCE MERCHANDIS- 
f ALE f office equipment f New York area 
East 42nd St., New York 17, N. Y., Dept. 939 


steel manufacturer 





POSITIONS AVAILABLE 





RE VE A TANT MANAGER in Centra! Stat Excellent opportun 
ty f ty stat ery inventory control nside display. supervise inside sales 
} t Half million volume. Write Office Appliances, Dept 





OFFICE MACHINE MECHANIC AVAILABLE 





EWRITER MAN AND ADDER APPRENTICE. Interested additional 
7 witr y nizat Christ an-tyDe snot \ referred Write Office 





PARTNERSHIP WANTED 





OFFICE EQUIPMENT EALER IN ROCKY MOUNTAIN AREA desires a partner with 
ty nyect man? num $7.000.0 Lona tern te on balance. Great 
for right Write Office Appliances, Dept. 875 





RETAIL BUSINESS FOR SALE 

















W Y LIKE T WN TOCK IN THE FASTEST ROWIN office supply 
1 ‘ ast year. our 3rd. a ; were almost Ye 
Writ Edward fice Supply, Ir 1 « th Broadway. Wichita 

K 
TATIONERY FURNITURE MACHINE BUSINE n growing indus 
125 miles from Washington. N mpetitors. Also 
} year over $80, 0( 300d Growth Potential. Down 
‘ Ww $25 0 will handle. Write Office Appliances, Dept 
RETA R NE R ALE—Established reta ffice furniture and schoc 
fur ture ¢ Met Are f North ersey ales gC t 4 years in excess 
excellent staff, $50, ash required, good terms 

ffice Apr pt 18 

TYPEWRITERS, ADDING MACHINES, OFFICE FURNITURE, OFFICE SUPPLIES 
F AN RGE ER i EPARTMEN Established 49 years n heart of 
Gar All make< *f machine Olympia franchise 
Very 5] le od W A deceased Write 











CE FURNITURE. OFFICE MACHINE. draftine 
. pply e. Cent Pennsylvar adina franchises 
Replies nfidentia Write ye Anolis e< Dept 
4INE NE YEAR DOWNTOWN MIAM Ww sé at inven 
tory, $ rw e inventory, (if necessary). Have high grade machines 
pportunity for a goc echa Have good 

Write Office Appliances, Dept. 924 
FOR ALE FF t y TORE ocated n entra California in heart of 
dustry. Good walk in trade as well as outside 
$ health rea for sale. Write Off Appliances 


) OA-—9 /60 





OFFICE SUPPLY, OFFICE FURNITURE AND EQUIPMENT business in western 
Pennsylvania industrial city. Long established-valuable franchises. Terms to responsi- 
ble persons. Excellent opportunity for young men. Owner wishes to retire. Volume 
$250-$300,000. Write Office Appliances, Dept. 947 





WELL ESTABLISHED OFFICE SUPPLY AND EQUIPMENT BUSINESS in steadily 
expanding market in south Texas. About $25,000.00 will handle. Grow with Texas. 
Write Office Appliances, Dept. 948 





OFFICE-SCHOOL SUPPLY EQUIPMENT AND PRINTING good location county seat 
town, central lowa. Big territory. Will finance. Write Office Appliances, Dept. 949 








FOR SALE 

500 Elliott Trays 2%” x 13” : 50 each 
800 CB Slope Front Trays 6s 
80 Drawer Elliott Cabinets with disappearing door and work shelf 70.00 each 
27 Drawer Cabinets 4500 ” 
CB Address. Frames Stripped & Boxed 9.50 M. 
B & E Frames Stripped & Boxed 11.00 M 
84 & 70 Drawer Cabinets with Disappearing doors 75.00 eac 
133 Drawer Cabinets be 80.00 ” 
98 Drawer Cabinets . ; nee 70.00 “ 
77 Drawer Speedaumat Cabinets, Grey finish like new 75.00 " 
Speedaumat trays 6 ° 


Pan American Office Machines ‘Co., Inc., 920 W. Olympic Bivd., Los Angeles 15, 
Calif 





FIREPROOF FILES AND LEDGER TRAYS. Used Remington Rand. Large stock. 
Write for details, Mendell’s Office Furniture, 1614 Franklin St., Oakland, Calif. 





TEN SPINDEX ROTARY FILES for 8 x 5 cards, good condition, hold 5,000 cards, 
$75.00 each. Also surplus 200 Division Guides and Folders at half price. J 
Duskey Office Equipment, Wausau, Wis 





WANTED TO BUY 





WILL BUY Bookkeeping Machines — Burroughs Billing, Sensimatics — NATIONAL 
Class 3000, 31, 32, REMINGTON SUNDSTRAND — indicate details, model, serial. 
GIBIAN BUSINESS MACHINES, 128 Lafayette St., New York 13, N. Y 





TOP PRICES PAID FOR N.C.R. #3100, #3200 and #3400. All Burroughs Sensi- 
matic; Keyboard Graphotypes Model 26340, 26380; Addressooraph Model 3100 
and all others. 41 years of reliability. International Office Appliances, Dept. OA, 
326 Broadway, New York 5, N. Y — WO 2-3209 





WANTED: Burroughs Billing Sensimatic, and N.C.R. machines, Addressographs— 
Graphotypes. List complete mode! and serial for quotation. William Marion Co., 
173 Lafayette St., New York, N. Y 





HIGHEST PRICES PAID FOR USED BOOKKEEPING MACHINES: Nationals $31- 
10-10 (18) 26SP, Postronics (132) and (137), Sensimatics #F501, Sundstrands 
#284091, Brandt Coin Changers #100, 150, 200 and 250. L. A. Pearl Co., 
Dept. 0.A., 140 W. 42 St., New York 36, N. Y 





WANTED: Burroughs or N.C.R. Bookkeeping and Billing Machines, Calculators, Comp- 
tometers, Adding Machines, etc. any style. Quote complete description and best 
price. AMERICAN BUSINESS MACHINES, INC., 573 Broadway, New York 12, N. Y. 





BUY PUNCHED PAPER TAPE EQUIPMENT—Fricen Fiexowriter, Computyper, Add 
Punches. Tape Processing Inc., 104 E. 40th St., New York City. YUkon 6-8414. 





FOR SALE AND WANTED TO BUY 





BUY SELL EXCHANGE Multiliths, Multigraphs, Folding Machines, Vari-typers, 
Headliners, Gestetner, Roneo, Geha Duplicators. Offset Cameras, Gold Stamping 
Machines, Embossographs, Showcard Presses, New Specialty Sales, King, North 
Carolina 





ELLIOTT-FISHER AND SUNDSTRAND MACHINES. Electromatic Typewriter, Adders, 
Calculators, and al! office machines bought and sold. Teeter-Warsh Co, 849 No. 
3rd St., Milwaukee 3, Wisconsin 





LARGE AMOUNT USED VISIBLE CABINETS, KARDEX, ACME AND RAND. Variety 
of sizes and styles. A-1 condition, very reasonable. Everstee! Equipment, 69 Spring 
St., New York 12, N.Y 





ELLIOTT-FISHER MACHINES, Calculating Machines, adding machines—all office 
equipment, bought and sold. W. J. Crowley Company, 906-908 Water St., Milwaukee 
Wisconsin 





ELLIOTT-FISHER MACHINES, ADDING MACHINES, PARTS bought and sold. 
Indicate quantity and serial numbers. Maloney-Gilmore Co., 537 S. Dearborn St., 
Chicago 5, Ill 





BUY OR SELL PITNEY BOWES, ADDRESSOGRAPHS, ELLIOTTS, cabinets, tying 
machine letter openers, adders, calculators, typewriters, Varitypers, [BM SACHS, 
121 West 23rd St., New York 11, N. Y., CHelsea 3-808¢ 





ADDRESSING EQUIPMENT MULTILITH MIMEOGRAPHS pirit Duplicators, 
Varitypers, Folders, Sealers. New Addressograph frames model GG and PP2200 at 
$10 per thousand. SAVERS, 1130 W. 7 St Los Angeles 17, Calif 





LisTs 





FREE MAILING LISTS OF 6,730 commercial stationers and office appliances deal- 
er. Also 8,119 typewriter and adding machine stores. Write for FREE catalog of 
ists of retailers, wholesalers, manufacturers, institutions, banks and others. We 
charge only for addressing. SPEED-ADDRESS, 48-01 42nd St Long Island City 
4, New York 
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¢ Christmas market 
s with Victor 
Treasure Chest - 


FIRE INSULATED CONTAINER 






Make no mistake, your commercial customers are looking for an unusual, 
lasting gift to give at Christmastime. And you can get a bigger share of 
this Christmas market if you promote the profitable Victor Treasure Chest 
as the practical gift with the personal touch. 


We're prepared to help you make a success of your promotion with special 
FREE Christmas promotion aids such as envelope stuffers and newspaper 
mats that will help you reach your market. Start now by ordering a variety 
of Treasure Chest units for Christmas plus your FREE promotion material. 


the perfect gift for business people! 


215 PARK AVENGE SOUTH, HEW TORE 8, #1 





Contact your Victor salesman or write immediately to: 
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Magnify your ribbon profits! 


Super Nylon 


Nylon super strength, fine weave 
for trouble-free typing of dis- 
tinction. Extra-length! 








Silk 


Ultra-crisp originals, sharp car- 
bon copies. Extra-heavy for elec- 
tric machines, standard and 





extra-length! 


Man, ordinary fabrics can’t fill today’s need for better ribbons. But 
Carter’s SUPER NYLON and SILK ean! Jough for long wear under 
hard-hitting keys. ... Thin for razor-sharp originals. And, Carter’s 
exclusive Silver Tip keeps those fingers clean! 


Show the best, you’ll sell the best. Order and display the “big money” 
ribbons — Carter’s Super Nylon, Carter’s Silk! iii ws 


oT LLL FE 


Since 1858 specialists in Fine products for Office, School, 
Home and Industry: Carbon Papers; Typewriter Ribbons; 
Adhesives; Stamp Pads and inks; Duplicator Supplies; 


| ©THE CARTER'S INK COMPANY, CAMBRIDGE 42, MASSACHUSETTS — c"E-cdrcoroess Arnat Colors, Marking Devices and Inks 
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Carter-ize! 
PROMOTE MORE FROM... 
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WITH THE 


your customers 
can customize 
WITHOUT 
custom costs! 


| Art Metal 


USA 





“9100* LINE 








“a 
\ 
i 
© The “9100” Secretarial Desk with left pedestal typewriter platform 
Attractive and functional work portable typewriter shelf—which 
centers for any normal office quickly converts a flat top desk 
requirement can be developed from for secretarial use. Matching 
Art Metal’s “9100” line...yet accessories and laminated desk tops 
with a keen eye on costs. are also available. 
The “9100” line consists of three The versatility of the “9100” line 
styles of flat top desks, a secretarial is another indication that Art Metal 
— desk—with typewriter platform can satisfy any requirement 
q in left or right pedestal, two table in office planning and in office 
styles with paneled ends, and a furniture design and construction. 


Art Natal INC. / 50 West 44th Street, New York 36, N.Y. 








THE NEW HEYER CONQUEROR PAPER FOLDER... 


At last, a folding machine that 
doesn’t need watching like a hawk! 


Don't contuse this with any toldu chine you've icthy how many sheets you have 

ever seen because this one is dittere t runs itself! It folds a wider variety of sheets swiftly and accu 

Louch a lever and the Conquers | Folder aut ind deposits them through a belt delivery int 

matiwally teeds, tolds, counts and stacks 110 sheets stack in a large capacity adjustable receiver. Makes 

minute and stops when the last sh popular folds handles from 3x5 to 9x17 in 
of thin, medium, coarse, glossy or hi iVV papers 

lt features the same positive feed us Heve en multiples of 6 or 8 sheets stapled together. A 

\ Vv Desig e mn electric or | ind operated n xlel 


Conqueror Spirit: Duphieators Tu 


News magazine as one of seven ¢ \ ( 
engineering design teas of 1959. A\ cau Hever Co Paper Folders a1 

feed is positive, machine | .-figuy to coast ed dealers, and as one savs 
re-set counter as standard equ x since the thumb! 


, “Always Makes HEYER INC., 1852 S. Kostner Ave., Chicago 23, Ill. 


© 
en — a Good Impression” 
, DUPLICATORS AND SUPPLIES SINCE 1903 











